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The Treasures of Ex-Holy Russia 





Famous Ecclesiastic Jewelry of Former Czardom Described—What Riches the 
Soviets Found in Russian Churches—The Work of Confiscation Still 
Goes On—Museums Are Constantly Enriched 
By Albert Parry 




















THE latest reports from Soviet Russia 
reveal that confiscation of precious 
stones, silver and gold belonging to monas- 
teries and churches is far from being at its 
end. Museums and the state treasury are 
full of rare and valuable objects that have 
been removed there from various places of 
worship during the last eight or nine years, 
but still new and new inspection tours of 
convents and cathedrals are made by Soviet 
officials, and more and more treasures are 
brought to the museums. 

Not only in tiny rural churches, far from 
big cities and railroads, but in the stately 
temples of the two capitals as well, new 
discoveries of costly and beautiful orna- 
ments are made in the 10th year of the Bol- 
shevik revolution. Thus, only a few weeks 
ago the world at large learned that the fa- 
mous silver shrine of the monastery of St. 
Alexander Nevsky, in Leningrad, has been 
transferred to the Hermitage Museum. Al- 
most simultaneously an auction sale was 
held by the Soviet government in the afore 
mentioned city, where gold and silver robes 
of the monastery’s clergy were disposed of 
to curious bidders. 

The church jewelry attracted the Soviet 
leaders’ especial attention of late. Most ex- 
tensive search of hidden or forgotten riches 
is likely to take place all over Russia in the 
course of the next few months. It is 
therefore of timely interest to recall in mind 
the dazzling inventory of ex-Holy Russia’s 
ecclesiastic treasury, as it is known to a 
student of the question. 

I will consider only a few churches, those 
best known in. Russia and abroad, as to 
cover all the churches one would have to go 
to the extent of a several volumes’ work. 
One of the richest institutions of its kind 
was the monastery of St. Alexander Nevsky, 
erected by Peter the Great at the extreme 
end of his capital’s main thoroughfare, 
Nevsky Prospect, now “Prospect of Oct. 
25.” The celebrated silver shrine was the 
monastery’s most valued possession. It was 
made in the form of a pyramid 15 feet high, 
all of solid silver, weighing 3,250 pounds. 
It has various ornaments, also of pure sil- 
ver, among them life-size figures of angels 
with trumpets and flowers. The sides of 
the shrine are carved with scenes of the 
saint’s holy deeds, all done in silver bas- 
relief. Robes of gold brocade (recently sold 
at auction), the crown of St. Alexander and 
mitres set in the costliest of earth’s jewels, 
were among other riches of the monastery. 


The precious stones came from Siberia 
and the Ural mountains, while the Mahome- 
dans of Persia supplied this Christian sanc- 
tuary with gold and pearls. It came about 
in this way: In 1829, the famous Russian 
playwright, Alexander Gryboyedoff, was 
sent as the Czar’s envoy to Teheran, where 
shortly afterwards he was murdered by a 
Persian mob. To appease the Czar’s ire, 
the Persian government sent a delegation 
with many staggering gifts, among them the 
famous “Shah” diamond (now in the Mos- 
cow collection of Crown jewels), and pearls 
and gold stuffs, carried on large silver and 
gold dishes, which became part of the Alex- 
ander Nevsky monastery treasures. 

Nevsky Prospect had many more rich 
churches, with which to amaze the visitors 
to the capital The Kazan Cathedral, built 
in imitation of St. Peter’s at Rome, has an 
ikon of the Virgin, covered with gold and 
jewels, among them a great sapphire, all 
worth in the neighborhood of $100,000. 
God’s name is wrought in precious stones. 
Several huge silver candelabras descend 
from the great ceiling. 

No riches were spared to build and adorn 
the celebrated St. Isaac’s Cathedral, also in 
St. Petersburg (now Leningrad). Its vast 
dome was covered with pure gold and a 
cross of the same metal crowns the top, 
shining together with the cupola for many 
miles around. Malachite (some of it 
gilded) worth $136,000, lapis lazuli, jas- 
per, porphyry, and many other precious and 
semi-precious stones of the Ural were used 
in building the Cathedral and its shrine—a 
miniature temple of exceptional beauty. The 
iconostass, or screen, is of solid gold; so 
are sundry sacred vessels and ornaments. 
Gold and silver lamps used to shed their 
light day and night before the ikons set in 
precious stones. 

Moscow had so many ecclesiastic riches 
that a special Church Treasury was main- 
tained in the House of the Holy Synod, 
near the Cathedral of Assumption. It con- 
tained robes and mitres thickly set with all 
kinds of precious stones, many of the latter 
bearing sacred inscriptions and worn by 
high clergy on a chain around the neck. 
Numerous vessels were there, too, all of 
gold and silver, mostly used for the prepara- 
tion of the holy oils and incense. 

The Cathedral of the Assumption, had be- 
fore the Revolution, some of the most amaz- 
ing riches of Russia. There was, for in- 
stance, a Mount Sinai with a Host resting 


inside, all of gold and silver. The unique 
structure was presented to the church by 
Prince Potemkin, the lover of Catherine the 
Great. Almost a century before, the mother 
of Peter the Great sent a Bible to the Cathe- 
dral. It was covered with costly emeralds 
and weighed about 100 pounds. There was 
also a gold cross studded with jewels and 
containing a piecé of wood said to be a por- 
tion of the true cross on which Christ was 
crucified. Thirty-two silver-gilt caskets - 
contained relics of different saints. These, 
no doubt, were subjected by the Soviet of- 
ficials to public scrutiny and exposition in 
their recent campaign against miracle-work- 
ing shrines, ikons and relics. 

Forty miles north of Moscow there is 
the Troitza (Trinity) Monastery, some- 
times called ‘The Canterbury of Russia.” It 
was founded in 1342 by St. Sergius and en- 
riched by many Russian dukes and czars. 
The remains of St. Sergius were preserved 
in a silver shrine weighing almost 1,000 
pounds. Great silver ornaments represent 
various scenes. There is a picture of the 
Last Supper, with all the figures done in 
solid gold and studded with precious stones, 
except that of Judas, which is of plain brass 
and with no ornaments. In one of the mon- 
astery’s churches the visitor could see a 
Bible presented by Czar Michael, the first 
Romanoff, in 1632. It has a cross on the 
front cover filled with rubies, emeralds and 
sapphires, and another, though smaller, on 
the back cover. <A rich altar-cloth, pre- 
sented by Ivan the Terrible, was preserved 
in the monastery together with a crown 
from Elisabeth, the daughter of Peter the 
Great. Empress Catherine the Great, sent 
here the pearl head-dress worn by her at 
her coronation. In the monastery it was 
used as an ornament on a priest’s robe. 

In 1812, the French troops of Napoleon 
approached the Troitza Monastery some 15 
or 20 miles, but turned back leaving the 
temple’s riches undisturbed. However, they 
plundered much gold, silver and jewels from 
other churches, only to leave the loot hastily 
on their terrible retreat from the frozen 
plains of Russia. The Cossacks gathered 
the booty, and of the plundered silver they 
ordered a holy screen to be made wuich 
now serves fif not confiscated by the 
Soviets) as a partition between the nave 
and the altar of the Kazan Cathedral in 
Leningrad. 








Work is being rushed on the new retail 
jewelry store of the C. J. Duncan Co., at 
2nd St. and Cleveland, Ave., N. W., Canton, 
O. It is expected the store will be in its 
new location by March 15. The Harris 
building location, where the store has been 
maintained for several years, will be vacated 
at the completion of the new store. A much 
larger line will be carried in the new store, 
which will be considerably larger than the 
old location. 
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Some Modern British Presentation Cups Criticised 





By “Electrographer” 




















Heme 


HE giving of presentation cups is a cus- 

tom with a long and hoary tradition be- 
hind it. The foundation of it was laid when 
our earliest forefather offered a cup of 
something refreshing to a weary and thirsty 
traveler who rested for a time in the security 
of his dwelling. It was the first mark of re- 
spect and the initial step in offering that hos- 
pitality which began to usher in civilization. 
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Aiter a time, when a very distinguished 
visitor was expected, a special vessel was 
provided to mark the honor of the occasion. 
Later, a special drinking cup of a design and 
cost commensurate with the exalted station 
of the visitor was fashioned and used ex- 
pressly for the occasion. Such a cup was 
either presented to the visitor as a special 
mark of favor, or was retained and set aside 
as a precious and lasting memento of the 
great occasion. 

In the old drinking days of the seventeenth 
and eighteenth century it became customary 
to prepare a special cup for the use of an 
exalted guest entertained in private or public. 
Then there was the unsanitary custom of the 
loving cup which was passed around at ban- 
quets and public functions fer each one pres- 
ent to drink from. Closely akin to this was 
the punch bowl used on similar occasions, 
from which the chairman of the assembly 
used to fill by a ladle the cups of the guests— 
a less objectionable mode of dispensing hos- 
Pitality. Many of these relics have been pre- 
served to the present day and grace the col- 
lections of old plate treasured by their pri- 


vate owners, or, better still, displayed for-the -- 


benefit of the interested multitude in certain 
local and national museums. 

The presentation cup of today has fallen 
from its high position of a beautiful article 
of utility (at least in England) to that of a 
mere spectacular specimen of the silver- 
smith’s art. Happily, the old drinking cus- 
toms have passed away and nobody regrets 
their passing, but it must be admitted that 
they caused us to possess some very delight- 
ful examples of contemporary art in the 
precious metals that may serve as models 
upon which to base similar designs for many 
a generation to come. At the present time 
the presentation cup is generally used simply 
as a prize—a trophy—to be won by some dis- 
tinguished conduct, prowess, or work in 
competition with others striving for the same 
result. In nearly every case the cup is never 
for use but to be looked at only and remind 
the spectator of the achievement of the tem- 
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porary holder. In some of these competi- 
tions the winner for three consecutive oc- 
casions becomes the possessor of the coveted 
trophy, when a new one has to be made for 
future competitions, and this is invariably a 
replica of the old one. 

In nearly every case these cups are made 
of silver with, or without, parcel gilding. 
The finish of them is usually a high polish, 
or burnishing, or both, as suits the design 
except for portions with a richly chased or 
matted surface. At one time the latter treat- 
ment was characteristic of much of this class 
of work, but of late years the designs have 
been simpler and the finish correspondingly 
plainer. From many points of view this is 
to-be. regretted and is a departure, from_an- 
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cient practice: Here is a metal lending itself 
to elaborate manipulation by tools, offering 
scope for the expression of the silversmith’s 
art, and by its intrinsic value calling for 
treatment commensurate with this. Probably 
the change has been brought about by the ex- 
cess of untutored skill expended on such 
goods in the last century when art matters 
fell to a low ebb and from which they are 
only now recovering. 

Undoubtedly the plain article is not only 
a wholesome break to a debased conception 
of the art of adorning metal but a good ; 
foundation for a fresh start to better things 
to which we are progressing. In this we: 
must study the best of our old examples and | 
try to find the points of their excellence of 
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design. By following on these lines our be- 
loved and much prized art of the silversmith 
will see a renaissance that should result in 
works equaling those of the famous old mas- 
ters whom we venerate today. Before this 
can take place it will be necessary to get 
down to those bed-rock principles of design- 
ing in precious metals from which we have 
so long departed and to which the present 
writer has directed attention in these columns 
before. 

The inanity to which we in England have 
descended is purposely shown here in Fig. 1, 
which is a challenge cup given by a firm of 
makers of machinery for waving women’s 
hair. In neither shape nor added ornament 
can it compare with any good ancient ex- 
ample. The tea-urn form of the body is 
trite and commonplace, lacking originality 
and failing to satisfy as a copy ofan old 
model, which it may pretend to be, although 
making no claim in that direction. . The 
handles are hackneyed in design and do not 
help the general contour or the‘shape of the 
bedy of the cup. The top is particularly 
inane and the finial husk is out of propor- 
tion and trivial to a degree. The base is 
coarse in shape, heavy in style and quite out 


_of..keeping with the main design. The 
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crowning rapidity is surely the band of 
Jacobean Gothic ornament round the top 
of the body. Altogether an ill-balanced and 
quite decadent design for such a purpose. 

A more elaborate trophy is that shown in 
Fig. 2, but not very considerably greater 
success has been achieved in this case. Here 
we have an example of the chaser’s art some- 
what on old lines but a long way behind them 
jn the quality of the work. The design lacks 
the refinement of contour so generally found 
in cups of the time this sample is modeled on. 
Besides, in saying that it has to be admitted 
that, as in the case of Fig. 1, the style of 
ornament is rather mixed, although some 
idea of the period aimed at can be gathered 
from the design of the body and stem. Had 








FIG. 4 


the handles been omitted, this cup might have 
passed as a tolerable example of its style. 
The figure at the top neither gains, nor gives, 
any distinction by being so large, while the 
bowl of the cup may have been more happily 
formed. The proportions of the stem and 
base are better than those of Fig. 1 and are 
pleasing in outline. The greatest blot on the 
design is the suggestion of a cover which is 
permanently held down by the fixing of the 
handles which are also secured below. 
Rather a contradictory and confused idea, 
that. 

Quite different from and a clean break- 
away from the-conventional notion of an 
article of this kind are the two remaining 
examples given in Fig. 3 and Fig. 4. These 
cups are some of the latest creations in the 
way of presentation cups, having been lately 
designed and made for the British Empire 
Marketing Board for prizes in window 
dressing competitions. Both of these cups 
are quite plain in design. and finish. Here 
we see the fashion of the times when orna- 
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ment is reduced to a minimum. The aim 
of the present day in such work is to convey 
an impression of quality rather than of quan- 
tity. All the work on both these cups is 
good rather than profuse. Simplicity almost 
to crudeness is the keynote, and if this serves 
no other purpose it is the first stepping stone 
to a return to higher standards of both de- 
sign and workmanship. 

There is something of a flavor of old 
colonial days about the style of Fig. 3 that 
reminds us of the loving cups of our great 
grandfathers. The taste of the boosting 
monogram at the top is questionable in a 
work of art, but the mode of uniting the 
handles to the body is pleasing in its truth 
and simplicity. The cup shown in Fig. 4 is, 
on the whole, happier and more original as 
one would expect from the hands of Mr. 
Harold Stabler, whose achievements in this 
craft are as well known on one side of the 
Atlantic as the other. The fluted surface, 
plainly polished, adds a piquancy to the de- 
sign, while the lions on their brackets recall 
to mind works of the Orient in other direc- 
tions. Whatever views may be held of the 
design of this cup the work bears in every 
line the impress of the master hand from 
which it came. That is why one gets more 
satisfied with it the closer the inspection is. 
The detail, while sparing in quantity, is as 
original in conception as the whole idea, and 
in this respect is a pleasing change to the 
stereotyped trivialities too much silverware 
is loaded with, although the latest productions 
are less noticeable for this, for which cne 
may be thankful and look with hope and 
courage to the future. 








Pewter’s Ancient Origin 





Ny writing of old pewter few colleciers 

make mention of the very, very, early 
use of this metal. Mary H. Northend, in 
her “Colonial Homes Household Furnish- 
ings” (Boston: Little, Brown & Co., 1924), 
takes us further back. She says: “There 
is a charm about old pewter that is well- 
nigh irresistible to the collector of antiques, 
its odd shapes, mellow tints, and, above all, 
its rarity, luring one in its pursuit. In- 
trinsically, the metal is of little value, being 
nothing more than an alloy of tin and lead, 
with sometimes a sprinkling of copper, an- 
timony, or bismuth, but historically it is 
hugely interesting. 

“Like many other old-time features, rec- 
ords of its early history are scanty, ailord- 
ing but little knowledge of its origin, though 
proving beyoni a doubt that it was in use 
in very early times. When it was first used 
in China and Japan, those countries to which 
we are forced to turn for the origin of so 
many of the cold industries,—it is impossible 
to ascertain, but it is certain that pewter 
ware was made in China 2000 vears ago, and 
there are today specimens of Japanese pew- 
ter in England, known to be all of 1100 
vears old, these latter pieces being very like 
some shown in the Museum of Fine Arts in 
Boston. 

“Some old chroniclers claim that the ware 
was used by the Phoenicians and early He- 
brews, and all agree that it was manufac- 
tured, in certain forms, in ancient Rome. 
Proof positive of this fact was gleaned some 
years ago, when quantities of old pewter 
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seals of all shapes and sizes were discovered 
in the county of Westmoreland, in England, 
where they had evidently been left by the 
Roman legions centuries before. It is indeed 
deplorable that, owing to their making ex- 
cellent solder, all these seals should have 
been destroyed by enterprising tinkers in 
the neighborhood.” 








Education Needed to Cultivate a 
Taste for Fine Jewelry 





JN its chapter dedicated to “Fine Jewelry,” 

in “Art in Industry” (Macmillan Co., 
New York, 1922) we read the following out- 
come of opinion produced by a survey on 
the subject five years ago: 

“In the survey of the jewelry industry a 
special study was made as to possible ways 
of educating the public to a finer apprecia- 
tion of artistic design in this field. The feel- 
ing of the trade is unanimous that the pre- 
vent state of public taste is a great handicap 
‘o the development of finer quality in jewel- 
ry design. A large majority of representa- 
tives feel that this education must be ef- 
fected, to a considerable extent, through 
the retailer. The education of the retailer, 
on the other hand, they feel, can best be 
achieved through the manufacturer’s sales- 
men. 

“The following answer given is endorsed 
by many: ‘No campaign to educate the re- 
tailer and his staff to a higher appreciation 
of jewelry as an art will meet with success 
unless it is conducted, at least in part, 
through the salesmen sent out by the manu- 
facturer. Salesmen in the jewelry industry 
have, as a class, little knowledge of the 
artistic value of the product they sell, and 
the first step should be the education of 
these men. Lecture courses covering the 
fundamental principles of the decorative 
arts, with special reference to our industry, 
given in museums, schools, libraries and 
establishments, would prove to be of great 
value and the intimate point of contact be- 
tween the salesmen would result in such 
knowledge being passed on, not only to the 
retail trade, but also through it to the gener- 
al public.’ Those supporting the belief that 
properly trained salesmen can aid in solving 
this problem give the following reasons: 
first, the salesmen furnish a well-established 
means of communication between the manu- 
facturers and the retail trade; second, they 
furnish the personal contact which is be- 
lieved to be necessary if any large results 
are to be obtained; third, in selecting his 
stock the retailer depends, in a large 
measure, upon the judgment of those sales- 
men in whom he places confidence; fourth, 
the salesmen can be made a power in in- 
fluencing public demands, for the average 
retailer, in his dealings with the public, 
simply repeats the most convincing argu- 
ments advanced by the salesmen; fifth, that 
such a course would follow the line of least 
resistance.” 








Announcement is made that the George S. 
Dales Co., Akron, one of the largest retail 
jewelry and gift stores in eastern Ohio, will 
discontinue its piano department March 1, 
and will devote this space to gift and kindred 
lines of merchandise. The piano salon was 
located om the third floor of the building. 
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First Fifty Electric Signs 
Delivered; Enthusiastic 
Comments Received 





Production of the Deltah electric 
signs for Jewelers is now in full swing. 
The first fifty signs have recently been 
shipped and we are already in receipt 
of numerous enthusiastic comments. 

To date most of the signs delivered 
were to wholesale distributors of Deltah 
Pearls. A few have also been sent to 
retail Jewelers. 

Halcomb & Canfield, Jewelers of 
East Rochester, New York, write “we 
have just received our sign ordered 
through our wholesaler and surely it is 
up to our expectations in every way.” 

Any number of enthusiastic letters 
have been received from wholesalers, 
who ordered these signs and will use 
them in appropriate places in their es- 
tablishments. 

Our latest sign release is No. C 1212, 
which shows how the deal has prog- 
gressed. It will probably not be many 
weeks before our total of 1,500 signs is 
all sold out. 

If you have not already ordered one 
of these signs, you had best place your 
order immediately while there are signs 
still to be had. A month from now may 


be too late. 
* * * @ 


Our old friend Mr. Renord of Ben- 
jamin Allen and Company sold eight 
Deltah electric sign deals during the past 
two weeks, and he is just warming up. 
The signs will not last very long after 
Mr. Renord gets going. 


* * * * 


Our Chicago representative, so 
famous we need not mention his name, 
tried to arrange with the restaurant 
manager at Marshall Field, where the 
Jewelers’ Round Table Members con- 
vene each noon, to display our electric 
sign in their special dining room. Just 
as the deal was about completed, Mr. 
Cox, Mr. R. Oppenheim and Mr. 
Charlie Brown all objected. They said 
the sign proposition is for Jewelers only 
and as their argument was right, the 
deal did not go through. 


o * * > 


March 22 has been set aside as the 
day when the Southern California 
Jewelers’ Golf Association will hold its 
annual contest for the Heller trophy. 
This yearly event always arouses con- 
siderable interest and is closely con- 
tested. About seventy-five Jewelers are 
expected to compete for this and other 
prizes. Full details of the results. will 
be published in this page. 
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Chicago Office Offers 
View of Electric Sign 
—And Drink to Boot 


Ever since the sample of the Deltah 
electric sign has been on display at our 
Chicago office, 1111 Heyworth Build. 
ing, the office has been a very popular 
place. One wholesaler after another, 
in viewing the first sign to arrive at Chi- 
cago, expressed his surprise to see 
such a beautiful sign. 

* * * & 


Perhaps one reason why so many have 
come to see the sign is that Jake Levin 
has offered a free drink to all who visit 
the office. Jewelers in Chicago and 
vicinity are cordially invited. 

* * * & 

Did we neglect to say that the free 

drink consists of—ginger ale. 





turing purpose. 





EMERALDS 


HOICE lots, including all wanted 
shapes and sizes, for every manufac- 
Large stones of fine qual- 
ity, series of matched sizes for bracelets and 
other jewelry, and complete stocks of calibre. 
Direct shipments from the mines, regularly 
received, assure you large selection, fine 
qualities and lowest prices. 


Precious Stone Department 


L. Heller & Son, Inc. 
15 West 47th St., New York 
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Paris Jewelry Fashion Notes 





“Cinderella” Shoe Made of Imitation Diamonds Popular at Balls in Big Hotels 
—Metal Belts Resembling Serpents in Vogue—Large Silver Shoe Buckles 
Now Being Worn—Hoop Bracelets and Colored Crystal Popular 




















Paris, Feb. 14.—One of the modes that 
has been created at the Winter sports this 
year is the “Cinderella” shoe, which is en- 
tirely made of imitation diamonds and which 
js considered appropriate wear for the ball- 
room in the big hotels, as recalling the 
frozen, glittering snow outside that looks 
like diamonds. Diamond embroidered shoes 
have often been seen, but this shoe is unique 
in that nothing but imitation diamonds are 
visible. Diamond straps hold it in place 
and it makes a suitable finish to a “diamond” 
sewn toilette that calls imperatively for a 
fine diamond necklace. 

x ok Ox 

Another interesting custom has originated 
at the Winter sports this Winter. The dance 
rooms are very warm; the glass-roofed cor- 
ridors of the hotel often chilly. This, com- 
bined with the fact that evening cloaks are 
often very costly, has led to women keeping 
them with them to put on between dances, 
especially if they leave the ballroom. This 
is only possible if there is a chaperone, may- 
be a relative or elderly lady, with the dancer. 
As chaperones are coming in vogue again, 
this fashion of wearing the cloak will ac- 
celerate their return. There is no doubt 
that the danger of allowing a girl covered 
with valuable jewelry to drive about big 
cities a midnight has done what no fathers 
could compass, and brought the chaperone 
or duenna back. For the dancing partner 
was not always beyond reproach, and jewels 
mean real money, an argument the debutante 
would listen to when she refused to consider 
appearances, 

* * * 

An evening mantle to cover a bejeweled 
toilette, to hide a magnificent parure, at the 
Winter sports, where jewels can be worn 
with a fair degree of safety, is often in cloth 
or gold, damasked, in silver and blue, or in 
any variety of the modern lamé. Too costly 
to be left in a theater cloakroom, these cloaks 
are also taken into the theater, but this of 
course means a box in Paris, as this is not 
allowed elsewhere. 

*x* * 

Metal belts resembling serpents, or in mail 
chain, are being worn, whether in plain sil- 
ver, oxidized silver or in gold. A green 
scaled belt is also fashionable. Sometimes 
these belts have a serpent’s head which 
wraps over the tail, but often they are made 
to fasten with buckle or made in tissue to 
resemble gold or silver and just fasten in 
the ordinary way. Serpent’s skin belts are 
also seen. 

x * * 

The low-heel afternoon and evening slip- 
per, which is the latest thing, in black patent 
leather, with the white or cream stockings, 
has a large buckle, wrapping over the instep. 
This buckle is in silver, somewhat like the 
ornament seen in pictures of the old Puritans. 
Whether burnished silver or oxidized silver 
is seen, it is always effective. Black velvet 
and'the silver‘ buckle are sometimes cleverly 


combined to produce a heavy effect that at- 
tracts the eye and takes it away from the 
apparent size of the foot which is increased 
by the low heel. 
x ok x 
As many as eight rigid, hoop bracelets, in 
plain gold or silver, are worn, one above the 
other, all alike, hidden by the fan-shaped 
sleeve bottom, excepting when the arm is 
raised and the sleeve falls back. For this 
reason the bracelet is thick and substantial, 
as it only comes to light from time to time. 
Sometimes a flat bracelet, an inch in length, 
is worn on the wrist to keep the eight or 10 
bracelets above in place. Where elbow 
sleeves are seen—and they are coming in 
again after a long absence—of an afternoon, 
diamond and ruby, diamond and emerald or 
sapphire bracelets are superposed, as many 
as six or eight being seen on one arm. 
x ok x 
With the V-shaped decollete, a semi-rigid 
necklace to match, composed of two hoops, 
one smaller than the other, fastened by a 
metal locp behind, is seen. Whether plain 
or finely wrought, the hoops match the 
bracelet. The bracelets and necklace some- 
how give the impression of slave jewelry 
and somehow reminds one of pictures of the 
slave markets at Cairo, where such orna- 
ments are often seen. 
x * x 
A large amount of what is called colored 
crystal is seen just now. This is the effect 
of the “diamond” fashion. It has become an 
accepted convention that necklaces of “dia- 
monds” are not the “thing,” excepting for 
the stage, or for professional dancers, who 
make no pretence at sporting fine jewels, or 
if they possess the originals, seldom wear 
them on the stage, owing to the risk of loss. 
between acts, for instance, when visitors are 
admitted to the “back,” or while on without 
their jewels. This convention forbidding 
“diamonds” in the best society, while 
“pearls” are admitted, naturally throws 
women back to sporting “crystal” which is 
genuine as far as it goes. Besides, the 
somewhat costly rock crystal, glass, pure 
and simple, is being worn, and colored crys- 
tal is now fast becoming the “rage.” Since 
the World War wonderful advances have 
been made in the art of glass making, and 
now more than ever, the ornaments will be 
made for the gown, for the colored crystal 
fashion removes the last difficulty in this 
matter. With the two or three hoop ear- 
ring, worn Creole fashion, in white or col- 
ored crystal, the glass bangle, until now the 
wear of the Indian woman, is fashionable 
again. [ridescent glass is sometimes used, 
but the white glass bangle is the most fash- 
ionable, and if sufficient, very fine, slender- 
cut bangles are worn, and very much 
the same effect as that produced by diamonds 
is accomplished. On the other hand, a set 
of bangles in cut crystal, in two different 
colors, or each of different shade, is also 
effective. 
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The tiny points of the ribs of umbrellas 
are being made in crystal, to go with a finely 
designed cut-crystal handle. The whole is 
very fragile, but stands more hard wear than 
would be commonly believed. 

x * * 

Nosegays of flowers, made of petals in 
crystal, are being worn, instead of the single 
large flower at the waist, on the shoulder, 
or to close a boa in fur or feathers. These 
minute flowers look very pretty from a short 
distance and cannot be distinguished from 
jewels by a long distance. 








Exports of Domestic Jewelry During Month 
of December, 1926 


Wasuincton, D. C., Feb. 24.—Shipments 
of domestic jewelry to foreign countries 
during December, 1926, amounted to $53,- 
680, of which one-half this amount went to 
Canada, according to the figures just re- 
leased by the Bureau of Foreign and 
Domestic Commerce. 

The full list of countries to which jewelry 
was shipped and the amount sent each is 
given as follows: 


Countries Value. 
PROSUR IAS siSisintecs cen winlsamerter $110 
I askscchsmiennacowan 800 
ARAM COM iiss sriacednin: dsuocaib omeersenSe 530 
ee ee 175 
GQECCCO scales wanicrdaectonsvarttay 36 
CK cenenvemseswans rer 350 
SBI opis adey sac ya inlern weeleckats 110 
SWC bn aie aiid ona screkteewts 75 
Switzerland! ©... 666, .ce0saeon 454 
United Kingdom............ 1,774 
CAMA bess oi chaiscirmin'nlonciatactsats 25,991 
COSt TRIER siaccicisiers se atastchitteuials 382 
ROMER AS a ico5ic. sis rossiarsvornatnds 273 
NiCAPaSHA Soo cieséscacewsaneaed 48 
PE ss seidcsakmnnneoan 2,783 
WP ie teceancecdaes a 
i311) 1: 32 
CDA ale. ivesde essen saan 4,743 
Dominican Republic......... 118 
Dutch West Indies.......... 30 
Haitian Republic. 0...:.<0<6 420 
APOCRINE 2... .cecccsces sittin Zoe 
DEY iii cucxiiediaseammenes 2,084 
Ci iicnn a xcnamrnn nacelle 122 
CE hii ncdnasndcoateee 1,973 
Weneatielan hs cscs ve codienaws 684 
Layo) Tel) ag 110 ee rr 995 
Ce cncienimenkancwdews 409 
CGS acwidandiiinaneieied 13 
Other Dutch East Indies.... 117 
er nviex “aan 
Japan, including Chosen..... 96 
Philippine Islands.......... .§ 2a 
New Zealand ...... COE ee 
British South Africa...... .. 1,000 
Canary Islands. .......+; cen 31 

TE oxic $53,680 








Joseph D. Little, manager of the Sterling 
Galleries of the International Silver Co., 
has been in Houston, Tex., for the past 
few days, and a short time ago in one of 
the parlors of the Rice Hotel, gave to the 
employes of the various jewelry stores a 
lecture on “The History and Romance of 
Silver,” which was illustrated with lantern 
slides. About 40 were present and at the 
close there was a questionnaire on silver. 
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ANSEN & COMPANY, INC. 


CUTTERS AND IMPORTERS OF FANCY 
SHAPED DIAMONDS EXCLUSIVELY 


527 Fifth Avenue NEW YORK 
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Russian News Notes 








Ambitious Plans For Development of Ural Riches Discussed By Soviet 
Leaders—Over 300 Rare Objects Rescued From Would-Be Silver 
Bullion—The Pawn-Shop Problem Agitates Latvia 














“The wealth in the Soviet Union deposits 
of platinum, chrome, magensium, asbestos 
and nickel, and considerable reserves of gold, 
zinc, rare metals and precious and semi- 
precious stones make Ural an_ industrial 
pearl of Soviet Russia, yet we do not take 
advantage of the opportunities presented to 
us by Ural. That rich region is still un- 
developed industrially.” 

The above was one of the most important 
statements made by Lokatzkoff, one of the 
Soviet executives of the Ural district, be- 
fore the meeting of the Council of People’s 
Commissars in Moscow. The meeting was 
held recently, with the Ural problem oc- 
cupying its entire program. Lokatzkoff, in 
his long speech, proposed many ambitious 
plans for the development of Ural’s natural 
riches. He suggested an early “industrializa- 
tion” of the whole district: opening new 
mines, establishing new trusts “that will 
bring greater profits into the Soviet treas- 
ury,” building new towns, etc. These and 
other suggestions of the Ural executive were 
supported by a few Soviet leaders of the 
capital; yet the Council, after a lively de- 
bate, did not come to any definite decisions. 

* * 

Leningrad newspapers report that the 
Academy of Sciences officially elected Pro- 
fessor Fersman as its vice-president. Un- 
til recently, Professor Fersman was hold- 
ing this high post as a temporary honor, 
finishing the unexpired term of the late 
Prof. V. A. Stekloff. The meeting at which 
the final election took place proved to be a 
very solemn affair. Many members of the 
celebrated Academy came to Leningrad, just 
for that occasion, from Moscow, Kieff, 
Kharkoff and other cities of the Soviet 
Union. Professor Fersman was elected al- 
most unanimously. 

Alexander Evgenievich Fersman was born 
in Odessa in 1883 and is one of the youngest 
members of the Academy. He is widely 
known as a foremost authority on precious 
stones and other minerals of Russia. He 
headed many expeditions and wrote a num- 
ber of scientific works, among others, a 
unique volume on “The Russian Natural 
Color Stones” and two volumes on “The 
Known Precious Stones of Soviet Russia.” 
i * * * 

About 333 rare historical objects were dis- 
covered lately by an accident in a mass of 
ald silver that was ready to be melted into 
bullion in the Moscow factory of the Soviet 
Treasury Department. Among other valu- 
able pieces, a big silver cross was found, 
dating back to 1662, when it was presented 
by a Vologda merchant to the St. Vladimir 
Church; also silver frames of the ikons of 
the 17th and 18th centuries; an ancient sil- 
ver cover for the Hebrew Torah (a book 
of sacred learning); old spoons set with 
pearls; a silver rolling-pin of the 18th cen- 
tury, apparently used in making sacred bread 
of. the Greek-Orthodox church; wedding 
crowns of pure silver, also of the 18th cen- 


tury; silver goblets, silver plates, etc. The 
aggregate weight of the rescued objects ex- 
ceeds 215 pounds. All of the 333 pieces will 
he transferred to Moscow museums. 
x OK x 

There is a problem of the pawnshops in 
Latvia, formerly a Russian province on the 
Baltic seashores, that is quite an outstanding 
topic of the new days of this new inde- 
pendent republic. The Ministry of Finance 
proposed recently, and the Latvian Parlia- 
ment approved, a law that forbids charging 
more than 12 per cent. per annum interest 
in any financial operations. No exceptions 
from this regulation were made for the nu- 
merous pawnshops of that impoverished 
country, and the pawnbrokers protested, 
pointing out that allowance must be made 
for the additional expense they have to bear 
in their task of storing, safe-keeping and in- 
suring the jewelry and other pawns. The 
pawnbrokers asked for a 24 per cent. limit, 
while the Municipal Pawn-Shop of Riga 
maintained that it cannot operate at less 
than 30 per cent. per annum, even with the 
nine per cent. credits it received from the 
State Bank of Latvia. The Ministry of 
Finance started an investigation of the con- 
ditions under which the pawnshops operate 
in Latvia, with a view of preparing a new 
law, especially for these institutions. Mean- 
while, pawnshops charging more than 12 per 
cent. had to suspend their operations, and all 
auctions of unredeemed pledges were for- 
bidden. Wild rumors of all kinds began to 
circulate throughout the capital, and citizens 
who had their valuables pawned hastened to 
scrape their last money together and to re- 
deem their pledges. Many transferred their 
diamonds and other valuable from private 
pawnbrokers to municipal “lombards” (as 
the pawnshops are known in many sections 
of Europe), while profiteers took advantage 
of the people, who could not redeem their 
pledges, by buying up their pawn-tickets at 
ridiculously low prices. The newspapers of 
Riga and provincial towns blame the Minis- 
try of Finance for the entire unfortunate 
situation. The Ministry answers with 
promises of an early action, while the rep- 
resentatives of the Parliament assure the 
press that they will rush the law through 
the House as soon as the Ministry will pro- 
pose its new regulations for pawnshops. 








Italian Government Increases Duty on Cut 
Precious Stones and Fountain 
Pen Parts 


WasHINcTON, D. C., Feb. 26.—The Italian 
government ‘has increased the tariff duty on 
wrought precious stones; also, on parts of 
fountain pens, except those of precious metals, 
according to a cable received in the Depart- 
ment of Commerce today from Commercial 
Attaché H. C. MacLean, at Rome. The in- 
creased import duty became effective Feb. 18, 
but the rate is not stated in the American 


attaché’s report. 
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UNDERWOOD.-LESSER CO. FAILS 


Disappearance of One Partner with Part of 

Assets Given as Cause of Failure 

of Winston-Salem, N. C. Concern 

Winston-SateM, N. C., Feb. 23.—Alleged 
embezzlement of partnership funds and stock 
in trade by W. Lesser are given as the cause 
of the failure of the Underwood-Lesser Co., 
local jewelers, by D. G. Underwood, remain- 
ing member of the firm. The company has 
been adjudged bankrupt by Judge E. Yates 
Webb, district judge, and the matter has 
been placed in the hands of L. C. Mc- 
Kaughan, referee in bankruptcy, for further 
proceedings. The papers were dated 
Feb, 15. 

The liabilities of the company have been 
placed at $12,750 and the assets at $27,472. 
The apparent discrepancy in these figures 
is due to the fact that $16,500 of the assets 
are insurance which has no cash value. 
Debts to open account amount to over 
$5,000. 

The unusual feature of this bankruptcy 
case is the fact that theft has been alleged 
as the cause of the company’s becoming in- 
solvent. Until nearly the middle of last 
December the company was considered in 
splendid condition, it was stated. Dec. 12, 
1926, W. Lesser, a member of the firm, went 
away and at the same time it is alleged 
that there disappeared a quantity of cash 
and jewelry belonging to the firm approxi- 
mating the sum of $10,000. 

Blame for the bankruptcy of the firm is 
placed upon the shoulders of Lesser by 
Underwood through his alleged taking of 
the stock. An attempt to continue to operate 
the business was made but the remaining 
partner declared himself to be so handi- 
capped that he could not continue it. Under- 
wood alleges, in discussing the losses 
sustained by the firm, that attempts to col- 
lect accounts since Lesser’s disappearance 
have revealed that hundreds of dollars were 
collected by the missing partner, with re- 
ceipts being given the customers, and it is 
alleged the money was kept. 

Creditors of the company will hold their 
meeting in the office of L. C. McKaughan, 
referee in bankruptcy, at 10 o’clock, March 
1, 1927. 











Precious Metal Concern Withdraws from 
German Non-Ferrous Metals Trust 

Wasuincton, D. C., Feb. 21.—The 
Deutsche Gold & Silber-Scheideanstalt has 
withdrawn from the German non-ferrous 
metals trust, which was formed in 1912'with 
the Metallbank & Metallurgische Gesell- 
schaft and the Metallgesellschaft. Consul 
Hamilton C. Claiborne, at Frankfort-on- 
Main, reports that the cartel has been dis- 
solved, but that the former interest agree- 
ment between the Metalldesellschaft and the 
Metallbank will be re-established. 

It is believed in Germany that the close 
business relations between the three com- 
panies will be continued, but that the co- 
operation will be weakened in one direction 
and strengthened in another by the separa- 
tion from the combine of the Scheideanstalt, 
whose activities are concentrated in the field 
of precious metals, since it decreases the 
combined capital but clears the way for 
closer co-operation and future expansion of 
the Metallbank and Metallgesellschaft. 
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Artificial Pearl Necklaces 


a superior reproduction 


direct from France 


Made and Sold in Europe for 15 Years 





Worthy of a place among gems 





ALSO 
Earrings, Sautoirs, Scarf Pins and Bracelets 
Hand Made 18 K White Gold Mountings with our artificial pearls 





GATTLE & HUNTER 


576 Fifth Avenue, New York 


IMPORTERS OF 


Pearls, Diamonds and Other Precious Stones 
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The News from England 








British Industries Fair in London and Birmingham—Conditions in Sheffield 
Electro-plate, Silver and Cutlery Industries—Matching Vogue in Decorative 
Media Used on Hats, Shoes and Handbags—Fine Jewels Seen at 
Opening of Parliament—Popularity of Amber Continues 

















Lonpon, Feb. 15.—The British Industries 
Fair at which are represented all the prin- 
cipal industries of the country opens at the 
White City here (and at Birmingham) in 
another week, to close March 4. There will 
be around 900 firms exhibiting in London 
and avother 600 at Birmingham. Exhibi- 
tors are thus some 300 in excess of iast 
year’s numbers. New buildings are being 
erected to accommodate the Birmingham ex- 
hibitors who will confine themselves to those 
goods manufactured in the Midlands and 
North England. The London show will 
deal with the southern half of the country 
and additional space is being acquired to 
accommodate the various manufacturing 
houses who are exhibiting. The jewelry in- 
dustry usually has considerable space at the 
Fair which is organized by the government 
department—Overseas Trade. By holding 
the Fair early in the year it is possible to 
display the new season’s designs and thus 
enable buyers to see what is coming on to 
the market. Last year several thousand 
buyers attended the Fair, a large proportion 
coming from foreign countries. 

x * * 


According to the Sheffield manufacturers 
of electro-plate, silver and cutlery, the big 
London distributors report a falling off in 
local buying now that immediate demands 
have been satisfied. Although there still is 
a very large output of stainless table knives 
and plated forks and spoons, the quantities, 
Sheffield says, are below average, even for 
this time of the year. The large hotels of 
London and the provinces now are refitting 
and some large contracts for plate and cut- 
lery are occupying the attention of the 
manufacturers. These orders will keep some 
of the Sheffield houses going for several 
months. The export trade in silver, electro- 
plate and cutlery is now on a smaller scale 
than a few weeks back. 

*x* * * 


For the first time in months the native 
labor returns show an increase in the num- 
ber of colored workers now employed in the 
Transvaal gold mines. The total at the end 
of January was 179,784, or 4,292 in excess 
wr the preceding month. This Rand col- 
ored labor, however, still is more than 5,000 
short of the total of last September. 

x ok * 


Examples of the new season’s matching 
vogue in the decorative media used on hats, 
shoes and handbags, continue to come to 
town, and are of a pronounced cubist trend 
in design. Crystal and onyx form the basis 
of much of the decorative media used. The 
loosely knotted Fatima sash now worn in 
Europe has a large jeweled buckle which is 
repeated in the hat. The onyx and glazed 
crystal ornament is worn in the hat and 
handbag when there is no sash. A popular 
jeweled ornament used in matching effects 
these days is a frame of delicate silver in- 





crusted with sapphire-blue stones and rose 
diamonds. 
ee 6 

At the State opening of Parliament this 
week gay gowns and glittering jewels were 
emphasized against a background of scarlet 
and gold. At these annual ceremonies when 
the King makes his speech from the throne 
the elite turn out in their regalia dress with 
the cream of the nation’s treasures repre- 
sented in gorgeous coronets, tiaras, corsage 
gems and magnificent, pearls. All the fa- 
mous precious stones participate in this an- 
nua! outing. The Queen seldom passes up 
the Koh-i-Noor diamond, for instance. And 
all else in her Majesty’s wonderful crown 
pales into insignificance beside it. A few of 
the peeresses exhibited a fashionable 
shingled head. A _ platinum and gemmed 
coronet on a shingled head can make an 
inspiring picture. Some of the tiaras seen 
at the State ceremonial are worth a king’s 
ransom. Many of the famous trinkets have 
heen remodeled to conform to Dame Fash- 
ion’s dictate and to harmonize with 1927 
gowns. Apropos of dress, the Queen wore 
a gown of heavy gold tissue and lace, with 
neck and shoulders ablaze with State jewels. 
The Duchess of Devonshire wore many fine 
diamond pieces with her silver and blue bro- 
cade dress. With her satin gown the Duch- 
ess of Abercorn wore a wide tiara of dia- 
mond roses. The Duchess of Wellington 
and the Duchess of Rutland wore black and 
old lace and black and gold, with a head- 
dress of gold. The wives of the ambas- 
sadors, as usual, kept their end up. Their 
men folk provided an excellent background 
with their uniforms of assorted colors em- 
bellished with gold lace. Mrs. Houghton, 
wife of the American Ambassador, made a 
stately figure in her gown of gray and silver, 
with a fine square design of diamonds in her 
hair bandeau. It would be impossible to de- 
scribe in detail the splendors of the various 
dresses and jewelry worn by the notabilities. 
Premier Baldwin’s wife was in a pink lace 
and silk dress, and Miss Lloyd George in a 
dainty pink tulle frock. She arrived in the 
armored-plated car that her father purchased 
from the late Lord Kitchener. 

x *k * 


The amber vogue appears to be at the 
height of its popularity these days, both the 
clear and cloudy kind being equally in de- 
mand in every kind of decorative and utility 
piece. Necklaces, bangles, pendants, ciga- 
rette cases, and even umbrella tops now are 
available in this rather costly medium. A 
lot of this amber jewelry is set with precious 
stones, the emerald and ruby predominating. 

x ok 


Other semi-precious material in demand 
this season include the humble cornelian, 
erystal, malachite, jet and coral. Combina- 
tions of these materials are used to good ef- 
fect. Crystal necklaces are popular for eve- 
ning wear. The octagonal-shaped beads are 


57 


punctuated with jet pieces, while coral is 
used to add a touch of color to the newest 
designs in which crystal and jet predominate. 
* * x 
The fashionable way of wearing the pearl 
necklace today is to have it looped at the 
nape of the neck, the looped end hanging 
down the back to the extent of a foot or so 
in length. The single shoulder strap of 
pearls will be in evidence this season. One 
style is a sort of looped chain of pearls, with 
large links of pearls running from back to 
front across the left shoulder. 
* * x 
Sir Gerald du Maurier, the actor, may be 
versuaded to act as auctioneer at a sale of 


_ jewelry in aid of the Charing Cross hospital, 


which has had a huge “magnet” erected out- 
side the building in which are slots for the 
receipt of old jewelry. Quite a lot of 
jeweled articles have been placed in the 
“magnet” and it is hoped to realize a large 
sum by their disposal. Some of the jeweled 
fieces are of comparatively new design. 
They include a gold engagement ring, gold 
earrings, gold watches, gold cigarette case 
of modern workmanship, silver baby’s rattle, 
and so on, 
a 

The trade here learns that two young men, 
recent arrivals in Australia from England, 
have been arrested in connection with the 
death of the manager of a jewelry store in 
Adelaide. He kept an appointment at one 
of the hotels with a selection of jewelry for 
inspection by prospective customers, and was 
later found dead in one of the rooms. The 
body was covered with a sheet and chloro- 
form apparently had been used. Death ap- 
peared to be due to strangulation. 








Joe Miller, Milwaukee Pawnbroker, Shot 
When He Resists Bandits 


MILWAUKEE, Wis., Feb. 24.—Joe Mil- 
ler, pawnbroker at 519 Wells St., here, 
was shot by one of two hold-up men who 
forced Miller to open his safe and took 
out several thousand dollars in cash and 
jewelry. As they were leaving Miller 
showed resistance and one of the two 
armed bandits turned and fired two shots at 
him. Miller was shot through the left 
shoulder, the bullet piercing his lung. 

One of the men succeeded in escaping 
but the other, Edward Marks, was captured 
after a thrilling chase through the down 
town section of Milwaukee. When he was 
arraigned in district court two days after 
his capture he faced three charges. He 
pleaded not guilty to armed assault and 
robbery, not guilty to abandonment of his 
wife Eleanore and two children, and guilty 
to a charge of larceny as bailee. The 
larceny charge involved an automobile 
which he rented here and abandoned in 
Chicago. Marks was bound over to muni- 
cipal court under $5,500 bail for trial on 
all three charges. In the event that the 
pawnbroker, Joe Miller, should die Marks 
will face trial for murder, according to the 
district attorney. 








A commercial treaty between Czecho- 
slovakia and Switzerland, providing for 
most-favored-nation treatment and reciprocal 
tariff reductions on typical products, such as 
watches, was signed on Feb. 16, the Depart- 
ment of Commerce was advised last week. 
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FLEXIBLE TARIFF UPHELD 





United States Customs Court of Appeals 
Sustains Constitutionality of Flexible 
Provisions of Act of 1922 


WasHINGTON, D. C., Feb. 24.—The con- 
stitutionality of the flexible tariff provisions 
of the Tariff Act of 1922 was. upheld today 
by the U .S. Court of Customs Appeals in 
a decision handed down on the appeal of 
J. W. Hampton, Jr., & Co, of New York 
City. The appellant had imported in June, 
1924, a chemical known as barium dioxide, 
the duty on which had been raised from four 
to six cents a pound by proclamation of 
President Coolidge on May 19, 1924, under 
the provisions of Section 315, Title III of 
the 1922 Tariff Act. The importing com- 
pany filed a protest challenging the con- 
stitutionality of the provisions of Section 
315, alleging that Congress in enacting the 
statute delegated to the Executive Depart- 
ment the power to legislation in derogation 
of Section 1 of Article 1 of the Constitution. 
The U. S. Customs Court at New York 
overruled the protest of the importer, and 
the judgment of the lower court was af- 
firmed today by the Court of Customs Ap- 
peals. It is expected that J. W. Hampton, 
Jr., & Co. will carry the case to the U. S. 
Supreme Court for final adjudication of the 
issue. 

Presiding Judge Graham delivered the 
opinion of the Customs Court of Appeals. 
He finds that Section 315 “is not so uncer- 
tain of administration as to amount to a 
delegation of legislative power to the Chief 
Executive, but is, in that respect, a valid 
exercise of the constitutional power of Con- 
gress but when, in the performance 
of his duties, under this section the Presi- 
dent proclaims a change of duty, if, in so 
doing, he acts beyond the law or fails to 
comply with its expressed mandates, then 
we cannot doubt that the person aggrieved 
thereby may find adequate relief in the 
courts.” 

Concerning the contention of the importer 
that the primary and only purpose of Sec- 
tion 315 is the protection of the industries 
of the United States and not the raising of 
revenue for governmental purposes, and that 
Congress has no constitutional power to so 
legislate, Judge Graham said: 

“The Constitution gives to the legislative 
branch of our Government the right to levy 
taxes and duties. Aside from the constitu- 
tional inhibition. against taxes on exports 
and the requirement of uniformity in in- 
direct taxes and proportion in direct taxes, 
the power to impose such taxes and duties 
was given without reservations. : 

“Tf, however, Section 315 may be consid- 
ered merely as a measure for the protection 
of domestic industries, and not as a revenue 
measure, it is argued by the Government 
that, as such, it is a valid exercise of the 
power granted to Congress in Article I, 
Section 8: 

“*The Congress shall have the power 

to regulate commerce with foreign 
nations, and among the several States, and 
with the Indian tribes.’ 

“Both the title of the Tariff Act of 1922 
and the text of Section 315 recite that one 
of the purposes of said act and section is to 
regulate the foreign commerce of the United 
States. The Congressional intent is, there- 
t 
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fore, plainly evident. But is the levying of 
discriminatory duties upon certain classes 
of imports in order to protect and encourage 
certain domestic industries a proper exer- 
cise of the constitutional grant of power to 
regulate commerce? This raises a question 
of much nicety but one which, we think, 
may be answered by reference to a line of 
legislative enactments and judicial pro- 
nouncements extending back into the earliest 
periods of the existence of our Govern- 
ment. 


“The rule, we believe, to be gathered 
from the cases cited may be stated 
thus: 

“In foreign commerce, the power to 
regulate includes the right to levy dis- 
criminatory duties and the right to prohibit, 
and this legislative right is absolute.’ ” 








PARCELS POST EXPORTS 





Increase of Eighty-five Per Cent in Value of 
Such Jewelry Shipments During 1926 


Reported by the Department of 
Commerce 
Wasuincton, D. C., Feb. 28—An in- 


crease of nearly 85 per cent. in parcel post 
exports of jewelry in 1926 was reported to- 
day by the Department of Commerce. Such 
shipments last year had an aggregate value 


of $1,309,607, as compared to $910,555 in 











1925. These totals include only commercial 
Ores of Ingots, 

Platinum Grain, Bars, Sheets 

Metals Nuggets, or Plate, Net 

(Platinum Sponge Less Than 

Countries Content) or Scrap ¥% in. Thick 
eS) rr secs 
|) i re 59 
United Kingdom... 3,307 
COHAGA <6 cesar 39 
eo) 330 

Colombia 2,894 or 
Total Quantity .... 6,629 
Total Value .....:. $653,089 
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ports of optical goods, jewelry, fountain pens 
and watches and parts in detail: 


Article 1926 1925 1924 
Optical goods..... $1,883,421 $1,753,334 $1,519,925 
Jewelry and gold 

manufactures .. 1,309,607 910,555 1,117,620 
Fountain pens..... 1,160,108 1,280,399 784,185 
Watches and parts 

OP accacenceews 752,226 844,216 708,495 





WasHIncTon, D. C., Feb. 21.—Shipment 
of articles of gold and silver, precious stones, 
jewelry and other precious articles in the 
regular mail to Liberia now is prohibited, 
according to a notice issued today by W. 
Irving Glover, Second Assistant Postmaster 
General. 

Imports of Platinum and Allied Metals 
During December 


WasHincTon, D. C., Feb. 24.—Figures 
just compiled by the Department of Com- 
merce, showing the imports of platinum and 
allied metals during December, indicate that 
the value of iridium brought in during that 
time was $50,400, while osmium and osmi- 
ridium imported amounted to 149 troy 
ounces, valued at $7,329. The rhodium and 
ruthenium received here from other coun- 
tries was worth $15,475, while the amount 
of palladium brought into this country 
reached 526 troy ounces worth $26,472. The 
value of grain, nugget, sponge or scrap 


platinum reached $653,089. 





The figures showing the imports by 
countries are as follows: 
Osmium Rhodium 
and and 
Iridium Osmiridium Palladium Ruthenium 
Oz. Troy Oz. Troy Oz. Troy Oz. Troy 
231 
149 500 420 
ee 26 aa 
231 149 526 420 
$50,400 $7,329 $26,472 $15,475 








shipments valued at $25 or more, and take 
no account of the large number of packages 
shipped which are valued below that figure, 
or of shipments direct to consumers abroad. 
The figures indicate that many manufac- 
turers of articles adapted to exportation by 
mail are finding profitable foreign outlets 
for their merchandise, said Dr. Julius Klein, 
director of the Bureau of Foreign & Do- 
mestic Commerce, in commenting upon the 
growing volume of export trade carried on 
through the mails. The total value of par- 
cel post exports from the United States in 
1926 was $27,976,858, as compared to $26,- 
052,146 in 1925 and $21,419,540 in 1924. 
Parcel post shipments of optical goods, 
fountain pens, jewelry and gold manufac- 
tures, and watches and parts, accounted for 
nearly one-fifth of the country’s total ex- 
ports by parcel post. Parcel-post exports 
of optical goods increased last year to a 


value of $1,883,421 from $1,753,334 in the 


preceding year. Mail exports of watches 
and watch parts decreased to $752,226 from 
$844,216 in 1925, but were considerably 
larger than 1924 shipments, which had an 
aggregate value of $708,495. 

The following table shows the mail ex- 


Exports of Platinum During December 


WasuincTon, D. C., Feb. 24.—Figures 
just announced by the Department of Com- 
merce show that during the month of De- 
cember platinum valued at $159,400 was sent 
out from this country. Of this amount 
$153,546 represented platinum ingots, sheets, 
wire, alloys and scrap, while the remainder 
of $5,854 was the value of the manufac- 
tures of platinum, except jewelry, exported 
during the month. 

The figures showing the amount and the 
— to which the metal was sent fol- 
ow: 


Ingots, Sheets. 
Wire, Alloys 


Manufactures 
of Platinum 








and Scrap Except Jewelry 
A i 
Oz. Oz. 

Countries Troy Value Troy Value 
ee ae 39 $2,518 ane 
Germany ....... 599 49,619 $85 
oO ee 12 1,504 21 1,741 
Newfoundland & 

RAUSS shiccccet ee8 aad 2 90 
Argentina ....... ita COC RA ee 
Japan, inc. Chosen 947 99,905 ° .. wat 

Entabelcck cask 1,597 $153,546 73 


$5,854 
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CO-OPERATIVE BUREAU WORK 


Merchandise Valued at Over $100,000 Re- 
covered During the Past Year at Nominal 

Expense—Recovery Fee to Be Charged 

Because the Jewelers’ Co-operative Bu- 
reau has been operating at a loss for the 
past three years, the board of managers 
voted at a meeting last Thursday to make a 
small charge for certain recoveries hereafter 
accomplished by the organization. This ac- 
tion was taken by the managers shortly after 
the members held their annual meeting 
Thursday afternoon at the headquarters of 
the Jewelers’ 24 Karat Club, 15 -Maiden 
Lane, New York. 

At ithe membership meeting the report of 
the treasurer was read and approved, after 
which President Harry C. Larter submitted 
a synopsis of the work accomplished by the 
investigator, Captain “Matt” Stratton, dur- 
ing the past year. This report showed that 
for the members, retailers, wholesalers and 
manufacturers, as well as for customers of 
members, merchandise was recovered dur- 
ing the past year exceeding a value of 
$100,000. This was accomplished at the very 
modest expense of $3,852.60. 

However, notwithstanding this very 
minimum cost for work accomplished, the 
Bureau has been showing a small deficit 
for the past three years. This is due to the 
fact that a number of members have re- 
signed, many of whom have retired from 
business, and a proportionate number of 
new members have not joined the Bureau 
to take the place of those retiring from 
business. 

Those selected to serve as a Board of 
Managers, include: Henry Bodenheimer, of 
Henry Bodenheimer & Co.; Alpheus L. 
Brown, of Alpheus L. Brown; Harry C. 
Larter, of Larter & Sons; Aaron Lauter- 
bach, of Aaron Lauterbach & Bro.; Meyer 
D. Rothschild; Robert Loch; Gustav H. 
Niemeyer, of Handy & Harman; Lee Reich- 
man, of Reichman Bros.; Newton H. 
Rogers, of Hayden W. Wheeler & Co.: 
Frank T. Sloan, of Sloan & Co., and Otto 
D. Wormser. 

The board of managers later elected the 
following officers for the ensuing year: 
Harry C, Larter, president; Gustav H. Nie- 
vice-president; Newton H. 
Rogers, second vice-president, and Otto D. 
Wormser, secretary-treasurer. The only 
change in the officers is the selection of Mr. 
Wormser as secretary-treasurer, who takes 
the place of Captain Sellen. 

It was also-unanimously agreed that in 
view of the fact that the Jewelers’ Survey 
Bureau proposes in the near future to move 
its office to 80 Maiden Lane, that now is the 
psychological time to move the Jewelers’ 
Co-operative Bureau uptown into the head- 
quarters of the Jewelers’ National Crime 
Committee so that each of the two latter 
organizations may be of some assistance to 
one another. The crime committee is now 
located at 535 Fifth Ave. 

At the same time it was also voted that 
in view of the fact that the Bureau has had 
a small deficit for a number of years, it 
seemed wise, and for this reason it was 
unanimously agreed by the board of mani- 
agers, that hereafter a charge of five per cent 
will be made on the value of merchandise 
recovered for a member, and 10 per cent 
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of the value of merchandise recovered for 
a non-member. This, however, does not ap- 
ply to recoveries made by the Bureau in 
co-operating with the officers and members 
of the Police Department. 

President Larter stated that if all the va- 
rious branches of the jewelry industry of 
Greater New York and its environments 
were familiar with the splendid work accom- 
plished by the Co-operative Bureau during 
its 11 years of existence he was confident 
that all the members would be proud of 
the record, and at the same time it ought 
to be an inducement for many new additional 
members. 








POLICE SEEK RITCHEY 


Widely Known Jewelry Thief Wanted to 
Answer Charge of Stealing Watches from 
Salesman in Milwaukee, Wis. 
MILWAUKEE, Wis., Feb. 23.—Watches 
worth almost $35,000 were stolen from a 
salesman’s trunk in a guest room on the 
fifth floor of the Wisconsin Hotel Wednes- 
day, Feb. 16. William Ritchey, nationally 
known jewel thief, whose picture appears in 
the accompanying article, is wanted to 
answer the charge of committing the theft, 

according to Milwaukee police. 








WILLIAM MALCOLM RITCHEY 


The watches, as told in the last issue of 
THE JEWELERS’ CiRCULAR, were the property 
of the Gruen Watch Co., Cincinnati, and 
were in the custody of Robert Herrmann 
who is not only a salesman for that concern 
but a stockholder and central district sales 
manager. The watches were in a collapsible 
trunk tray and numbered about 500, some 
of them in diamond and jewel studded cases. 
Mr. Herrmann said he had been writing 
letters in his room and went to the lobby 
to get stamps. He is positive he locked his 
door before leaving. When he returned and 
discovered the door open he ran to his 
trunk and found the tray missing. 

The elevator operator at the hotel told 
the police that two men rode down the 
elevator from the fifth floor carrying a black 
bag. The tray, when folded, looks like a 
black bag. The men rode to the basement 
and it is presumed that they walked upstairs 
and engaged a taxi to take them to the 
North Shore depot where detectives traced 
them and found they had boarded a train. 
An alarm was sent to north shore cities 
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and the first results of it came from Racine. 
Detectives there learned that two men, sup- 
posedly Ritchey and an accomplice, got off 
a North Shore train and engaged a cab 
driver to take them to Chicago. 

A Racine cab driver, Albert Scholzen was 
identified as the man who drove them to 
Chicago and deposited them at the Morrison 
Hotel there. He later identified the picture 
of Ritchey, on file in police headquarters, as 
being one of the two men whom he rode 
to the Hotel Morrison. Three employes 
of a Milwaukee hotel where the thief is 
known to have stayed before the robbery 
have identified Ritchey’s picture. 

Ritchey is also wanted in Philadelphia, 
Chicago and Ogontz, Pa., for the robbery of 
the sample trunks of jewelry salesmen. He 
is known to trace the movements of all 
jewelry salesmen who usually carry valuable 
samples. One of his favorite methods is to 
delude baggage clerks into surrendering the 
trunk containing the jewels while he leaves a 
substitute for the salesman. His method in 
the Milwaukee robbery, however, was to 
wait until Mr. Herrmann left the room, then 
he forced the lock and walked out of the 
hotel with the valuable;. 

Further identification of Ritchey as the 
Milwaukee thief was established by the 
Chicago police recently. He is wanted 





ALIAS “GEORGE RILEY” 


for a $50,000 jewel robbery there. Ritchey’s 
movements after he left the Racine cab are 
unknown, except that the cab driver has 
reported that he did not enter the hotel but 
walked west on Madison St. 








At the Grove Street Auditorium, Mohawk, 
N. Y., recently, two of the best essays were 
read in competing for the Lincoln medal 
presented by the Illinois Watch Co., Spring- 
field, Ill. The contest was sponsored by 
O. D. Day, a jeweler at Mohawk. Mr. Day 
had the medal on display in his window for 
a week and it attracted much attention and 
interest. The four best essays selected 
were written by Alice King, Mildred Wil- 
son, Helen Droege and Alam Streitz. The 
two best of these were by Alice King and 
Mildred Wilson and were read before the 
high school students. A jury of three 
teachers and three senior pupils were se- 
lected to decide which one should have 
the medal. The award was made to Mildred 
Wilson with most honorable mention to 
Alice King. 
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THE LATE SAUL GREENSPON 





Career of Prominent Bluefield, W. Va., 
Jeweler Who Passed Away on 
January 13 


BLUEFIELD, W. Va., Feb. 23.—The recent 
death of Saul Greenspon, senior member of 
the Henry Rodgin Co., removed from Blue- 
field one of its earliest pioneer merchants. 
In the early days of the city, Mr. Green- 
spon operated a confectionery and novelty 
store on Princeton Ave., just west of Rus- 
sell St., and enjoyed the bulk of the soda 
and confectionery trade of the city for 
several vears. His store was destroyed by 
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fire when a major portion of that block 
was swept away. Since the organization of 
the Henry Rodgin Co., established in 1902, 
Mr. Greenspon had been actively associated 
with this well known jewelry establish- 
ment. He was an uncle of Henry Rodgin, 
president of the firm. 

Born August 2, 1872, at Tanraggen, 
Lithuania, Mr. Greenspon came to America 
when only a youth of 15 years. After land- 
ing at an Atlantic port he came directly 
to Bramwell and joined his brother, Solomon 
Greenspon, and together they were engaged 
in business at Bramwell and its vicinity for 
about three years. 

Mr. Greenspon then came to Bluefield 
where he had since resided. During his 
37 years as a resident of Bluefield he saw 
the city grow from a village with a few 
scattered houses and a one-track railroad to 
a city of 25,000 population and one of the 
principal terminals of the Norfolk and 
Western railroad. 

On Sept. 26, 1894, he and Miss Marie 
Cohen, of Bluefield, were married, and to 
this union five children were born, all of 
whom survive. 

Mr. Greenspon was widely known 
throughout this section. He was quiet and 
gentle in his disposition and possessed many 
fine traits of character that made for him 
many warm friends in the business and 
social life of the community. He took a 
very active part in the Jewish religious work 
of this city and section and was one of the 
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founders of the local Jewish congregation. 
He was a trustee of the Jewish congregation 
since its formation and had probably done 
as much if not more than any other member 
of his race in the advancement of the 
spiritual work among the Jewish people of 
the community. 

Mr. Greenspon built one of the first build- 
ings on Princeton Ave. in that section which 
is known as the Red block. It is the build- 
ing which is now occupied by the Henry 
Rodgin jewelry store. He also built several 
other buildings here. 

The surviving members of his immediate 
family are: His widow, three sons, Harry 
L. Greenspon, Dr. William Greenspon and 
Alan A. Greenspon, all of Bluefield, and 
two daughters, Miss Mildred Greenspon, of 
Bluefield, and Miss Ethel Greenspon, of 
Baltimore, Md. He also leaves two brothers. 
Solomon Greenspon and Louis Greenspon, 
both of Bluefield, and one sister, Mrs. R. 
Rodgin, of Washington, D. C. 

His death occurred Jan. 13 and the body 
was taken to Baltimore for interment in 
the Washington Road Cemetery, following 
service conducted by Dr. Joshua Kohn, of 
Philadelphia, former Rabbi of the Bluefield 
synagogue. 








Friends Fear for William G. Weger, Missing 
West Allis, Wis., Jeweler 

MILWAUKEE, Wis., Feb. 24.—Unaccount- 
ably missing for two months, William 
G. Weger, 52, proprietor of a jewelry store 
and watch repair shop in West Allis, Wis., 
is being sought by his friends who have 
enlisted the aid of Milwaukee police. 

Mr. Weger’s absence was noticed by a 
mail carrier because mail dropped through 
the letter slot of the store door had piled 
upon the floor. Unpaid bills for goods 
led a Chicago tirm to attach the stock of 
the store recently and this was followed by 
action on the part of individual watch 
owners to get back the watches they had 
left there for repair. Weger’s fixtures and 
other belongings were put out in the streets 
by sheriff's deputies recently as the result 
of the landlord’s court action. 

The fact that government pension checks 
mailed to him as a Spanish War pensioner 
were among the letters which piled up on 
the floor has led to the suspicion that some- 
thing may have happend to Weger. 








Honors Won by Zenith Watch 

On October 20, 1926, in Class “A” open 
competition at Kew-Teddington, the Zenith 
watch reached the hitherto unattainable rec- 
ord of 97.2. Out of 19,191 watches tested, 
this is claimed to be the closest approach to 
perfection ever attained by any watch in the 
history of this noted observatory. 

What makes this record even more re- 
markable is the fact that the Zenith watch 
did not exceed an average hourly variation 
of seven hundreths (0.07) of a second dur- 
ing the 45 days examination in the labora- 
tory. The tests included all positions, the 
oven and the refrigerator. 

The Zenith watch ranked first at Kew- 
Teddington in 1922 with 96.8, and first in 
1923 with 96.6. 








Frank Bartholomew, Franklinville, N. Y., 
has been succeeded by Albert W. Kelsey. 
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BILLS IN CONGRESS 





Proceedings of Our National Legislature on 
Various Subjects of Trade Interest 


Wasuincron, D. C., Feb. 23.—The House 
passed a bill Monday authorizing Secretary 
of the Navy Wilbur to deliver to the custody 
of the Louisiana State museum at New Or- 
leans the silver bell which was in use on 
the cruiser New Orleans. 


* * * 


. Coinage of 50-cent pieces in commemora- 
tion of the 150th anniversary of the meeting 
of the Continental Congress at York, Pa., 
Sept. 3, 1777, is proposed in a bill intro- 
duced in Congress, Feb. 21, by Rep. Menges, 
of York. The bill was referred to the House 
Committee on Coinage. 


* * * 


Exemption of gold-mining companies from 
federal taxation is proposed in a bill, H. R. 
17273, introduced in the House, Feb, 21, by 
Rep. Englebright. Under the terms of the 
bill, which was referred to the Ways and 
Means Committee, the following would be 
exempt from tax: 

“Income derived from the mining of gold 
within the United States; 

“So much of the amount received as divi- 
dends from a domestic corporation as is at- 
tributable to the income of the corporation 
derived from the mining of gold within the 
United States.” 

The bill was introduced by Mr. Engle- 
bright and was presented as an amendment 
to subdivision (b) of section 213 of the 
Revenue Act of 1926. 


* * * 


For the purpose of effecting systematic 
collection, preservation and exchange of 
criminal identification records, Rep. George 
S. Graham, of Philadelphia, Pa., introduced 
a bill, H. R. 17296, in the House, Feb. 23. 
which would provide for the establishment 
of a Division of Identification under the 
jurisdiction of the Bureau of Investigation 
of the Department of Justice. The bill, 
which was referred to the Committee on the 
Judiciary, provides that “said division shall 
be vested with the duty of acquiring, col- 
lecting, classifying and preserving criminal 
identification records and the exchanging of 
said criminal identification records with the 
duly authorized officials of governmental 
agencies, of States, cities, and penal institu- 
tions; and that the cost of maintenance of 
said division shall be paid from the appro- 
priation ‘detection and prosecution of 
crimes’ for the respective fiscal years con- 
cerned, as otherwise provided.” 








The annual Canadian budget presented by 
the Minister of Finance to the Dominion 
Parliament on Feb. 17, contains proposals 
which include a reduction in the general 
sales tax, effective from Feb. 18, from five 
to four per cent., based on the duty-paid 
value of imported goods, according to a tele- 
eram from Trade Commissioner L. W. 
Meekins, at Ottawa, received in the Depart- 
ment of Commerce last week. The budget 
makes no provision, however, for any change 
in the customs tariff at the present session of 
Parliament. 





64 THE JEWELERS’ CIRCULAR March 2, 1927 











ee 
—<—<< 


ESTABLISHED 1898 


LOUIS FELDENHEIMER 


MARQUISE AND OTHER FANCY SHAPED 


DIAMONDS: PEARL NECKLACES 





2 West 2 West 
46th Street 46th Street 
New York New York 




















THE MELEE HOUSE 


one stone or a thousand 


MELEE 


in any size or quality 


JAMES J. LOEB & BRO. 


22 W. 48th St. New York 























Telephone Bryant 8967 


LOUIS J. SCHOOLHOUSE 
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Smuggled Diamonds to Be Sold at New York 





Seized Gems Valued at About $150,000 to Be Auctioned at Custom House—New 
Conditions Will Give Diamond Dealers Full Opportunity to Inspect 
Gems and Bid—First Sale of $40,000 Worth of Diamonds 
to Be Held March 18 














A distinct change in the policy of selling 
at New York, diamonds seized by the gov- 
ernment for violation of the custom laws 
was inferred last week from information 
given out by the Collector’s office in regard 
to the contemplated sale of smuggled dia- 
monds now being arranged for. According 
to this information, the next sales of smug- 
gled diamonds will take place not in the 
office of the United States Marshal in the 
Post Office building, as has been the custom 
in the past, but in Room 115 on the first 
floor of the Custom House, and ample op- 
portunity will be given to members of the 
diamond trade to make an examination of 
the stones to be sold at auction sometime 
before the sale. 

Altogether the Federal authorities are 
contemplating selling diamonds appraised at 
approximately $150,000 that have been seized 
in the past year from employes of steamship 
lines coming into New York. The first lot 
announced to be sold amounts to approxi- 
mately 216 carats appraised at about $40,000, 
which was seized last June from a member 
of the crew of the Belgenland. These goods, 
it is announced, will be sold in Room 115 
of the Custom House on March 18, at 12 
noon, but they may be inspected by members 
of the trade not only directly before the 
sale, but between the hours of 2 and 5 p. M., 
on the three days prior thereto, namely, 
March 15, 16 and 17. The next lot to be 
sold, which consists of about 629 carats, ap- 
praised at about $102,000, were seized from 
Franz Tielmans, a watchman employed by 
the Red Star Line, last January. Though 
the date of this sale has not been announced, 
full particulars will be made public a long 
time before it takes place. 

For a long time past, there has been con- 
siderable criticism in the diamond trade in 
regard to the conditions surounding the sale 
of seized diamonds at New York. As a re- 
sult of a practice that had grown up for 
years, it seems as if a certain clique of deal- 
ers had almost a monopoly on the oppor- 
tunity to get these goods. Other members 
of the diamond trade who sought to bid on 
the goods reported that they found consider- 
able difficulty in either seeing the goods in 
time to make a proper bid or getting their 
bid in at the sale. Some of these men 
interfered with by 
the regular bidders to an extent that made 
them desist from their efforts. 

The conditions were called to the atten- 
tion of the Collector and the Marshal, and 
these officers are co-operating now to see 
that the bidding on seized diamonds offered 
for sale by the government shall be con- 
ducted under conditions that will give clear 
opportunity for all members of the diamond 
trade to examine the merchandise and bid 
upon the same. It is hoped now that the 
conditions which evoked criticism in the 
past will be completely eliminated, and that 


as.a result a large number of the members 
of the diamond trade will participate at 
these occasions. 

In speaking of the matter to a representa- 
tive of THe Jeweers’ Circucar, Friday, 
Assistant Collector Henry C. Stewart said 
that he was arranging to see that the dia- 
mond trade were fully notified of the next 
sale, which will be held at the Custom 
House instead of the Post Office, on March 
18. He said it was hoped that the fact that 
they could be seen not only just prior to the 
sale but for three hours each afternoon 
for the three days prior to the sale would 
give the members of the diamond trade 
ample opportunity to inspect the stones and 
see whether they wished to participate in 
the bidding. “Of course,” said Mr. Stewart, 
“the government is anxious to get the larg- 
est amount of money possible from the sale 
of the jewels, but this is not the main con- 
sideration. The Collector and the Depart- 
ment wish the sale to be conducted in a way 
that will not only benefit the government 
but will benefit the diamond trade as well, 
and Marshal Hecht is co-operating with us 
to bring this about.” The first sale under 
these conditions, March 18, has been ar- 
ranged for, and he expected that the sale of 
the 629 carats which have already been 
seized by the government and about to be 
attached for the purpose of sale, will fol- 
low shortly. The date of this he was not 
in a position to announce. 








LOOK OUT FOR THEM 
Loose Diamonds Valued at $8,000 Disappear 
After Men Claiming to Be Calcutta 
Jewelers and Art Dealers Visit 
New York Merchant 
It became known last week that after the 
visit of two men posing as jewelers and 
art dealers from Calcutta, India, that $8,000 
in loose diamonds was missing from the 
stock of Guissepe D’Elia, 45 W. 34th St, 
New York. A search for these men is being 
made by an insurance company and if they 
appear in the trade, the office of THE JEWEL- 
ERS’ CIRCULAR should be notified as quickly 

as possible. 

Several weeks ago, the two men called at 
the office of David Davidson at 1 W. 47th 
St., New York and presented a card reading 
“Ganeshi Tall & Son,” jewelers and art 
dealers, Agra, Calcutta and Simla, India. 
This pair claimed to have been recommended 
to Mr. Davidson by a man who does con- 
siderable business with the latter. They told 
Mr. Davidson that they had met this man 
in a jewelry store in Hartford, Conn. It 
has since been learned that the man who 
is supposed to have recommended the pair 
has not been in Hartford for months and 
never met the men. Mr. Davidson was 
not suspicious of the men and readily showed 
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them a number of parcels of diamonds but 
evidently they had no opportunity to “lift” 
any of them. After a considerable time they 
told Mr. Davidson that they did not believe 
he had the sizes they required and asked 
him to recommend them to someone else. 

Later the pair visited the office of Guissepe 
D’Elia, at 45 W. 34th St., where they saw 
the diamond expert of the firm. He spent 
about two hours with the men and was 
impressed with the story of one of them 
who claimed. that he was acquainted with 
a friend of the diamond expert’s in Calcutta. 
The men seemed to have a thorough knowl- 
edge of the diamond business, particularly 
the elder of the pair. This also impressed 
Mr. D’Elia’s diamond man and after some 
dickering the pair selected an assortment of 
stones in small sizes, amounting to $3,000. 

One of the men pulled a wallet from his 
pocket and counted out $3,000 in currency 
and. checks and then suddenly changed his 
mind and told the diamond man to seal 
the package in which the stones were 
wrapped and that he would come back the 
following day with a man whom he expected 
from Boston and make additional purchases. 
The men then left but when they failed to 
return within a few days, Mr. D’Elia and 
his diamond salesman became suspicious. 

A partial check-up of the stock showed a 
shortage and a few days later when a com- 
plete inventory was taken it was found 
that $8,000 in loose diamonds were missing. 

The man who seemed to do most of the 
talking and who for the purpose of identifi- 
cation is known as No. 1, is described as 
about 35 years old, standing five feet, nine 
inches tall and weighing about 180 pounds. 
He is clean shaven, has a long pale face 
and wears tortoise shell glasses. He wore 
a brown suit and a brown soft hat and his 
conversation would indicate that he had 
done a great deal of traveling, as he was 
thoroughly conversant on a number of 
subjects. 

His companion is said to be about 20 
years old, is five feet, five inches tall and 
weighs about 155 pounds. He is also clean 
shaven and likewise wore a brown suit and 
a brown hat. During his visit he showed an 
expensive enamel cigarette lighter which 
may be one of the means of identification. 

Jewelers are warned to be on the look 
out for this pair who claim that they came 
to this country with a big diamond which 
they said they exhibited at the Sesqui- 
Centennial Exposition. 


— 
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Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 


Week Ending Feb. 26, 1927 
The U. S. Assay Office reports: 
Gold bars exchanged for gold coin.... $458,726.15 








Gold bars paid depositors............. 38,232.32 
ROH svn duacccsswaxcconadewenes $496,958.47 


Of this the gold bars exchanged for gold 
coins are reported as follows: 


Date Exchange 
OR Ale. wee ausedasuswnswee eae: $84,006.87 
OO setuid auc Sanaa adda Rameau 122,668.65 
OW PI aracatasininidiecte ew taal academe 82,363.34 
OS Gave ee enviesmaniadeuciitaens 129,135.89 
OO QGP xian sieiindinrnaniwdlakwaeeaeee 40,551.40 
TOR. cha kierveridenedausmende $458,726.15 
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Exquisitely mounted 


DIAMOND BRACELETS 


Brooches, Pendents, Rings, etc. 


Fancy Cut Diamonds 
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Telephone: Vanderbilt 0934 527 Fifth Ave., New York 
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If it's CALIBRE SAPPHIRES, EMERALDS or RUBIES we have what 


you want, and we are ready to give it to you PROMPTLY and at the 
RIGHT PRICE. 


We are constantly adding new and desirable shapes in precious and semi-precious stones. 


IT IS TO YOUR INTEREST TO CONSULT US. 


Don't forget our staff of expert setters and lapidaries, which we maintain for efficient 
service. 








YOKELSON-COOPER, Inc. 


IMPORTERS, CUTTERS and SETTERS 


of 
PRECIOUS and SEMI-PRECIOUS STONES . 
106 Fulton Street Tel. Beekman 8570 New York City 
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Bankruptcy Affects the Entire 


Industry 


New York, Feb. 23, 1927. 
Editor of THE JEWELERS’ CIRCULAR: 

I have read with a great deal of interest 
your splendid editorial, entitled “Honest Re- 
tailers Menaced by Dishonest Bankruptcy,” 
which appears on page 87 of the Feb. 16 
issue of THE JEWELERS’ CrircULAR. Your 
editorial is an absolutely correct analysis of 
the situation. 

What interested me particularly was the 
point which you stressed that a settlement 
between debtor and creditor is the concern 
of the entire trade and not merely a per- 
sonal matter between the parties interested 
in the particular case. This is a point on 
which in the past sufficient emphasis has not 
been laid. To my mind, a compromise with 
a dishonest bankrupt is as much the concern 
of the industry as a whole as a felonious 
assault committed by one individual against 
another is the affair of the State. 

And, of course, it is because the National 
Jewelers Board of Trade is convinced of this 
fact that for many years past, through the 
use of its fighting fund, it has been the arch 
foe of the fraudulent bankrupt. 

Sincerely yours, 
Hersert A. WOLFF, 
Of Counsel for the National 
Jewelers Board of Trade. 


Dishonest 





Sounds Warning Against Unwise Restrictions 
on Auctions 


New York, Feb. 24, 1927. 
Editor of THE JEWELERS’ CIRCULAR: 

The jewelry auctioneer, as well as the re- 
tail jeweler, have suffered from schemers in 
their profession. 

There are honest auctioneers, as well as 
honest jewelers, just as there are dishonest 
jewelers and dishonest auctioneers. The 
same can be applied to all business or any 
line of endeavor. 

There are times when an auctioneer is 
absolutely needed to raise money for the re- 
tail jeweler so he can pay bills, also if he 
wants to sell out quickly and retire and finds 
no other means of disposing of his store. 
Therefore the jewelry auctioneer occupies a 
very important part in the jewelry business 
and should be protected. ' 

Laws are being passed against auctions 
regardless of whether it is a legitimate store 
or the “fly-by-night” auction. Great care 
should be taken in framing such laws that 
do not so differentiate. Separate the good 
from the bad. Why not protect the jewelry 
trade from the fake auctioneer, the one who 
misrepresents and takes advantage of the 
buyer? No new laws are needed; simply 
enforce the laws that are already on the 
Statute books of every State in the country. 
In many cases laws are carelessly framed 
and when a legitimate jeweler needs a sale 
to raise money, he has to suffer. 

‘ Recently I conducted a sale for a high- 
tlass jeweler, who was in business for many 
years in a southern town where a law was 
passed against auctions because of a “faker” 
who opened a store and ran an auction. 


The same law was applied to this firm I 
sold for, who was forced to pay an exor- 
bitant price for an auction license. There- 
fore the laws, such as the jeweler giving an 
inventory of how much stock the merchant 
has, and giving reports to outsiders, are not 
fair; also, those forcing the jeweler to a 
limited time in which to dispose of his 
stock. Suppose business is dull and the 
jeweler has a large stock to dispose of, must 
he stop his sale? 

I warn every retail jeweler, as well as the 
wholesale jewelers, to be careful of such 
laws. It would be advisable for them to get 
together and co-operate with the National 
Jewelers Board of Trade and the American 
National Retail Jewelers’ Association to 
have laws framed to protect the jewelry 
trade and the legitimate jewelry auctioneer, 
the auctioneer who specializes in making 
sales for the retail jeweler and whose inten- 
tions are good and honorable. 

Very truly, 
M. Harris, 
Auctioneer. 








ADDRESS ON SILVER 





R. Francis Drew Gives Interesting Lecture 
at February Meeting of Providence-Attle- 
boro Branch of American Electro- 
Platers’ Association 

ProvwENCE, R. I., Feb. 26.—At the regu- 
lar February meeting of the Providence- 
Attleboro Branch of the American Electro- 
platers’ Society, the address of the evening 
was made by R. Francis Drew, manager of 
the Providence branch of Handy & Har- 
man, refiners, 425 Richmond St. There was 
an unusually large attendance, and Mr. 
Drew’s talk on silver was closely followed 
by the assembled platers who attested their 
interest by unanimous expression of appre- 
ciation at its conclusion. 

Mr. Drew, in opening his talk, called at- 
tention to the production of silver in 1926, 
giving specific details as to the amount, the 
countries of origin and the mines of which 
it is a by-product. He then explained that 
the silver used in the Bridgeport plant of 
the concern which he represents was made 
up of selected bars furnished daily from 
their New York. office and re-selected for 
use in anodes grain silver and sterling silver. 
He said that the silver to be used for ster- 
ling flatware, sterling hollowware and ena- 
mel stock is also carefully selected: But 
even with these precautions of* inspection, he 
said, the Bridgeport plant frequently finds 
it necessary to discard and send back to the 
company’s melting department from 25,000 
to 60,000 ounces in a single day This re- 
jection of silver by the firm’s inspector is 
for the purpose of maintaining the very high 
standard that the company has. set for the 
silver that it furnishes to the trade, Mr. 
Drew said. 

The speaker then told of how samples are 
taken from the various bars of bullion when 
they go into the company’s melting depart- 
ment and are analyzed so as to detect any 
injurious ingredients or impurities. This 
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analysis is made while the silver is being 
melted and if it is found that the silver is 
free from all the impurities the company 
feels certain that the platers will experience 
no trouble as far as the silver itself is con- 
cerned. 

Mr. Drew pointed out that very much of 
the trouble that manufacturers have in using 
anodes is due to excessive current, faulty 
solution, and sometimes because the anode 
might not have been thoroughly annealed, 
thereby resisting the current because of its 
hardness. Considerable attention was de- 
voted to the consideration of sterling silver, 
Mr. Drew stating that the two essential 
elements—copper and silver—must receive 
exactly the same consideration. To make a 
reliable product both elements must be as 
carefully tested and analyzed for impurities. 

“The silversmiths of today,” continued 
Mr. Drew, “are really artists when it comes 
to handling a piece of sterling. I understand 
from some of the old-time silversmiths that 
it was understood that a certain piece of 
sterling put on a certain chuck and to re- 
ceive a particular draw was to werk exactly 
the same way as any other piece of sterling. 
But from experience we have found that 
there are variations in the very nature of 
the sterling silver by putting them to the 
same test. To strain a piece of silver in 
any of these operations obviously means that 
the silver is simply ruined. The same would 
apply to the annealing. If a piece of silver 
is annealed to a super-heat the silver will be 
burned and the only thing that can be done 
with it is to remelt it, taking every precau- 
tion against impurities as when originally 
handled. 

“Silver is probably the most perfect con- 
ductor of electricity and heat that is known 
today and a great many persons are using 
it for this very purpose, and with most satis- 
fatcory results, too. The Handy & Harman 
Co. has in the past five years expended con- 
siderable sums in making a research on 
silver solder, work along this line having 
led us into many fields during which we 
have used silver :solder for soldering 
practically every known metal and combina- 
tion of metals, with the greatest of success.” 

Mr. Drew then turned his attention to a 
discussion of the price of silver, which he 
said for the five years previous to Septem- 
ber, 1926, had maintained a more constant 
and even level than it had during the past 
quarter of a century, the minimum price 
during the years of this period being 62% 
cents and the average about 65 cents. He 
explained at great length the operations in 
the refining of precious metals, improve- 
ments that have been made in the processes 
and equipments and extended an invitation 
for his hearers to visit the company’s plants 
in this city and Bridgeport and to submit 
to the company any problems which may 


‘ give them any trouble. 








Mrs. Minnie West Gregory, widow of 
Tyler E, Gregory, for years a member’ of 
the jewelry firm of H. J. Howe, fnc., Syra- 
cuse, N. Y., dropped dead of heart disease 
shortly after noon Tuesday, Feb. 22, at her 
home, 839 W. Onondaga St. At the time she 
was preparing to go out to luncheon with her 
sister, Mrs. Arthur J. Hubbell, who lived 
with her. Surviving her is a son, T. G. 
Gregory, treasurer of H. J. Howe, Inc: 
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Premier Diamond Co. 
527 Fifth Avenue, N. Y. C. 


AN UNUSUAL LINE OF 
DIAMOND AND KMERALD BRACELETS 


(UP TO ONE AND A HALF INCHES IN WIDTH) 


Our exceptionally large and 
varied stock, purchased from 


Diamonds - Fancy Cuts 
jewel estates, enables us to sell 
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No. 31 N. State St. CHICAGO, ILL. 


MAX HIRSCH 


IMPORTER of WATCHES 


Strong words are weak in attempting to describe true beauty. The wings of a butterfly; the sea 
on a fair day; a lovely woman. It would be no easy task to put my finger on this, that or some 
feature in my 1927 line of watches which stands out supreme in beauty. I will say very little 
concerning them; beauty is to be seen and not explained; | will maintain silence on the subject 
willing to rest my case on the accuracy of thousands of you Jewelers. The line is en-route to see 
you and is a treat to the eye. See it. 
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24 Hour Service 
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SECRETED ASSETS RECOVERED 





Receiver in Bankruptcy Reports That Safe 
Deposit Boxes of Max Bernstein, Arkan- 
sas City, Kans., Bankrupt, Con- 
tained Jewelry and Cash 


It was learned last week that in all 
probability a meeting of the creditors of Max 
Bernstein, doing business as the Bernz 
Jewelry Co., Arkansas City, Kans., will 
be held in New York within a short time 
although no definite date has as yet been 
selected for the meeting. 

Mr. Bernstein, who also conducted a store 
at Borger, Tex., filed a voluntary petition in 
bankruptcy some time ago scheduling com- 
paratively small assets with liabilities ap- 
proximating $36,000. George R. Basset was 
appointed receiver on Jan. 17 by Acting 
Judge Merrill E. Otis, for the United States 
District Court for the District of Kansas, 
and filed a bond of $5,000. 

The first meeting of the creditors was 
held on Feb. 3 and continued from 10 in 
the morning until 4 in the afternoon with 
an intermission for lunch. The creditors 
at this meeting were in favor of an early 
sale of the assets and a sale was ordered 
to be held at Arkansas City on Feb. 16 at 
2 o'clock. 

In the report of the receiver the assets 
were placed at $16,938, and included in these 
were merchandise recovered from a safe de- 
posit box in Wichita, Kans., valued at 
wholesale at $8,597.50; cash from a safe 
deposit box at Wichita, $905; merchandise 
at wholesale recovered at Kansas City, Mo., 
$2,755.85; cash recovered at the police sta- 
tion, $285; merchandise at cost recovered at 
the bankrupts apartment, $41; merchandise 
at wholesale in the Arkansas City stock, 
$3,285.05; merchandise at wholesale at 
Borger, Tex., $919. In addition the equity 
in the lease at Borger, Tex., is placed at 
$150. The fixtures in the store at Borger 
were fully covered by a first mortgage and 
the fixtures in Arkansas City, Kans., invoiced 
at approximately $2,700, on which there are 
two mortgages, a first mortgage of $490 and 
a second for $2,500. The stock included 
diamond rings, watches, set rings, miscel- 
laneous articles, clocks and silverware. Mr. 
Bernstein is at liberty under $3,000 bond 
to appear in the Federal Court to answer 
the charge of concealing assets in an effort 
to defraud his creditors. 


In commenting upon this case, Gustave J. 
Rosen, of Sternberg & Rosen, attorneys for 
members designated by the National Jewelers 
Board of Trade, said: 

“Creditors of the above named bankrupt, 
as also members of the jewelry industry in 
general, should feel gratified at the results 
which have been accomplished to date in 
this case. This debtor filed a voluntary 
petition in bankruptcy scheduling compara- 
tively small assets as against liabilities ap- 
Proximating $36,000. By reason of diligent 
efforts of the receiver, who was appointed 
by the United States District Court, also 
of the several attorneys who co-operated 
with the receiver as his attorney and in be- 
half of creditors, substantial merchandise and 
cash were recovered by the receiver which, 
It is alleged, had been concealed by the 
bankrupt in safe deposit boxes at Wichita 
and Kansas City, Kans., and which, it was 
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alleged, had not been listed in his bank- 
ruptcy schedules. 

“It was also alleged that considerable 
property was secreted by the bankrupt from 
his store at Borger, Tex., and efforts are 
now being made to discover the where- 
abouts of this property. It is alleged also 
that a chattel mortgage on the fixtures of 
the bankrupt’s store at Borger was a 
fictitious one, and will be contested by the 
receiver. A complaint has been filed against 
the bankrupt charging concealment of assets, 
and it is expected that the case will be 
vigorously prosecuted.” 








BANKRUPTCY SCHEDULES 





Sam Palatnik, New York Retail Jeweler 
Lists Nominal Assets of $24,511 and 
Liabilities of $22,881 


Sam Palatnik, retail jeweler at 557 Sixth 
Ave., New York, who, on Feb. 18, was peti- 
tioned into bankruptcy, filed schedules in 
the United States District Court, recently, 
which show his assets slightly in excess of 
his liabilities. The largest item listed in 
the assets is policies of insurance which 
represent $11,000 of the total amount. The 
jeweler, in his schedules, claims he owes 
$22,881 including wages, $43, and unsecured 
claims, $22,837. The assets amount to 
$24,511 and represent stock in trade, $9,000; 
household goods, $250; machinery, tools, etc., 
$3,000; debts due on open accounts, $600; 
policies of insurance, $11,000; deposits of 
money in the banks and elsewhere, $20; 
property claimed to be exempt, $250; and 
books, deeds and papers, $391. 

The largest unsecured creditors include: 
Art Jewelry Case Corp., $133; Anchor 
Jewelry Co., $240; R. A. Breidenbach, Inc., 
$1,105; Balter & Montalto, Inc., $1,040; 
Dattlebaum & Friedman, $392; Godstein & 
Krivitzky, $2,083; Joseph Gottesman, $1,158; 
H. T. Gainsboro, $129; D. Domb, $185; 
Ingersoll Watch Co., $103; Ivorline Co., 
$125; A. Jaffe & Sons, $750; Leikind & 
Pearlman, $668; Samuel Levy, $1,539; 
Metropolitan Watch Co., $107; M. Malko- 
wista Son Bros., Inc., $150; J. Marcus, $225; 
Leo Oppenheimer, $168; Morris Paley, 
$1,340; Louis A. Ross, $324; D. I. Rogow, 
$688; Renaissance Jewelry Co., $298; Star 
Jewelry Co., $224; Simmons Watch Co., 
$325; L. Simons, $1,152; M. H. Shiman Co., 
Inc., $1,002; J. Seiler, $1,350; Schaffer & 
Block, $242; J. Schutzer, $353; Louis Sum- 
mer, $420; J. M. Weissman, $360; J. R. 
Wood & Sons, $2,174, and S. Levitt, $1,343. 








Death of Luther S. Hopkins 


DusvuguE, Ia., Feb. 26.—Luther S. Hop- 
kins, aged 61 years, for many years connected 
with the jewelry business in this city, died in 
Chicago recently, after an illness of several 
months. He had resided in Chicago a year. 
The body was taken to Dubuque for funeral 
services and burial. 

Luther S. Hopkins was employed by A. R. 
Knight in a store here, later forming part- 
nership with the late Joseph Witty, and 
upon the latter’s death took over the busi- 
ness, which he conducted until his retirement 
from business. 

The widow, a son, Robert, and a daughter, 
Mrs. George B. Healey, survive. 
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SCULL SENT TO PRISON 





New York Gem Dealer Must Serve Term 
in Sing Sing for Pawning Memor- 
andum Goods 


Chester A. Scull, of Scull & Thompson, 
precious and semi-precious stone dealers, 170 
Broadway, New York, who, several weeks 
ago, was arrested and later pleaded guilty 
to an indictment charging grand larceny in 
th first degree, was brught before Judge 
Alle in the Court of General Sessions, last 
Wednesday, and sentenced to serve from one 
year and three months to two years and six 
months in Sing Sing Prison. A desperate 
attempt was made to have the court impose 
a suspended sentence but Richard C. Murphy, 
representing the Jewelers National Crime 
Committee, fought for a prison term which 
was finally imposed. 


Scull was arrested last January when an 
investigation showed that thousands of dol- 
lars worth of jewelry which he obtained on 
memorandum was in pawnshops in New 
York and Newark. The first intimation that 
this merchandise was being pawned was dis- 
covered by Captain “Matt’ Stratton, super- 
intendent of the Jewelers Co-operative 
Bureau. “When it became known to credi- 
tors, who had given Scull goods on memo- 
randum, that it was being pledged, they 
began clamoring for the return of their 
merchandise. Scull finally found himself in 
a position where he was unable to meet the 
demands of his creditors and consequently 
a complaint was drawn up, and he was 
placed under arrest on Jan. 18 by Detectives 
Michael Regan and John Howe of the 
Maiden Lane Squad. The detectives re- 
covered from Mr. Scull a large number of 
pawn tickets representing the merchandise 
in. pledge, and were able through the 
prisoner’s admissions to determine whose 
merchandise was represented by the various 
tickets. Figures as to just how much was in- 
volved in Scull’s defalcations vary from 
$40,000 to $100,000. 

When Scull was first arraigned, he was 
held in $25,000 bail but later this bail was 
reduced to $7,500 and subsequently to $2,500. 
He was indicted shortly after his arrest and 
on Feb. 8 was arraigned and pleaded guilty 
to a charge of grand larceny in the first 
degree: 


On Wednesday, when Scull was brought 
up for sentence, Frederick Van Zandt made 
a plea for his client and asked that a sus- 
pended sentence be imposed. He pointed out 
that Mr. Scull had aided his creditors in 
every possible way and had made an en- 
deavor to simplify the search for the pledged 
merchandise. Richard C. Murphy, repre- 
senting the Jewelers National Crime Com- 
mittee. told the court that his organization 
went on record as demanding a jail sentence. 
He asserted that what Mr. Scull had done 
in the way of aiding his creditors was only 
what he should have done and that the 
prisoner had violated a faith and trust which 
had been imposed in him by his creditors 
when he pawned merchandise which had 
been given to him on memorandum. Judge 
Allen also remarked that as Mr. Scull was 
42 years of age, he should have known 
better than to pawn jewelry which had been 
given to him and thereupon sentenced him 
to serve a term in prison. 
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“BUY FROM THE CUTTERS” 


GEMS 


EMERALDS AQUAMARINES 
RUBIES CHINESE JADE 
SAPPHIRES BLACK OPALS 


and other PRECIOUS 
and SEMi-PRECIOUS STONES 


- AMERICAN GEM €> PEARL Co. 





Miners : Cutters : Importers 
SIX WEST FORTY-EIGHTH STREET 
NEW YORK 
LONDON PARIS 
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"EVERYTHING IN THE STONE LINE 














| Part of the jeweler’s success de 
_' pends on him being able to get just 
.what is called for without delay. 


All of our success depends on 
having what is wanted in Precious and 
Semi-Precious stones ready for the 


jeweler’s immediate call. Prompt 
service always. 
———> oe 


S. NATHAN & CO. 


IMPORTERS AND CUTTERS OF 


DIAMONDS, PEARLS, PRECIOUS, 
SYNTHETIC AND IMITATION STONES 


71-73 NASSAU. STREET, NEW YORK, N. Y. 
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Exclusive Imported 


SOUVENIRS 


With Your Name and Address Imprinted 


*+\ YOUR CREDIT 1S GOOD 
AT 


4s. METRO SACKS CD, 
kx > CREDIT JEWELERS © 4 
43 WEST 1257 ST.) Sarpy 
NEw YORK city ” ¥ 


1 \- 
Mas 
me MN oe, ax 


For Openings, Anniversaries, 
Removals 


AND ALL OTHER OCCASIONS 
VICTOR E. LEDERER 


importer and Manufacturer of Superior Advertising 
Novelties 








41 West 17th Street, New York 








THE WASHBURN 


SECURITY 
Automatic Holder 


for all sizes of scarf- 


MAGIC NUT 


for ear studs, scarf-pins, 
etc. 


pin wire. Guaranteed. 





¥ wrt min. 


le 





EAR WIRES 


for unpierced ears. 


SAFETY CATCH 
for Brooches, etc. 
Can be applied to any 
work where pin =o 

=) used.. 


Closed. “= = 
 eeeliiag Circular on Application. 
Pearl Drilling and Adjusting a Specialty 
Special Order Work and Repairing 
™. IRVING WASHBURN. 108 Fulton Street, N.¥. 


——————}_ ODD SHAPE | 
| WATCH GLASSES 
Perfect Fitting Dust Proof 


114 Fulton St., New York 
UGER & FANDE 

















CRUCIBLES = jgse2=- 
J, & H. BERGE #2."322 2 


St.Louis Watchmaking School 


ESTABLISHED OVER THIRTY YEARS 
If you really knew how thoroughly we prepare 

you to fill a good position in a first class Jewelry 
Store, you would come to see us at once, 
learn the practical work as must be done in & 
first class Jewelry Store. 

Write for our Catalog at once. 
St. Louis Wa’ g School, &t. Touts, Me. | 
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Royal Russian Jewelry to Be Sold in London 








Valuable Jewel Studded Articles of Former Czars Bought from Soviet 
Government to Go at Auction at Christie’s March 16 

















Special cable dispatches to the New 
York papers from London last week an- 
nounced the coming sale at the famous auc- 
tion rooms of Christie, Manson & Woods in 
London, on March 16, of a large number 
of important pieces that were contained 
among the treasures of the Russian royal 
family. It is not understood that any par- 
ticular famous gems or the jewels of the 
Russian treasure are to be sold, but there 
will be a large number of pieces containing 
very fine gems, including jeweled swords, 
tiaras, gold chains, maces, etc., which were 
used by the Imperial family for national 
celebrations. 

Most of the work, it is said, is the pro- 
duction of the craftsmen of the 18th century, 
principally French, as both French and Rus- 
sian jewelers were prominent in the court of 
Catherine II, when most of these articles 
were made. The jewels in these articles, it 
is said, are not very fine specimens of cut- 
ting, and that most of them will have to be 
recut, at least if they are to go back into 
the gem industry. It is probable, therefore, 


that many of the people who buy the arti-. 


cles will keep them for their value as’ curi- 
osities. 

According to a copyrighted dispatch sent 
to the New York Sw from London, Feb. 
21, telling of the sale of these Russian treas- 
ures, the Polar Star, a 40-carat diamond, 
widely known, will be included in the sale. 
This is one of the diamonds that it is said 
will have to be recut if used for modern 
purposes. The Sun’s correspondent goes on 
to say that the combination that purchased 
these articles from the Soviet government, 
and which is now selling them in London, 
believes that the thousands of beautiful 


enamelled brooches, bracelets, buttons, clasps. 


and tassels, made by skilled craftsmen of 
the 17th and 18th centuries, will attract an- 
tique lovers and that the high prices obtained 
for them will compensate for the loss on the 
diamonds, says this dispatch. 

“A great attraction at the auction un- 
doubtedly will be the collection of wonder- 
ful Louis Quinze jasper and gold snuff 
boxes carried by gallants of Catherine’s day, 
and the dazzling ‘nuptial crown’. worn by 
the Empress on her wedding day. This 
crown is a piece of magnificent workman- 
ship, made of diamonds, rubies, sapphires 


and opals which, it is stated, took 20 of the 


most famous artisans of the 18th century 
15 years to complete.” 








Suit Brought Against Memphis, Tenn., 
Jewelry Concern Dismissed by Circuit 
Court 


Mempuis, Tenn., Feb. 24.—A suit for 
$10,000 brought by Sigmund Summerfield 
against the Bailer Jewelry Mfg. Co., 22 S. 
Main St., Memphis, Tenn., charging loss of 
charatter; was dismissed before reaching a 
jury by Judge H. W. Laughlin, in the 
Circuit Court, a short time ago. 

The plaintiff charged that he had pur- 


chased a ring on the installment plan and 
had given it to a young woman when the 
engagement was broken and he ceased mak- 
ing payments. The company caused his ar- 
rest. The grand jury failed to indict,. and 
the suit followed. 

Judge Laughlin, in dismissing the case, 
held that the transfer of mortgaged property 
was unlawful, and that the company was 
within its rights in causing his arrest. 

The ruling is the first in the State, and if 
sustained by a higher court, in case it is ap- 
pealed, will set a precedent which will have 
a bearing on much of the installment buying 
in the State. 

Following the default of payments, a writ 
of replevin for the ring was issued and a 
demand made on the young woman to whom 
the ring had been given. The ring was not 
recovered and Mr. Summeftield’s arrest fol- 
lowed. The suit against the Bailer Jewelry 
Mfg. Co. was the outgrowth of that action. 








Death of Frederick Kohlhagen 


Provipence, R. I., Feb. 26.—Frederick 
Kohlhagen, sculptor and designer of numer- 
ous tablets and memorials throughout the 
country and for 35 years an employe of the 
Gorham Mfg. Co., died Monday at his home, 
198 Atlantic Ave., in his 84th year. Death 
was due to bronchial pneumonia, after an ill- 
ness of only five days. Funeral services were 
held at noon Thursday at the funeral home 
of J. Will Carpenter & Son, 1447 Westmin- 


ster St.,-and was attended by a-number of . 


veteran employes of the Gorham company. 
Mr. Kohlhagen was born at, Soest, in 
Germany, on April 21, 1843, a = son 
of Karl Kohlhagen. He studied art, de- 
signing and sculpture in Germany, France 
and Italy, and.came to America about 50 


years ago. For 17 years he was a member 


of the faculty of the. Rhode Island School of ° 


Design, and, as a sculptor, was connected 
with the. Gorham Mfg. Co., for 35 years, re- 
tiring a few years ago. The most familiar 
of the large number of tablets and memorials 
which were designed by him is the Grand 
\rmy Memorial, erected in 1916 on Soldiers’ 
Hill in Roger Williams Park, this city, near 
the present Temple of Music. 

He was a member of the Westminster 
Unitarian Church, of’ Mount Vernon Lodge 
No. 4 of Masons, the Providence Art Club, 
Rhode Island School of Design and_ the 
Utopia Club. He was a musician and singer 
of exceptional ability and was a charter mem- 
ber of the Ein Klung Society. 

Mr. Kohlhagen is survived by his widow, 
two daughters and five grandchildren. 








C. N. Brown’s jewelry store was the 
scene of much excitement recently. when a 
large crowd gathered in the establishment at 
Thomasville, N. C., and dropped to a base- 
ment from the first floor when a large 
section of the floor gave way under weight. 
An auction sale was in progress at the time. 
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Plans for Annual Winter Banquet of N. E. 
M. J. & S. A. to Be Held March 
19 at Providence 


ProvipeNce, R. I., Feb. 26.—The New 
England Manufacturing Jewelers’ and Silver- 
smiths’ Association’s plans for the annual 
Winter banquet have now been completed by 
the committee, consisting of William G. Lind, 
T. W. Lind Co., Providence, chairman; 
William H. Blake, James E. Blake Co., At- 
tleboro; Stephen H. Garner, Leach & Garner 
Co., Attleboro; Alfred B. Lemon, E. L. Lo- 
gee Co. ‘Providence; Donald LeStage, 
LeStage. Mfg. Co., North Attleboro; Paul 
B. Paris, Cohn & Rosenberger, Providende, 
and George F. Sawyer, Improved Seamless 
Wire Co., Providence, The banquet will be 
served at 6:30 o'clock promptly on Saturday 
evening, March 19, in the ballroom at the 
Providence-Biltmore Hotel, following a re- 
ception to the officers at 6 o'clock. 

In arranging the: postprandial program the 
committee has maintained the standards of 
excellence established at previous banquets of 
the association. It has, however, provided 
two speakers, instead of three as in former 
years, and announces a new feature this year 
in the form of special music and entertainers 
—the Royal Melody Sextette and the Four 
Syncopators. The speakers will be United 
States Senator Simeon D. Fess of Ohio and 
Edward James Cattell of Philadelphia. 

The total number of tickets for the affair 
is limited to 400, and up to and including 
March. 1, each member of the association 
may purchase one or two tickets, and after 
that date the unpurchased tickets will be sold 
in order of priority of application. 

.The association is today moving its head- 
quarters and effects from the Wilcox bufld- 
ing, 42 .Weybosset St., where it has been lo- 
cated for more than 30 years, to the Provi- 
dence-Biltmore Hotel. A suite of rooms, 


‘209-211, have been taken on the second floor, 


where the association will be pleasantly lo- 

cated for its members and convenient for 

jewelry buyers visiting the city. There will 

be rooms for Manager Woodward Booth and 

for the general use of the association and a.. 
lounge. for. visitors. While the association: 
will continue to assist in every way possible 

both manufacturers and buyers, it will not 

make appointments nor arrange dates. 

In taking its new rooms the association 
has added to its office equipment and clerical 
force and is now prepared to furnish assist- , 
ance and information upon any phase or con- ' 
dition of the jewelry industry. 








Market Prices for Silver Bars 
The following are the quotations for sil- 
ver bars in London and New York as re- 
ported for the past week: 
Selling Price 


London U.S. Gev’t New York 

Date Official Assay Bars Oficial 
Feb. 22 26%; Holiday waa 

MO DS cixe+ AO 59% 57% 

© OA scans 200m 59% 57% 

© DSncecs. Oe 59% 57% 

6 26x LOR 595% 57% 

oe Beek  ZER 38 56% 








“You know, the best thing about chapel is 
the acoustics.” 

“How do you figure that out?” 

“They’re wonderful. If you sit away ; 
back, you don’t have to hear a darned: 
thing.”—C. C. N. Y. Mercury. 
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XB. & Hex 


UNIVERSAL 
WHITE GOLD 


TRADE MARA 


_A nnouncement! 


I. Stern & Company have acquired the exclusive selling 
rights to the Bolles and Hansen line of White Golds 
and Solders. These lines will be handled by I. Stern 
& Company under the above B. & H. trade mark. 
B. & H. White Golds and Solders will continue to be 
made exactly as heretofore. Manufacturing will be 
done under the same supervision as before. 





















Mr. Samuel E. Bolles is now connected with the I. 


Stern & Company sales organization. 


All customers of B. & H. White Golds and Solders are 
requested to henceforth place their orders for White 
Golds and Solders directly with the I. Stern & Com- 
pany organization. There will be no interruption in 


their service or supply. 


I. Stern & Company will, of course, continue to manu- 
facture their own well known lines of White Golds, 


Solders and Wedding Ring blanks, exactly as 


heretofore. 
I. STERN & CO. 
218 West 40th St. New York City‘/ 
WHITE GOLD RING BLANKS PLATINUM RING BLANKS WHITE GOLD SOLDERS 


WHITE GOLD PLATE AND WIRE FOR ALL PURPOSES 
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To Try Again for a State Auction Law 





Executive Committee of Pennsylvania Retail Jewelers Association Decides to 
Introduce Perfected Measure in Legislature—Proposed Crime Laws 
Endorsed at Meeting Held in Harrisburg 























PHILADELPHIA, Pa., March 1.—One of the 
most important meetings of the executive 
committee of the Pennsylvania Retail Jewel- 
ers Association was that at Harrisburg, last 
week, when the legislative policy was mapped 
out and unrelenting war declared on jewelry 
bandits, unscrupulous jobbers, “vest pocket 
dealers” and fences, not to forget the fake 
auction evil. The death penalty for armed 
bandits was favored. The latter was one 
of the principal reasons for the meeting. As 
the time for introducing new business in 
the Pennsylvania Legislature, now in session, 
is nearing its limit, President Frank L. 
Davis of this city, serving his second term 
as president of the association, decided it 
was time to see that something was done 
about a general auction law for the State 
before it was too late. 

At the last session two years ago the 
association had a measure covering to some 
extent the auction evil enacted but it was 
vetoed by the then Governor, Gifford 
Pinchot, on the ground that it excluded 
Philadelphia from its operation. The or- 
iginal bill included Philadelphia but through 
some jockeying while the bill was going 
through this city was eliminated. 

In order that the measure vetoed last ses- 
sion and the one to be introduced this year, 
would be understood thoroughly, William M. 
Bode of Philadelphia, who acted as secre- 
tary, was asked by Mr. Davis to read the 
vetoed bill, section by section. As each 
section was read, J. A. Smyth of Renova, 
read the corresponding section of the meas- 
ure to be introduced and this was discussed. 

Mr. Smyth then read the Pinchot reasons 
for vetoing the 1925 bill, principally that 
it did not cover cities of the first class. 
The section covering this was read again 
and it was voted to have both Pittsburgh 
and Philadelphia included in the new bill. 
President Davis was voted authority to have 
the measure redrafted before being sub- 
mitted. 

Those present at the meeting in addi- 
tion to Mr. Davis, included W. W. Appel, 
Lancaster; Thomas Apryle, Johnstown; J. T. 
Archibald, Blairsville; P. J. Diener, Harris- 
burg; Paul Harbach, Reading; Ralph Sea- 
man, Philadelphia, and William M. Bode, 
Philadelphia. 

That retail jewelers throughout the State 
are alive to the importance of “scotching” 
the fake auction evil was shown by the 
number of letters read by President Davis 
on this subject from retailers in a number 
of cities and towns. One from Randall & 
Price of Sharon asked for a copy of some 
city ordinance to be used as the basis for 
a law to be placed before the Sharon 
borough council in an attempt to stop the 
evil there. 

In view of the prevalance of jewelry rob- 
beries and holdups members of the com- 
mittee announced themselves as in favor of 
the Perry bill, introduced by a Philadelphia 
representative, which provides either the 


death penalty or life imprisonment for any 
person convicted of robbery if they were 
armed with a deadly weapon at the time of 
the crime. This law is aimed especially at 
jewelry store and payroll bandits. It pro- 
vides that the jury in the case may fix 
either the death or life imprisonment penalty. 

The committee also went on record as 
favoring a habitual criminal law for Penn- 
sylvania similar to the Baumes law in New 
York. It was voted to send a copy of this 
resolution to Group Six of the Pennsylvania 
Bankers Association, which has just adopted 
a similar resolution and suggest that both 
organizations co-operate in pushing enact- 
ment of such a law. 

By a vote of the committee, President 
Davis was requested to have letters sent to 
all retailers in the State asking them to 
notify the association of any or all evils in 
the jewelry business in their district, with 
a view to having them corrected. In this 
connection Mr. Davis spoke of the “vest 
pocket” dealers, the crooks and fences who 
are preying on the jeweler and urged united 
action against them as well as the fake 
auctioneer. 

He also read a letter from the American 
National Retail Jewelers’ Association in 
reference to the stamping of platinum bill 
now before Congress, (House bill 16,545) 
and the committee voted its indorsement of 
the action of the A.N.R.J.A. on the measure. 

Selection of a place for the 1927 conven- 
tion was not made, the committee desiring 
to look over several more cities other than 
those selected before making a decision. 








GETS LONG PRISON TERM 





Youthful Crook Sent to Ohio Penitentiary 
for 21 Years Following Holdup 
of Cleveland Jeweler 


CLEVELAND, O., Feb. 26.—The career of at 
least one promising stick-up man has received 
a severe check for some time to come, thanks 
to Judge Walter McMahon of the Criminal 
division of Common Pleas Court. 

Joseph Yurich was the bandit, and his 
latest and greatest exploit, that of holding up 
Steven Tomasik, Broadway retail jeweler, 
a few weeks ago, brought him a sentence of 
21 years in the Ohio Penitentiary, when he 
was arraigned before Judge McMahon last 
Tuesday. This stiff sentence came as a sur- 
prise to the young bandit and also as a shock. 

When removed to the county jail after 
being sentenced he broke down and cried and 
bemoaned his fate and the fact that he had 
committed the crime as he did not need the 
money but thought it was smart to be a 
robber. However, his former record proves 
that he is not entitled to any sympathy, for 
he was out on $10,000 bail for a robbery in 
Akron, committed a month prior to the 
jewelry robbery, and police records show 
that he has been a criminal for some years 
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past and has served time. His companions 
in the holdup are also to be sentenced. 
Luckily for Mr. Tomasik outside help ar- 
rived before the thieves had a chance to take 
the loot which they had piled on the show 
case. 

The county prosecutor’s office and Judge 
McMahon deserve credit for the efficient way 
cases of this kind are handled in Cleveland 
and which undoubtedly has done much to deter 
crooks from molesting the jewelry trade to 
any extent in this section. 








AUCTION BILL | 





Proposed Legislation Aimed at “Fly-by- 
Night” Auctions Receives Support of 
Massachusetts State Officials and 
Business Men 


Boston, Mass., Feb. 25.—A bill aimed 
directly at “fly-by-night” auctions received 
vigorous support yesterday before the com- 
mittee on legal affairs from police officials 
throughout the State, jewelers, representa- 
tives of chambers of commerce and business 
houses, who feel that the public is being 
defrauded of large sums of money by these 
“fake” auction houses. 

For many months the Massachusetts Re- 
tail Jewelers Association, Albert R. Kerr, 
secretary of the Boston Jewelers’ Club, and 
individual jewelers have been active in get- 
ting action on such measures. Especially 
were they successful in getting a bill passed 
which limited the hours in Boston for jewelry 
auctions. 

The bill which was taken up yesterday 
would limit the time for an auction to 30 
days, but would not interfere with the busi- 
ness of legitimate auctioneers. It was 
directed chiefly at auctions that are osten- 
sibly “driven out of business by expiration 
of lease,” or similar purpose, but, in reality, 
extend over a period of several months or 
years. 

Practically every speaker pointed out that 
auctioneers of the type mentioned started 
their sales with a few thousand dollars’ 
worth of stock but frequently had additional 
stock brought in from outside sources. 

Representative George A. Gilman, sponsor 
of the bill, introduced the following pro- 


ponents: Edward W. Gallagher, of the 
Boston Better Business Bureau; Felix 
Vorenberg, Retail Trade Board, Boston 


Chamber of Commerce; John H. Merrick, 
secretary to Police Commissioner Wilson; 
Lawrence A. Hanson, speaking for the 
Massachusetts Chamber of Commerce; 
several local chambers and the police chiefs 
of the State; and Attorney Claude L. Allen, 
counsel for the Boston Chamber of Com- 
merce. 

Mr. Gallagher presented the results of in- 
vestigations by the Boston Better Business 
Bureau, made in the last week, during which, 
he said, several articles purchased at Boston 
auction rooms were appraised as being of 
lower value than represented. “Bargains” 
which cost $119, he said, were found by 
experts to be worth $49.21. 

A case was cited where an auction opened 
in Boston in June, 1926, for the purpose of 
disposing of a store’s stock in a hurry. The 
“closing out sale” is still continuing, the 
committee was told. 
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Second Annual Jewelry and Allied Trades Show 





Full Arrangements Being Made at~Chicago for Great Exposition to Be Held 
~ at Hotel Sherman Aug. 1 to 5 Simultaneously with Gift 
Shows at Other Hotels 














CHICAGO, Feb. 25.—Preliminary announce- 
ment was made today concerning the second 
annual Jewelry and Allied Trades Show to 
be held in Chicago this year. At a meet- 
ing of the Wholesale Jewelers of Chicago 
held recently the tirne and place were named. 
The Show will be held at the Hotel Sher- 
man during the week-of Aug. 1, closing 


on Atig. 5: 


The committee which will be in charge of 
the Show consists of the fellowing mem- 
bers: Chairman P. T. White, Otto Young 
& Co.; A. C. Becken, Jr., A. C. Becken Co.; 
Sydney Y. Ball, Norris, ‘Alister-Ball-Bridges 
Co.; Chas. TF. Gustafson, C. H. Knights- 
Thearle Co.; Emil Braude, Emil Braude & 
Sons; Jack Friedland, Hart Jewelry Co.; 
Edward Filholm, Benj. Allen & Co.; Jos. 
Stein, Stein & Elibogen Co., ex-officio. 

It is expected that many more manu- 
facturers will exhibit this year than last. 
While, ‘the show last year’ was a complete 
success, the time allowed for organizing and 
arranging, was too short to get the best 
results.. Many ‘manufacturers were not able 
to prepare a representative exhibit and were 
compelled to pass up the opportunity, while 
this year there is ample time. The Show 
announcements, with all details, are now be- 
ing prepared by the show manager, A. B. 
Coffman, and will be mailed to the manu- 
facturers and wholesalers in the very near 
future. A change which is to be noted this 
year is that in addition to manufacturers and 
wholesalers of Chicago, an invitation will 
be extended to wholesalers of other cities to 
participate in the 1927 Show. 

An improvement over last year lies in the 
fact that all the exhibits will be on one floor 
of the hotel, occupying the Ballroom, Exhi- 
bition room and other space available on 
this floor. The Hotel Sherman is con- 
veniently located in the “Loop” or business 
district and is easily reached from all depots 
by elevated trains, taxi or bus at a minimum 
charge. Special arrangements have been 
made with the hotel in the matter of room 
reservations, so that all retailers and exhibi- 
tors can feel sure of satisfactory accommo- 
dations. 

In the matter of dates, first consideration 
was given to the retailers. On the same 
dates selected for the Jewelry and Allied 
Trades Show there will be Gift Shows held 
here by the Gift, Art Wares and Novelties 
Association of Chicago and the Eastern 
Manufacturers and Importers Exhibit, Inc. 
These exhibits will be at different hotels but 
convenient to visit. In the years past many 
jewelers have attended the gift exhibits and 
this year will be able to attend the exhibit 
of jewelry by all the leading manufacturers 
and wholesalers of the country. Thus in one 
trip to Chicago every line handled can be 
inspected. 

Another feature of the 1927 Show that 
will be of ititerest to the retail jeweler is a 
lecture or ‘talk ‘program that is being ar- 
ranged for one evening of the week. Upon 


this occasion men, both in and out of the 
trade, will discuss questions of vital import 
to the retail merchant, such as merchandis- 
ing, window trimming, stock display, etc. 

The Show will be open for visitors from 
10 a. M. to 5:30 Pp. M. each day except 
on Wednesday evening, when it will remain 
open until 10 o’clock fer the convenience 
-of retail] jewelers in Chicago. As was the 
custom last year, only jewelers, those asso- 
ciated with a retail store, will be admitted 
to the exhibit. 








COMMITTEES APPOINTED 


President of Greater Chicago Retail Jewel- 
ers’ Association Names Men to Take Up 
Important Work of the Organization 


Cuicaco, February 25.—Officers of the 
Greater Chicago Retail Jewelers’ Association 
announced today that very satisfactory prog- 
ress was reported at the meeting of the 
directors last night. And the continued in- 
terest in the new organization was shown 
by the fact that all the members were pres- 
ent. Their next meeting will be held on 
March 8. 

Up to this time there has been no regular 
solicitation of members, but in spite of 
this Secretary Herman Stern reported 170 
paid members, with dues ranging from $10 
to $50, depending upon the size of the store. 
This is considered very satisfactory and it 
is predicted that the membership will repre- 
sent 90 per cent of the retailers in Greater 
Chicago before the end of March. 

The organization has been chartered by 
the State of Illinois as the Greater Chicago 
Retail Jewelers’ Association. The word 
“Greater” was added to the title as the 
membership will include retail jewelers of 
Chicago and suburban towns. 

President A. J. Kirchberg has announced 
the following committees : 

By-Laws and Propaganda: Chairman, L. 
G. Hughes of Brandt Jewelry Co.; Maurice 
Lipkin and Wm. F. Lehmann. 

Misrepresentative Advertising: Chairman, 
Frank Kohout; David Nelson and W. D. 
Connor of Elmer A. Rich. 

Membership: Chairman, Wm. C. Born- 
graber; Ed. E. Weldy and Herman Stern. 

Cooperating with the Other Organizations 
of ‘the Jewelry Industry: Chairman, Jacque 
Simon of Jacques Jewelry Shop; Basil 
Boase, A. Thalhofer, L. G. Hughes, Wm. 
F. Lehmann and Herman Stern. 

Visiting Industrial Institutions: Chairman, 
Edward Kirchberg; B. J. Hagamann, A. J. 
Kirchberg, A. M. Hirsh, Wm. Gibson of 
Cole & Young, and Vincent Gorecki. 











H. N. Benton has purchased the interest 
of his partner, O. A. Bowen, in the jewelry 
store at 803 4th St., Sioux City, Ia., former- 
ly Benton & Bowen, which will hereafter op- 
erate as the Benton Jewelry Co. 
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NEW CHICAGO MANAGER 


J. M. Braude Succeeds Fred J. Hovey in 
Charge of Chicago Branch of the N.J.B.T. 
and Taylor Strawn Becomes Honorary 
Vice-President of That District 

Cuicaco, Feb. 24.—At a special meeting 
of the Chicago directors of the National 
Jewelers’ Board of Trade held in the Board 
rooms, Feb. 23, the resignation of Fred B. 
Hovey, as manager of the Chicago Board, 
was accepted, to take effect at once. At the 
same time, J. M. Braude was appointed 
manager of the Chicago office in Mr. 
Hovey’s stead and was also designated as 
the attorney for the members of the Na- 
tional Jewelers’ Board of Trade in the 
Chicago district, as well as counsel of the 
Chicago directors, the adjustment committee, 
and also secretary to the Board of Directors. 

The directors authorized the sending of 
the notice to all manufacturing, wholesale 
and retail jewelers in the Chicago district, 
noting these changes and pointing out the 
advantages*to be had by the trade concen- 
trating claims in the hands of the officially 
designated attorney for the National Jewel- 
ers’ Board of Trade. 

Mr. Braude is knewn to the trade in Chi- 
cago through his association with Emil 
Braude & Sons, since the Fall of 1921, and 
to the jewelers of other sections of the coun- 
try through his activities as a member of 
the adjustment committee, and also as a 
member of the Chicago Board of Directors 
of the National Jewelers’ Board of Trade. 
He was chairman of this board and hon- 
orary vice-president of the Chicago district 
of the National Jewelers’ Board of Trade 
at the time ‘of his appointment as manager 
of the Chicago office. Mr. Braude is a 
member of the Chicago Bar Association and 
practiced law for some time prior to his 
association with his father and brothers in 
the jewelry business. On account of his 
active interest in the affairs of the trade he 
soon became well known and was chosen to 
be a mmber of the Good & Welfare Com- 
mittee of the Chicago Jewelers’ Association, 
and was elected secretary of the Chicago 
Wholesale Jewelers’ Association when it was 
organized last year. 

Mr. Braude has severed all connections 
with the business of Emil Braude & Sans, 
and resigned as vice-president of this com- 
pany. He assumes his new duties with the 
National Jewelers’ Board of Trade on 
March 9. 








The change in the management of the 
Chicago branch of the National Jewelers’ 
Board of Trade was made by the Chicago 
directors with the full consent and approval 
of the officers of the Association in New 
York, who felt that this was a matter for 
the local branch to decide. No announce- 
ment was made from the New York office 
though the truth of the report was con- 
firmed by the officers. It was stated that 
Taylor Strawn has been elected as head of 
the Chicago board of directors and honorary 
vice-president for that district in place of 
Mr. Braude, who resigned from these posi- 
tions on taking over the management of the 
Chicago office. 








J. Milchman, formerly at Tampa, Fla., has 
moved to Sulphur Springs. 
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Something New! 


An Old Idea Made New. 


We Believe Pendants Due for a Comeback Now. 


WRITE TO YOUR JOBBER FOR SAMPLES 


NOW 


14 Karat 18 Karat 





No. 11768 


Design Patented Jan. 25, 1927, Serial No. 71935 


Either Pendant or Ring can be 
had with genuine Aquamarines, 
Amethysts, Topaz or Garnets 
and Synthetic Rubies, Blue 
Sapphires or Emeralds, all have 
nice snappy diamond in center 


e 
At a Price That Will Surprise You 


7 
To Jobbers Only 


STERN MANUFACTURING CO. 


abs Newark, 


N. J. 





401-407 
Mulberry St. 
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Hearts and Flowers Design Fi 


Hand Carved Wedding \\\x 
Rings 

( 
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Perhaps never in the history of 
wedding ring manufacture has a de- 
sign achieved such instant success. It 
has that subtle charm which makes 
you want it the minute you see it. 
The exquisite workmanship displayed 
in every tiny detail of hand carving 
gives it unchallenged beauty. Yj 








Wallace-Monroe Co. 


33 John R Street Detroit, Mich. y 


























MIKIMOTO PEARLS 


(Cultured Pearls) 
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Mikimoto Pearl Necklaces 


K. MIKIMOTO 


535 Fifth Ave. 
New York 


Ago Bay and Gokashe Bay, 
{ Miyeken. 

Omura Bay, Nagasakiken. 
Nanao Bay, Ishikawaken. 
Ishigakijima, Riukiu, Japan. 

Palao Island. 


PEARL 
FISHERIES | 


TOKIO 
Ginza 


OSAKA 
Awaji Machi 


LONDON 
Hatton Garden 
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Research Work in Electroplating 





American Electroplaters’ Society Raising Fund to Underwrite Investigation 
by Bureau of Standards of the Causes and Prevention of 
“Spotting Out” of Plated Finishes 




















WasHINGTON, D. C., Feb. 26—The Amer- 
ican Electroplaters’ Society has raised about 
$4,000 per year for three years in the cam- 
paign conducted during the past year to raise 
funds to be used for co-operative researches 
in electroplating by the Bureau of Standards. 
The association’s goal is to obtain a fund 
of $10,000 per year for three years, formed 
by collections from manufacturers, who are 
asked to subscribe $50 or more per year. 
The campaign is being continued by the re- 
search committee of the association, of which 
R. J. O’Connor, 1228 Noble Ave., Bridge- 
port, Conn., is chairman. 

W. P. Barrows, formerly of the staff of 
the Bureau of Standards, has been appointed 
as a research associate by means of the 
money so far available and is just starting 
out on an investigation of the causes and 
prevention of “spotting out” of electroplated 
finishes. This difficulty is especially experi- 
enced with the so-called “oxidized” finishes 
on such articles as builders’ hardware and 
lighting fixtures, which consist of iron or 
steel, plated with copper or brass, treated 
with a sulphide solution, and finally lac- 
quered. The defect occurs occasionally, how- 
ever, on silver and gold plated articles, and 
even on solid brass that has not been plated. 

In company with Dr. William Blum, of 
the Bureau of Standards, Mr. Barrows re- 
cently visited a number of plants and re- 
ceived much valuable information and sam- 
ples of both satisfactory and defective prod- 
ucts. All the manufacturers visited ex- 
pressed their willingness to co-operate in the 
investigation. The exact course of the re- 
searches will depend upon the information 
derived from the preliminary study now in 
progress. The indications are that numerous 
factors may be involved, such as the porosity 
of the cast or rolled metal, or variations in 
the methods of cleaning, plating, rinsing, 
“oxidizing” and lacquering the articles, or in 
the nature of the materials used in wrapping, 
or in the conditions of storage exposure or 
use. Some time undoubtedly will be required 
to determine the relative effects of each of 
these possible factors. 

In order that this investigation may be 
made as comprehensive as possible, the Bu- 
reau of Standards will be glad to receive 
typical samples of spotted products, with full 
information regarding their origin and his- 
tory. When additional funds are available, 
the American Electroplaters’ Society expects 
to support additional researches on electro- 
plating at the Bureau in Washington. 








Johannesburg Reports Unusual Efforts 
Put Forth to Discover Red 
Diamonds 
Wasuincton, D. C., Feb. 25.—Demand 
for the rare red diamond has become so 
great since the finding of the large crimson 
stone in the Transvaal recently that miners 
are hunting desperately for more of the 


gems, states a Johannesburg press despatch 
received in the Department of Commerce. 
Prices for the red stones are climbing. 

The report stated that the 18-carat dia- 
mond from the Transvaal which has at- 
tracted so much attention is valued at nearly 
$15,000, or $833 per carat in the rough. 
A six-carat stone mined last April brought 
$4,500, at $750 a carat in the rough. A 
perfect ruby-red diamond commanded a price 
of $3,000 a carat in the rough. 








Philadelphia Detective Captures Two Men 
Accused of Many Fraudulent 
Schemes 


PHILADELPHIA, Pa., March 1.—The detec- 
tive bureau is congratulating itself on the 
capture in New York by a Philadelphia 
detective of Samuel Epstein, wanted in this 
city for paste diamond and other swindles 
committed here several years ago and of 
Maurice Rosenberg, alleged to have worked 
with him in a series of frauds on jewelers 
and other merchants throughout the country. 
Detective Neidenthal, who made the arrests, 
has been following both men for years. 

Neidenthal says both prisoners are gradu- 
ates from the old-time gold brick school of 
swindlers but of recent years have been 
carrying on the paste diamond game here 
and in many other cities. Posing as jewelry 
salesmen, their game was to become ac- 
quainted with one or more reputable jewelry 
retailers and win their confidence. Then 
they would seek a buyer for an alleged 
diamond of large size and fine quality which 
they would offer at a bargain. The next 
step in the swindle was to take the victim 
to the jeweler and have him appraise the 
stone they had offered to the victim. Being 
a real gem, the appraisal of the stone, of 
course, was satisfactory to the victim and 
he parted with his money, the crooks in the 
meantime switching a paste stone on him. 

Neidenthal, the detective, posed as a dia- 
mond salesman in New York to gain the 
confidence of Epstein and Rosenberg and 
effect their capture. 

Epstein has beer wanted here since last 
May when he was arrested on indictments 
charging him with having fleeced 15 victims 
out of sums aggregating more than $15,000. 
He jumped his bail of $3,000. He had been ar- 
rested here in 1918 but also jumped his bail. 
Rosenberg was arrested several years ago 
in Pittsburgh at the expiration of a prison 
sentence there but as practically all the wit- 
nesses against him had moved away, the 
charges had to be dropped. Neidenthal kept 
a watch on him, however, and after he had 
completed a sentence in New York, arrested 
him and brought him here but Rosenberg 
jumped his bail. According to the detective 
the prisoner is wanted in Newark on charges 
of having swindled some persons out of 
$20,000 or more, by the fake diamond and 
other schemes. 
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CREDIT JEWELERS ORGANIZE 


Mutual Credit Jewelers’ Association Formed 
at Chicago and Permanent Organization 
to Be Effected at Detroit April 11-13 


Cuicaco, Feb. 26.—About 25 of the larg- 
est credit jewelry houses in the United States 
were represented at a dinner-meeting held 
recently at the Palmer House, and a tem- 
porary organization was formed, under the 
name of the Mutual Credit Jewelers’ Asso- 
ciation. Carl K. Ebann, of Olsen & Ebann, 
was selected as temporary chairman. At 
this meeting the organization resolved to 
meet at Detroit, April 11, 12 and 13, for the 
purpose of perfecting a permanent organiza- 
tion. A committee was appointed for draft- 
ing the constitution and by-laws, and they 
will report on this at the meeting to be held 
in April. 

Chairman Ebann states that the tentative 
objects of the organization were declared to 
he: First, co-operative help and credit serv- 
ice in the collection of bad accounts as be- 
tween credit jewelers located in different 
towns; second, benefits of convention meet- 
ings that usually accrue by those who are 
engaged in the same line of business and who 
meet together; third, mutual help in solving 
the many vital problems relating to our busi- 
ness; fourth, establishing a standard of busi- 
ness ethics for credit jewelers who are mem- 
bers of the association in good standing; 
fifth, the advantages of collective power for 
directing proper legislation that relates to our 
business. 








New York University’s Summer School Art 
Courses in Paris, London, Constanti- 
nople and Munich 


Officers of the Department of Fine Arts 
of New York University have been heartily 
congratulated on the wonderful development 
that has been shown recently in the so-called 
Overseas Division, that is, the courses given 
in the Summer in Europe. Mention was 
made last year of the establishment of the 
Paris Summer School of Art by the Uni- 
versity to be held in the classrooms of the 
Museé du Louvre, through the courtesy of 
the French Ministry of Fine Arts. This 
proved so successful that the course is con- 
tinued again this year in Paris and is being 
held from July 5 to Aug. 21. In addition, 
the University is running a London Summer 
School of Art in the classrooms of the 
Victoria and Albert Museum in South Ken- 
sington, London, from July 9 to Aug. 19; 
and one in Constantinople where lectures are 
being given in Robert College in April, May 
and June on Turkish Art and Architecture 
by Professor R. M. Riefstahl of the De- 
partment of Fine Arts of the University. 
There is also to be a course in art and 
music in Munich and Bavaria in July and 
August. : 

These courses have been arranged for at a 
minimum expense running from about $425 
to $500, which includes ocean transportation, 
railroad fares, hotel bills, etc., a fee which 
is only possible by the arrangements made 
between the steamship companies and the 
University. Full particulars may be had by 
applying direct to New York University, or 
by communicating with General Charles H. 
Sherrill, who is chairman of the Council 
Committee on Fine Arts. 
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Nebraska Jewelers First to Hold a 1927 Convention 











Members of State Association Meet at Hastings Feb. 22-23 for Twenty-second 
Annual Gathering—Well Balanced Program of Addresses and Social 
Features—Officers Chosen and Resolutions Adopted 














Hastincs, Nebr., Feb, 28.—The Nebraska 
Retail Jewelers’ Association, which closed a 
successful two-day convention here on Fri- 
day night, took the lead in a number of 
matters of particular interest to jewelers 
over the country. 

Declaring that it is impossible for a fac- 
tory to make plated ware or watch cases 
that will stand up for a guaranteed period 
of 20, 560 or a 100 years, the organization 
unanimously endorsed a resolution calling for 





W. J. BRECKENRIDGE, PRESIDENT-ELECT 


the elimination by factories of all ‘“incon- 
sistent, useless and conflicting time guaran- 
tees on their products.” The Nebraska 
jewelers believe they are the first State 
organization in the country to take such 
decisive acticn. 

They also believe they are the first State 
jewelers’ association to give and pay for a 
radio program over one of the largest com- 
mercial stations in the world—KFKX, 
Westinghouse station at Hastings, which has 
been heard in every country in the western 
hemisphere and many of the Old World 
countries, Secretary Ed. B. Fanske observed 
today. 

The program stressed the value of 
jewelry and business principles of the trade, 
told of the romance of diamonds—their dis- 
covery, mining, cutting, polishing and the 
greatest markets—and urged that people buy 
their jewelry from jewelry stores. Tinley 
L. Combs, Omaha, past president of the 
A.N.R.J.A., and W. J. Breckenridge, Hast- 
ings, newly elected Nebraska president of 
the organwation, were the chief speakers. 
Mr. Breckenridge’s address was on “Time- 
ology,” and he traced the use of the clock 
from Babylonian days. down. to the present 
time. The program attracted wide attention 
not only among ‘jewelers but iriterested 


listerrers-in, and hundreds of 
coming in daily. 

One hundred and fifty jewelers and their 
wives were registered for the convention 
which opened on Feb. 22 and continued 
through two full days, closing on the night 
of Feb. 25, with an evening of fun under 
the auspices of the Ku Kus—the playfellows 
of the organization. 

The regular business session, the banquet 
and the dance on the first night of the con- 
vention, were held in the Hotel Clarke, but 
the Ku Ku program with its stunts and 
music, its dinner and dance, was given in 
the Auditorium so that friends of the mem- 
bers might also attend. 


Omaha was selected as the next meeting 
place of the Nebraska jewelers, and the fol- 
lowing officers were elected: W. J. Breck- 
enridge, Hastings, president; C. A. Tucker, 
vice-president, and Ed. B. Fanske, secretary 
for the 16th term. 

Tinley Combs, Omaha; E. N. Hewer of 
Norfolk, and Lou Schwaner of Scottsbluff, 
were re-elected to the executive committee. 

Dale Griffith of Omaha, is the new king 
of the Ku Kus, succeeding H. S. Knapp 
of Lincoln. Joe Byrne of Omaha, is the 
official scratcher and custodian of the king- 
dom’s treasure, while Fred Catron of Omaha, 
is the new prince of the realm. 

Jewelers generally expressed faith in the 
prospects for an unusually good year to 
come in spite of some adverse crop condi- 
tions of the past year. 

“Reports from all business centers seem 
very favorable to improved business condi- 


replies are 


_ tions,” President Tucker said in his annual 


address, “and with our $2,000,000 publicity 
campaign nicely started, I am sure that the 
demand for goods in our line will be greatly 
improved in the near future.” 

Nebraska jewelers were warm in their 
endorsement of the great national publicity 
campaign, and every member of the organiza- 
tion pledged to do his part toward advancing 
in all possible ways the interests of the trade. 

Many interesting discussions were held 
with Ed. B. Fanske, State secretary, presid- 
ing, on a wide variety of questions of vital 
import to jewelers. 

The question box, as these discussions 
were called, was open at each formal busi- 
ness session of the convention, and many 
interesting topics were taken up. 

Tinley L. Combs of Omaha, advised the 
jewelers to establish a style department to 
influence jewelry producers and co-operate 
with ‘style artists and designers to secure the 
inclusion of some jewelry in all style 
illustrations. 

“We need a department to secure featur- 
ing of jewelry store products on the stage 
and screen, a dealers’ service department to 
supply jewelers with cuts, mats and adver- 
tising copy,” Mr. Combs declared. “And we 
should also have a trade ethics department 
to combat fraudulent trade practices and 
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fraudulent advertising so much in evidence 
these days.” 

On the matter of burglar insurance, C, W, 
Watson, Lincoln, told of the value of eo. 
operation between retail merchants and law 
enforcement officers, told how thieves are 
apprehended, how they are traced and the 
evidence gathered so that it can be presented 
by county attorneys in the most satisfactory 
form. A number of jewelers told of their 
experiences following robberies, and sugges- 
tions were made on how to handle similar 
cases, should they come up again. Mr. Wat- 
son spoke also of the work of the Associated 
Retailers of Nebraska in combatting crime. 

Taking up the subject of guarantees, 
jewelers declared that all too often such 
guarantees are meaningless. They said it 
was ridiculous to say that a piece of plated 
ware would last 20 years, when sterling sil- 
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ver used day in and day out will show 
decided wear at the end of such a period. 

“Jewelers want to sell articles for the 
quality that’s actually in them, and not for 
the responsibility of factories to make good 
on time guarantees which they know can 
not possibly hold,” the newly elected presi- 
dent, W. J. Breckenridge declared. “Long 
time guarantees are contrary to the opinion 
of the federal trade commission and 
Nebraska jewelers are determined to do 
their part toward eliminating them.” 

Mr. Breckenridge explained that under the 
Nebraska jewelers’ plan the customer will 
be told that a watch case, for instance, is 
10 karat gold or 14 karat gold, as the case 
may be, and not that it is a 20-year guaran- 
tee case, or a 50-year guarantee. 

Two very fine addresses were given on the 
diamond by Joe Byrne of Omaha, and Frank 
A. Hannis of York, the latter a former 
State president. 

Mr. Hannis said that the importation of 
diamonds to this country in 1925 amounted 
to approximately $61,000,000, but declared 
that such a sum did not seem so staggering 
when one considered the resources 0! 
Nebraska in contrast. 

“It would take the women of .Nebraska 
only a year and a quarter to pay for that 
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bunch of stones with the money received 
from poultry and eggs,’ Mr. Hannis said, 
giving the annual receipts from Nebraska 
poultry at more than $50,000,000. 

Mr. Byrne told of the discovery of dia- 
monds in South Africa by a trader and hun- 
ter, who saw the first stones used as play- 
things by a planter’s children. He told how 
stones are cut and polished, and described 
some of the world’s finest gems. 


Tuesday 


The convention proper opened on Tuesday 
morning, Feb. 22, with President C. A. 
Tucker of Lincoln in the chair. “America” 
was sung by the delegates, and the invoca- 
tion was asked by the Rev. G. W. Buckner 
of the First Christian Church. 

The address of welcome was given by 
Mayor William Nelson, and the response by 
Charles B. Morgan of Holdrege. The presi- 
dent’s address followed. 


ADDRESS OF .PRESIDENT C. A. TUCKER 


“Again we have gathered together in this, 
our 22nd annual convention, to rub elbows with 
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our fellow jeweler and to listen to speakers that 
have been chosen to speak to. us because of their 
ability to give us information that will be beneficial 
to us in our business. I think you will find 
this year’s program unusually interesting and I 
urge every one present to be prompt and at- 
tentive at all sessions of these two days’ meet. 

“I had the pleasure, last August, of attend- 
ing the national convention at Philadelphia and, 
outside of the excessive heat, I enjoyed it very 
much, for there the largest jewelers in the 
country assembled to formulate plans for the bet- 
terment of the jewelry industry. With the assur- 
ance that this year’s national convention will be 
held in Milwaukee, I urge every one that can, 
to try and attend this year’s gathering. 

“Reports from all business centers seem very 
favorable to improved business conditions and 
this, with our $2,000,000 publicity: campaign 
nicely started, I .am sure that the demand for 
goods in our lines will be greatly improved in 
the near future. 

“In conclusion I wish to assure you that I 
have greatly enjoyed being your president dur- 
ing the past two years and appreciate the honor 
very much.” 


Next came the report of Secretary Ed. B. 
Fanske, which was as follows: 


REPORT OF SECRETARY ED. B. FANSKE 


In making my report as_ secretary of the 
Nebraska Retail Jewelers Association, I am sorry 
to report a slight decrease in membership during 
the past year due to the fact that some jewelers 
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think that now the tax on jewelry has been 
removed, there is no further use for the associa- 
tion, while in fact if it had not been for the 
association the jeweler would still be paying a 
tax on every sale be makes. I suppose these 
same jewelers would use the same argument in 
regard to fire insurance, after they had suffered 
a loss and collected their insurance. 

While the association has not been as active 
the past year as in some former years, it is con- 
tinually looking after the jewelers’ interests and 
for laws that will benefit the jeweler. 

We are supporting the Kelly-Capper one price 
bill and hope soon to secure its passage. We 
are trying to get the National Stamping law cor- 
rected so that it will include platinum and other 
precious metals not now included in the present 
law. At the convention of the National Chamber 
of Commerce, held last summer, President Tucker 
appointed Vern Hodges, Lincoln, to look after 
the interests of the Nebraska Jewelers’ Associa- 
tion. Our association is a member of _ the 
Associated Legislative Information Bureau and the 
officers are continually in touch with legislative 
matters, 

During the past year, the jewelers of Omaha 
and Council Bluffs have organized a jewelers’ 
guild that has accomplished much good and dur- 
ing December carried on a collective advertising 
campaign that was not ony beneficial’ to Omaha 
and Council Bluffs, but to every jeweler in that 
surrounding territory and their slogan “Buy 
Jewelry in a Jewelry Store” must surely appeal 
to every thinking person. : 

I am grieved to report the loss of one member 
by death, Oliver C. Zinn, of Hastings. Mr. Zinn 
was one of the first to join the Nebraska associa- 
tion and has been a staunch supporter and active 
worker. The secretary ordered a floral tribute 
for the funeral and sent a message of condo- 
lence to the widow. 

I wish to thank you for the efficient officers 
you selected to work with me during the past 
year. Charlie Tucker is always “Johnnie-on-the- 
spot” when it comes to doing any association work, 
Vice-President Breckenridge has been a great help 
in planning and assisting for this convention and 
the executive committee has been prompt in help- 
ing to decide any question that needed the de- 
cision of the committee. 

In conclusion I wish to thank all who were 
the cause of my receiving the Shrine work last 
May, and while I did not laugh as much as 
those on the side lines, I assure you I appreciated 
it very much. 


“Packaging of Merchandise” was the sub- 
ject of an interesting talk by A. W. Welch 
of Omaha, representative of the Dennison 
Mfg. Co., who pointed out that since the 
package in which a gift is sent out is the 
first thing that meets the eye of the recipient, 
it is the jewelers’ best opportunity for 
making a good impression. 

Convention committees were appointed by 
the president, and then the meeting was ad- 
journed to permit the members of the asso- 
ciation to attend the Lions’ Club luncheon 
as honored guests. 

A half hour’s musical program opened the 
afternoon session, after which the conven- 
tion listened to an interesting talk by Dr. 
A, V. Hunter, district superintendent of the 
Methodist Church, on “Disposition.” 

“Disposition is the predominating quality 
of character, the natural or prevailing spirit,” 
he declared. “None of us can get away 
from disposing of ourselves in one way or 
another, and all business must operate on 
the same principle of salesmanship as a 
matter of disposition,” he added. 

A. W. Anderson of Neenah, Wis., stressed 
the work accomplished through the Harvard 
research bureau figures, and the necessity 
of plugging up leaks in the jewelry indus- 
try. He spoke especially of the jewelers’ 
plan of giving a fancy box, often costing as 
much as a dollar with a $10 purchase. 

“That amounts to 10-per cent of his sale,” 


he reminded, “but who .ever heard of an: 


79 


automobile dealer giving a $258 garage with 
a $2,500 car! It woukd be just as 
reasonable,” 

Frank McMutlen spoke on “Broadcasting 
to the World.” He is in charge of KFKX 
here. 

Following the “question box” with its in- 
teresting discussions presided over by Mr. 
Fanske, the meeting was adjourned until the 
6:30 banquet at which Dr. George E. Newell 
was toastmaster, and the ladies were guests. 

During the afternoon, the Ladies’ Aux- 
iliary was entertained at the Hastings Mu-. 
seum by Mrs. A. T. Hill and Mrs. A. M. 
Brooking. A luncheon was also given, and 
in the evening after the banquet, dancing 
was enjoyed in the ballroom of the hotel. 


Wednesday 
Tinley L. Combs of Omaha, gave the open- 
ing address of the Wednesday morning ses- 
sion, speaking on the National Publicity 
Association, and declaring that it is most 
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necessary that jewelers branch out in their 
advertising. 

“A Message From Kansas,” was delivered 
by Herman J. Tholen of Hays, Kans., who 
presented some of his State problems, and 
urged greater co-operation between the 
State organizations. 

A. W. Anderson discussed jewelers’ mu- 
tual fire insurance and told of the growth 
of the national company since it was estab- 
lished 13 years ago. 

H. L. Tuers of Cincinnati, O., spoke on 
“Sales Opportunities,” after which the ‘fol- 
lowing resolutions were read, and adopted: 


Resolutions 

Gratitude to the Master of all for the - bless- 
ings of this golden age and the material growth 
and benefits of our Nebraska Retail Jewelers’ 
Association, now assembled in its 22nd. annual 
convention in the “Friendly Town” of Hastings, 
where the people make you welcome, and .the 
weather bids you stay, is hereby récorded. The 
hospitality of the: Mayor, the Chamber of Com- 
merce and our own local fellow members in giving 
us entertainment and attention has made’ happy 
this convention in Hastings, amid the. patriotic 
atmosphere of George Washington’s — birthday 
celebration. rf 

> a * . ‘ : 

We hereby express our word of ‘full’ apprecia- 

tion. to the Eigin Watch Co.: for: the eonvention: 
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badges, so appropriate and attractive. Also to 
the Hastings Lion Club for the privilege of their 
noon day luncheon, where we imbibed their jolly 
spirit and relaxed from the tension of committee 
work. 

o 7 * 

We appreciate the courtesy of the Hastings 
Piano Co. in affording us the opportunity of 
listening to President Coolidge’s patriotic Address 
on George Washington, thus adding a fitting 
number to our program on the day of the an- 
niversary of the birth of the “Father of his 


Country.” 
* * * 
Inasmuch as Lloyd C. Thomas, former Sec- 
retary of the Hastings Chamber of Commerce, 


has seen fit to accept a position with the Westing- 
house Electric Co., which took him from our 
midst to perform his duties in the east, we regret 
our loss, but realize it is his gain and are very 
glad to hear that he is at least retaining his 
residence in the good old State of Nebraska, and 
hope he will eventually live among us, once 
more realizing he was not only a wonderful asset 
to Hastings but also to the State of Nebraska as 
a whole, and the Nebraska retail jewelers who 
knew him as a real friend. 
* o * 

Our homage is due and hereby glady expressed 
to President Charles Tucker for his two years’ 
service and our “old Faithful,’ Secretary Ed 
Fanske; for the “lo, these many years” and our 
new, but energetic, vice-president W. J. Brecken- 
ridge for the splendid administration they have 
given our association this past year. May their 
lives be preserved for many more years in which 
they can mingle with, serve, and benefit by our 
Nebraska Assrcciation. 

a - * 

Special praise is due from us to the Hastings 
College Quartette and J. ©. Riehl at the piano, 
Miss Mays, with Miss Cornelius at the piano and 
Claude Smith with his jolly skits, all of which 
gave us splendid entertainment. 

* * « 

There is a sadness apparent and deeply felt 
in our midst this convention time, and especially 
here in Hastings, because of the absence of 
one of our old charter members, Oliver C. Zinn, 
who had not missed a State convention or even 
a National convention in all the life of our 
association. This absence and its consequent sad- 
ness felt in this, his hcme city, is caused by 
the very recent death of this beloved fellow mem- 
ber and, therefore, Be It Resolved, that this 
Convention express upon the records of this ses- 
sion and in a suitable copy thereof to the family, 
our deep sctrow over his death and thereby assure 
the family of our sincerest sympathy and hopes 
of comforting consolation in his loving memory 
and the gracious mercy of Almighty God. 


* * * 
Our convention today is further saddened by 
the absence of our beloved member, David C. 


Hager, Clay Center, whose regular attendance and 
devotion to the ethics and efforts of association 
work were terminated since our last convention. He 
has been called to his heavenly reward and we miss 
him today and we hereby express to his family our 
deep and tender sympathy. May the blessings of 
God console them as it does us. 
* o . 

The benefits of the removing of the time dura- 
tion guarantees on watch cases is so evident that 
we, the Nebraska Retail Jewelers’ Association, 
hereby request all the manufacturers of silver 
plated flatware to. dispense with the inconsistent, 
useless and conflicting time guarantees on their 
products. 


a * * 
We commend President C. J. Brotherly and 
his fellow officers for their organization work, 


especially in the matter of the continuation of the 
valuable work of the Harvard Bureau of Business 
Research and we recommend that this association 
show its appreciation of this research work in a 
substantial manner. 

o * 

We again proclaim our faith in and praise 
for the National Jewelers’ Publicity Association 
and express our commendation of the splendid 
work and results obtained in the past. We sup- 


port the campaign and we are very hopeful 
for its future usefulness. 
e * * 


The Jewelers Mutual Fire Insurance Associa- 
tion is making wonderful progress and we again 
commend its service to all our members. 
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We again express our hearty allegiance to our 
national association and its most efficient officers, 
We regret the absence today of our Regional 
Vice-President, Arthur A. Everts, of Dallas, 
Texas, but we are delighted to have the national 
association represented by A. W. Anderson, na- 
tional secretary. To have “Andy” with us again 
today rekindles our love for him and his splendid 
service to the national association during his 
many years in his most important office. 

* * 


* 


As usual the Ku Kus are furnishing this 
convention with their wonderful brand of evening 
entertainment and we not only want to thank 
the officers of the Ku Kus but the 43 jobbers 
and manufacturers who are here represented with 
displays and are contributing to the Ku Ku’s 
entertainment features. These 43 names appear 
on the Ku Ku’s banner. 

T. L. COMBS, 
FENTON B. FLEMING, 
CHARLES B. MORGAN, 


Ladies’ Auxiliary 


Mrs. Fenton B. Fleming of Lincoln, was 
re-elected president of the Ladies’ Auxiliary, 
and Mrs, Ernest Meyer of Grand Island, 
secretary-treasurer. Mrs. Ed. Bruce of 
Hastings, was made vice-president. 

On the closing afternoon of the convention, 
the women were guests of the Hastings 
jewelers’ wives at a bridge luncheon for 
which favors and prizes were furnished by 
the manufacturers. The favors were silver 
salt and pepper shakers, and the prizes con- 
sisted of many valuable gifts including hand- 
tooled leather goods, silver mesh bags, cards 
in fancy holders, jeweled compacts, and 
other choice offerings from the jewelers’ 
art. 

The entire sixth floor of the Clarke Hotel 
was given over to displays of manufacturers 
which attracted wide attention not only from 
the visiting jewelry men but the town folk 
as well. 

Badges for the convention were enamelled 
watch faces, and were provided by the Elgin 
National Watch Co. 








John Marino, Confidence Man and Diamond 
Switcher, to Be Stentenced at 
Philadelphia 
PHILADELPHIA, Pa. March 1.—John 
Marino, alias “John Martin” and with many 
other aliases, known all over the country 
asaconfidence man and diamond “switcher,” 
is in the police toils here and will be sen- 
tenced later this week on the charge of 
fraudulent conversion and conspiracy to steal 

to which he has pleaded guilty. 

The crime for which he is to be sen- 
tenced is a variation from his usual one, 
which was “switching” a paste diamond on 
a credulous purchaser after the parties to 
the transaction had gone to a_ reputable 
jeweler who would appraise the ring offered 
for sale as worth a certain amount. Marino 
then would receive the money from the 
purchaser but would “switch” the paste 
stone for the genuine one. 

In this case he was arrested in Cincinnati 
and brought here on complaint of James 
H. Curry of Lexington, Ky., who charged 
Marino had “borrowed” a diamond ring 
worth $600 from him to show a companion 
and that both disappeared. Marino’s rec- 
ord, read to the court, showed he had been 
arrested in 27 cities on charges ranging 
from burglary to swindling. 








Morris D. Wasserman, Kalamazoo, Mich., 
has sold out to Roy M. Amos. 
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Tentative Arrangements Made for Entertain. 
ing Delegates Who Will Attend Annual 
Gathering at Buffalo April 25-27 


BurFaLo, N. Y., Feb. 25.—Tentative 
arrangements for the entertainment of out- 
of-town delegates to the annual convention 
of the New York State Retail Jewelers’ 
Association to be held in the Hotel Statler 
on April 25-27, were made at a meeting of 
the general committee held last Monday 
evening at the home of William F, Ehmann, 
187 Anderson PI. 

It was agreed that the time of the con- 
vention precluded the possibility of having 
any outdoor entertainment but the absence of 
that form of diversion will be compensated 
for by an excellent program of social in- 
door events, chief of which will be a banquet 
in the Chinese room of the Statler on Tues- 
day night, and a theater party at either the 
Majestic or Shea’s Buffalo, the newest and 
one of the most beautiful houses in the 
country, on Monday evening. 

In addition special entertainment for the 
ladies is being arranged for Monday after- 
noon, during the business session of the con- 
vention. The plan contemplates a sight-see- 
ing tour of the city and a stop for luncheon 
at the Buffalo Consistory. At that time the 
ceremony of turning on and shutting off the 
lights in the auditorium there, accompanied 
by the organ and a soloist, will be staged. 

Breakfast conferences, as at previous con- 
ventions, will be held in parlors off the mez- 
zanine balcony, while dinner on Monday 
evening will be in the Georgian room. 

The services of Harry Whitney, song 
leader of the Buffalo Ad Club, have been 
procured for the banquet, which guarantees 
group singing of the enthusiastic variety. 
Following the banquet Ferguson’s orchestra 
will furnish dance music. 

Those who attended the committee meet- 
ing and partook of Mr. Ehmann’s hospitality 
were: Frank Ehrenfried, Edward 
Leininger, John J. Diebold, Fred J. Dorn, 
Charles G. Oelheim, Jerome A. Scherer and 
Gustave A. Frisch. 

In connection with the exhibition of 
jewelry, silver, glass ware, china and gift 
goods, a notice has been sent to manufac- 
turers, inviting them to show their wares at 
the convention: 








Mark Abel, McKeesport, Pa., Jeweler Files 
Voluntary Petition in Bankruptcy 


PitTsBuRGH, Pa., Feb. 28.—Mark Abel a 
well-known jeweler of McKeesport, last 
week filed a voluntary petition in bank- 
ruptcy in the United States District Court, 
Pittsburgh. He lists liabilities of $45,131 
and assets of $21,300. 

The majority of the creditors are Pitts- 
burgh, New York and Utica concerns and 
it is not known at this writing what the 
estate will probably pay to the creditors. 

Of the assets, $20,000 is the estimated 
value placed on Abel’s stock with $1,000 
due on open account. Frank R. S. Kaplan 
of Pittsburgh is counsel for Abel. 








The Bass & Ramze Jewelry Co., Charles- 
ton, ‘W. Va., has been succeeded by the S. V. 
Ramze Jewelry Co. 
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SAFE BLOWERS AT WORK 





Yegg- Open Strong Box in New Orleans 
Establishment and Escape 


with Valuable Loot 


New ORLEANS, La., Feb. 23.—One of the 
cleverest jewel robberies in New Orleans in 
years was revealed to the police Monday 
morning, with the discovery of the robbery 
of the Jacob Segen Co., on the fourth floor 
of the Leggett building at 636 Common St. 
Loot totaling approximately $20,000 was 
taken by the yeggs in what police termed 
the neatest safe blowing job on record here. 
According to Jacob Segen, head of the com- 
pany, $10,000 in unset diamonds, none oi 
which was more than a carat in size, $225 
in cash, and miscellaneous jewelry com- 
prised the haul. The robbery was discovered 
by Joseph Lapas, negro porter, Monday 
morning who notified police. 

The manner in which the safe had been 
opened denoted the work of expert safe 
robbers, the police said, and subsequent dis- 
coveries led to the belief that the “plant” 
had been planned and made during the past 
10 days by professionals. Entrance to the 
jewelry store was gained from an adjoining 
office, the connecting door to which has been 
“jimmied.” A complete set of new burglar’s 
tools comprising an electric drill, a hand 
drill, a collapsible crowbar, screw driver, 
soap and an assortment of bits for the drills 
were found on a table in the store. In the 
adjoining office police found gloves, dyna- 
mite, more bits, sealed boxes filled only with 
excelsior, other boxes containing a few cheap 
dishes and glassware and three electric con- 
cussion caps. 

Tips of the fingers of the canvas gloves 
used by the yeggs also were found in the 
adjoining room, in which, police believe, the 
robbery had been planned and the parapher- 
nalia prepared and stored. Police learned 
upon investigation that the office adjoining 
the jewelry store had been rented about a 
week ago to two men. Gus Wormann, 65- 
year old night watchman for the building 
stated the pair came about 8 o'clock Sunday 
night and he took them to the fourth floor 
in the elevator. He said they called him a 
few minutes later, and sent him out for 


. sandwiches and cigars. He said he was gone 


for more than half an hour on the errand. 
After he had delivered the food, he said he 
left the fourth floor. About 10 o’clock he 
said the men called him again and he took 
them down in the elevator and let them out 
of the building. He said they carried two 
bulky packages. Neither of the men had 
returned to the building since the police 
were advised. The door to their office was 
found unlocked and the sandwiches that had 
been delivered by the watchman were found 
untouched. Search of the office and the 
pretentious looking boxes revealed nothing 
more valuable than the few dishes and glass- 
ware and the excelsior with which most of 
the boxes were filled. 

According to the police, the work of fore- 
ing the safe was that of expert yeggs. It 
had been wrapped in blankets and the outer 
door blown off. The drill used to insert the 
explosive had been operated by an extension 
cord connecting with the electric light socket. 
The rivets had been drilled and punched 
through and the bolts ripped off the in- 
ner door. Another small safe in the room 
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was untouched by the gang of crooks. 

Mr. Segen, who lives at 1501 Peters Ave., 
said he was in the store Sunday afternoon. 
He knew nothing, he said, of the occupants 
of the office next to the store. He told 
police that most of the miscellaneous jewelry 
was of platinum and gold with various gems 
less valuable than diamonds. The police 
were able to obtain a good description of the 
two men who had occupied the adjoining 
office and were searching for them early 
Monday afternoon, ~- 








DEATH OF JOHN BRANT 





Veteran Providence R. I. Diesinker and 
Toolmaker Passes Away in His 
Eighty-first Year 


ProvipeNcE, R. L, Feb. 26.—John Brant, 
expert diesinker and toolmaker, and inventor 
and manufacturer of seamless hollow balls 
for jewelers’ use, died suddenly last week 
at his home, 65 West Friendship St., in his 
81st year. He is survived by his widow who 
was up to about 10 years ago actively asso- 
ciated with him in the business which was 
conducted in the next building to his home; 
three sons and three daughters. Two of 
the sons, John S. Brant, connected with the 
seamless wire and tubing business, and the 
other, Albert G. Brant, is general manager 
of the Metallic Co., metal ornaments, novel- 
ties and jewelers’ findings, located at 150 
Chestnut St. 

Born in Birmingham, England, on Dec. 
28, 1846, Mr. Brant served an apprentice- 
ship of seven years in that city as a die- 
sinker and toolmaker, and later followed that 
trade until he came to America at the age 
of 23 years. Landing in New York, he 
went to Newark, N. J., but after a few 
months returned to England, where he re- 
mained for a couple of years, and where he 
was engaged in perfecting a spring swivel 
which was the first of its kind to be made 
by machinery. Returning to Newark, he 
patented the swivel and continued its manu- 
facture until the financial panic of 1873 
struck the country. Because of the gen- 
eral depression of business, Mr. Brant went 
to New York and remained there and in 
Newark until 1877 when he came to Provi- 
dence. 

He was among the first to establish a die- 
sinking and toolmaking business as an in- 
dependent branch of the jewelry industry in 
this city, and while thus engaged invented 
and patented the seamless hollow ball, and 
in 1878 he began the manufacture of these 
balls for the trade of which large numbers 
of varying sizes were used for ball neck- 
laces which were much the vogue at that 
period. Later he engaged in making collar 
buttons and a general line of jewelers’ find- 
ings, at the same time continuing the die- 
sinking and toolmaking branches. For a 
number of years, however, he has specialized 
on seamless hollow balls, onerating a small 
factory next to his home. His inventions of 
the first spring swivel to be made by tools, 
and the seamless hollow ball, made his name 
well known throughout the jewelry trade in 
all sections of the country. 








Alex I. Pollock, formerly of St. Louis, 
Mo., has opened a place of business at 15 
N. E. 2nd St., Miami, Fla. 
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DEATH OF MOSE COHEN 


Buffalo Retail Jeweler Passes on After a 
Week’s Illness 


BuFFaLo, N. Y., Feb. 23.—Mose Cohen, 
identified with the downtown retail jewelry 
trade for the past 30 years, was laid to rest 
today in an Erie, Pa., cemetery. He died 
in his apartment in the Hotel Touraine in 
this city last Sunday after a week’s illness. 


Mr. Cohen was born in this city 56 years 
ago and spent his entire lifetime here. He 
entered the jewelry business as a young man 
and his first store was located on Main St. 
between Seneca and Exchange. Later he 
moved to the site of the present Loew’s 
theater and when that structure was built he 
located at 539 Main St., at the corner of 
Genesee St., about four years ago. 

A life member of the Ancient Landmark 
Masonic lodge, a member of the Consistory 
and Shrine, Mr. Cohen was also prominent 
in charitable projects. He was an. active 
worker in the annual community chest cam- 
paigns and in the distribution of Christmas 
baskets by the Elks of which lodge he was 
a member. He attended Temple Beth Zion. 

Mr. Cohen is survived by his widow, Figa, 
four brothers and five sisters, who are: 
Ovid, Erie, Pa.; Mrs. Louis Meyers, 
Buffalo; Marcus, Erie; Simon, Buffalo; Mrs. 
Charles Kline, Allentown, Pa.; Isaac F. 
Cohen, New York; Mrs. Louis Simon, Erie; 
Mrs. Harvey Levy, Erie, and Mrs. Jacob 
Kline, Joliet, Ill. 

The deceased had made his home at the 
Hotel Touraine since it was built many 
years ago. The funeral was private, attended 
only by the relatives and immediate friends 
of the family 











Death of Edward Zior 


PROVIDENCE, R. I., Feb. 26—Edward Zior, 
59 years of age, for many years an expert 
silvérsmith and chaser with the Gorham Mfg. 
Co., and familiarly known to the magazine 
reading public of the country as “The 
Master Craftsman’ was buried from his 
home, 141 Waterman Ave., Eden Park, in 
Cranston, on Monday. 

He was born in New York city on April 
5, 1868, a son of George P. and Anna 
(Saub) Zior and received his education in 
the public schools of that city. After learn- 
ing the chasing business he came to Provi- 
dence and entered the employ of the Gorham 
Mfg. Co., where he became very proficient 
in silversmithing, particularly in the art of 
chasing, being especially expert with diffi- 
cult and intricate pieces of work. In recent 
years he gained considerable prominence by 
the wide publication of his picture in the 
advertisements of the Gorham Mfg. Co., in 
magazines and other periodicals wherein he 
was portrayed as “The Master Craftsman.” 

For a number of years Mr. Zior was a 
resident of the Eden Park section and is 
survived by his widow, his aged father, now 
89 years old, and one son. Funeral services 
were held Monday and burial was in North 
Burial Ground, this city. 








Robert A. Creech, Goldsboro, N. C., is. 
reported to have been robbed. Loss was 


about $500. 
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Annual Dinner-Dance of Buffalo 24-Karat Club 





Gathering at Hotel Lafayette Featured by Addresses of Particular Interest 
and Excellent Music 














Burra.o, N. Y., Feb. 24.—Though the at- 
tendance fell below expectations, in every 
other respect the annual dinner-dance of the 
24-Karat Club of Buffalo, held last night in 
the Hotel Lafayette, proved an enjoyable 
affair, featured by addresses of particular 
interest to the jewelry trade, high class 
entertainment and tuneful music. 

An insight into law enforcement was 
given those present by Chief of Detectives 
Austin J. Roche, of the Buffalo police depart- 
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ment, who déscribed some of the obstacles 
which the police ericounter in bringing the 
criminal to justice. 

In the course of his talk Chief Roche de- 
fended the police department from what he 
characterized as unjust criticism. He 
pointed out that legal red tape frequently 
made the task of the police officer difficult. 

Methods by which crimes are ferreted out 
and how incriminating statements were ob- 
tained. from prisoners by: the police, were told 
of by the speaker, who ridiculed the so-called 
“third degree” depicted in the movies as 
being a gross exaggeration of present-day 
He assured his audience that no 
such crude tactics were employed by the 
Buffalo police to obtain confessions. Psy- 


_chology, he said, had been found to be a 


much more effective means than brute force 
in fastening the guilt upon a criminal. 

He asked the jewelers whether they kept 
a complete record of their stock, which he 
said was most essential if they wished to 
aid the police in recovering stolen mer- 
chandise. 

The 18th Amendment had brought discredit 
on our constitution, said Chief Roche, and 
had bred disrespect for other laws. The 
Baumes law, on the other hand, has proved 
an efficient crime deterrent. 

Preceding the principal speaker, Presi- 


dent George J. Kreuz, of the 24-Karat 
Club, made a plea for closer attention on the 
part of jewelers to the articles which the 
public needs and advocated less “free service’’ 
as a means of reducing overhead. 

Although he is now proprietor of the 
Niagara Optical Co., Mr. Kreuz has a 
thorough knowledge of the jewelry trade 
through his long association with King & 
Eisele Co. His address in full is as fol- 
lows: 
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When I realized that as president of this associa- 
tion I would be expected to make some remarks 
of general interest on this occasion it seemed at 
first to be a difficult task because in recent years 
I have, been associated with an industry which is 
not the same as most of yours, but is nevertheless 
a closely related one. 

Upon further consideration, however, it seemed 
an advantage because of the old established truth, 
that an observer on the outside lines is able to 
make observations of facts which may easily be 
overlooked by those within an industry. 

It would be interesting at atime like this to 
delve into the origin and history of the jewelry 
business, because it is so old and because in its 
activities there is such a variety of arts called 
into play, a few of which are metallurgy, lapidary, 
chronology, and necessarily those equally important 
arts of marketing, merchandising and service giving 
functions, to which latter three items ~I want to 
confine these few. remarks. 

The jewelry like a number of other businesses, it 
seems to me, has undergone a marked change in the 
last few generations and consequently the problem 
is one of adjusting itself to present day conditions. 
The. why and wherefore of these changes I do not 
consider worthy of discussion. The time may be 
better spent in considering ways and means through 
which the public may be. better served and through 
which service the public may become more dependent 
upon: your stores for its needs and its wants. Let 
me repeat those two words “‘needs and wants’ be- 
cause around them is woven the idea I am trying 
to convey. -The jeweler has both.. On the one hand 
necessities such as watches, clocks, table ware, 
collar, cuff buttons and a few other articles of 
jewelry which the public needs, and on the other 
hand articles of luxury, such as diamonds and other 
precious stones and many ornamental articles which 
the public wants. It is in this last class, which is 
strictly luxuries, the jewelry business had been most 
unfavorably affected. That’ this part of the busi- 
ness has been degraded is not to. be questioned. 
It therefore occurs to me that, that part of the 
business which may be classed as the public’s needs 
is the branch which offers the best returns for 
development. 

I don’t mean to suggest that the luxury branch 
of the business be discontinued, but I do submit 
the thought that the necessary items of the jewelry 
industry may be more highly developed with the 
object of making the public more dependent upon 
the jeweler for its needs. By way of illustration, 
let us consider that most important article of 
necessity in the business, the watch. Most people 
are a prospect for the sale of a good watch. I 
emphasize the word ‘“‘good’”’ because the buyer of 
a poor watch is still a prospective customer for a 
good one, and it is equally true of a clock. 

The public already knows a watch is an intricate 
mechanism which needs to be serviced by an expert 
to perform satisfactorily. That brings into play 
a service feature, not a wanted service, but a 
needed service. 

Now does the jeweler get from that needed service 
the returns to which he is entitled? They say most 
money is made on little ‘things. How many little 
services are given by ‘the jeweler in watch care 
without charge and for which he could reasonably 
ask a small fee. For instance, you or your watcb 
maker will be working on a repair job, when a 
customer comes into your store and taking his 
watch from his pocket will hand it to you and say, 
“What is the trouble with my watch?” You will 
take your case’ opener from your bench, open the 
back of case, put on your eye loop and with 
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tweezer in hand you will begin to fix said watch, 
Perhaps the hands are caught. It may be over. 
banked or some other trifling matter. You tol 
spend 5 or 10 minutes and then hand it back - 
ing, “There I believe it is all right now.” The 
customer will say, “How much?” and you to be 
polite will answer, “‘Oh, that’s all right, no charge,” 
Another instance. A party will bring in a watch 
saying, ‘‘Here is an heirloom, belonging to my great. 
grandfather. What is wrong with it? How much 
will it cost to make it run?” Here is a chance 
for you to sell this party a good new watch, tellin 
him that parts for same are out of market and thas 
the proper repairs cannot be made. Where on the 
other hand if you do repair it and charge a couple 
of dollars and inject a whole lot of wasted energy 
your prospects of selling a new timepiece are gone. 

It could easily be shown that every one of those 
little services on a watch cost the jeweler money 
hecause overhead is working every ‘minute and it’s 
in the minutes where the money must be found to 
meet that overhead. Bear in mind, too, that the 
public does not expect to get anything for nothing 
This thought may be carried through to the other 
types of service in the business, and remember 
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too, the public is more inclined to seek service when 
it is charged for. It has always been a custom in 
our line, that is the optical business, especially 
among the dispensing houses, to straighten or ad- 
just glasses without charge, but recently these 
houses are making a charge of 25c. for this 
work after the patient has had them for six months. 
These extra quarters, you. would he surprised, help 
pay quite a little toward the overhead expenses. 

Permit me to close by repeating that I have at- 
tempted, weak as it may ‘be, to Teave these two 
thoughts with you, first that the necessary or needed 
items of the jewelry business may be capable of 
much greater development, and second that the 
service features of the business may he entitled to 
greater compensation. I thank you. 

Jerome A. Scherer, president of the Buffalo 
Retail Jewelers’ Association, stressed the 
benefits of organization and urged a closer 
co-operation among the various branches of 
the trade. 

He was followed by Edward Leininger, 
vice-president of the N. Y. State Associa- 
tion, who sketched briefly the treat in store 
for those who attend the State convention 
here on April 25-27, particularly the enter- 
tainment features of the program. He asked 
for the whole-hearted support of the local 
retail jewelers and their wives in making 
the convention successful. 

The program was interspersed by vocal 
entertainment by the Shrine quartet, while 

° e , ’ 
dance music was furnished ‘by Fergusons 
orchestra. 
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Winter Banquet of Maiden Lane Outing Club 








Attendance Records Broken at Gathering of New York Organization on 
Feb. 24—Fine Dmner and Entertainment Program Enjoyed 

















Attendance records were badly shattered 
last Thursday evening when jewelers com- 
posing the membership of the Maiden Lane 
Outing Club and a few of their guests 
gathered in the rathskeller of Sardi’s 
Restaurant at 26 Park Place, New York, 
and enjoyed the third annual Winter banquet 
of the orgarfization. The Summer events of 
the Maiden Lane social body are ranked 
with the best in the trade and from all indi- 
cations the Winter banquets of this associa- 
ion will soon occupy a similar place among 
he cold weather affairs held in the industry. 

The attendance at the party last Thursday 
evening reached 103, which is a record for 
these affairs. After partaking of an ex- 
geptionally fine dinner the members and their 
friends enjoyed the finest entertainment pro- 
gram-ever staged at any of these banquets. 
\\ Unlike most of these affairs this dinner 
started within a few minutes of scheduled 
time. Many of the members apparently 
realized this fact and arrived at the rath- 
skeller a few minutes early in order that 
they might greet their friends many of whom 
they do not see except at this Winter party 
of at; the Summer outing. 

There were two long tables set out almost 
the éntire length of the rathskeller while at 
one end ‘was another table at which were 
Seated the officers, some of the committee 
and'a few .of the honored guests. As the 
jewelers reached their places at the tables 
y''found paper hats, which they imme- 
diately. donned. These hats made an amus- 
my sight but most of the members and their 
friends forgot this when the first course, 
consisting of a fruit cocktail was served. 
Then followed soup, fish, filet mignon,. ice 
ni,'cake and coffee. Cigars were then 
distributed by the committee. 
Pee Wf during the dinner “Bill” Cusick, who 
iiknown to every member of the club be- 
cause, of his frequent appearances at these 
banqtiets, lead in singing. “Bill” also led 
th’ gblored orchestra and when not playing 
irra hit, had them singing and 
ing. 


Just before the last course the Maiden 
ane ‘Outing Club, which has never before 
hken known to single out any of its officers 
$Y)" thembers for conspicuous honors, be- 
sowed upon “Bill” Peck, gifts and decora- 
tiéns’'hot solely for the services he has 
rendered as president of this organization 
bit "for other “handicaps” under which he 
is. laboring. While “Bill” has come to be 
tegarded as a fixture on the “Lane” and 
has; served with distinction as the guiding 
Pirtt of several trade organizations, it was 
nat until last week that most of his asso- 
tates realized that they had been hobnobbing 
with.one of New Jersey’s most ardent fire 
rarer In a rather lengthy but humorous 
k, “Jerry” Grant, the hustling secretary 
of''the club, called attention to the fact that 
Bill” had recently been chosen secretary 
ofinthe Northern New Jersey Firemen’s 
Association and felt that the members should 
take some recognition of this fact. For 


this reason, the members of the committee 
in charge of the dinner, took it upon them- 
selves to purchase several beautiful and at 
the same time ornamental gifts and decora- 
tions for their ‘fire laddie.” At the end of 
Mr. Grant’s remarks, two packages were 
handed to President Peck which he opened 
in full view of his audience. One package 
contained a miniature fireman’s lantern deco- 
rated in red paint with “Bill’s” initials. The 
other box which was especially ornamental 
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on the outside held a red fireman’s hat. Of 
course, the presentation brought forth a 
great deal of laughter and a few wise cracks 
from the side lines, all of which “Bill” and 
the audience enjoyed. For the remainder of 
the evening President Peck was seen strut- 
ting around the hall sporting his new hat 
and waving his lantern. Several of the mem- 
bers were also given handsome prizes which 
were donated by various concerns in the 
trade. 

The dinner this year was attended by P. J. 
Coffey, president of the National Jewelers 
Board of Trade, and by F. C. Backus, secre- 
tary of the Board. William Ward, the 
founder of the Maiden Lane Outing Club, 
under which name the Summer outings have 
been held for a quarter of a century, was 
also seated at the head table during the 
serving of the dinner. 

When the tables had been cleared from 
the room chairs were placed along the walls 
and the members lost no time in finding 
points of vantage from which they could see 
the show. Each of the entertainers were 
introduced by “Jerry” Grant, who acted as 
master of ceremonies. Three young ladies gave 
interpretations of some of the latest dances, 
such as the “Charleston,” “Black Bottom” 
and a few others. They also sang a number of 
popular songs which seemed to make a big 
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hit with the “boys.” Another excellent 
entertainer was a man imtroduced by Mr. 
Grant as “Senator Havacan from Hoboken.” 
The “Senator,” of course, proved to be a 
professional after-dinner speaker who told 
many humorous stories which kept his 
audience in good spirits. The entertainment 
was undoubtedly the finest seen at any of 
these banquets and the committee deserves a 
great deal of credit for this high class show. 
The party broke up shortly before 10 o’clock, 
but not until every member of the commit- 
tee was loudly praised for his efforts. This 
committee consisted of William. Peck, George 
Hilsinger,, Harry Anderson, Al Betz, Sam 
Bamberger and J. Grant. 








DAYLIGHT HOLDUP 





Jaceb H. Reinstatler, Cincinnati, O., Shot 
in Neck While Trying to 
Save His Stock 


Cincinnat, O., Feb. 26.—A bold daylight 
hold-up was staged in the jewelry store of 
Jacob H. Reinstatler, 848 Clark St., opposite 
Baymiller, West End, Friday afternoon. The 
jeweler in trying to save his stock was shot 
in the neck by the robber after both men had 
engaged in a terrific scuffle. This went on in 
the store while a number of pedestrians and 
street cars were passing the rather busy in- 
tersection of Clark and Baymiller Sts. After 
shooting the jeweler the robber fled with a 
tray of diamond rings valued at $1,000: This 
marks the fourth attempt to rob the Rein- 
statler ‘ewelry store. 

The jewelry holdup had been carefully 
planned. On Thursday, Reinstatler told the 
police, a young negro about 22, entered his 
store and examined some goggles. Evidently 
this was with the object of learning about the 
store. The man left and said he would return 
Friday. Just after the noon hour Friday the 
same man appeared again in the store and 
asked to look at the goggles. - 

Reinstatler was behind the counter, alone in 
his store, and when he came out to go to the 
front show case to get the goggles, the man 
displayed a revolver and ordered him to hold 
up his hands and back up against the wall. 

Instead of complying, Reinstatler grappled 
with the robber. Then a desperate struggle 
for possession of the weapon ensued: The 
robber hit Reinstatler several times on the 
head with the butt of his revolver. Finally 
Reinstatler broke loose and lurched around 
the counter to get his own pistol which was 
in a drawer. It was then that the robber 
fired at him. The bullet struck Reinstatler 
in the neck and he fell. 

The robber hurriedly seized a tray of rings 
set with diamonds, scooped the jewels into 
his pocket, and ran out of the store. 

The robber ran around the corner to Bay- 
miller St., and disappeared. Reinstatler 
was taken to the office of Dr. Joseph Naka- 
yama at 907 Clark St., where his wounds 
were dressed. It was found that the bullet 
wound in his neck was a superficial one and 
not serious. Reinstatler was taken to his 
home, located at Glenmore and Mozart Aves., 
Cheviot. 

The police and details of detectives 
searched the West End for trace of the rob- 
ber, who was described as.a man with light 
skin, about 22, and wearing. dark clothes 
and a cap. 








THE JEWELERS’ 








Supreme Court Upholds Conviction for Smuggling 











Important Decision of Highest Tribunal Upsets Decision of Circuit Court 
of Appeals in Ritterman Case and Declares Defendant Guilty of Crime 
Charged—Decision to Have Important Bearing on Future Prosecutions 














WasuHinoTon, D. C., Feb. 23—What is 
considered one of the most important de- 
cisions for the jewelry trade that has been 
handed down by the United States Supreme 
Court in many years was that written by 
Justice Holmes and rendered by that court, 
Monday, in the case of the United States 
of America against Leib Ritterman, a New 
York and Antwerp diamond dealer, con- 
victed last March of smuggling diamonds 
worth $122,000, whose conviction was later 
upset by the United States Circuit Court 
of Appeals. The decision of the Supreme 
Court now handed down was on a writ of 
certiorari obtained by the United States 
authorities to review the decision of the 
court below, which had enunciated principles 
as to the application of the revenue laws 
which it was believed would open the door 
to wholesale smuggling. Justice Holmes, 
delivering the opinion of the Supreme 
Court on this question, has in effect de- 
clared the lower court in error in its inter- 
pretation of the law, and has not only af- 
firmed the conviction of Ritterman, as a 
smuggler, but given teeth to the anti- 
smuggling statutes. 


- The -Ritterman case has been considered 
practically a test case in regard to smug- 
gling, and had not his conviction been finally 
upheld, it is believed that the work of the 
United States Revenue Agents and that of 
the American Jewelers’ Protective Associa- 
tion would have gone for almost nothing in 
future cases of smuggling in crossing the 
border. 

Readers of THE JEWELERS’ Circular will 
recall that Ritterman was taken off a train 
and arrested in St. Albans, Vt., the night of 
Jan. 28, 1926, after he had declared he had 
no dutiable goods to declare. He was ar- 
‘raigned before United States Commissioner 
C. D. Watson, who fixed bail at $25,000. 
This Ritterman was unable to secure and he 
remained in Franklin county jail until Judge 
Howe reduced the bail to $12,500. This was 
furnished by a surety company, and Ritter- 
man returned to New York, coming back to 
Vermont two months later for trial. 


He was tried on the charge in Burlington, 
Vt., March 11, 1926, when evidence was in- 
troduced to the effect that Ritterman had 
declared to the customs inspectors on the 
train that he had nothing dutiable and later 
the smuggled gems worth $122,000 were 
found in a talcum powder box, collar case 
and a pair of socks in his Gladstone bag 
which was taken from the train. 

A strong fight for the smuggler was made 
by Albert M. Barnes, of the New York law 
firm of Barnes, McKenner & Halstead, who 
claimed that the evidence against Ritterman 
did not sustain the charge in the indictment 
on which he was tried, and who took excep- 
tion to the charge of Judge Howe in sub- 
mitting the case to the jury. The jury, 
however, found Ritterman guilty, and over 
the protest of his attorney he was sentenced 


to a year and a day in Atlanta Penitentiary. 

Attorney Barnes took an appeal from the 
verdict and sentence to the United States 
Circuit Court of Appeals which was argued 
before Judges Rogers, Manton and Hand in 
New York. In the meantime, Ritterman 
went to Atlanta and started serving his 
sentence. Early in June, the Circuit Court 
of Appeals, in a decision by Judge Manton, 
upset the conviction on the general theory 
that the trial judges’ charge was improper 
in part, and on the theory that Ritterman, 
not having reached the custom house on the 
American side when the seizure was made, 
had not completed the crime, and until he 
did so, had the right to abandon the smug- 
gling and declare the articles for duty. 
This was an extension of the theory laid 
down in the Keck case many years ago, and 
it was on this case that the defendant’s at- 
torney relied. 

After this decision, Ritterman was 
brought from Atlanta to Burlington and re- 
leased, having served about three months of 
the sentence. He was put under bond of 
$5,000 to appear for trial on another charge. 

Realizing the importance of the case in the 
fight against smugglers, the United States 
Attorney made application for a writ of 
certiorari to the United States Supreme 
Court to have the law settled on final appeal. 
In preparing the case for the Supreme Court 
he was assisted by Addison Pratt, the coun- 
sel for the American Jewelers’ Protective 
Association, which has been co-operating with 
the government in the detection and prosecu- 
tion of diamond smugglers generally. 

The fact that the court has now upset the 
Circuit Court of Appeals and affirmed the 
conviction is a matter of universal congratu- 
lation in official circles here, and the opin- 
ion of the court will not only go a long way 
in permitting future convictions of diamond 
smugglers, but will also have an important 
bearing on the suit by the government to de- 
clare forfeit to the United States, the $122,- 
000 worth of diamonds seized from Ritter- 
man. 

The Supreme Court’s decision written by 

Judge Holmes is in full as follows: 
(February 21, 1927.) 

OPINION OF THE SUPREME COURT. 


The respondent was indicted for smuggling and 
clandestinely introducing into the United States 
from Canada, merchandise, viz., 1,022.85 carats of 
unset cut diamonds, without making any declaration 
to enter the same and without causing them to be 
invoiced for the purpose of ascertaining the duties 
upon them and without paying or accounting for 
the duties to which they were subject, although he 
had an opportunity to do so, with intent to evade 
payment of such duties. He was convicted in the 
District Court but the judgment was reversed by 
the Circuit Court of Appeals. 12 F. (2d) 849. A 
writ of certiorari was granted by this Court under 
the Act of February 13, 1925, c. 229, amending 
§240 (a) of the Judicial Code. 43 Stat. 936, 938. 

On January 28, 1926, the respondent bought a 
ticket in Montreal for New York and sought to 
have a Gladstone bag that he carried checked 
through to New York. A customs inspector .sent 
there by the United States for the convenience of 
travelers asked him about the contents and he 
answered, “Just my own personal wearing apparel.” 
Such examination as the inspector made disclosed 
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nothing but clothing and persenal effects. The in. 
spector thereupon tied and sealed the bag and at. 
tached the requisite manifest. In the ordinary 
course of events the strings would have been cut 
after crossing the boundary line and the bag would 
have gone on to New York and then would have 
been. delivered to the owner without more. Some 
suspicion was felt however and the respondent was 
again questioned after entering the United States 
and repeated that he had nothing to declare. On 
the train’s arrival at St. Albans, Vermont, which 
is the port of entry, he was called into the custom 
house, and there again stated that he had nothing 
and more specifically, no diamonds, to declare and 
on the suggestion that he had a quantity in his 
Possession the day before, in Montreal, said that he 
had but placed them in a bank there, named. An 
examination of his person was begun and hile he 
was removing his clothes he was asked for the key 
to the Gladstone bag and handed it over. The 
respondent continued undressing but before finishing 
said to. the assistant collector, ‘I haven’t any 
diamonds on my person; they are in my grip 
Within a few minutes officers who had been exami: 
ing the bag in another room reported that dinate 
had been found hidden there. They v ere of the 
amount alleged, were valued at $122,492.43, United 
States valuation, and were subject to a duty of 
twenty per cent. Act of 1922, c. 356, Title 1 
Schedule 14. Par. 1429, 42 Stat. 858, 917. Tt does 
rs a 7 discovery was brought about by 
- Pe ee om t seems to have been the result 
The Tariff Act of 1922, c. 
Stat. 858, 982, is as follows: 
ia” a and Baga wmportations.— 
(i y person knowingly, anc i y, Wi 
intent to defraud the souaiae of "94 Sat hoe 
ee or clandestinely introduces, into the 
= States any merchandise which should have 
een invoiced, or makes out or passes, or attempts 
to pass, through the custom house any false forged 
or fraudulent invoice, every such person, his be, 
. their aiders and abettors, shall be deemed, wotny 
: a misdemeanor, and on conviction thereof shalf 
“i fined in any sum not exceeding $5,000, or im. 
Prisoned for any term of time not exceeding two 
— 3 "neg at the discretion of the court.” 
RP Judge gave the following instructions to the 
Lai ‘wd 
a a you find that the defendant falsely and fraud- 
me y, intending to defraud the revenue of the 
shee States. told Collector Whitehill and 
oo Collector Walsh at the customs house 
a any diamonds to declare. this 
ag € offense of smuggling, notwithstanding 
np sigs while his person was being searched by 
— Collector Walsh at the customs house 
ro admitted that he had some diamonds } his 
iladstone hag. Petes 
ps eae ge ean intended to smuggle the mer. 
— Is€é in question, he had an dpportunity to 
change his mind up to the time when the obligation 
to pay or account for duties arose, and if you be- 
se 9 the defendant did so change his mind 
= ro aa declare then it is your duty to find him 
&s 
If you find as a fact that the defendant had 
no opportunity to declare the Gladstone bag because 
It was seized or taken from him, and that his first 
opportunity to declare the diamonds came at the 
time when he was asked for the key and _ hefore 
his examination was completed; if you believe that 
he then availed himself of this opportunity then 
your verdict should be not guilty.” ; 


Che first paragraph of the charge was excepted 
to and was held erroneous by the Circuit Court 
of Appeals. It was held that the respondent could 
not be convicted under 8593. Keck v. United 
States, 172 U. S. 434, was taken to establish that 
smuggling could not he committed before the moment 
when the obligation to pay arose, that is, after the 
duty was established at the custom house. 

Keck wv. United States did not decide that a 
man who wishes to smuggle must wait until he 
can find a custom house. Its effect is simply that 
the customs line is not passed by goods at sea 
when they pass the three-mile limit and have not 
yet been landed. The statute then in force (R.S. 
$2865) after the words “which should have been 
invoiced” added “without paying or accounting for 
the duty.” The omission of the latter words is 
explained in different ways by the two sides. but 
for the purposes of this decision we treat it as 
immaterial. Here diamonds were clandestinely in- 
troduced upon the soil of the United States, and 
although they would pass a point at which they 
sought to be examined, they would not have been, 
but on the contrary would have been secure from 
further inspéctidn ‘had the trick succeeded. If they 
had been carried ‘across the boundary in such 4 
way as to avoid a port of entry, we suppose that 
the offence of smuggling would have been complete 
when they ‘passed the line. although the smuggler 
might repent and afterwards report, for payment of 
duties. We perceive no difference hecause of the 


356, §593 (a): 42 
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accident that the goods had to pass a custom house 
which the respondent’s fraud had deprived of 
further function if it had not been found out. 

It does not appear to us to need argument that 
the diamonds were ‘merchandise which should have 
been invoiced’ and appeared to be such on the face 
of the indictment. The respondent could not get 
rid of the duty by hiding them in his stockings and 
ether personal luggage. He could not purge himself 
of the consequences of his fraud by confessing 
when he saw that he was on the point of being 
discovered or, as might have been found, after he 
had been. The argument that in such circumstances 
he was entitled to forty-eight hours, §484 (a), or 
any time to change his mind and make entry of 
the goods, seems to us extravagant. Repentence 
came too late. 

Judgment reversed. 





Addison S. Pratt, counsel for the Ameri- 
can Jewelers’ Protective Association, when 
interviewed by a representative of THE 
Jeweters’ Circuar, said that the decision 
of the Supreme Court in the Ritterman case 
was a great victory for the Government. 

“Heretofore,” said he, “the lower Federal 
Courts have held that the decision of the 
Supreme Court in the Keck case, which was 
rendered about 30 years ago, meant that the 
offense of smuggling was not complete, 7. ¢., 
was not committed until the time to pay or 
account for the duties had been reached, and, 
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therefore, that at any time during the ex- 
amination of a passenger’s baggage, the pas- 
senger had the right, although previously 
having denied the possession of any dutiable 
goods, to change his statement and admit the 
possession of such dutiable goods, dnd be ab- 
solved from the penalties imposed for smug- 
gling. The Supreme Court now, however, 
points out that the decision in the Keck 
case does not mean any such thing, and that 
it is to be limited to its own facts, and that 
it means simply that there can be no smug- 
gling of imported goods while they still re- 
main upon a vessel and have not been landed 
therefrom upon the soil of the United States. 

“The Court now holds, in effect, in the 
Ritterman case, that the offense of smuggling 
is complete when dutiable goods have been 
surreptitiously brought across the boundary 
line and introduced upon the soil of the 
United States. The result of this decision 
is to bring within the statutes against 
smuggling many cases which have hereto- 
fore not been considered violations of the 
law, and to make it much easier for the Gov- 
ernment authorities to successfully prose- 
cute smugglers.” 








Diamond “Rush” in Transvaal Deferred 














Prospectors Break Through Line Before Signal Is Given Feb. 25, and Claims 
Staked Out Voided by Mining Commissioner—“Rush” Reported to Be 
Scheduled Again for Friday 
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HAT was expected to have been the last 
so-called “diamond rush” in South 
Africa for alluvial diamonds, at least for the 
present, and scheduled to take place Feb. 25, 
proved a fiasco according to dispatches re- 
ceived in this country from Johannesburg 
on that date. The great crowd of diamond 
diggers and fortune hunters who had as- 
sembled to stake out claims on the farm of 
Grasfontein farm in the Lichtenburg Dis- 
trict of the Transvaal got out of hand and 
broke through the line before the signal 
given by the government officials for the 
rush. Asa result, the Mining Commissioner 
later telegraphed an order, voiding all the 
illegally staked claims and cables received in 
London, Feb. 26, from Johannesburg, stated 
that a fresh rush to the Grasfontein farm 
had been arranged for Friday next. 
According to dispatches received in this 
country, the number of people that assembled 
on the edge of the farm to witness the race 
to peg claims numbered 100,000 while the 
actual number of diggers and representatives 
of syndicates was placed at 17,000. These 
included fortune hunters, pioneers, profes- 
sional mining men and professional runners 
that were hired for the purpose. According 
to the dispatches, 20 minutes before noon, 
when the signal was to be given to the dia- 
mond seekers, the line was broken prema- 
turely and about 12,000 fortune hunters 
broke through and ran to the diamond fields, 
despite the attempts of mounted police to in- 
terfere. Some of these were turned back, 
but others dashed ahead and pegged claims 
only to have them declared void later. 
Whether or not the breaking of the line 
was an accident is a question, according to 
the dispatches, as some of the correspondents 
seem to believe that the whole thing was a 


deliberate act by the bona fide diamond 
miners to discredit and discourage the “rush” 
system, whereby wealthy syndicates hire 
professional runners to secure the best 
claims. There has been a strong protest 
against this “rush” system, and the sugges- 
tion is urged that the opening of the Gras- 
fontein fields should be deferred until legis- 
lation which would permit the allotment of 
claim by ballot be passed. If the fiasco on 
the 25th was a put-up job, it did not have its 
effect, as the rush will take place next week, 
according to cables from London. 

How much the alluvial fields will produce 
in the way of diamonds is a question none 
can answer definitely, but experience has 
shown that such fields are exhausted within 
a month or so. Some estimates as to the 
production of the Grasfontein fields is about 
$2,500,000 for the month of March with an 
immediate falling off, but all this is proble- 
matical as no one knows what will be found 
beneath the surface. 














Youth Who Disappeared from New York 
With Jewelry Valued at $5,000 Sent to 
Sing Sing 


Victor Kasnitz, the youth who last August 
disappeared with a case of jewelry worth 
$5,000 belonging to Henry Davidson, 51 
Maiden Lane, New York, and who pleaded 
guilty to an indictment charging grand 
larceny in the first degree, was sentenced 
last Friday by Judge Levine in the Court of 
General Sessions to serve from one year 
and six months to three years in Sing Sing 
Prison. 

Kasnitz was arrested in Los Angeles, Cal., 
last December and at the request of Richard 
C. Murphy, counsel for the Jewelers Na- 
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tional Crime Committee, was brought back 
to New York to answer to an indictment 
charging the theft of jewelry belonging to 
the Davidson concern. 

As previously told in these columns, 
Kasnitz is a brother of Hyman Kasnitz, a 
salesman for Henry Davidson. On Aug. 27 
last Hyman was aceompanied by his brother 
to the old Post Office building, where they 
drove in the former’s car. While Hyman 
went into the Post Office he left his brother 
in the car but when he returned to the 
street, a few moments later, could find no 
trace of the machine, his brother or a bag 
of jewelry. The car was later found 
abandoned at Fifth Ave. and 14th St. 
Thereafter a search started for young Kat- 
nitz and after several months, he was finally 
picked up in Los Angeles as a vagrant. 
It is claimed he confessed to the theft and 
that he had sold the loot. 








LOOK OUT FOR THEM 
Sneak Thieves Visit Huntington, W. Va.. 
Jewelry Store and Escape with 
Six Diamonds 
The operations of two sneak thieves are 
being called to the attention of the trade by 
the Pinkerton National Detective Agency, 
working on behalf of the Jewelers’ Security 
Alliance. This pair, a man and woman, op- 
erated successfully last month at ‘Huntington, 

W. Va. 

The method used at Huntington is as fol- 
lows: The couple requested to see screw 
earrings. After being shown mountings, they 
requested to see unset stones to determine the 
size suitable for the mountings. They were 
shown unset stones and engaged the jeweler 
in conversation, indicating every intention to 
purchase. After their departure it was dis- 
covered that six unset diamonds were miss- 
ing. 

The man is described as being between 40 
and 45 years old, five feet 11 inches tall, 
weighing from 185 to 200 pounds, having 
black hair and is clean shaven. He wore a 
light soft hat, gray suit and gray overcoat. 
The woman is believed to be about the same 
age, stands five feet nine inches tall and 
weighs about 165 pounds. She is rather 
heavily built, has light brown hair, a fair 
complexion and her upper front teeth are 
tipped with gold. She wore either a black 
or dark blue coat with a fur collar. 

If they visit the store of any jeweler read- 
ing this warning, they should be detained 
and the police notified. The nearest office of 
the Pinkerton agency should also be notified. 
The Jewelers’ Security Alliance is offering 
a reward of $100 for the arrest and convic- 
tion of these sneak thieves. 


———— 








The relatives and friends of George 
Thomas Sullivan, Sr., 56 years of age, a 
jeweler, watchmaker and engraver, who has 
been missing from his family for several 
years, are anxious to get in touch with him, 
and have requested THe JEweters’ Circv- 
LAR to ask that anyone knowing of his 
whereabouts communicate with L. Williams. 
General Delivery, Gainesville, Ga., at once. 
The family has recently suffered a great loss 
by the death of one of the members of the 
family, and are anxious to get in touch with 
Mr. Sullivan at once. 
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New State Platinum Laws Introduced 











Bills Similar ‘to National Platinum Marking Act Now in Congress Introduced 
‘in Legislatures of New York and New Jersey and Will Be Introduced 
& __in Illinois—Proposed Platinum Act Favored in Resolutions 
Sy ces, of Many State and Local Associations 














State Platinum Stamping Laws drawn 


along lines similar to the Federal bill sent 


to Washington, D. C., and published in these 


“columns on Jan. 26, were to be introduced 


by various legislators at Albany, N. Y., and 
Trenton, N. J., last Monday night. Within 
the next few days it is also expected that 
the same measure will be presented to the 
Illinois Senate and Assembly. 


At Albany the platinum legislation was to’ 


be introduced in the Senate-by Senator Wil- 
jiam S: Hickey: and in the Assembly by 
State Assemblyman- Henry W. Hutt. 
these legislators are:from Buffalo. 
‘Arrangements for presenting this bill at 
the Empire State capital were made at a 


conference a few days ago, when Charles T.. 


Evans and Wilson A. Streeter, of the 
legislative committee. of the New.York State 
Jewelers’ Association; Emil J. 
Scheer, the president, and Morris L. Ernst, 


of .Greenhaum,, Wolff & .Ernst, counsel for’ 


many organizations in the trade, met Senator 
Hickey, and.-Assemblyman Hutt in the State’ 
Capital. 


The. :outy.: difference between the 


claase and. the date it becomes effective. 


’ \%e~ penalty clause deals with violations in 
‘gales. made in intra-State and if passed be- 


1928. The Federal 
six months after 
passage. Incidentally, the Federal draft, 
which.was recently introduced at this session 
of Gongress,. will have to be reintroduced 
-when..these bedies meet again, Dec. -1, 1927, 


comes effective July 1, 


_as it will nat be passed before adjournment, 


March 4. © 


In- New Jersey the. bill was to be intro 


‘night by Senator Wolber. 


That the entire retail jewelry trade is in 
sympathy with this proposed: legislation is 


*. evidenced by: the resolutions passed .by’ nu- 


merous: State retail jewelers’ associations 


favoring. the: bill introduced: in ‘the United 


States-Congress. All these: resolutions ‘point 
ott the protection such a platinum law would 
‘give -to the public and.-trade as: well and 
-Anrong the State associa- 


Both’ 


2 State 
mieasiire and the Federal bill is in. the penalty 


.. duged in the Senate at ‘Trenton on Monday ~ 


tions’ which:-have adopted such -resolutions +. 


Fexas-Louisiana, 
Ohio, Michigan, 
New 


are: 


Connectieut,:° 
Indiana, 28 


Lowa, 





ennessee, * Kansas, New ‘ 
vania, North ‘Dakota,’ Miinesota, Marviand- 


, the, Buffalo” Retaif “féewelers’ 


" fiony the “Retail ' Yewelers’” “Association of 


“outs 


_ I. took, a street car to the store of William © 
3 3 Smith, a friend of mine, at 165 S. Main 
St. Mr. Smith fotified the police.” 


< Delaware, ‘Virginia, Colorado ‘and Géorgia.”” 
Similar resolutions have‘ also beeti’ passed’ 


AXstociat i: returned this. 


* “Greater New “Vork’ and Vitihity* and thé’: 
"“tranks at the depot were secured and ran- 


“Bronx Retail Jewélers* “Association. ' 
Leaders. of the trade. seem: ‘pleased ie the, 


“headway the proposed. platinum, legislation is ~ 1 
gaining, and while regretting. ‘the national bill. 


cannot pass at this session of Congress, ex- 


pect the State bills to be successful at once. 
The national legislation will be pushed later. 








SALESMAN HELD UP 
Armed Bandits Take Baggage Checks from 
Representative of New York Concern 
and Secure and Loot Trunks 


SALT Lake City, Utah, Feb. 26.—A sensa- 
tion was caused here a few days ago when 
it became known that two armed men had 
entered the room of Moe Diamond, Los An- 
geles, Cal., representing the Hoffman Bros.’ 
Co. of New York, and, after taking several 
thousand dollars’ worth of jewelry and $100 
from his person, and keys to his baggage at 
a local depot, marched him down the hall, 
into the elevator across the large and crowd- 
ed lobby and into an automobile parked half 
a block away. 

“T am a salesman for the Hoffman Bros. 
Co. of New York,” Diamond told the police, 
following the robbery. “I sell expensive 
wrist watches. I arrived in Salt Lake Tues- 
day, and have been selling the trade here 
I checked out of my 


since. This morning 
room in the Hotel Utah, and sent my trunk, 
containing my samples, to the U. P. sta- 


tion. I was going to leave for Los Angeles. 
As I was packing my things, about noon, 
the door of my room opened, and a man en- 


tered. He -had an automatic pistol in. his 
hand. ‘Stick ’em up,’ he said, ‘and keep your 
mouth shut, or I'll blow your brains out.’ 


| raised my hands, and another man entered. 
The two of them blindfolded me. ‘Where’s 
your trunk?’ they-asked. | told them I had 
sent it. to the station. They didn’t believe 
me until they searched me and found_ the 
hageage checks. They took these, as well as 
$100 in cash- | had in my pockets. Then 
one of- them: stuck a pistol against my ribs 
and forced me to accompany him down the 
elevator and out the west lobby to an auto- 
mobile. - They made me get into. this, and, 
after blindfolding me again, drove me around 
for two hours, 

“You'll find your frunk at another hotel,’ 
one‘of them told»-me. «when they tunned me 
I:was somewhere .on -the south side. 
As soon as the.:automobile was out of sight, 


“Mr;° Moe ‘said the bandits had taken a 
diamond ring from his finger, but when they 
got” ready to turh him out of the ‘car they 
‘He said that he believed from 
‘their conversation they were really after an- 
other salesman who handled diamonds. The 


sacked, as expected, and they were returned 
to: "another hotel, as’ the strangers ‘said they 


would be. 
‘the gun on him during the trip from his 


Mr. Moe said the bandit holding ~ 





March 2, 


1927 


room to the waiting automobile was so def 
that he was able to keep it so close to his 
body as to attract no attention in spite of 
the close proximity of the three men to other 
persons. 

Detectives assigned to the case immediate. 
ly hurried to the Union Pacific depot, where 
they found an expressman who had taken 
Diamond’s baggage to the Newhouse Hotel, 
the second largest hostelry in the city, the 
Hotel Utah being the first. The next move 
was to the hotel, where it was discovered the 
baggage had been sent to a room by a man 
who signed himself R. E. Brewer. When 
the room was entered it was found that it 
had been stripped of its contents of watches, 
upon which Mr. Diamond placed a value of 
$10,000. Employes of the hotel said that 
two men had gone to the room. 

Mr. Diamond has a theory that the thugs 
trailed him from Denver, Colo., his last stop, 
and had planned the robbery to the last de- 
tail, only to err as to the time of his de- 
parture. He thinks two men ‘used his bag- 
gage checks to get the trunks from the depot, 
while accomplices, the men who took him 
from the hotel, drove him about the city, 

The police are still doing their utmost to 
apprehend the robbers, but so far there are 
no clues of any value. 

\t the New York office of Hoffman Bros, 
Co., 565 Fifth Ave., a JEWELERS’ Circuar 
reporter was told that the details above con- 
stituted all the information they had received 
from Mr. Diamond. It was _ emphasized, 
however, at the New York headquarters, that 
the loss is fully covered by insurance. 

Mr. Diamond makes his headquarters in 
Los Angeles, Cal., and as soon as a new 
sample line can be made up and sent to the 
Coast, Mr. Diamond will resume his visits. 








Creditors File Bankruptey Petition Against 
David Alpher, Washington, D. C. 


WASHINGTON, D. C., Feb. 24.—A petition 
requiring David Alpher, jeweler at 915 G 
St., Northwest, to show cause why he should 
not be adjudged an involuntary bankrupt 
was filed in the Supreme Court of the Dis- 
trict of Columbia today by Albert E. 
Steinem, an attorney, representing three of 
Alpher’s creditors. 

The creditors allege that Alpher has lia- 
bilities amounting to approximately $35,000 
while his assets amount to $10,000. 








Easter Jewelry on the Radio 

In co-operation with the National Jewelers 
Publicity Association, Mrs. Flora. W. ‘Hof- 
mann, of ostrich feather fame, will broad- 
cast over Station WPCH; Tuesday, March 
21, at 1:45 pe. m., a 15-minute talk on Easter 
Jewelry. ; 

Request is made that the jewelers notify 


their customers. to listen -in on this most in- 
. teresting talk. 


Further tie-up is suggested by the posting 
of a.notice in the jewelry stores. 








J. Schwartz; the well-known ‘jeweler, 
Huntington, has just purchased the business 


-of Herbert J: Phillips on Audrey’ Ave. 


Oyster Bay, N. Y., and on or about March 
15° will open’ with a new stock. 
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TRADE ABUSES STOPPED 





Federal Trade Commission Accepts Stipula- 
tions to Discontinue Use of “Platinum 
Finish” and of Fictitious Prices on 
Imitation Pearls 
Wasuincton, D. C., Feb. 28—The 
Federal Trade Commission announced today 
that stipulations had been entered in three 
cases involving the use of practices in mis- 
branding of jewelry which have been con- 
demned as unfair methods of competition by 
the Commission. The practices complained 
of and found to be unlawful have been 
discontinued under the stipulation accepted 
by the Commission and the proceedings dis- 
missed, without the formal issuance of 
complaints, after the respondents executed 
agreements to cease and desist from the 
alleged unfair practices with the understand- 
ing that should they ever be resumed, the 
stipulations may be used against them in a 

proceeding by the Commission. 

Commissioner John F. Nugent dissented 
from the orders accepting the stipulations 
and dismissing the cases because he is of the 
opinion that formal complaints should be 
issued against the respondents and the cases 
tried in order that the public might be in- 
formed of the unfair practices adopted by 
the respondents and their law-abiding com- 
petitors be benefited by increased trade. 

Two of the cases concern the use of the 
term “platinum finish,” one in connection 
with necklace clasps and the other as a 
description of watch cases. The third case 
involves fictitious price-marking of imitation 
pearl necklaces and other articles made of 
imitation pearls. The stipulations are 
numbered 31, 34 and 35, respectively. No. 31 
reads: 

“Respondent, a corporation, engaged in the 
sale and distribution of watches in interstate 
commerce and in competition with indi- 
viduals, firms, partnerships and corporations 
similarly engaged, entered into the follow- 
ing stipulation of facts and agreement to 
cease and desist forever from the alleged 
unfair methods of competition used by it in 
the sale of its products. 

“Respondent, in the sale and distribution 
of its watches as aforesaid, caused the same 
to be represented and described in advertis- 
ing matter as being provided with cases made 
of ‘White Platinum Finish’ stamped ‘War- 
ranted 25 years,’ and with brands or labels 
containing the werds and figures ‘War- 
ranted 25 years’ affixed to said watches, sold 
and distributed the same in commerce be- 
tween and among various States of the 
United States; when in truth and in fact the 
said products were not manufactured from 
Platinum, either in whole or in part, and 
were not such as would justify the use of 
the aforesaid customary mark of warranty 
or guaranty recognized by the purchasing 
public to designate jewelry products. 

“Respondent agreed to cease and desist for- 
ever from the use of the word ‘platinum’ 
and/or the words and figures ‘Warranted 
25 years,’ independently or in connection ‘or 
conjunction with the other or with any other 
word or words, or in any other way, to 


advertise or describe its products which may. 


have the capacity or tendency to confuse, 
mislead, or deceive the public into the be- 
lief that the said products are manufactured 
of platinum, in whole or in part, and are 
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such as justify the use of the customary 
mark of warranty or guaranty “Warranted 
25 years’ recognized by the purchasing 
public to designate jewelry products. Re- 
spondent further agreed that if it should 
ever resume or indulge in any of the prac- 
tices mentioned herein, or shall in any man- 
ner violate the terms of this stipulation, the 
facts herein stated shall be deemed to have 


been proven and their truth admitted by the. 


introduction of this stipulation in. evidence 
against it.” 

Stipulation No. 34 reads: 

“Respondent, an individual, engaged in the 
sale and distribution in interstate commerce 
of imitation pearl necklaces and_ other 
articles of merchandise made of. 
pearls and in competition with other indi- 
viduals, firms, partnerships and corporations 
likewise engaged, entered into the follow- 
ing stipulation of facts and agreement to 
cease and desist forever from the alleged 
unfair methods of competition used by him 
in the sale of his products. 

“In the course and conduct of his business 
respondent caused his said products to be 
advertised in publications having circulation 
between and among various States of the 
United States and in catalogues, circulars 
and other printed matter distributed in inter- 
state commerce, the said respondent also 
described and represented the clasps used on 
his said product as ‘Sterling Silver Clasps 
Platinum Finish’ or ‘White Gold Clasp 
Platinum Finish,’ and with labels including 
the words ‘Platinum Finish’ affixed thereto, 
respondent sold his said products in com- 
merce between and among various States of 
the United States; when in truth and in fact 
the said clasps so advertised and sold were 
not manufactured from platinum, either in 
whole or in part, but were manufactured 
from a metal or metals other than platinum. 

“Respondent agreed to cease and desist 
from the use of the word ‘Platinum’ either 
independently or in connection or conjunc- 
tion with any other word or words or in any 
other way to advertise or describe his 
products which may have the capacity and 
tendency to confuse, mislead and deceive the 
purchasing public into the belief that the 
clasps of said products are manufactured 
from platinum; or until such time as the 
said respondent does actually sell and dis- 
tribute in interstate commerce a product with 
platinum clasp as represented and described 
in the aforesaid advertisements and labels. 
Respondent also agreed that if he should 
ever resume or indulge in any of the prac- 
tices mentioned herein, or should otherwise 
violate the terms of the stipulation, this said 
stipulation of facts may be used in evidence 
against him in the trial of a complaint which 
the Commission may issue.” 

Stipulation No. 35 reads as follows: 


“Respondent, an individual, engaged in the 
sale and distribution in interstate commerce 
of imitation pearl necklaces and other 
articles of merchandise made of imitation 
pearls, and in competition with other indi- 


viduals, firms, partnerships and corporations; 


likewise engaged, entered into the follow- 
ing stipulation of facts and agreement to 
cease and desist forever fromthe alleged 
unfair methods of competition used by him 
in the sale of his products. 

“In the course and conduct of his business, 
respondent caused his aforesaid products to 
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be advertised in publications having circu- 
lation between and among, various; States af 
the United: States, and also in catalogues, 
circulars and other printed matter distributed 
in interstate commerce, the said advertising 
matter being in the form ‘of a pictorial repre- _ 
sentation of the boxes or coritdinérs “in: which* 
his said products were sold. Such -advér+ 
tisements included a pictorial representation 
of his.brand or label followed by the words 
and figures ‘Price $15.00’ or ‘Retail value 
$15.00’ ; and: the said respondent also caused’ * 
the boxes or containers in which said prod- 
ucts were sold’ in interstate commerce, to be 
conspicuously. marked or labeled with the 
aforesaid words and figures; when in truth 
and in fact the aforesaid words and figures 
used in said advertising matter and on said 
labels represented fictitious prices much in 
excess of the prices at which the said re- 
spondent sells-his aforesaid products or con- 
templates the same to be sold by his vendees, 
and much in excess of the actual value and 
the prices at. which the said products sell in 
the usual course of wholesale and/or retail 
trade. 

“Respondent agreed to cease and desist for- 
ever from the use of the words and figures 
‘Price $15.00’ and ‘Retail value $15.00, 
either independently or in connection or 
conjunction with any other word, words, or 
figures in his aforesaid advertisements, or 
on his brands or labels affixed to said 
products that directly assert or clearly im- 
port or imply that the aforesaid products 
are ‘sold or intended tobe sold at.the afore- 
said fictitious prices as advertised, and -from: 
the use of any other word, words or figures 
in his advertisements, brands or labels that 
may have the capacity and tendency to con- 
fuse, mislead and deceive the purchasing pub- 
lic into the belief that the products are in- 
tended to be or are. sold at the’ fictitious 
prices as advertised and labeled... ‘Respondent 
also agreed: that if he should. ever resume 
or indulge in any of the practices in ques- 
tion, the foregoing statement of facts may 
be used in evidence against him in the trial 
of the complaint which the Commission may 
issue. 








Business Troubles 





The Broadway Jewelry Co., -Cleveland; 
O., has assigned to L. B. Bach. 

August V. Polack, Hagerstown, Md., 
has been adjudicated a bankrupt. 

Leo Landesman, South Bend, Inc., is of- 
fering 25 cents on the dollar to creditors. 

An involuntary petition in bankruptcy has 
been filed against David Alpher, Washing- 
ton: Di-C. 

The Dempsey 
Louisville, Ky., 
of creditors: 

The Jackson Jewelry &- Optical Co.; Tri- 
dianapolis, Ind., has filed a voluntary Sot 
tion in bankruptcy. 


Jewelry & Optical Co., 
has. assigned for tie a 








“Why the smile?” 
“T “was jist, called up before the ‘sertior 
council”... 
“That’s nothing to smile about.” 
“But there wasn’t anybody there.” 
—U. of Wash. Columns. 
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Canadian Imports of Jewelry, Clocks, Watches, Gems and COMPOSITION NOT AFFIRMED 





Kindred Lines Judge Hand Renders Opinion in Matter of 
i * : : Gerstenblith Bros., Alleged Bankrupts, 
Toronto, CAN., Feb. 24.-—The monthly report of the Trade in Canada for the month of New York _ 


“ember gives the value’ of imports for home consumption in the jewelry and allied trades 
December £ : On the ground that Gerstenblith Bros. 


as follows. . wholesale jewelers, 15 W. 37th St.. New 


Month of December “Nine Months Ending December 
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eee Czecho-Slovakia .. 5.879 ° 11,620 135,426 60,852 -—«85,282:~« Securing credit, Judge A. N. Hand, in the 
Eenene S55 souks. 4,961 5,683 68,187 66,251 60,901 United States District Court, on Feb, 21, 
(iermany ........ a — syed —. ie rendered an opinion in which he refused to 

SER pbs = 1,285 ’ ’ gf “ant 35 . . : ° 
-jopan obtont a ‘cane 16.222 11'343 12871 confirm a composition settlement and disal- 
Spree ch etl oe eS, eer "Ss lowed the report of the special master. The 
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me States..... yee — ~ oo ee ing before Judge Hand by Sternberg & 

cae nase 22°693 32022 173-411 +-146.798 ~—«-281.691_~—«s#Rosen, attorneys, Woolworth building. 
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; PIE. 5 aes inicio 521 158 5.778 6,222 4,852 AUGUSTUS N. HAND, District Judge: 
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t F é $45 ) 

Watch cases and parts thereof, United Kingdom. . 63 278 1,686 mycin — ae un, ce a ‘Gin te oe aes 
 F x - ~ 2 ? ? 5 3 n=) : ra Mage : 
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Yeggmen Get $80,000 Loot 








Five Burglars Work During Night on Miami, Fla., Jewelry Concern’s Safe and 
Blast Damages Building—Police Searching for Crooks 

















Miami, Fla., Feb. 28—The safe of the 
Sutton & Gibson Jewelry Co. was blown 
open early today and cash and jewels with 
an estimated value of about $80,000 stolen. 
The robbers worked throughout the night. 

The building was damaged by the explo- 
sion that wrecked the safe. Dr. I. Lowe 
and Dr. A. L. Lustgarten, who make their 
home and have their offices in the building, 
were bound and kept under guard by one of 
the tive robbers while the others worked at 
the safe. Another physician who entered the 
building last night also was bound to a 
chair. The robbery was effected at 7:30 
A. M. 

During the night the guard passed a bot- 
tle of whisky to the lips of the physicians 
and at all times kept them informed of the 
progress being made on the ground floor, 
where his companions were drilling the safe. 

“You're taking a lot of trouble and time 
on this job, aren’t you?” Dr. Lustgarten 
asked his captor. 

“What do you think that isi downstairs, a 
tomato can?” retorted the robber. 

The physicians were not robbed, their 
captors assuring them they were interested 
only “in the big rocks downstairs.” 

At 6 A. M. a negro porter entered the 
store. He was trussed up with the other 
three captives. 

“We didn’t expect all this company and 
we're running out of rope,” the guard com- 
plained, 

Shortly before the explosion the guard 
gagged all of his captives. Ten minutes 
after they had left, Dr. Lowe worked his 
hands free and summoned police. 





The National Jewelers Board of Trade 


in New York has received a telegram stat- 
ing that the safe in the store of the Sutton 
& Gibson Jewelry Co. was blown open: and 
the safe looted of the stock of diamonds, 
cash and other valuables. It was reported 
that no arrests had been made. 

The Adjustment Committee of the Board, 
hecause of a failure of co-operation by some 
of the creditors, withdrew from attempting 
to adjust the financial condition of the con- 
cern. A creditors’ committee was appointed, 
consisting of Max Michelson, of I. Michel- 
son & Sons, chairman; Richard Goldsmith, 
of Goldsmith, Stern & Co., and Samuel J. 
Hunter. A meeting of creditors was held 
at the rooms of the Board on Feb. 25, and 
Sternberg & Rosen retained as attorneys for 
the committee. 

Gustave J. Rosen immediately left for 
Miami in the interests of creditors. Mr. 
Rosen reported to his firm and to the com- 
mittee that the premises of Sutton & Gibson 
were burglarized early on the morning of 
Feb. 28, estimating the loss at about $80,000. 
It is believed to be fully covered by insur- 
ance. 








Figures Showing Imports and Exports of 
Timepieces During December Announced 
By the Department of Commerce 


WasHInNcToON, D. C., Feb. 26—Imports of 
watches during the month of December as 
shown by the figures just released by the 
Bureau of Foreign Domestic Commerce 
amounted to $1,041,366 of which the bulk 
came from Switzerland whose shipments 
were $1,023,286. At the same time we im- 
ported cases, dials and parts amounting to 
$136,658, of which Switzerland shipped 
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With Jewels Parts of 
Number Value Watches 
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$123,194. This country also shipped us 
during the month of December jewels for 
watches, clocks, meters, etc., of $127,455, 
out of the total imports of $146,670. 

The figures showing the exports of 
watches for the month by the same Bureau 
indicate that our total shipments to foreign 
countries in that time were $134,600, of 
which $59,602 was the value of the watches 
without jewels; and $74,988 was the value 
of the watches with jewels. During the same 
time we exported parts of watches amount- 
ing to $79,955. 

Our largest customer for non-jeweled 
watches was the United Kingdom to which 
our shipments amounted to $16,680. Large 
shipments were also sent to Australia, 
$12,057 and to British South Africa, $11,582. 
Our largest. customer for jeweled watches 
was New Zealand which took shipments of 
$17,655 f. o. b. shipments of over $14,000 
were sent to both the Philippine Islands and 
China. At the same time Japan took nearly 
$13,000 worth. For parts of watches the 
largest customer was as usual Canada to 
which we shipped $40,071. The next largest 
during this month being Colombia, $18,422. 

The full list of countries to which ship- 
ments of American watches are given by 
the Department is in the table at the bottom 
of this page. 








RETIRING FROM BUSINESS 
George H. Rosenblatt, New York Manufac- 
turer and Exporter, Has Been Associated 

with Jewelry Trade for Forty- 
Six Years 

After being for 46 years in the jewelry 
business George H. Rosenblatt, manufacturer 
and exporter, 180 Broadway, New York, 
will retire on May 1. Just at present Mr. 
Rosenblatt is searching for some one familiar 
with the export business to succeed him, but 
failing in this, he may resort to liquidation. 
The jeweler announces that he has paid all 
of his debts. 

Mr. Rosenblatt was born in New York: 
city in 1861, where he was educated. At 
the age of 17 years he obtained a position 
with his father’s firm, known then as Stone 
& Rosenblatt, where he gained his first 
knowledge of the jewelry business. Two 
years later he went in business for himself 
and for a time represented manufacturers. 
He later branched out into the import and 
export jewelry and stone business. Most 
of his export connections were in Central 
and South America and the Philippine 
Islands. 

Mr. Rosenblatt has always been located 
within close proximity to Maiden Lane, and 
before moving to 180 Broadway many years 
ago had his office at 202 Broadway. 
After his retirement Mr. Rosenblatt plans — 
to take a trip to Europe and will remain 
there indefinitely. 
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“I’m not myself today.” 
“Well, whoever you are I’d say you got 
the better part of the bargain.” 
—Middlebury Blue Baboon. 





Can rise again and drink once more: 
But he is out who prostrate lies, 
And cannot drink and cannot rise. 


—Rice Owl. 











~ Pierre Dover has returned from an ex- 
tended western business trip. 

‘Walter S. Lederer spent a part of the past 
week at New York and Atlantic City. 

Mr. and Mrs. Henry D. Sharpe have re- 
turned from a three weeks’ trip to Cuba. 

. George B. Champlin is now in Hollywood, 
Cal., where he will remain with his daughter 
until Spring. si 

Edgar M. Docherty, of the William C. 
Greene Co., was a business visitor in Boston 
the past week. 

Alfred Kk. Potter, treasurer of the Gorham 
Mfg. Co., was a business visitor in New 
York the past week. 

‘The Art Process Co., 147 Clifford St., is 
increasing its facilities and force of opera- 
tives on art enamel work. 

Edmund H. Parsons sailed last Wednes- 
day. from New York on the. steamship 
Adriatic for a Mediterranean cruise. 

‘The B. B. Jewelry Co., 161 Emeline St., 
is conducted by Benjamin Bazelon, according 
to his statement filed at the city clerk’s office. 

Information filed at the city clerk’s office 
shows that Benjamin Bazelon is the proprie- 
tor of the B. B. Jewelry Co., 161 Emeline 
St. : 

-Arthur .Scheffan is moving from 154 
Washington St. because the building is to 
be razed. He is loking for a desirable loca- 
tion. 

Fischer & Preufer, liic., are making im- 
provements and increasing the facilities of 
their factory in the Metcalf building, 144 
Pine St. 

Joseph H. Lancor has filed a statement 
with the city clerk’s office that he is the sole 
owner of the William E. Hunt Co., 101 
Sabin St. 

W. S. Clark Mays was elected a director 
of the. Men’s Club of the Church of the 
Transfiguration at the annual meeting held 
last week. 

Leo A. St. Onge was elected vice-presi- 

-dent of the Pawtuxet Valley Board of Trade 
at the 10th annual meeting held last Wednes- 
‘day evening. 

. The C. E..Mfg. Co., Inc., of this city, has 
filed notice at the office of the Secretary of 
State that it has increased its capital stock 
‘from $100,000 to $200,000. 

2° Harry E, Barden, well known in local 
jewelry circles, has accepted a position with 
-C. G. King & Co., Inc., 14 Blount .St.,,in an 
“executive capacity. 

J. Robert Sweet, of the Providence office 
of. the..National Jewelers Board of. Trade, 
_spent-a. part of: the past week in Boston and 
»Miginity::on revisional. work. Mies 

The Wilson Jewelry Co., successors to the 
Trinity Square Jewelry Co., 3 N. Union St., 
Pawtucket, is holding daily auction sales pre- 
paratory to discontinumg business. -- 
“~The Armbrust Chain Co., ‘80 Clifford St., 
reports. considerable activity in orders on 
fafiey chain’ jist at present, and is increasing 
its working force on these goods. 

The: March meeting ‘of the board ‘of di- 
rectors of the Manufacturing Jewelers’ Board 
of Trade willbe held at ‘the Turks “Head 
Club, this city, on Friday, March 18. 

V. E. Black, of the V. E. Black Co., has 
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been at the factory, 710 Eddy St., this city, 
the past fortnight arranging new sample 
lines of the firm’s Ladifair compacts. 

William W. Woodcock, of the W. R. 
Brown Co. of this city, was elected Exalted 
Ruler of Pawtucket Lodge of Elks at the 
annual meeting last Monday evening. 

The House of Art, 92 Broad St., Paw- 
tucket, is conducted by James J. Donnelly, 
111 Gallup St., Providence, according to in- 
formation tiled at the city clerk’s office. 

Frederick W. Aldred, secretary of the 
Gladding Co., was elected president of the 
Rhode Island Society of Sons of the Ameri- 
can Revolution at the annual meeting on 
Tuesday. 

Alfred B. Lemon, E. L. Logee & Co., and 
Frederick A. Ballou, B. A. Ballou & Co., 
Inc., are among the nominees for the second 
vice-presidency of the Associated Alumni of 
Brown University. 

The Town Criers of Khode Island will 
hold their 12th annual souvenir dinner, which 
is described as “An Episode of Comelot,” at 
the Providence-Biltmore Hotel, March 14, 
when about 400 members and guests are ex- 
pected. 

‘frederick D. Carr, secretary oi the Ostby 
& Barton Co., was one of the attendants at 
the annual Washington’s Birthday dinner of 
the Khode Island Society, Sons of the Amer- 
ican Revolution, held at the Narragansett 
Hotel last Tuesday. 

The firm of Whitney & Kahn, manufac- 
turers of emblems at 246 Eddy St., has pur- 
chased the dies, tools, stock and sample lines 
of the Thomas F. Riley Co., 59 Peck St., 
and will continue the latter’s line of solid 
gold emblems, cuff-links, etc. 

’ Mr. and Mrs. H. Anthony Dyer, with their 
daughter, Miss Nancy Dyer, sailed last week 
from New York on the steamship Duilio for 
Europe, where they will spend the early 
Spring in Italy and Sicily, later making their 
annual motor trip through Europe. 

At the annual meeting of the Pawtucket 
Golf Club, -Inc., at Pawtucket on Saturday, 
Thomas H. Tarbox was elected treasurer, 
director and member of the executive com- 
mittee and Charles Shartenberg a director 
and member of executive committee. 

Henry Wolcott, of the Wolcott Mig. Co., 
who was the second commanding officer of 
the Machine Gun Battery of the Rhode Isl- 
and Militia, serving in the middle 90’s, was 
elected president of the Gatling Gun Asso- 
ciation at its annual meeting last week. 

An overheated stove in the retail jewelry 
store of the Criterion Jewelry Co., 143-145 
Atwells Ave., set fire to a wood partition 
last Monday afternoon and considerable dam- 


‘age resulted to the stock and fixtures by fire, 


smoke and water. The store is conducted 
by Frank Solatreno. 

The death in this city on Friday of Mrs. 

Jane F. Devereux, widow of Oren C. De- 
vereux, recalled the latter to the minds of 
the older generation in the industry with 
which he was for many years associated as 
a manufacturer: and founder of the business 
which still bears his name. 
. Mrs. Archibald Silverman, wife of Archi- 
bald Silverman, of Silverman Bros. of this 
city, was elected vice-president of the Amer- 
ican Jewish Congress at the session at Wash- 
ington last week. She had been an honorary 
vice-president .for several years, but has now 
been promoted to active vice-president. 
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S. Asadorian, youngest member of the firm 
of the A. B. Mfg. Co., was married a short 
time ago to Florence Geuvjian, of New 
York. The wedding and reception at Vasa 
Park was attended by a large gathering of 
friends and relativés, after which the bride 
and groom left on a trip to Washington, 


Fritz Kraus, with the T. W. Lind Co., has 
the sympathy of the entire trade in the death 
of his father, Louis Kraus, last week in his 
82nd year. Mr. Kraus was for many years 
cngaged in the die-cutting business and fur- 
nished new lines of tools for a number of the 
old-time manufacturing jewelers previous to 
his retirement several years ago, 

Funeral services for Luke Loxley, for 33 
years an employe of the Brown & Sharpe 
Mfg. Co., were held Saturday afternoon from 
his home, 9 Illinois Ave. He was born near 
Westbury, Wiltshire, England, in 1859, and 
came to this country in 1879. Since 1893 he 
has been in the inspection department of the 
Brown & Sharpe Mfg. Co., where he was 
taken ill and died at the Rhode Island Hos- 
pital. He is survived by his widow, two 
sons, two daughters and four grandchildren. 

Frank L. Barrows, with the Gorham Mig. 
Co., was a member of the committee of ar- 
rangements on the 109th annual parade, din- 
ner and ball of the First Light Infantry 
Regiment, at the Elks’ Auditorium, on 
Washington’s Birthday. Mr. Barrows has 
also been named as a member of the com- 
mittee of arrangements for the annual en- 
campment of Rhode Island Division, Sons of 
Union Veterans of the Civil War, to be held 
next month at Newport. 

\ short circuit in underground conduits in 
Pine, Dorrance, Eddy and Garnet Sts. put 
the entire business center of the city out of 
commission for power and lights that were 
supplied by the electric lighting concern. 
Several of the large buildings in the jewelry 
district were affected and had to close down 
shortly after 2 o'clock for the day. Explo- 
sions blew off several covers of manholes 
and while there were a few minor accidents 
and several narrow escapes, there were no 
serious accidents. 

William H. Waterman, department mana- 
ger of the Belcher & Loomis Co., jewelers’ 
supplies, etc., who is retiring after 41 years 
with that concern, was tendered a testimonial 
dinner by the members of the corporation at 
the Providence-Biltmore Hotel, Saturday 
evening. Ateach plate was a picture of Mr. 
Waterman, who joined the organization in 
1886. Since that time he has seen four men 
become president of the corporation, which 
has grown from a partnership with 25 em- 
ployes to a company employing 200 persons 
and doing a business of more than $2,500,000 
annually. 

A reception was tendered to Kenneth P. 
\rmstrong as Worshipful Master of What 
Cheer Lodge of Masons at the Narragansett 
Hotel last Friday evening on the occasion 
of the lodge’s annual ladies’ night. Grenville 
R. Hood, with John Allen & Co., was also 
in the receiving line with his wife, he being 
Junior Warden. Among those present 1!- 
cluded Mr. and Mrs. Howard B. Rice, Mr. 
and Mrs. Ralph Gregory, Mr. and Mrs. Wil- 
iiam H. Mason, Mr. and Mrs. Frank R. Bud- 
long, Ralph Vicario, Edward I. Mulchahey, 
Miss Mabel Mulchahey and Mr. and Mrs. 
Earl Mulchahey. 
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Martin P. Feeney was a business visitor 
in Boston last week. 

Arthur Schefflan is moying from 154 
Washington St. because the building is to 
be razed. He is looking for a desirable 
location. 

The regular monthly meeting of the New 
England directors of the National Jewelers 
Board of Trade will be held at the Provi- 
dence office, 17 Exchange St., on Monday, 
March 7. 

The case of T. G. 'Frothingham & Co., Inc., 
against A. R. Maynard, appellant, which was 
on the calendar of Superior Court for a 
hearing on Thursday, was called and passed 
for reassignment, 

Conforming to a practice established by 
John M. Buffinton many years ago, the plant 
of the Potter & Buffinton Co. was closed 
Tuesday last in commemoration of Wash- 
ington’s Birthday. 

William W. Lyon, editor of The Manu- 
facturing Jeweler, was elected president of 
the Rhode Island Press Club at the 42nd 
annual meeting held on Washington’s Birth- 
day at the Narragansett Hotel. 

Knasnow & Co. was given judgment for 
$15 and costs against F. G. Brighton for 
balance due on book account in the civil ses- 
sion of Sixth District Court on Wednesday 
after a hearing before Judge Gorham. 

T. Dawson Brown, with the Wolcott Mfg. 
Co., was a member of the committee in 
charge of the annual reunion dinner of the 
Veterans’ Association of the Sixty-Sixth 
Coast Artillery, a Rhode Island regiment 
formed in 1918, which was held at Chin Lee’s 
last Saturday evening. 

3y a decree entered in Superior Court on 
Wednesday before Presiding Justice Tanner, 
the assignee of the Sanderson Mfg. Co. is 
authorized to accept the offer from the Gert- 
sacov Jewelry Co. of $1,000 for the assets. 

The Mulchahey & Weller Co., Inc., fur- 
nished the souvenirs for the 25th anniversary 
of the Four Leaf Clover Club the past week. 
They were in the form of a silver four-leaf 
clover, having a white stone in the center 
and suspended as a lavalliere from a fine 
silver chain. 

Arthur J. Tayloer, with Callender, Mc- 
Auslan & Troup Co., leaves this week for a 
two months’ stay in California, accompanied 
by his wife. They will go by rail to the 
Coast and leave San Francisco on March 26, 
to return by steamer through Panama Canal. 

At the recent annual meeting of the Pur- 
itan Life Insurance Co., at the home office 
in this city, Henry G. Thresher, Waite- 
Thresher Co.; Henry D. Sharpe, Brown & 
Sharpe Mfg. Co., and Walter R. Callender, 
Callender, McAuslan & Troup Co., were 
among the directors elected. 

Among the jewelry buyers reported in this 
city during the past week were the follow- 
ing: Harry Baskin, of the Baskin Jewelry 
Co., Albany, N. Y.; Mr. Borrelli, of Bor- 
relli & Vetelli, New York city; F. Mascuch, 
of L. Baumberger & Co., Inc., Newark, N. J.; 
Mr. Bixler, of the Continental Jewelry Co., 
Cleveland, O.; Mr. Locke, of Carson, Pirie, 
Scott & Co., Chicago; Miss Paxour and Mr. 
Anderson, of Gimbel Bros., Milwaukee, 
Wis.: L. S. Ayers, of Indianapolis, Ind. ; 
Messrs. Coone, Bennett and Renney, of the 
T. Eaton Co., Toronto; Miss Bailey, of 
Marshall Field & Co., Chicago. 

The funeral of Edward G. Kelton, well 
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known to the manufacturing jewelry indus- 
try of Providence and the Attleboros 
through several years of employment by nu- 
merous concerns in translation of letters and 
business negotiations with Central American 
and South American customers and corre- 
spondents, was held Monday afternoon, 
Feb. 21. Mr. Kelton died at the Jane 
Brown Hospital on Thursday, Feb. 18, in 
his 85th year. He was a graduate of Brown 
University and for many years was United 
States Consul at Mazatlan, Mexico, and 
later for a number of years until his death 
had been Consul for Guatemala in this city. 
He was an expert Spanish scholar and since 
his removal to this city in 1908 had taught 
Spanish and translated letters for local 
jewelers. Among his pupils were several 
young men and women employed in the 
offices of Providence jewelry firms engaged 
in trade with concerns in Latin American 
countries. 

The plants of G. Klein & Son, manufac- 
turers of ecclesiastical goods on the second 
floor, and the Nickerson Art Metal Co., 
manufacturer of metal ornaments and nov- 
elties on the first floor of the three-story 
stone structure at ‘South, Blount and Elm 
Sts., were damaged to the extent of several 
thousand dollars early Thursday morning 
during a fire in the upper part of the build- 
ing, which is owned by the United States 
Real Estate Trust Co., and is numbered 123 
South St. The damage to these establish- 
ments was mostly by water. When the lire- 
men arrived the flames, together with thick 
clouds of heavy black smoke, were pouring 
out of the upper windows and out through 
the roof. The first firemen to enter the build- 
ing were overcome by inhaling fumes from 
acids and chemicals and had to be removed 
to the hospital for treatment. Two alarms 
were sounded and the department had a dif- 
ficult task in keeping the flames from spread- 
ing. The damage to the building will reach 
about $5,000, but neither of the jewelry con- 
cerns involved would place any estimate upon 
their loss. 














Alfred E. Salt is convalescing from a re- 
cent illness. 

Mr. and Mrs. Harrison C. Swift are 
spending a few weeks in Florida. 

\rthur St. Jean is at the Sturdy Memorial 
Hospital for observation and operation. 

Mr. and Mrs. Hugh E. Smith are among 
the Attleboro people sojourning in Florida. 

Land on Orange St. has been transferred 
by Oberline Roudreau et al. to Edmond A. 
Wuilleumier. 

Mr. and Mrs. Samuel M. Stone returned 
on Thursday from a three weeks’ stay at 
Atlantic City. 

The Balfour Co. bowlers took all three 
strings from the Robbins Co. quintet on the 
Elite allevs last week. Frank Kiff was high 
bowler with a total of 337. 

The United States Senate has confirmed 
the appointment of Joseph V. Curran as 
postmaster in this city. 

Mr. and Mrs. Frank J] .Rider and their 
daughters have returned from a 10 days’ stay 
at Northfield Inn, in Northfield, Mass. 

William L. King has returned from a brief 
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trip ‘to Washington. While there he heard 
President Coolidge deliver his Washington's 
sirthday speech to Congress. 

Joseph Rioux, president of the Attleboro 
Chamber of Commerce, announced last week 
that the annual ladies’ night would be held 
March 24 and would be a gala affair. 

The R. F. Simmons Co. has accepted an 
invitation to be represented by a nine in the 
Manufacturers’ Baseball League the coming 
season and has appointed John Redding to 
look out for its interests. 

Russell V. Blaine, of this city, son of Mr. 
and Mrs. Joseph L. Blaine, who has former- 
ly been employed in jewelry factories here, 
passed his examinations last Monday for ad- 
mission to the Massachusetts bar. 

The Hub Jewelry Co., 37 County St., has 
made an assignment for the benefit of its 
creditors to Walter M. Kendall, a local at- 
torney. The liabilities are stated to amount 
to $2,828, while the assets are only $398. 

Edward Garnham, 43, for a number of 
years employed as a journeyman jeweler by 
the Paye & Baker Mfg. Co., at North Attle- 
boro, died Wednesday at the home of his sis- 
ter, 11 Gustin Ave., this city, after a long 
illness. 

The quintet representing the United Plate 
& Wire Co. trimmed the Leach & Garner 
Co. team by taking three straight strings in 
the bowling contest on the Elite alleys last 
Thursday evening. Pailie, of the winning 
team, rolled for a total of 306, while Palmer, 
of the losers, captured high single with 116. 

Upwards of 300 employes of the Baer & 
Wilde Co. enjoyed a dance and social in 
Brownell Hall the other evening, the affair 
being in charge of a committee consisting of 
Mrs. William Roberts, Mr. and Mrs. Wil- 
liam Marshall, Miss Bertha Pellitier, Miss 
Mary Beckley, Miss Bangie Menard, Miss 
l‘lorence Fuller, Mrs. Laura Austin, Miss 
Nellie Donohoue, Miss Clara Gilroy, John 
Wiggen, John Perry, John Davis and Wil- 
liam Barton. 

G. A. Guyot, representing the manufac- 
turing jewelry firm of Guyot Bros., ap- 
peared in District Court the other morning 
and pleaded guilty to a charge of illegally 
employing women. The complainant was 
Margaret 'F. Collins, inspector from the De- 
partment of Labor and Industry of the State. 
It was represented to the court that the firm 
had kept some of its female employes over- 
time for a short time to get out some rush 
orders, but that there had been no flagrant 
or continued violation of the State law. The 
case was placed on file. 








Willard H. Jones, who has been a sales 
executive for the Luths, Dorweld, Haller 
Co., wholesale jewelers, Detroit, Mich., for a 
number of years, has resigned to join the 
sales department of the H. W. Burdick Co., 
wholesale jewelers, 1010 Euclid Ave., Cleve- 
land. For a number of years Mr. Jones 
has divided his time between the Detroit 
office of the Luths, Dorweld, Haller Co. 
and traveling through the middle western 
territory. He has an intimate acquaintance 
with a vast number of retail jewelers, ex- 
tending over a wide section of the country. 
Mr. Jones, for the present, will pass much 
of his time for the H. W. Burdick Co., 
traveling in Michigan, eastern Indiana, west- 
ern Ohio, West Virginia and northern Ken- 
tucky. 
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[COURTESY THE UPHOLSTERER AND INTERIOR DECORATOR] 


Winning the Stamp of Approval Among 


Critics and Connotsseurs 


NOTHER handsome compliment was paid to the “Early American Style” 
in “Treasure” Solid Silver when it was recently selected for the Ex- 





| | hibition of Industrial Arts at the Metropolitan Museum of Art, New 
= York. : 
aes | Prominently displayed among the best examples of present-day American 


craftsmanship, this new Hollowware and Flat Silver won the enthusiastic 
praise of connoisseurs and critics. From the Metropolitan exhibit it 
was chosen for the industrial art exhibition at the Society of Arts and 
id Crafts, Detroit. 

Wherever this lovely Silver is on display, whether in museums or leading 
jewelry stores, it is making a profound impression on the public and winning 





a host of admirers. 
Here is modern Silver, beautifully made in a complete line of tableware, 
which not only takes its inspiration direct from the silver made by our early 
Amercan silversmiths, but which has the same formal grace, purity of line, 
and the discreet elegance so characteristic of the fine productions of that 
period. 
It is not surprising then, in view of the great demand for house-furnishing’s 
of early American traditions, that this particular pattern, which so faithfully 
re-expresses early American Silver, is being decidedly preferred by smart 
hostesses and prominent voung brides who know what is really correct in early 
American silver. 

The “Early American Style” in “Treasuré’ Sclid Silver will only be available 


to a few leading Jewelers in each community. Arrangements for handling 
this pattern should be made without delay 


ROGERS, LUNT & BOWLEN CO. 


Silversmiths ~, Creators of Distinctive Tableware = me BC aa 


GREENFIELD ™\ MASSACHUSETTS The Early American 
Style Engraved 








The Early American 
Style Plain Member of the Sterling Silversmiths’ Guild of America 
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HE journal has 

always been a 
great believer in or- 
ganization work and 
has aided in founding many of the associa- 
tions active today in many fields of endeavor 
in the jewelry trade but nevertheless, we can- 
not but feel that some consideration should 
be given to the question now asked in many 
quarters, namely: “Are there too many or- 
ganizations in our industry today and is 
there not an unnecessary duplication of ef- 
fort and expense?” 

A brief glance over the list of the various 
organizations in the jewelry field will show 
that this question is not an idle one and 
applies to many divisions of our industry. 
On the protective side, alone, we have (to 
mention a few of the organizations) the 
Jewelers’ Security Alliance, the Jewelers’ 
Protective Union, the Jewelers’ Safety Fund 
Society, the American Jewelers’ Protective 
Association, the Jewelers’ National Crime 
Committee, the Jewelers’ Co-operative Bu- 
reau, the Jewelers’ Protective Association of 
New England, not to mention the protective 
werk done by the Good and Welfare Com- 
mittee of the Chicago Jewelers’ Association, 
and some of the other bodies. On the mer- 
cantile agency side, we have the two great 
organizations, the National Jewelers’ Board 
of Trade and the Manufacturing Jewelers’ 
Soard of Trade, operating almost on the 
same line. In the social field, we have the 
various clubs in all the big cities and in the 
retail field, we have a national organization, 
one in nearly every State, with many local 
organizations covering districts and cities. 
On the welfare side we have the Jewelers’ 
Vigilance Committee, the Good and Welfare 
Committee of the National Jewelers’ Board 
of Trade, the similar committees of the 
Chicago Jewelers’ Assn., the New England 
Manufacturing Jewelers & Silversmiths 
Assn., and others as well as committees of 
the Jewelry Crafts’ Assn., the Sterling Sil- 
ver Smiths’ Guild, and other bodies devoted 
to a single industry. 

How much duplication of effort there is 
in these various bodies or how much could 
be saved by consolidation, amalgamation or 
co-operation between them, we are not in a 
position to say. On the face, it looks as if 
something might be saved in the jewelry 
trade by combinations or amalgamations of 
some kind and for this reason, we feel that 
the question referred to above is pertinent. 

The columns of THE JEWELERS’ CIRCULAR 
are open to those who have opinions to ex- 
press on the subject and we hope that ad- 
vantage will be taken of the opportunity to 
express them freely. It is only by presen- 
tation of all the facts available that the trade 
can come to any proper conclusion as to 
how the question should be answered. 


Are There Too 
Many Jeweler 
Organizations? 





HE progressive 
merchant has long 


Window Displays 
Should Bring 


Customers Inside known that. the 
the Store show window is one 
of the most important features of his 


store and jewelers, we are glad to say now, 
give more and more attention to the 
character of the displays in their windows 
as time goes on. The importance of a 
proper show window cannot be over-esti- 
mated but the live and progressive merchant, 
today, is beginning to realize that there is 
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a difference between a show window that 
attracts the attention of the passer-by and 
one that brings business to his store. We 
feel that this is a point to which our retail 
merchants particularly should give the most 
careful consideration if they wish to get 
the maximum results from the efforts they 
make to let the passing citizen know what 
their store contains. 

An incident that happened last week will 
explain this point. As the editor was 
passing the window of a downtown Broad- 
way jewelry store in New York, he noticed 
a crowd standing around it, gazing intently 
at the contents of the window. Over 30 
people had congregated in front of the 
store standing, in some places, two and three 
deep to see what the window contained. 
That is one side of the picture. Now for the 
other. On entering the store it was found 
that there was not one customer within the 
establishment and though the observer 
watched for nearly 10 minutes, not one of 
those who had gazed at the window, crossed 
the door sill of the store. 

This jeweler had evidently learned how 
to attract attention of the crowd and though 
his display may have an effect on the future 
buying of those who looked at it, it had no 
direct result in bringing a customer inside. 
In other words, the window had failed to 
accomplish its main purpose. On the other 
hand, a much simpler window display not 
100 feet from the same store had, within 
an hour, brought in customers who had 
purchased three watches and one ring, yet 
no crowd had assembled in front of this 
display. But the second window display 
did more than attract attention, it had an 
appeal that brought the potential customer 
within the store. This is the kind of 
display the jewelers should seek to make. 

We fear that no set rules can be laid 
down as to how to attract attention and 
also bring in the customers that will be 
applicable to all parts of the country or 
even to different business districts within 
the same town. The factors to be con- 
sidered are many and the jeweler must work 
this problem out for himself. We simply 
want to call attention to the fact that as 
far as the retailers’ window is concerned, 
it is not the feature that simply attracts the 
crowd’s attention that is the one on which 
he should concentrate. The display must 
create the desire for the articles shown to 
the extent that will bring the potential 
buyer within his establishment. 





Important Advice sig ine letter 
On Installment : a the Babson 
‘esi Statistical Organiza- 
we tion recently, called 


attention to a most thorough attempt to 
analyze the economic and social effects of 
installment selling, contained in the report of 
the American Academy of Political and 
Social Science prepared by Dr. W. C. 
Plummer of the University of Pennsylvania 
The Babson letter summarizes a mass of 
facts brought out in this report, and others 
that had been collected elsewhere in regard 
to the growth of the installment business, 
which it says apparently has come to stay: 
the question therefore is not whether the 
installment idea should be eliminated, but 
rather how it can be regulated and directed 
so it will not bring disaster. 
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The letter goes on to state that as a 
result of the long observation, it js the 
belief of the Babson Statistical Organization 
that higher priced articles (those costing 
$50 or more) will always be sold to some 
extent on a time basis and if the present 
system of time payments proves disastrous jn 
these articles, other more conservative plans 
for utilizing the partial payment idea wil} 
be devised. On the other hand, where jt 
is carried into the smaller items and_ the 
bookkeeping and over-head expense amount 
to a large per cent of the total value, one 
can expect to see a distinct reaction against 
it. They estimate that the annual rate of 
interest charged the consumer today varies 
between 18 and 50 per cent, a burden that 
is apparently so heavy that the public wil 
eventually react against the higher prices, 

The Babson letter discusses at full the 
argument that installment selling makes jt 
possible for the manufacturer to reduce the 
cost per unit because of the larger produc- 
tion, and cites a number of lines in which 
prices have not changed in any way because 
of any increase in the number of consumers, 
It also cites the report of the Federal Trade 
Commission on the house furnishing indus- 
try to the effect that in a certain industry 
where less than 50 per cent of the business 
is done on the installment plan, the average 
mark-up is about 57 per cent, but in those 
stores doing between 50 and 75 per cent 
business on this plan, the average mark-up 
is 69 per cent and those whose installment 
business is more than 75 per cent of the 
total have a mark-up averaging 80 per cent. 

The letter contains a word of caution to 
retailers against the insidious arguments 
being used by so-called acceptance companies 
who are concentrating on the small retail 
trade, trying to induce such dealers to turn 
their business over to the installment plan 
when there is not the slightest justification 
for their doing so; and the letter also points 
out that in a majority of cases such finance 
companies do not assume the risk of loans 
on partial payments until after the failure of 
the dealer himself. The rate of interest 
charged by these companies for accommoda- 
tion, the letter says, “would have made 
Shylock look like an open-handed_philan- 
thropist.” 

Strong arguments are given for the adop- 
tion of installment saving plans by which the 
customer is induced to deposit so much each 
month and receive interest on his payments, 
and the letter ends with certain valuable sug- 
gestions to dealers having or contemplating 
an installment business, as follows: 

(1) See to it that the customer who 
pays cash for his goods gets the advan- 
tage that is really due him, and that he 
is not compelled to carry part of the 
load caused by those who are slow [0 
pay. 

(2) Do not allow yourself to be 
drawn into installment selling of low- 
priced articles on which the percentage 
of overhead is high. 

(3) If you are doing an installment 
business, let your Credit Department 
have a deciding voice in the way t 
shall be handled. Certainly if - the 
credit man is to be held responsible: 
for ultimate losses, he should have some 
authority in fixing the terms. 


(Continued on page 95) 
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facturers at Bienne, 
-urday on the Leviathan, 








York 


New 
retail jewelers’ association will hold a meet- 
ing next Friday evening at the Hotel Astor. 


The executive board of the 


Koslow, manufacturers of plati- 
are preparing to move from 
to new quarters at 64 W. 


Stein & 
num jewelry, 
141 Canal St, 
48th St. 

Edward Goldstein, importer of diamonds, 
has removed from 93 Nassau St., to larger 
and better quarters in Room 1609 at 170 
Broadway. 

The Westchester Retail Jewelers’ Associa- 
tion will hold a meeting on Wednesday eve- 
ning, March 9, at the White Swan Inn, 
White Plains. 

William Chalson, 


of the Chalson-Osborne 


‘Co., Inc., manufacturers of platinum and dia- 


mond jewelry, is enjoying a week’s stay in 
\tlantic City. 

Ralph Newmark & Co., importers of pre- 
cious stones and pearls, have removed from 
51 Maiden Lane to the Cellini building, at 
48 W. 48th St. 

Harry B. Smith of the Continental Jewelry 
Importing Co., 576 Fifth Ave., returned last 
week on the Aquitania from a six weeks’ 
buying trip in Europe. 

Harry Cohen, of Jacob Cohen & Sons, 
wholesalers, 52 Chyrstie St., celebrated his 
10th wedding anniversary at Knapps Man- 
sion on Saturday, Feb. 26. 

The business of Julius Mamluck & Co., 
importers of diamonds, will be moved within 
a few days from 68 Nassau St., to new 
quarters at 15 W. 47th St. 

liasoff Bros. & Co., are discontinuing 
their branch office in this city at 13 Maiden 


Lane, and in the future will conduct all 
business from the main office at Albany, 
N. Y. 


Schneider & Friedman, formerly of 19 
Eldridge St. tor the past 14 years, moved on 
March 1 to a more spacious store at 92 Canal 


St.. where they will handle diamonds and 
jewelry, 
E. Frey, of Frey & Co., Ltd., watch manu- 


Switzerland, sailed Sat- 
after a two months’ 


avisit. to the wholesale trade throughout the 


‘abroad. 


‘United. States. 


George Fine, of Max Fine & Sons, im- 
porters of diamonds, 87 Nassau St., returned 
to this country last week on the Aquitania, 
after a two months’ stay at the Antwerp 
office of the concern. 

David Mayer, a former New York dia- 
mond merchant and now of Antwerp, ar- 
rived in this country, last week, on the 
Aquitania and while here is making his 
headquarters at the Hotel Roosevelt. 

George W. Korper, importer of pearls and 
precious stones, 527 Fifth Ave., was a pas- 
senger on the Aquitania, arriving in this 
country last week from a purchasing trip 
Mr. Korper reports a_ noticeable 
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scarcity of fine merchandise of all kinds, 
with prices extremely firm. 

Mortimer Siegel, formerly with Harry 
Winston (Premier Diamond Co.) is now 
engaged in business on his own account and 
has established an office at 22 W. 48th St., 
where he is dealing in diamonds, pearls and 
precious stones. 

Roseman Bros., diamond setters, engrav- 
ers, carvers and chasers, moved their quar- 
ters from 40 Forsyth St., to Room 103 at 
111 Canal St. The concern has enlarged 
its staff of workmen and has better facilities 
in the new location. 

It was announced last week that J. Smalls, 
formerly representative for Morris Katz, 
manufacturing jeweler, 206 Broadway, 
severed his connections with the firm. Since 
Mr. Smalls’ resignation which became effec- 
tive on March 1, Elias Ullman has been 
representing the Katz firm. 

Ringen Bros., importers of watches, 170 
Broadway, recently acquired the sole agency 
for the sale of “Champ” watches and move- 


ments in this country. W. F. Ringen of 
the Ringen concern, returned last week 
from Switzerland after visiting the watch 


factories which they represent. 

It was announced last week that Jesse 
Henshel of the Henshel Co., 10 E. 34th St., 
and Edna Wallach, daughter of Alex Wal- 
lach, dealer in diamonds, precious stones 
and diamond jewelry, at the same address, 
are to be married at 3 o’clock on Sunday, 
March 6, at the Hotel McAlpin. 

Isidore Friedman, formerly sales repre- 
sentative for S. Nathan & Co., was tendered 
a farewell dinner by his relatives and friends 
at his father’s home last week. A large 
gathering was present to wish Mr. Fried- 
man “Bon Voyage” on the eve of his de- 
parture for Europe. He sailed last Saturday 
on the Leviathan. 

It was reported last week that the jewelry 
of the late Rudolph Valentino, motion pic- 
ture star, was purchased recently by Joseph 
Herman, treasurer of the United Pledge 
Society, Inc., 856 Eighth Ave. The jewelry 
will be on exhibition at the office of the 
United Pledge Society upon the return of 
Mr. Herman from the Coast. 

The Royal. Platinumsmiths, Inc., which, 
as reported in these columns last week, was 
organized by Samuel Ginsburg formerly of 
Ginsburg & Abramson, and Morris Knapoff, 
has been incorporated with a Capital of 
$40,000. The newly formed concern is 
located at 71 Nassau St., where it will 
manufacture platinum mountings. 

Word was received in this country last 
week that Jacques Judels, brother of Joseph 
E. Judels, representative of a well known 
diamond house, 20 Rue de la Paix, Paris, 
France, who has many friends in the trade 
in New York, Chicago and the west, died 
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suddenly at his home in Paris. Mr. Judels 
was 44 years old at the time of his death. 

A composition settlement of 25 cents on the 
dollar offered to creditors by Merrin & Ca- 
ruso, manufacturing jewelers, 106 Fulton St., 
was confirmed last week by the United States 
District Court. This concern was petitioned 
into bankruptcy on Dec. 1, and a few days 
later schedules were filed listing the firm’s 
assets at $13,996, as against liabilities of 
$70,614. 

At a meeting of the stockholders of The 
Kk. K. Importing Co., Inc., 45 John St., held 
on Feb. 19, the following officers were 
elected: Leopold M. Cutino, president and 
treasurer; J. Glazier, vice-president, and 
Mrs. L. M. Cutino, secretary. As announced 
in these columns some weeks ago, Samuel 
P. Schwartz has sold his interest in this 
corporation to Mr. Cutino and resigned as 
an officer. 

Creditors of Ernest 
at 2539 Broadway, instituted 
proceedings against him recently in the 
United States District Court, this city. The 
petitioning creditors are: J. Blauweiss, with 
a claim for $200; J. Kivowitz, for $100, and 
Samuel Koshers, $500. Judge Hand later 
signed an order appointing Bertha Rem- 
baugh as receiver under a bond of $1,000. 
The liabilities are estimated at $15,000 
while the assets are approximated at $3,000 
including stock, furniture and fixtures. . The 
petition was filed on behalf of the creditors 
by Sternberg & Rosen. 

The committee collecting the “Aaron 
Nodack Fund" report that the sum of 
$4,728.72 has been raised by public sub- 
scription. The committee has been in con- 
sultation with Mrs. Rodack and has arranged 
to pay her, through a trust fund, the sum of 
$800 annually. The committee is also taking 
this opportunity to thank all those who con- 
tributed to this worthy cause. The gratitude 
of Mrs. Rodack is also expressed to all 
those who have interested themselves in 
aiding her and her family in a time of need. 
It will be recalled that Aaron Rodack was 
shot and killed by bandits when he resisted 
their attempt to hold up his jewelry store 
in Washington Heights some months ago. 
His family was left in need and the trade, 
recognizing his courage and respecting Mr. 
Rodack for his business integrity, organized 
to collect a fund for the relief of his family. 
Jerome B. Katz of L. & J. Katz, 16 W. 47th 
St., acted as treasurer for this committee. 

Louis Cartier, brother of Pierre Cartier, 
head of the New York house of Cartier, 
Tne., is in this city on his first visit to Amer- 
ica. Mr. Carter was quoted in one of the 
newspapers as stating that he foresees a 
large rise in the prices of precious stones 
in a short time, due to the fact that the 
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floating supply of old stones is extremely 
small and rests in the hands of existing 
firms. “The Soviets have sold all their 
treasures,” he was further quoted as saying, 
“and it is a question as to where the stones 
of the future will come from, as our best 
examples of precious stones come from old 
mines. There is no doubt, however, that 
pearls, emeralds, very large rubies, sapphires 
and diamonds are always in demand, and 
will, as they have for so long a time, domi- 
nate the fashion in jewelry.” While in 
America, Mr. Cartier will examine the work 
of the American Indian in the museums, 
where he expects to get some ideas for 
jewelry designs. 

The Herschede Hall Clock Co., which for- 
merly had New York headquarters at 586 
Fifth Ave., announces the opening of its 
beautiful new salesrooms at 37 W. 47th St., 
where the company’s full line of hall clocks, 
mantel clocks and boudoir clocks are now on 
display. 

A club similar to the institutions in Ant- 
werp and Amsterdam has been formed and 
is actively engaged as a trading center, with 
headquarters at 15 Maiden Lane, Suite 1008, 
where members of the diamond trade are in- 
vited to attend a meeting on Thursday, 
March 3, at 3 p. m. Addresses will be de- 
livered by prominent members of the trade, 
discussing the possibilities of such a club or 
trading center. 

I. Stern & Co., 218 W. 40th St., have ac- 
quired the exclusive selling rights to the 
Bolles and Hansen lines of white golds and 
solders. Manufacturing will be done under 
the same supervision as before. Samuel E. 
Bolles is now connected with the I. Stern & 
Co. sales organization. I. Stern & Co. will 
continue to manufacture their own lines of 
white golds, solders and wedding ring 
blanks. 

Because of the alleged false mistreatment 
of dogs in experiments conducted at the 
Jewish Hospital of Brooklyn, it was an- 
nounced in newspapers last week that 
David Belais, gem dealer of this city and 
president of the Humane Society of New 
York, has changed his will by revoking a 
substantial bequest to the Brooklyn institu- 
tion. The alleged treatment of the dogs has 
caused a great deal of controversy and also 
widespread publicity in the daily press. 

Fred W. Barrners, the New York repre- 
sentative for Schwitter, Clover & Stark- 
weather, has severed his connections with 
the concern and is now acting in a similar 
capacity for the Norton Smelting & Refin- 
ing Corporation, 358 Halsey St., Newark, 
N. J. This firm has been incorporated 
under the laws of New Jersey and is com- 
posed of the following officers: Howard B. 
Norton, president, Fred W. Barrners, vice- 
President, and John Enright, secretary and 
treasurer. They are all former employes 
of Schwitter, Clover & Starkweather. 

L. Heller & Son, Inc., distributors of 
“Deltah” imitation pearls, are now settled 
in their new quarters in the Springs build- 
ing, at 15 W. 47th St. The concern has 
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most attractive quarters and occupies the 
entire 15th floor which is to be known as 
the Heller floor. The entire office is finished 
in walnut and the concern enjoys an abund- 
ance of light on all sides. The lobby is 
beautifully decorated and the floor is 
covered with a brown and white tile com- 
position. On both sides of the lobby are 
doors leading to private offices. The first 
office to the left of the entrance is devoted 
to the imitation pearl sales and show room. 
Beyond this is the office of Samuel Heller 
while located on the opposite side is the 
sales room for synthetic stones. Adjoining 
this is the precious stones sales room and 
the office of the salesmen. The synthetic 
and precious stones rooms are flooded with 
north light from numerous windows. Be- 
yond the lobby is the general office which 
is spacious and also well lighted. None of 
the actual imitation pearl work is done at 
the offices, all of this having been moved 
some time ago to the concern’s factory in 
Long Island City. 

Word reached this city several days ago 
that Nathan Weinzimmer, said to have been 
a member of the notorious Whittemore gang, 
was arrested in Cleveland and is being held 
for the New: York police. According to 
dispatches from Cleveland, Weinzimmer 
surrendered to a city detective, and on 
Friday an application for his release on a 
writ of habeas corpus was made in the 
Common Pleas Court by his attorney, Harry 
Glick. Weinzimmer is alleged to have been 
the chauffeur for the Whittemore gang when 
they robbed the jewelry establishment of 
Folmer Prip, 90 Nassau St., on Dec. 23, 1925. 
The robbers held up Mr. Prip and seven em- 
ployes and escaped with platinum and gold 
valued at $10,000. Anthony Paladino. a 
member of the gang, according to the police, 
confessed that Weinzimmer participated in 
that robbery, but his statement was contra- 
dicted by Milton (Shuffles) Goldberg, 
Whittemore’s chief lieutenant, who con- 
fessed to the robbery and said that Wein- 
zimmer had nothing to do with it. 








Guarded by special railroad police on its 
journey nearly half way across the conti- 
nent, three carloads of silverware from R. 
Wallace & Sons’ Mfg. Co., Wallingford, 
Conn., has been shipped to the world’s larg- 
est hotel—The Stevens in Chicago. Some 
idea of the tremendous quantity of silver 
necessary to furnish a hotel larger than any 
other hotel throughout the entire world is 
gained when it is realized that it took more 
than a ton of metal to fashion the small 
butter chips alone. If the heavy, silver- 
plated meat dishes could have been placed 
end on end they would have made a tower 
1,500 feet high. There were nearly 2,500 
coffee and tea pots and thousands upon 
thousands of knives, forks and spoons. There 
were hundreds of tureens, sugar bowls, 
cream pitchers, serving dishes, urns, banquet 
pieces and many others too numerous to 
mention. And each piece made of a char- 
acter only possible to the most skilled arti- 
sans, many of whom have lived in Walling- 
ford for years and who, it is interesting to 
note, had a part in the making of a com- 
plete silver service for the Stevens Hotel 
Company’s original hotel in Chicago, The 
LaSalle, which the Wallace plant supplied 
over 16 years ago. 
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(4) Get behind installment saving; 
encourage the banks to start more sav- 
ings clubs; try to really help your cus- 
tomers by showing them how they can 
get the most: for their money. 

(5) Tell the truth about the actual 
cost of buying on time. It won’t hurt 
you in the long run. It will secure 
the confidence of a great mass of people 
who are being misled by the percentages 
that usually are given them. The time 
will come when it: will be worth more 
than anything else to be known as “The 
Store that Gets People Out of Debt.” 








Notes from Ohio 





C. W. Chamberlin, Akron, O., president 
of the Ohio Retail Jewelers’ Association, is 
busy with plans for the annual State con- 
vention, to be held this year at Cedar Point. 
He is being assisted by Jack Moore, also of 
Akron, who is secretary .of the ‘association. 
Dates have been fixed ‘for’ the session. 

Through a deal just consummated, J. 
Naimark, Pittsburgh, Pa., has purchased the 
former B. M. Noll jewelry store, 631 E. 
Main St., Canton, O. Mr. Naimark has 
already assumed possession. He will con- 
tinue to handle the same line of merchandise 
as Mr. Noll. He has been a jeweler in 
Pittsburgh for 26 years. Mr. Noll disposed 
of his interests in the jewelry business to 
become president of an auto accessory chain 
store business. 

Gail Albright, 45, Carrollton, O., retail 
jeweler, died suddenly at his home in Car- 
rollton recently. Heart disease was the 
cause of his death. He was born in Ohio- 
ville, O., and went to East Liverpool when ‘a 
boy. For many years he conducted a retail! 
jewelry store in East Liverpool, disposing of 
it 10 years ago and going to Carrollton, 
where he opened another store and main- 
tained it until the time of his death. Besides 
his widow, seven sisters and one brother 
survive. Burial was made in Carrollton. 








Newark, N. J. 


Mrs. Walter Burstow, wife of Walter 
Burstow, of the Burstow-Kollmar Co., man- 
ufacturing jewelers, 18 Columbia St., died 
in a local hospital last Sunday night, follow- 
ing an operation performed on Saturday. 
Services will be held tonight (Wednesday) 
at the late home of the deceased, 648 Stuyve- 
sant Ave., Irvington, N. J. Burial will fol- 
low, Thursday. Deceased is survived by 
her husband and one son. 

The Norton Smelting & Refining Corp., 
358 Halsey St., was recently incorporated 
under the laws of New Jersey and is com- 
posed of the following officers: Howard B. 
Norton, president; Fred W. Barrners, vice- 
president, and John Enright, secretary and 
treasurer. Mr. Barrners resigned last week 
as New York representative of Schwitter, 
Clover & Starkweather and will hereafter 
act in a similar capacity for the Norton con- 
cern. 
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49 WEST 47th STREET 


PARLOR FLOOR STORE 
22’ x 90’ 
Excellent for any retail, wholesale or manufacturing Jeweler 


AT 53 WEST 47th STREET 
ALSO GROUND FLOOR STORE 


can be sublet for 4 years for use 
with Parlor Floor Store, if needed 


SIGLEY REALTY COMPANY, Owner 
152 West 42nd St. Wisc. 8290 


BROWN. WHEELOCK: 


HARRIS, VOUGHT & COMPANY, Inc. 
20 East 48th Street Vand. 0031 


Young man, 27, desires position 
as office, sales and credit manager 
with a progressive jewelry, watch, 
or diamond concern. Have had 
ten years of thorough training and 
experience. Interviews must be 
strictly confidential. Address, 
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F. C. Pequignot, retailer, for many years 
located at 1331 Walnut St., has removed his 
store to the Land Title building at Broad 
and Sansom Sts. 

J. M. J. Costello, diamond dealer of San- 
some St., is hearing his annual Spring call to 
Florida and expects to leave soon for a 
season of tarpon and other fishing at and 
near St. Petersburg. 

Al Souter, jewelry retailer of 27th St. 
and Girard Ave., and Victor Kurtz, diamond 
broker, at 111 S. 8th St., are two fortunate 
jewelers who are enjoying the delights of 
Florida in an extended stay. 

Howard Fitzsimmons, veteran retailer at 
West Chester, Pa., has announced his in- 
tention of retiring from business and is dis- 
posing of his stock and fixtures in that town. 
He has many friends in the trade here. 

E. K. Bean, well-known retailer of Lans- 
dale, Pa., has recovered from a_ severe 
attack of neuritis which confined him to 
his bed for several days and is once more 
visiting the Philadelphia wholesale trade. 

The Philadelphia trade has been informed 
that A. V. Polack, retailer at Hagerstown, 
Md., has been adjudicated a bankrupt with 
liabilities of $15,106 and assets of $13,503. 
He has been in business in Hagerstown for 
a number of years. 

Max E. Gordon of Aisenstein & Gordon, 
has returned from Minneapolis where he 
enjoyed a visit with his brother. On the 
return trip he stopped over at Elgin, IIl., 
and was shown through the Elgin watch 
plant by the officials. 

The watch material firm of Williams & 
Waples now is domiciled in the altered 
store so long occupied by the late Charles 
H. O’Bryne, at 727 Sansom St. The 
changes have resulted in much needed room 
to accommodate the growing business of this 
young firm. 

John F. Blisard & Bro., who have adopted 
the slogan of “The fastest growing whole- 
sale store in Philadelphia” are justifying it 
by the addition of new fixtures and hand- 
some showcases to their store at 132 S. 
8th St. The firm has just taken on the 
Holmes & Edwards silverplate line. 

The store of Morris Fishman at 5th and 
South Sts., was entered by thieves who 
forced a rear window but who were fright- 
ened away before they had an opportunity 
to gather much loot. Mr. Fishman said his 
loss would not exceed $100 as the thieves 
only took a few low priced articles. 

Two south Philadelphia jewelers were 
Victims of thieves last week. While Samuel 
Axelman, whose store is at 1636 Point 
Breeze Ave., left the store for a few mo- 
ments to go to lunch in the rear of his place, 
a sneak thief managed to get in without 
alarming the family and rifled a show case, 
getting away with a tray containing watches 
and a bracelet, the whole being valued at 
$115. 

Creditors of the Cross Jewelry Co., which 
recently liquidated its affairs, after a long 
Period of business in Chester, Pa., have been 
asked by the concern to accept a 50 per cent 
settlement on their claims. The company 


sold out its stock and fixtures and closed 
its store a few weeks ago. 


Several credit- 
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ors are working to bring about a meeting 
of all having claims against the company 
to decide on a course of action. 

Plans are under way by Aisenstein & Gor- 
don for a fitting celebration of the 20th 
anniversary of the successful partnership 
between Samuel Aisenstein and Max E. 
Gordon, which will occur on April 20. One 
feature of the celebration will be a dinner 
tendered to the employes by the firm. Mr. 
Aisenstein started in business for himself as 
a watch materials dealer in 1895 and he 
and Mr. Gordon became associated in 1907. 

Burglars at Wilkes-Barre, Pa., sawed 
their way through iron bars into Samuel’s 
jewelry store, at 45 Public Square, almost 
demolished the huge safe but failed to open 
it and left with a few articles of jewelry 
taken from showcases. The store is located 
at the busiest corner of Public Square. The 
manner in which the burglars operated leads 
the police to believe they are professionals 
and the same gang which recently robbed 
the Bartikowsky and Victor jewelry stores 
and Smith’s cigar store in that city. 


Work is progressing rapidly on the new 
business home of M. S. Sickles & Sons, at 
904 Chestnut St., only two doors from their 
present place of business and it is expected 
that the new location will be occupied by 
June 1. The four story building is being 
remodelled completely and a handsome and 
ornate new front will change its appearance. 
Those who have seen the plans and archi- 
tect’s drawings are complimenting this firm 
on them, the plans’ being drawn with the 
idea of giving the firm one of the most 
conveniently arranged and handsome whole- 
sale jewelry houses in the east. 


David B. Solomon, president of the Asso- 
ciated Pawnbrokers of Pennsylvania, has re- 
turned from a several weeks’ vacation in 
Miami and other Florida resorts, with the 
news that while there is plenty of money 
in evidence at these resorts, general busi- 
ness is not so good. The annual meeting 
of the Associated Pawnbrokers will be held 
on April 27 and will be preceded by the 
usual dinner. It is expected all the present 
officers will be re-elected. The organiza- 
tion has a steadily increasing membership 
and has won praise for the way it has aided 
in having the business of its members con- 
ducted on a high plane. 








Joseph D. Little, manager of the Sterling 
Silver Galleries of the International Silver 
Co., New York, gave a public lecture, Feb. 22, 
in Dallas, Tex., on the “Romance of Antique 
Silver.” The lecture was delivered in the 
Munger room of the Y. W. C. A. and was 
given through the courtesy of the jewelers 
of Dallas, and was illustrated with lantern 
slides. On Feb. 23, in the evening, in the 
parlors of the Adolphus Hotel, Mr. Little 
lectured to the employes of the various 
jewelers of the city on “Silver—Antique and 
Modern,” which was also illustrated with 
lantern slides and was attended by a large 
and representative delegation from the va- 
rious stores. In the afternoon, Mr. Little 
addressed an audience of about 250 girls at 
the Hockaday School. His subject was “The 
Evolution of the Knife, Fork and Spoon.” 
He was introduced to the school by Myron 
Everts of Arthur A. Everts Co., jewelers 
of Dallas; Tex. 
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Louis Goldberg, 50 Genesee St., began 
a stock-reducing sale this week, with the 
intention of forsaking his present location 
on May 1 for a better one. 

Among the out-of-town jewelers who 
visited the wholesale trade here last week 
were: Mrs. A. M. Thomas, Niagara Falls, 
and Carl List, Conneaut, O. 

J. B. Bechtel, Jr., of Joseph Bechtel & 
Co., Philadelphia wholesale jewelers, was in 
Buffalo last week on a pleasure trip, which 
included a visit to Niagara Falls under 
Winter conditions. 

H. Taylor, formerly with C. F. Damm, 
Inc., manufacturing jewelers, has been en- 
gaged to take charge of watch repairs by 
Leininger-Oelheim, Inc., 15 W. Genesee St. 
Mr. Taylor holds a horological certificate, 
obtained in Leeds, England, from where he 
hails. 

Frisch Bros., 13 E. Genesee St., are con- 
ducting a removal sale preparatory to occu- 
pying their own building at 7 E. Genesee 
St., early in May. The building was pur- 
chased some time ago and the front will be 
remodeled as soon as the present tenants 
vacate. 

These out-of-town jewelers were guests of 
the J. K. Thompson & Son Co., at the 
24-Karat Club banquet: Max Elbe, Niagara 
Falls; George Engel, Springville; Karl 
Mintel, Syracuse; E. C. McKelvey, Niagara 
Falls; Charles Coster, Rochester, and 
George Kingan, Angola. 

Effective March 1, the city and out-of- 
town repairs of the King & Eisele Co., will 
be cleared from the fourth floor through 
the merging of the repair and manufacturing 
departments. The first named department 
was formerly located on the third floor of 
the big Franklin St. building. 











sold at auction. 

George Gerner, Council Bluffs, Ia., has 
recently been conducting an auction to re- 
duce stock. 

Abe Liebowitz, Omaha jeweler has re- 


turned from a two weeks’ visit at St. 
Joseph, Mo. 

Abraham Frank has opened a _ new 
jewelry store at 4925 S. 24th St., Omaha, 
under the name of the Frank Jewelry Co. 

George Gerner, jeweler at Councill Bluffs, 
Ia., furnished the silverware for the new 
Chieftain Hotel just opened at Council 
Bluffs, built by the Eppley Hotels Co. 

Fick & Herbert have dissolved partner- 
ship. Mr. Fick is going on a chicken farm, 
he announces, to raise chickens on a large 
scale, and Clifford C. Herbert continues the 
business. 


Many Omaha jewelers attended the 
Nebraska State jewelers’ convention at 
Hastings last week. Among thdse who 


went out the first day were T. L. Combs, 
J. P. Byrne, C. E. Reese, Harry Willinsky, 
E. O. Furen and others. 











H. O. Reigle, a former student of the 
Bowman Technical School, has opened a 
jewelry store at Beaver Springs, Pa. 

Charles A. Shindle, 38 years old, for eight 
years connected with the Hamilton watch 
factory, died last week from pneumonia. 

Percy L. Appel, of W. W. Appel & 
Son, with wife and son, left on Feb. 26 
on a three weeks’ trip to Cuba, Jamaica 
and Panama. 

Dr. Ezra E. Sieber, optometrist, last 
week entertained his Bible Class of the 
First Baptist Church with a chicken and 
waffle supper. 

Richard A. Smith, with the S. Kurtz Zook 
store, is a member of one of the local com- 
mittees preparing for the coming State 
convention here of the A. B. C. Clubs. 

Mrs. F. A. Wheeler, wife of one of the 
traveling salesmen of the Non-Retailing Co., 
who is now on an extended southern trip, 
has gone to Albemarle, N. C., for her 
health. 

Among recent trade visitors here were 
J. J. Felsenfeld, New York; George B. 
Leipensferger, Allentown, Pa.; John Tim- 
mins, Clarksburg, with W. P. Watson, 
Clarksburg, Va. 

Saturday night a window in the E. H. 
Keller & Sons jewelry store, W. Chestnut 
St., was smashed with a brick and robbed 
of watches and cuff links. The thief drew 
the cloth covering the floor of the window to 
the hole and ‘took the entire display. The 
loss is placed at $300 and was insured. 

The February meeting of the Lancaster 
Optometrical Society was held at the office 
of J. E. Boyle. On request of the Penn- 
sylvania State Optometric Association a 
committee will be appointed to act with 
representatives of other optometric societies 
and the State organization in having the 
Legislature, now in session, make some 
changes in the laws relating to optometrists. 

Twenty-five members attended the annual 
banquet held the night of Feb. 22 by the 
chapter of the Beta Sigma Fraternity of the 
Bowman Technical School. Three mem- 
bers of the alumni were entertained, Jack 
Jones, Charles Gause and George Leipens- 
ferger. A smoker followed the feast. The 
committee of arrangements consisted of Paul 
Lindemuth, William Bailey and R. B. 
Kneeburg. 

Pennsylvania State Police last week ar- 
rested a boy, 15 years of age, on a charge 
of attempting to rob Smiley’s jewelry store 
at Lemoyne, and in default of bail was 
committed by Justice of the Peace R. C. 
Crowe for court. The boy, the police say, 
admitted that he stole a watch in the store, 
which it is alleged that he entered under 
pretense of getting water. It was recovered. 
He denied attempting to open the safe, near 
which he was found hiding. 








Nashville, Tenn. 


C. C. Breese, Franklin, Tenn., was in 
Nashville in February en route to Knox- 
ville to attend one of the trade conventions. 

Aaron: Bergede, jeweler and watchmaker, 
720 Church St., has returned from Atlanta, 
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Ga. He looks after the watch repairs on a 
large section of the N.C.&ST.L.R.R. 

Binkley Bros., watchmakers, have moved 
recently to 154 Eighth Ave., North, near 
Commerce St., from a location further south 
on the street. Dr. J. H. White, Optometrist, 
shares the new location with them. 

Griffiths Lusky is now on the sales staff 
of the M. I. Lusky Jewelry Co. in the Ben- 
nie Dillon building. Originally from Hunt- 
ingdon, in West Tennessee, Mr. Lusky, for 
a few years was in the theatrical profession, 
traveling with some of the finest companies 
cut of New York City. His father was a 
West Tennessee merchant and he comes 
back to mercantile pursuits. 








Reading, Pa. 


Pittsburgh and Allentown are bidding for 
the 1927 jewelers’ convention. The sessions 
most likely will be held in Allentown. 

Last Thursday night the burglar alarm in 
the store of Frank Tyack & Son, 711 Penn 
St., went off, causing the police to speed 
to the scene. When the officers arrived, 
however, no trace of the intruders could be 
found. 

Frank J. Loeper, 928 Penn St., turned in 
an alarm of fire on Monday, which brought 
the firemen to the scene of a blaze in an 
apartment house next door to his store. The 
fire originated in the kitchen of a restaurant 
on the first floor, and was subdued after 
doing damage to the amount of about $1,000. 
Four persons, included among them being 
an invalid, were rescued from the upper 
floors by means of ladders. The firemen had 
to battle their way through blinding snow 
and a high gale of wind to reach the scene 
of the blaze. 

Paul D. Harbach, 451 Schuylkill Ave., 
who is secretary of the Reading Jewelers’ 
Guild, and is one of the regional vice-presi- 
lents of the Pennsylvania Retail Jewelers’ 
Association, just returned from attending a 
session of the executive committee of this 
organization held at the Penn-Harris, Har- 
risburge. He reports that more stringent 
punishment for jewelry bandits and robbers 
in general was advocated by members of the 
committee. Passage was recommended of a 
law for Pennsylvania similar to the one in 
force in New York State, providing for 
life imprisonment after a stated number of 
offenses. 

A reward of $3,000 is being offered by 
the insurance company for the return of or 
information leaa‘ng to the recovery of the 
black wallet containing loose diamonds lost 
by Leuis Witsenhausen recently, while call- 
ing on the trade. A proportionate reward 
will be paid for partial recovery of the dia- 
monds. Any one with information to im- 
part is requested to communicate with 
Daniel F. Ancona, District Agent of the in- 
surance company, with headquarters in the 
Baer building, 529 Court St., Reading, Pa. 
Mr. Witsenhausen has not the slightest idea 
what became of the wallet, whether it was 
taken out of his pocket by a pickpocket, or 
whether it dropped out of his pocket on the 
street. The value of the missing diamonds 
is estimated at over $20,000. 











Hudson & Bell, Frederick, Md., have been 
succeeded by Arnold & Bell. 
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Allentown, Pa. 





All the leading jewelry stores and othet 
prominent places of business were close 
here on Washington’s Birthday. 

Robert Beitel, son of “Bob” Beitel, Cata- 
sauqua jeweler, who is taking an optical 
course in the Philadelphia School of Opto- 
metry, is spending several days in town with 
his parents. 

Henry H. Greiner, the Bethlehem jeweler 
who was shot in his place of business some 
weeks ago by a hold-up man is now able 
to be about again. The bullet, which entered 
his chest and followed a rib around to the 
back, is- still in his body and will not be 
removed for the present. 

It is expected that the new 14-story 
American Hotel now being erected at 6th 
and Hamilton Sts., will be ready for occu- 
pancy July first. All the steelwork jis in 
place and the brick and masonry work js 
progressing rapidly. This will be cheering 
news for jewelry manufacturers’ representa- 
tives who have long foreseen the need of a 
larger hotel in Allentown. 

The jewelry store of P. A. Freeman, 911 
Hamilton St., will soon rest in the shadow 
of a 22-story office building now being 
erected next door. Rapid progress is being 
made on the steelwork. Pedestrian traffic 
for the time being is halted by a fence erect- 
ed across the sidewalk on the east side of 
Mr. Freeman’s store, which cuts off the view 
of the store to people traveling west on 
Hamilton St. 

Hess Bros., the largest department store 
in the Lehigh Valey, is celebrating the 30th 
anniversary of the founding of the business 
this week by holding special sales in all 
departments. A feature of the event was 
the erection of 30 large illuminated candles, 
measuring about 15 feet high by one foot 
thick, on the outside of the building. Dur- 
ing the week the firm reported the biggest 
one-day’s sales in the history of the store. 

The following traveling men are making 
the rounds among their friends in the trade 
in this locality: George A. Terhune, Inger- 
soll Watch Co., Inc.; Mr. Stewart, the 
Stewart & Steen Co.; Louis Witsenhausen, 
Joel S. Koch Co.; Arthur Veit, B. & L. 
Veit: Harry M. Levy, Benjamin F. Levy, 
Inc.; G. Platt Moody, Bausch & Lomb Op 
tical Co.; Maxime P. Decker, Henry 
Freund & Bro.; and Joe Klein, Shiman 
Bros. & Co., Inc. 

Mrs. Cohen, wife of Abe Cohen, 393 
Hamilton St., who has charge of the art and 
gift shop connected with the jewelry store, 
will attend the Gift and Art Show in Phila- 
delphia the week of March 1. Mrs. Cohen 
will make extensive purchases for her shop, 
and will endeavor to procure novelties and 
gifts of a special nature as requested by her 
patrons. Mrs. Cohen makes a specialty of 
trying to match broken pieces or sets of 
china or glassware for her customers. 








In the petition in bankruptcy filed re 
cently by the jewelry firm of C. C. Brooks 
& Son, Trenton, Tenn., liabilities to the 
amount of $17,392 were shown and assets 
of $15,954. The firm has enjoyed a lucra- 
tive business in Trenton for a number of 
years, but poor collections and unfavorable 
crop conditions in general were said to be 
the cause of the failure. 





Gh. oe 2a ae ee es 


CS = ws Go 


— 


ory 


ing 
ita- 
fa 


911 
low 
ing 
ing 
iffic 
ect- 
of 


iew 


ore 
0th 
1eSs 
all 
was 
lles, 
foot 
ur- 
gest 
ore. 
cing 
rade 
ger- 
the 
sen, 
ag 
evy, 
Op- 
enry 
man 


393 
and 
tore, 
hila- 
ohen 
shop, 
and 
her 
y of 
s of 


re- 
ooks 

the 
issets 
ucra- 
r of 
rable 
ro be 
































UA) nr 


YyLLe 





\N 














March 2, 1927 \ 








qi 





Chicago Notes 





Ed. Craft, of the Craft Co., Indianapolis, 
Ind., called on the trade in Chicago during 
the past week, and while here visited with 
friends. 

Sidney Y. Ball, president of the Norris, 
Alister-Ball-Bridges Co., returned this week, 
with Mrs. Ball, from a four weeks’ sojourn 
in the south and to the Bahama Islands. 

B. Z. Ginsburg, of the Arrow Jewelers, 
wholesale jewelers, 5 N. Wabash Ave., re- 
turned home this week from Wisconsin, 
where he spent two weeks visiting his trade. 

H. P. O’Brien, manager of the Interna- 
tional Silver Co.’s sterling department at 
Wallingford, Conn., spent several days of 
the past week at Chicago visiting at their 
local office and calling on many of his friends 
here. 

Austin Granbery, of Austin Granbery & 
Co., Newark, N. J., was a visitor in Chicago 
during the past week calling on his trade. 
He left here for cities in the middle west 
where he will spend sometime ‘calling on his 
friends. 


Adolph Weiss, of Heinrich, Hermann & 
Weiss, New York, and with Chicago head- 
quarters at 29 E. Madison St., left here 
last week for the home office where he will 
remain in charge, while his associate is 
spending several weeks. in Europe. 

Charles H. Spencer, vice-president of the 
Norris, Alister-Ball-Bridges (Co., returned 
last week from Florida, where he spent two 
weeks resting. He returned here to get Mrs. 
Spencer, who accompanied him to Biloxi, 
Miss. He expects to remain there for about 
two months. 

Louis W. Williams, manager of the Chi- 
cago office of the ‘Theodore W. Foster & 
Bro. Co., returned last Friday from his 
annual Spring trip through the south and 
middle west territory. Mr. Williams was 
gone for six weeks and reports having had 


.a splendid business. 


F, L. Richardson, president of the Towle 
Mfg. Co., Newburyport, Mass., accompanied 
by his wife, stopped off in Chicago for one 
day last week to visit their Chicago office 
on his way to California where he will re- 
main for a few weeks resting and enjoying 
the wonderful climate. 

Samuel B. Belt, retail jeweler at 2045 W. 
35th St., recently sold out his business to J. 
A. Kass, who took possession of the store on 
Monday of last week. Mr. Kass, for the 


Past four years, was employed by Chas. E. 
Johnstone, of 179 W. Randolph St., this city, 
as a watchmaker and salesman. 


J. J. White, of the J. J. White Co., Provi- 


dence, R. I., and Mrs. White, were visitors 
in Chicago during the past week, spending 
some time at the Chicago office of this firm, 
visiting with Alfred J. Moss, their local 
manager. Mr. and Mrs. White were on their 
way home from California, where they spent 
several weeks enjoying a rest. 

Hyman Tavlin has entered business for 
himself under the name of H. Tavlin & Co., 
as a trunk jobber, and will operate his busi- 
ness from his home, 3943 Gladys Ave., Chi- 
cago. Mr. Tavlin formerly was a partner in 
the business of the Peerless Jewelry Mfg. 
Co., 7 W. Madison St. He was associated 
with this firm for six years and withdrew 
from the business in December, 1926. 


Harry E. Farquharson announced recently 
that he had made satisfactory arrangements 
with Hewitt & Co., of Newark, N. J., to 
represent them in Chicago and the middle 
west territory in connection with his other 
lines. Mr. Farquharson, who is a manufac- 
turers’ representative, has his headquarters 
in suite 1602 Heyworth building, Chicago. 

Frank J. Spellman, representative - tor 
The Towle Mfg. Co., traveling out of their 
Chicago office located on the seventh floor 
of the Heyworth building, just completed 
an extended business trip through the south- 
west. Mr. Spellman will remain in Chicago 
for about 10 days preparing his line of 
samples for another trip through his 
territory. 


Phillip Altbach, of Altbach & Sons, 
wholesale jewelers at 123 W. Madison St., 
left Chicago last week for Boston, whither 
he went to attend the wedding of one of his 
close friends and to serve as his best man. 
From there he went to Providence, the 
Attleboros and New York, where he will 
spend two weeks looking over new Spring 
lines and making purchases. 

George Boergerhoff, manufacturers’ repre- 
sentative, Columbus Memorial Vaults, has 
returned to his home in Chicago, and his 
many friends in the trade are happy to see 
him recuperating so rapidly from his recent 
illness. Mr. Boergerhoff was stricken with 
pneumonia in Cleveland while on a business 
trip, and was confined to the Clinic Hospital 
in that city for a number of weeks. 


Harry Goldstein, of the Goldstein Jewelry 
Co., Peoria, Ill., spent several days of the 
past week in Chicago getting suggestions and 
new ideas for the new gift department they 
are installing on the second floor of their 
store. Workmen are now busy preparing 
the space and beautiful new fixtures have 
been ordered. A complete line of gift 
wares and china will be carried. 

R. E. Redeker & Co., manufacturing 


jewelers, now located on the 10th floor of 
the Reliance building, 32 N. State St., have 
made arrangements to remove their business 
to the 14th floor of the same building, where 
they have acquired about double the amount 
of space they are now using. As soon as 
workmen complete the remodelling of the 
room to suit their purpose Redeker & Co. 
will take possession. They hope to do this 
some time within the next 10 days. 

L. O. Binder, of Binder Bros., New York, 
called on the trade in Chicago during the 
past week and made his headquarters at 
their local office in the Heyworth building. 
Mr. Binder is on a trip through the middle 
west. Otto Klebsattel, manager of the Chi- 
cago office of Binder Bros., completed an 
extended business trip through the north- 
west. He reports business as fair in this 
section. 

Sympathy was extended to Frederick W. 
Rehder, retail jeweler, at 1515 W. 79th St. 
by his many friends in the trade on account 
of the untimely passing of his son Frederick, 
Jr. The boy was only eight years old at 
the time of his death and had only been ilf 
for three days. Death was caused from an 
injury to his knee and an infection set in. 
He passed away at St. Luke’s Hospital on 
Thursday of last week, and interment was on 
Monday at Mount Greenwood Cemetery. 

Tobey Stern, Chicago representative of the 
Jacques Kreisler Co., surprised his friends 
last week when he returned from the east 
and announced that he had been married at 
the Blackstone Hotel, here, on Jan. 30. The 
engagement was announced early in the year 
and his friends were waiting for the an- 
nouncement of the wedding date. Mr. Stern 
was married to Miss Lucile Cohn, daughter 
of a well-known real estate operator. They 
have taken an apartment in Hyde Park, 
where they will reside. 

Last Friday night members of the Chicago 
Jewelers’ Bowling League played their last 
series of games for the month of February. 
The team representing Wexler Bros. is still 
far ahead in first place, with a record show- 
ing of 41 games won and only 16 lost. The 
team representing the Norris, Alister-Ball- 
Bridges Co. is in second place, with 33 games. 
won and 24 lost. Otto Young’s team made 
third place, and their score is 30 games won 
and 27 lost. The standing of the other teams 
are: Bulova Watch Co., won 28 and lost 
29; Goldsmith Bros.’ Smelting & Refining 
Co., 26 games won and 31 lost; W. R. Ab- 
derson Co., 25 games won and 32 lost; A. C. 
Becken Co., 23 games won and 24 lost; 
American Optical Co., 22 games won and 25 
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lost. Tuhy Ross, of the Becken team, has 
been doing some good bowling the past 
month. He has brought up his average for 
individual high man to 186.1 and is running 
in strict competition to Rudy Kriscke, of the 
Wexler team, who has an average of 186.2. 

Ernest Block, manufacturers’ representa- 
tive, with headquarters in suite 1104 Hey- 
worth building, announced last week that he 
has discontinued representing the Preston 
Watch Case Co., of New York. Mr. Block 
handled this line in connection with his other 
lines in Chicago and the middle west terri- 
tory. 

Wesley Jackson, manager of the Chicago 
office of the Louis Stern Co., 29 E. Madison 
St., is again able to resume his duties, after 
being confined. to his home for the past week 
on account of an attack of the “flu.” 

“Col.” John W. Sherwood, of the Solidar- 
ity Watch Case Co. of New York city, stopped 
off in Chicago last week for a couple of days 
to greet his.many friends here, en route to 
‘California, where he will spend a few weeks 


‘calling on the trade. 


-'Pokrass & Goldberg, manufacturing jewel- 
ers, recently moved their shop and offices 
from ‘the third to the ninth floor of the Re- 
liance building, 32 N. State St. They have 
acquired considerable more space and have 
very desirable quarters. 

Herbert S. Siebel, retail jeweler at Sagi- 
naw, Mich., stopped off in Chicago last week 
for a day to visit some of his friends and to 
attend to some special business on his way 
to California, where he will remain for about 
six weeks, enjoying a rest. 

M. M. Siegel & Co., manufacturing jewel- 
ers formerly located on the third floor of 
the Reliance building, 32 N. State St., are 
now comfortably located on the eight floor 
of the same building. They have greatly in- 
creased their space and enjoy a good north 
light. 

J. M. Washburn, representing Benj. Allen 
& Co., returned recently, with his wife, 
daughter and grandchildren, from an extend- 
ed trip to California, where he enjoyed a 
much-needed rest. Mr. Washburn lives in 
Columbus, O., and travels Ohio, West Vir- 
ginia and Indiana for Benj. Allen & Co. He 
left for his territory after spending a few 
days at the home office getting his new 
Spring line. 

Fleeing with diamond rings valued at 
$1,400, which he had taken at the point of a 
pistol from a clerk in the Schiavonne Jewelry 
Store, at 1605 W. Taylor St., Tony Gargano 
was pursued and captured last Friday after- 
noon by Lieut. Paul Riccio, of the Marquette 
police station. Joseph Fanaelli, the clerk, 
and a shouting crowd, including Mrs. Riccio, 
were pursuing the robber when Mr. Riccio 
joined the chase. Gargano is 25 years old 
and lives at 821 S. Ashland Ave. 

George O. Flemming announced last 
Thursday that he has made connections with 
the H. .F. Barrows Co., North Attleboro, 
and will represent this house in Chi- 


Mr. Flemming formerly represented several 


eastern manufacturers in this territory, but 


after March 1 will. confine his ‘efforts to the 
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Barrows line. Mr. Flemming will make his 
Chicago headquarters in suite 1110 Hey- 
worth building, 29 E. Madison St. 

Milo Hoppe Co., 783 Broadway, Gary, 
Ind., retail jewelers, have been succeeded by 
the Porter-Grady Co. Mr. Hoppé, who was 
one of the owners of the business, is now 
devoting all of his time to the Friske-Hoppe 
Jewelry Store at 4112 W. North Ave., Chi- 
cago. H. Porter and D. H. Grady are the 
present owners of the Porter-Grady Co. 
store. Thomas Mangan has been selected to 
manage the store. Mr. Mangan formerly 
was connected with the Friske-Hoppe store 
as watchmaker and salesman. 

In the matter of Irving Cohn Co., Inc., 
5 S. Wabash Ave., the creditors’ committee, 
in accordance with the authority granted it 
at the Chicago and New York creditors’ 
meetings, solicited bids for the assets of the 
above debtor concern. The best and most 
satisfactory bid received, in the opinion of 
the committee, was the bid of LeVine & Co., 
in the sum of $35,000 in cash. After con- 
siderable negotiation that bid was accepted, 
and the funds are now available for distribu- 
tion in dividends to the creditors. The divi- 
dend sheet is being prepared, and the com- 
mittee has authorized the payment of a first 
dividend of 20 per cent to all creditors whose 
claims have been duly filed and approved. 
The trustee’s checks covering that dividend 
will be issued in a few days. As soon as 
the revised liabilities have been computed, 
the trustee will distribute the final dividend 
to creditors and a further comprehensive re- 
port will then be submitted. 
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Roy Goulding and Henry Berger, both 
leading jewelers of Alton, Ill., were recent 
visitors to the local wholesale trade here. 

Otto H. Borger Carrolton, Ill, was in 
town during the past week and _ visited 
some of the local jobbing concerns for 
needed stock. He reported his new year 
business as satisfactory. 

The new store of J. Phil Frech, at 823 
Pine St., is all fixed up and doing a nice 
business. The location is in the handsome 
new Paul Brown building, one of the latest 
office buildings in the city, and in a section 
that is developing fast as a growing retail 
district. 

Salesmen for the Eisenstadt Mfg. Co., 
wholesale jewelers in the Louderman build- 
ing, are all in their territories, and, accord- 
ing to Secretary Schoenthaler, trade with 
the firm has been very good since the holi- 
days with the outlook for a good Spring 
season business excellent. 

Plans are in the making for and exhibi- 
tion of gift and art furnishings at Hotel 
Statler the week of April 11 to 16th under 
the auspices of the Associated Eastern Ex- 
hibitors. The preliminary announcements 
have been sent out and the prospectus an- 
nounces that more than 60 lines of merchan- 
dise will be on display here at that time, 
and members of the jewelry trade here and 
in contiguous territory will be invited to 
attend the exhibition. 

The new store of the Hubbell Jewelry & 
Optical Co. in Maplewood, was opened last 
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week. It is located in this thriving suburb 
on Manchester Ave., the corner of Marshall 
Ave., in a busy shopping district. The store 
has been redecorated and fitted up in an at. 
tractive manner and will be operated as 3 
branch of the parent concern which has 
been located in the Wellston district, which 
is another busy suburban centre several miles 
distant from Maplewood. 

The work of fitting up the new quarters 
of the Brooks Jewelry & Optical Co., in the 
Paul Brown building, at the southeast corner 
of 9th and Olive Sts., is progressing rapidly 
and the firm expects to be settled shortly in 
its new home. The firm is moving for the 
first time in many years and is laying out 
its new home in a way to meet its require- 
ments for a number of years to come as 
the new lease covers an extended span of 
years. With the new headquarters, the firm 
is planning to extend the scope of its actiy- 
ities both here and on the road. 

Conditions among the local wholesale con- 
cerns are reported satisfactory. Salesmen 
for the various firms are all in the field and 
the new season business has been up to ex- 
pectations, it is reported, although some sec- 
have been singing the 


tions of the south 
“blues” on account of the cotton situation, 


However, collections are said to be satisfac- 
tory and the general reports are that the 
country and the dealers are in better shape 
than was to be expected from the outlook 
at the opening of the new year. With the 
Spring season opening gradually in various 
sections it is expected that conditions will 
further improve and the demand from both 
user and dealer will increase. 

From a recent petition filed in the local 
bankruptcy court, Lloyd Maritz, as a volun- 
tary petitioner, listed assets of $80 and 
liabilities cf over $150,000. These claims, 
it is reported, resulted from the bankruptcy 
suit against the Maritz Watch & Manufac- 
turing Co., in 1923. Maritz was secretary 
and treasurer of the company at that time. 
and he stated that these liabilities represent 
claims on which he is technically liable. 
In his petition he lists his assets as amount- 
ing to $80 and he is claiming exemption 
under the bankruptcy law. Most of the 
liabilities represent loans due two of the 
local banks and miscellaneous notes to 4 
number of watch and jewelry wholesale con- 
cerns in various parts of the country. 








Salt Lake City e 


William Schubach, prominent local jeweler. 
has left for the Pacific Coast on a business 
and pleasure trip. He will be away two ot 
three weeks. 

The Hubbard-Denn Co. presented the L. 
D. S. Church’s M. I. A. organization re 
cently with a beautiful cup, to be given t 
the particular section of the organization dis 
tinguishing itself. 

Among the 33 original members of the Salt 
Lake City Chamber of Commerce-Commer- 
cial Club who are still members of the club. 
is C. R. Pearsall. head of the Leyson-Pearsall 
Co., large S. Main St. jewelers. 

A mean thief entered the back porch of the 
home of William M. McConahay, jeweler. 
the other night and made off with all th 
food in the icebox. Mr. McConahay tried 
to save his property, but the thief fled he 
fore he could catch up with him. 
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TRADE CONDITIONS 


With better weather prevailing in Evansville and 
other southern Indiana towns during the past week, 
retail jewelers report there has been some improve- 
ment in their trade and they are looking for things 
to move along at a lively rate during the Spring 
months. General business conditions in Evansville 
continue to get better and collections are improving. 
Merchants in many other lines in Evansville feel 
that the volume of business during the coming year 
is going to be as large, if not larger, than it was 
last year. Reports from the rural communities are 
to the effect that farmers are planning to plant 
banner crops this Spring and that they are in much 
better shape’ than they were a year or two ago. 
Local wholesale jewelry firms report that their 
salesmen on the road are sending in encouraging 
reports and are expecting a brisk trade a little later 


on. 





E. J. Welp, retail jeweler at Huntingburg, 
Ind., was at Jasper, Ind., on business a few 
ays ago. 

‘ 1 M. Boner, of the J. M. Boner Jewelry 
Co., of this city, is back from a business 
trip to Indianapolis, Ind. 

The special sale of J. M. Anslinger Co: 
Main St., here, was well attended and the 
management is well pleased with the result. 

Southern Indiana retail jewelers are look- 
ing for a splendid trade in class rings and 
high school commencement jewelry during 
the coming Spring and Summer. 

Reports from Jasper, Ind. Tell City, 
Ind., Petersburg, Ind., Princeton, Ind., and 
other towns in southern Indiana, are to the 

effect that trade conditions are gradually 
improving. 

J. H. Poole, Rockport, Ind., who formerly 
owned and operated a pearl button factory 
in that city was in Evansville on a business 
mission a few days ago. He reports trade 
conditions in Rockport improving. 

John P. Chrisney, owner of a large de- 
partment store at Chrisney, Ind., and a 
handler of jewelry, who has been in bad 
health for the past several months, is im- 
proving and is able to be at his work now 
every day. 

Curtis T. Mushlitz, secretary of the Evans- 
ville Retail Jewelers’ Association, has re- 
turned from a business trip to Indianapolis. 
While there he was a special guest of Hon. 
F. Harold Van Orman, of this city, who is 
the lieutenant-governor of Indiana. 

A. J. Knapp, well known occulist of this 
city, has returned from Warrick County, 
Ind., where he looked after his large peony 
farms. Mr. Knapp is a _ pioneer peony 
grower in southern Indiana, this being a 
side line with him and at which he has been 


successful. o. 
T. C Bayse, leading retail jeweler at 
Rockport, Ind., addressed a meeting at 


Grandview, Ind., a few days ago, at which 
a Lincoln Club was launched. The purpose 
of the association is to preserve all records 
and information relative to the Lincoln 
family while they lived in Spencer County, 
Indiana. Abraham Lincoln lived in Spencer 
County from the time he was nine years 
old until he was 21 years old, when he 
moved with his parents to Illinois. 
Raymond Sisson, well known pearl buyer 
at Decker, Ind., was here on business a few 
days ago and reported that mussel shell 
‘operations along White River and other 
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rivers in southern Indiana will be in full 
swing by the first of May and he is looking 
for a very good season. The mussel shells 
from the rivers in this section generally 
are sold to the pearl button factories in 
southern Indiana and southern Illinois. The 
button manufacturing industry in this section 
is becoming a little larger each year. 

Floyd Nester, of Heinzle & Nester, retail 
jewelers at Boonville, Ind. and Charles 
Hebner, of the Hebner Jewelry Co., of that 
city, are interested in a proposition that is 
being discussed by the Boonville Business 
Men’s Association to give monthly Trade 
Days in Boonville during the Summer 
months in order to cultivate a better feeling 
between the city business men and the 
farmers. In many of the other towns where 
these monthly trade days have been given, 
the merchants have reported a great increase 
in trade, especially among the farmers. The 
movement tried out at Winslow, Ind., dur- 
ing the past two Summers was quite grati- 
fying, according to the merchants who went 
into the agreement. Alden I. Heuring, pub- 
lisher of the Winslow Dispatch, and formerly 
engaged in the retail jewelry business at 
Monroe City, Ind., was one of the leaders 
of the movement at Winslow. 











The safe of the William Donaldson jewel- 
ry store at 1162 Union Ave., N., was opened 
one night recently, but the thief obtained 


nothing but two rings. Later, a gang of 
three young Portland chaps were picked up 
by the police, identified positively by a 
woman who had been held up, and one of 
them confessed to the robbery of the Don- 
aldson store. The rings have not been re- 
covered as yet. 

John Cochran, chief deputy to the Col- 
lector of Internal Revenue for Oregon, 
recently announced that: “In view of the 
many house robberies perpetrated in Port- 
land recently, it probably is of interest to 
know that for income tax purposes loss of 
property by theft or burglary is an allowable 
deduction. The loss occasioned by the theft 
of jewelry or an automobile used for pleas- 
ure or convenience is also deductible.” 

A man, for more than a year night 
janitor at the post office, was arrested the 
other day by postal inspectors charged with 
theft from parcel post packages. He was 
lodged in the federal ward of the county jail 
and bail set at $2,500. The inspectors say 
they found loot in the man’s room, including 
two watches. The package from which it is 
alleged the man was stealing when the in- 
spectors arrested him was one from Reddy & 
Co.. jewelers of Medford, Ore., and contained 
“Swiss ivory’ jewelry. It was addressed 
wrongly and had been held at the post office 
while an effort was being made to find the 
correct address. Several of the packages 
which before had failed to reach the ad- 
dressee, and about which firms had made 
complaint, were from Oregon jewelers. 








The annual convention of the Tennessee 
Retail Jewelers’ Association will be held in 
Nashville, April 27 and 28. 





The sale this week of the jewelry stock 
of J. M. Anslinger, 713 Main St., Evans- 
ville is being conducted by Samuel Selka, of 
this city. 


H. Markus, the Wilson Jewelry Co., and 


Mrs. Markus, are visiting relatives in 
Arizona. Later they will visit friends in 
California. 


The Japanese Art Store, importers of 
Oriental goods will move into larger and 
more desirable quarters at 37 W. Ohio St., 
about the middle of March. They have been 
at their present location, 25 W. Ohio St., 
five years. This store is under the manage- 
ment of J. A. Wakabayashi. 

Mrs. R. H. Ellis, for eight years asso- 
ciated with Charles Wathen & Co., Denver, 
Colo., is now buyer in*the small appliance 
department of the Indianapolis Light & Heat 
Co. Mrs. Ellis looks upon her experience ‘in 
the jewelry trade as among the happiest 
years of her life. She was a traveling 
representative of the Denver concern, cover- 
ing 13 of the western States. 

A copy of “The Wrestlers,” bronze 
figures, has been chosen and .imported by 
Charles Mayer, of Charles Mayer & Co., 
retail jewelers. This interesting piece of 
sculpture makes up the Strauss trophy, to be 
awarded the winner of the 500-mile auto- 
mobile race at the Indianapolis motor 
speedway races Decoration Day. 

Charles Mayer & Co., local jewelers are 
having an impressive exhibition of Lenox 
Service plates. This firm are exclusive 
representatives of this ware in Indianapolis. 
Among the pieces are two especially beauti- 
ful and valuable. One pattern is gold, blue 
and white and the other white and gold. 
Three pieces of the first American made 
dinner set to grace the White House also 
are in the display. 

F. C. Bonnet, 162 N. Illinois St., cele- 
brated his 20th anniversary in business 
Friday. On that day all customers in his 
store were presented with sterling Eversharp 
pencils. Mr. Bonnet started in business in 
1907 at 50 Virginia Ave. He made a spe- 
cialty of special order work, jewelry, watch 
and clock repair work. The following year 
he moved to 228 N. Illinois St., where he 
remained until 1916, when he moved to his 
present location. In 1916, the Indianapolis 
Chamber of Commerce awarded first prize 
for the most beautiful window display in 
the city to Mr. Bonnet. Honesty and 
reliability have brought this firm a most sub- 
stantial growth. Joe Coffey, watchmaker, 
has been in the employ of Mr. Bonnet fo 
the past 16 years. ‘ 








Goldsmith, Stern & Co., 136 W. 52nd St. 
New York, are distributing unusually at- 
tractive and useful memorandum books. The 
book contains a mass of information, includ- 
ing a list of birth month stones, a yearly 
calendar, and postal information, as well as 
tables of weights, rules for computing in- 
terest, etc. There are also several pages 
for addresses and the balance of the book is 
made up of daily reminder sheets. The book 
is bound in brown leather and made to fit the 
vest pocket. 
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Al. Williams, of Pittsburgh, Kans., passed 
a few days in Detroit last week and made 
calls on a number of wholesale jewelers. 

H. P. Roche, Owosso, was a caller on the 
wholesale jewelers in Detroit last week, buy- 
ing new merchandise for the Spring trade. 

William Horton, Flint, Mich., was in De- 
troit last week calling on the wholesalers 
and buying new merchandise for his Spring 
trade. 

R. E. Wakefield, formerly with Houghton 
& Reardon, Dallas, Texas, has joined the 
sales organization of the Cutler Jewelry 
Supply Co. 

Stewart Green, Mt. Clemens, was in De- 
troit last week, calling on the wholesale 
trade and buying new merchandise for his 
Spring trade. Fi 

E. H. Middleman, 6238 W. Fort St., for- 
merly in the retail jewelry business, is re- 
ported seriously ill and now receiving 
treatment at a Detroit hospital. 

Irwin Segal, of the Jacob Segal Co., left 
last week for a southern trip. Mrs. Jacob 
Segal has gone to Los Angeles, Cal., for 
the remainder of the Winter. 

Cecil Cavil, Ward Tesch Mfg. Co., in the 
American Bank building, died suddenly at 
his home in Detroit recently. He was held 
in esteem by a wide circle of friends. 

Mr. and Mrs. Butts, of the Reinheimer 
Jewelry Co., Joplin, Mo., passed a few 
days in Detroit last week and made a call 
at the offices of the Wallace-Monroe Mfg. 
Co. 

Robert Loehr, of the Scribner & Loehr 
Co., Cleveland, paid a visit to the Detroit 
branch in the Metropolitan building last 
week. He also was greeted by friends in 
the trade. 

J. Rassner, of the Maiden Lane Jewelry 
Co., Metropolitan building, is making an ex- 
tensive trip through the middle west. Daniel 
Weinstock, of the same organization sailed 
from New York this week for Europe. He 
will be gone several weeks. 

Albert Kanberg, E. H. Pudrith & Co., 
passed the week-end in Cleveland where he 
visited old friends. Mr. Kanberg at one 
time was a resident of Cleveland. Louis 
Gautherat, E. H. Pudrith & Co., was in 
New York city last week on a buying trip. 

H. T. Monroe, of the Wallace-Monroe 
Mfg. Co., in the Metropolitan building, 
writes to the home office that he met the 
full force of the recent storm in southern 
California but suffered no inconveniences 
other than delays that upset his traveling 
schedule. 

The police have found no trace of the 
men who held up and robbed the retail 
jewelry store of William F. Zorno, 14404 
Charlevoix Ave., on Monday afternoon, Feb. 
14. The $6,000 in loot is believed to have 
been shipped to some other city, as none of 
it has come to light here. 

Harry Dorweld, of Luths, Dorweld, Hal- 
ler Co., wholesale jewelers in the Liggett 
building, is again suffering from a fractured 
bone in his right leg. Three years or more 
ago while walking on the street the bone in 
the same leg broke and for months he was 
a patient in the Ford Hospital. His recent 
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experience, although not so painful, is caus- 
ing much anxiety as to what the result will 
be. It is probable he will not be able to 
be at his place of business for a considerable 
time. 

Detroit retail jewelers are interested in 
the Better Business Merchandising Confer- 
ence and Exposition, which opens in the 
Masonic Temple on March 8 and continues 
until March 10. A discussion of the retail- 
ers’ problems from buying to advertising 
and selling will be the main feature of this 
gathering, which will cover every problem 
from jewelry to hardware. There will be 
experts present on window dressing, general 
store arrangement, turnover and credit. The 
exposition will cover all kinds of merchan- 
dise that is sold over the counter. 

Three bandits fled from the retail jewelry 
store of David Schrebnick & Co., 6526 
Chene St., Feb. 19, when they became 
frightened at the screams of a young woman, 
firing one shot before leaving. They ob- 
tained, however, $62 from the cash register 
and took a diamond ring worth $750 from 
the young woman who screamed, Rachael 
Schrebnick, a sister of the proprietor. Two 
customers were in the store when the rob- 
bers entered. One was slow about raising 
his hands and one of the men fired into 
the floor to make him more prompt. Then 
apparently overcome with fright from the 
screams, the robbers fled into the street and 
escaped. 

Two young school girls, 10 and 12 years 
old, came to grief on a recent afternoon 
when they attempted to pass a worthless 
check on the Basch jewelry store, 210 Gratiot 
Ave., where they sought to purchase some 
silverware. A police woman took them to 
the Detention Home. According to the 
story, the children had learned the method 
of writing checks but apparently did not 
know that a bank account was necessary 
before they could be used. It is stated one 
of the girls admitted passing a check for 
$50 on one store but could not remember 
its location. The girls were finally turned 
over to their parents. The parents of the 
one who passed the check agreed to make 
good the amount. 
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John Gerwin, Frohman & Co., has re- 
turned from a trip through the south. 

Mr. and Mrs. W. J. Sanders, Wolf Pit, 
Ky., were among those who were in Cincin- 
nati during the past week. 

George Fox, junior member of Fox & 
Son in the Schmidt building will motor 
through Indiana on a two-weeks’ trip. He 
will call on the trade on what will be his 
initial tour of the Hoosier State. 

Edward A. Alick, Freeman Ave. and 
Flint St., is again about after suffering from 
an attack of pneumonia. Joseph H. Kenkel, 
jeweler on Main near 13th St., also was re- 
ported to have recovered from a similar 
attack. 

A. S. Workum, diamond cutter and F. 
Selmier, of Peck, Selmeier & Peck, were 
in the line of march Tuesday during the 
parade that preceded the dedication exercises 
of the Masonic Temple that recently was 
completed on Weyer Ave., Norwood. Both 
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the diamond cutter and jeweler are mem- 
bers of Norwood lodge, which lodge fostered 
the idea of building a new temple. 

A. E. Wuesteman, Champaign, IIl., was in 
Cincinnati last week, attending the conven. 
tion of the Crippled Children’s Association, 
Mr. Wuesteman is interested in the work of 
giving schooling to children while trying to 
effect a cure in their ailments. 

Louis DeBeer, diamond cutter for the A, 
S. Workum Co., is confined to his home with 
a sprained ankle. He slipped while moving 
about his home, Sunday, and in falling, 
turned his ankle. He will be compelled to 
remain at home for several days. 

A lease was put on record at the office of 
the County Recorder, Wednesday, showing 
that the Gustave Fox Co., manufacturer of 
jewelry, will remain in the structure at the 
southeast corner of 32d and Race Sts., until 
Nov. 1, 1929 at least. The lease is for three 
years and although it became effective Nov. 
1, last year, the instrument was not filed for 
record until Wednesday. The Fox com- 
pany moved into the structure over a year 
ago from 411 Race St. 

The thieves who broke into the stationery 
store of W. H. Stanage & Co., 119 E. 6th St., 
only contented themselves with gold foun- 
tain pens and pencils and stole the entire 
stock of the company, valued at $4,150. They 
broke through a skylight on the roof and did 
not touch anything except the pens and 
pencils which contained gold metal. All of 
the pens in the show cases and those stored 
away in the vault were taken by the thieves 
who did not touch another thing except a 
portfolio which was employed to carry away 
the loot. 

Clara Gladys Raisbeck, 19, youngest 
daughter of Edward L. Raisbeck, diamond 
broker in the Provident Bank building, this 
city, was married to Arthur Ernst Bach- 
meyer at the bride’s home, Mayfield Ave, 
Fort Thomas, Ky., Friday night. The cere- 
mony was performed by the Rev. H. V. 
Cropper, pastor of the Highland M. E. 
Church, attended only by members of the 
immediate families. A honeymoon trip will 
be made through the east and the couple will 
live on Dundee Ave., Fort Thomas, when 
they return. 

C. Edward Richter, of the Richter & 
Phillips Co., will be the principal speaker 
at the weekly meeting of the Kiwanis Club, 
Chamber of Commerce. Monday, Mr. 
Richter will demonstrate the art of diamond 
cutting as a part of the continuation of 
“Know Cincinnati,” which is being observed 
by the club. He will display a number of 
costly jewels along with the wheel and sev- 
eral parts of the cutting machines. This 
will be done as part of the activities going to 
show that Cincinnati is one of the leading 
manufacturing jewelry centers in the United 
States. 

Carl J. Rist, one of the traveling repre- 
sentatives of the Gruen Watch Co., attended 
a session of the Kiwanis Club at Greenwood, 
Miss., last week to learn about the high 
esteem in which Hughey Critz, second base- 
man of the Cincinnati “Reds” is held by his 
fellow townsmen. Critz is also held in the 
highest esteem by fans of the Queen City and 
also by sport writers who selected him to be 
the second most valuable player in the Na- 
tional League last year. Critz has not 
signed his contract for 1927 as yet. 
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Sanford H. Rose of Markowitz & Fried- 
man leaves for a business trip through IIli- 
nois and Michigan this week. 

A. T. Hubbard president of the Cowell & 
Hubbard Co., accompanied by Mrs. Hubbard 
has left for a trip to Florida and expect to 
be gone three or four weeks. 

William Van Horne, vice president of the 
Cowell & Hubbard Co., who has been in 
Florida for the past couple of months is ex- 
pected back the coming week. 

Henry Warnicke retail jeweler, and Mrs. 
Warnicke, leave this week for New Orleans 
where they will enjoy the Madri Gras. 
They will also visit Florida points before 
returning. 

The Broadway Jewelry Co., Broadway, 
Cleveland, made an assignment for the bene- 
fit of their creditors and the Court has ap- 
pointed L. B. Bach general manager of the 
Sigler Bros. Co., assignee. The company 
occupied the former Folkman store. 

Harry Bernon, wholesaler, who has been 
in California for his health for the past 
month or so, is back home and is preparing 
to start out on a business trip this week. He 
toured Southern California and was across 
the line into Mexico. He is looking and 
feeling very much better. 

C. J. Duncan, Canton, was in Cleveland 
on business last week. He has a music de- 
partment in connection with his store. 
He is preparing to move across the 
street from his present location on Cleve- 
land Ave., Canton, to a store that he is hav- 
ing remodelled. A new marble front is being 
installed and the new store promises to be 
one of the most beautiful in Canton. 

The Cleveland Better Business Bureau 
has called a meeting of all retail jewelers of 
Cleveland for March 7. It is expected that 
it will be held in the rooms of the Woman’s 
Advertising Club in the Statler Hotel during 
the evening. According to Mr. Ferrar, as- 
sistant manager of the Bureau, the object of 
the meeting is to discuss advertising that has 
appeared in the various newspapers during 
the Winter and to get closer co-operation 
from many of the advertisers who are not 
living up to the standards set by the Bureau 
last November. Mr. Ferrar expects to have 
copies of advertising with him and to point 
out where they err. 

The Cleveland Jewelry Crafts Association 
held its regular monthly meeting Feb. 21 and 
75 per cent of the membership was present. 
President Leo Markowitz presided and dinner 
preceded the meeting. The affair was held 
at Baumoels restaurant on Euclid Ave., near 
E. 40th St., instead of at the Statler Hotel. 
Other meetings will be held at the latter 
place as usual. The chief business of the 
evening was the installation of the new 
officers. A bowling team was organized 
under the captaincy of Louie Statder for the 
purpose of fostering social activities. Busi- 
ness of interest to the trade occupied the 
remainder of the evening. 

There will be no more surprise packages 
sold by jewelers or department or any other 
kind of store in Cleveland. A special meet- 
ing was called by the Cleveland Better Busi- 
ness Bureau relative to the matter in which 


THE JEWELERS’ CIRCULAR 


its representative called attention to a number 
of complaints that had been received. Many 
stores sold packages at Christmas, especially 
drug and department stores although several 
jewelry stores had been stopped by police 
prior to that time, as there is an ordinance 
against such sales. This was obviously un- 
fair to the jewelers, but the Bureau has now 
received the promise of leading merchants in 
all lines to refrain from selling surprise 
packages, and has issued warning that those 
who continue will have action taken against 
them. 

The board of trustees of the Twenty Four 
Karat Club held their weekly luncheon on 
Wednesday, Feb. 23, at the Hotel Statler. 
The following motion was passed: “Re- 
solved: That as there is urgent need of pro- 
tection to the manufacturer, the retailer, and 
the purchaser of platinum jewelry, the 
Twenty Four Karat Club of Cleveland de- 
sires to go on record as’in complete accord 
with House Bill No. 16545, known as the 
Platinum Stamping Act of 1927 and re- 
spectfully urges and requests its passage dur- 
ing the present session of Congress. Be it 
further resolved that a copy of this resolu- 
tion be forwarded to the Committee in Wash- 
ington.” Copies of the resolution were sent 
to Robert Crosser, J. S. Parker, Simon D. 
Fess and James E. Watson at Washington. 

An echo of the famous Whittemore case 
was heard Feb. 24 with the arrest of Nate 
Weinzimmer alleged to be the last of the 
notorious gang and who is charged with 
driving Whittemore and his wife and other 
members of the gang to Cleveland after the 
$150,000 Fifth Ave. robbery on Jan. 11, 1926. 
Weinzimmer was arrested by detective 
Nathan Obrisky who met him on the street, 
and who asked the detective if he was look- 
ing for him and without answering the de- 
tective placed him under arrest and took him 
to Central station where his appearance 
created a mild sensation as New York police 
had asked Cleveland police to pick him up 
shortly after Whittemore was hanged, but no 
trace of him could be found. After his ar- 
rest he refused to talk and his attorney has 
sought his release on habeas corpus pro- 
ceedings. 

Cleveland police have been notified that 
the Toronto, Can., police department is hold- 
ing two men who are suspected of being part 
of the gang who held up and robbed David 
Shapiro, New York diamond merchant in a 
taxi cab in Cleveland several weeks ago. 
Photos of the pair have been received at 
Cleveland police headquarters and Harry 
Skigan of 2503 E. 55th St., the driver of the 
taxi has identified them as being the men 
who took part in the robbery. Duplicate 
pictures have been sent Mr. Shapiro in New 
York for further identification. The pair 
are reported to have had a large number of 
unset stones in their possession when ar- 
rested. The robbery was the biggest and 
boldest that has occurred in Cleveland for 
many years, the taxi driver being forced to 
drive Mr. Shapiro to a lonely part of the city 
while one of the gang robbed him at his 
leisure. 








The Murray Jewelry Co., Paris, Tenn., 
has been incorporated with a capital of 
$60,000. The incorporators are: W. C. 
Johnson, T. L. Murray, R. A. Odom and 
R. L. Murray. 
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Notes from Alabama 


T. L. McGill, prominent retail jeweler of 
Selma, recently visited J. L. Schaeffer, retail 
jeweler in Montgomery, and _ secretary- 
treasurer of the Alabama Retail Jewelers’ 
Association. Mr. McGill stated that busi- 
ness was good in Selma. 

Officers of the Alabama Retail Jewelers’ 
Association have been confering relative to 
the meeting of the 1927 State convention. 
A place and date of meeting, which is left 
to the executive committee, has not as yet 
been decided upon. It is announced, how- 
ever, that this decision will be made within 
a short time now. 

A man has been arrested at Montgomery 
on advices from the police at Wetumpka, 
where it is charged that he cashed a worth- 
less check for $25 at a retail jewelry store. 
When arrested he was living in Montgomery 
with a wife and child. It is charged that he 


recently abandoned a wife and_ several 
children at Fitzgerald, Ga. 

Members of the Bessemer Merchants’ 
Credit Association, composed of retail 


jewelers and other merchants at Bessemer, 
are opposing the passage of a proposed bill 
in the State legislature which would pro- 
hibit the solicitation of business on any 
premises without the written consent of the 
owners. One of the leaders in the opposi- 
tion movement at Bessemer is J. W. Leggett, 
jeweler. The Ensley Merchants’ Association 
is also opposing the proposed bill. 

James <A. Nelson, retail jeweler of 
Decatur, and mayor of his home city for the 
past 12 years, is now mayor of Greater 
Decatur. Under a recent act of the State 
legislature Albany and Fairview were taken 
into the corporation of Decatur, with 
Mayor Nelson as mayor of the consolidated 
city. This gives Decatur a total population 
of over 15,000 and makes it the second 
largest Decatur in the United States, 
Decatur, IIl., ranking first. Mayor Nelson 
is one of the oldest jewelers in Alabama, 
having been engaged in the retail jewelry 
business at Decatur for the past 40 years. 

Retail jewelers of Alabama are opposing 
a proposed luxury tax which is being con- 
sidered by the State legislature of Alabama. 
The bill was before the State legislature, 
which body recessed a few days ago until 
June 7. The matter will come before the 
legislature when that body meets in June. 
J. L. Schaeffer, of Montgomery, secretary- 
treasurer of the Alabama Retail Jewelers’ 
Association, has written all retail jewelers 
in Alabama requesting that they confer with 
their local representative in the State legis- 
lature regarding this bill. The retail 
jewelers will make a strong effort to defeat 
the passage of the bill, as it would place a 
luxury tax on many articles sold in the retail 
jewelry store. it is said. 








Abe Levy, Lakeland, Fla., has been elected 
to head the new Lakeland Merchants’ Asso- 
ciation, organized a few days ago. This 
association is taking over the Polk County 
Credit Association to be operated as a part 
of the mercantile service. Plans are now 
being made to put on a series of special 
sales days for the general section, Mr. 
Levy having made a survey of the territory 
and brought in the Chamber of Commerce 
and the other civic bodies to help. 











Joseph M. Younkus of Racine recently 
called on Milwaukee wholesale dealers. 

A. Miller, of the A. Miller Jewelry Co., 
Monroe, Wis., visited Milwaukee wholesale 
houses recently. 

Beginning with the first of March, em- 
ployes of the Fred J. Theleman Co., manu- 
facturing jewelers, receive a half holiday on 
Saturday. 

Louis F. Stark, Chilton, was a visitor in 
Milwaukee recently. Mr. Stark was on his 
way to the State bowling tournament being 
held in Racine. 

Moritz Dolgin, 40, who has been in the 
jewelry business for 20 years, died suddenly 
Feb. 16 of heart disease. He is survived by 
his widow, Sarah, and one child. 

The Walworth County Court at Elkhorn, 
Wis., has sent out a notice to creditors of 
Henry Bayer of Whitewater, Wis., notifying 
them to file their claims against his estate 
before April 16, 1927. 

A. O’Brien, who has been associated 
with George Logemann & Sons here for 
several years, is now connected with the 
Joseph Saltzstein jewelry store at 518 
Grand Ave. Mr. O’Brien is in charge of 
the watch repair department. 

Edward Wilde, son of Frank P. Wilde, 
who is associated with his father in their 
jewelry business at 2206 Vliet St., is con- 
fined in the Isolation Hospital here with 
scarlet fever. Young Mr. Wilde is getting 
along very nicely, and it is expected that 
there will be no serious effects from the 
disease. He will probably have to be con- 
fined for the required six weeks, however. 

Max Barkan, of the M. B. Barkan Co., 
reports that his salesmen are doing a re- 
markable business at the present time. Re- 
tailers are buying jewelry in all lines and 
no particular thing is selling better than an- 
other, according to Mr. Barkan. The M. B. 
Barkan Co. is importing diamonds and with- 
in another month or two Mr. Barkan will 
make a trip to Europe to look over the dia- 
mond merchandise. 

An editorial recently appeared in the Bul- 
letin of the Milwaukee Wholesale Jewelers’ 
Association which contained suggestions to 
retailers for getting new business. Said 
the Bulletin: “Go back through the files of 
last year’s newspapers and get a record of 
all the babies born a year ago. The rela- 
tives might want to give baby a present 
on its first birthday, but they need remind- 
ing. How about the bride of a year? Hubby 
will want to give her a present, you may 
be sure. Write out a list of all the people 
whom you think ought to spend money in 
your store. Then get after them.” The 
Milwaukee Wholesale Jewelers’ Association 
' bulletin goes to all retail jewelers through- 
out the State. 

It is expected that jewelers who are situ- 
ated in the eastern part of Milwaukee will 
be greatly benefited by a new association 
which has been formed here and the object 
of which will be to develop and improve 
east side business and wholesale districts. 
The new organization is called the East Side 
Association and is open to all business and 
professional men and women. H. W. 
Brown, of H. W. Brown & Co., has been 
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elected president, and Howard Watts, of 
George Watts & Co., is secretary and treas- 
urer. The new association has pledged itself 
to support every logical and _ reasonable 
measure for the upbuilding and development 
of the east side, and committees will be ap- 
pointed immediately to study the needs of 
the territory. 

A man cannot be held for his wife's debts 
when she signs his name if those debts are 
for luxuries, according to the findings in a 
case before Civil Court Judge Joseph E. 
Cordes. In the Fall of 1925 a watch was 
purchased by a woman from the Klein Co., 
Milwaukee retail jeweler, by which she 
bound herself to pay for it in small install- 
ments. The woman signed her husband’s 
name. The watch was to be a Christmas 
present for her husband, and she hid it in her 
bureau drawer, removing it but once when 
she took it back to the Klein Co. to have 
initials engraved on it. She finally confessed 
to her husband that she had paid but $4 on 
the watch and had little chance of paying 
more, so he took the watch back. The jewelers 
refused to accept it, and a case was started. 
The Klein Co. now has the watch, the $4 
payment and the puzzling situation of selling 
the watch to someone with the initials 
ax bie SB” 








Minneapolis and St. Paul 





Otto Neuman, watchmaker, is helping the 
American Jewelry Co. 38 S. 7th St. 
Minneapolis, on Saturday afternoons. 

Mrs. Betty Schroeder, Weld & Sons, retail 
jewelers, 817 Nicollet Ave., Minneapolis, has 
been ill at Hill Crest Surgical Hospital, 
Minneapolis. 

Harry F. Legg of H. F. Legg & Son, 
retail jewelers, 203 Andrus Bldg., Minne- 
apolis, left Feb. 18 with Mrs. Legg for a 
visit to Florida and Cuba. 

C. C. Cason, head watchmaker of White 
& MacNaught, retail jewelers, 902 Nicollet 
Ave., Minneapolis, was released again from 
the hospital about Feb. 18 after a relapse 
the first of the year. He was operated 
upon last Fall. 

Charles Moss, president of the American 
Jewelry Co., 38 S. 7th St., Minneapolis, 
left Feb. 16 on a pleasure trip to Cin- 
cinnati, O. He expected to be away from 
town about 10 days. 

Nat. Ginsberg, retail jeweler, 813 Hen- 
nepin Ave., Minneapolis, is entered in the 
Twin City handball tournament, which 
starts Feb. 28. All the games are scheduled 
to be held at the St. Paul Athletic Club. 

A. E. Madsen, president of Rettig, Hess 
& Madsen, wholesale jewelers, 100 N. 7th 
St., Minneapolis, left Feb. 19 on a western 
trip. He expected to go as far as the 
Pacific Coast, and to be gone about seven 
weeks. 

Herbert W. Gaus of the wholesale jewelry 
firm of Louis C. Gaus & Co., Minneapolis, 
returned Feb. 18 from a Minnesota trip. He 
was in the southern part of the State, and 
upon his return said that he found business 
much better than he had anticipated. He 
was away about a week. 

Charles Carpenter of J. B. Hudson & 
Son, retail jewelers, 37 S. 7th St., Minne- 
apolis, returned home from Hot Springs, 
Ark., on Feb. 16. Mr. Carpenter has been 
ill the past few months, and he has been 
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regaining his health in this southern resort. 
His friends believe he has greatly improved, 

H. E. Murdock of the wholesale jewelry 
firm of that name, 100 N. 7th St. Minne- 
apolis, accompanied W. Earnest Shemild on 
an outing trip which they took last week. 
A fishing expedition on the St. Croix River 
Feb. 17 was included. The St. Croix js 
one of the beauty spots near the Twin 
Cities. 

Joseph L. Frank, former jeweler of New 
Prague, Minn., and now an optometrist in 
that city, was elected president of the 
Minnesota State Association of Optometrists 
at their 27th annual convention, held in 
Minneapolis Feb. 14 and 15. He formerly 
combined optometry with his jewelry 
business. 

Herman Wehler, retail jeweler, Fairmont, 
Minn., who has been ill in Minneapolis, suffi- 
ciently recovered from his recent operation 
to leave for his home Feb. 18, and was 
taken to the station by D. J. Laven of 
Thos. B. Wilson & Co., wholesale jewelers, 
Minneapolis. He has been advised to rest 
two weeks. 

K. Hatlestad, traveling representative of 
Ostbye & Anderson, manufacturing jewel- 
ers,- Lindley-Skiles building, 622 Nicollet 
Ave., Minneapolis, returned Feb. 19 from a 
trip in Wisconsin. Mr. Hatlestad was gone 
two weeks, and reported business in that 
territory as showing indications of im- 
provement. 

Stan. A. Smith, retail jeweler, Mankato, 
Minn., reported that during the past week 
he had an exceptionally good business. Dur- 
ing the latter part of the week, from about 
Feb. 16 to 19, the automobile show of 
southern Minnesota was held in Mankato, 
and this brought quite a number of cus- 
tomers to town. 

Clarence J. Graen, watchmaker, entered 
the employ of H. B. Thurston, retail jeweler, 
705 W. Lake St., Minneapolis, on Feb. 11. 
He came directly from the store of W. C. 
Leber, retail jeweler, 704 Hennepin Ave., 
Minneapolis. Mr. Graen was employed at 
one time by Mr. Thurston before joining 
the staff of Mr. Leber. 

Robert A. Orr, retail jeweler, Rochester, 
Minn., was in Minneapolis recently on a 
buying trip. Mr. Orr is considering the 
installation of a new front on his store, and 
during his stay in town he considered the 
various types which might be suitable. He 
drove down in his new automobile, and was 
accompanied by Mrs. Orr. 

E. E. Spaulding, representing the Bassett 
Jewelry Co., and who has his headquarters 
in the Lumber Exchange, Minneapolis, 
expected to leave about Feb. 23 on a six 
weeks’ trip which would include Butte, 
Mont.; Denver, Colo., and Salt Lake City, 
Utah. Mr. Spaulding has been in this 
territory about 30 years. He recently re- 
turned from a northern trip. 

Barth & Schloser, manufacturing jewelers, 
506-8, 100 N. 7th St., Minneapolis, have 
as yet found no trace of those responsible 
for the loss by one of their salesmen of his 
entire sample line, valued at about $9,100, 
which disappeared from his hotel room in 
Toledo, O., Feb. 11, during the absence of 
the salesman. He was not gagged as re- 
ported, the home office reported to the rep- 
resentative of THE JEWELERS’ CIRCULAR. 
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of Meyer & W enchants, 
is en route to Honolulu, on a business trip 
to the Islands. 


Morris Meyer, 


Cassetto, are 
the 


A. S. Peterson and Thos. 
both traveling in the northwest in 
interests of the Gorham Co. 

William S. Fulton, manufacturers’ repre- 
sentative, 704 Market St., left for a busi- 
ness trip east on Feb. 17, to be gone for 
some time. 

Just back from a trip through the San 
Joaquin Valley, Thos. O'Neil, with S. J. 
Hammond & Co., thinks crops ought to be 
heavy, following the bountiful rains. 

Jack Lewis, of the J. E. Lewis Jewelry 
Co., made a trip through the near-by terri- 
tory and just escaped the storm. He plans 
to leave again when weather conditions are 
more settled. 

A good demand for bronze book ends and 
other bronze gift lines is coming in from 
retail jewelers, according to Albert Kessler 
& Co., gift and art wholesalers of the 
Furniture Exchange in this city. 

Mrs. William Lowe, wife of William 
Lowe, Bliss Bros. Co., Attleboro, Mass., is 
spending the Winter here. Mr. Lowe was 
here recently and left to continue his trip, 
but he will return later in the Spring. 

P. J. Cummings of the Jewelry, Cutlery 
& Novelty Co. North Attleboro, Mass., is 
visiting his friends in the trade here, accom- 
panied by Mrs. Cummings. They are here 
on a pleasure trip and came via the Canal. 

Wiliiam A. Lamb, chief editor of The 
Washline, and representative of George H. 
Fuller Son Co., Chicago, was here and left 
for the north. He is expected back in San 
Francisco early in March. 

M. Schussler & Co. have entirely re- 
modelled and renovated their offices on the 
third Noor of 704 Market St. Wide entrance 
doors of mahogany and frosted glass have 
been installed and the interior fittings are 
wood- 


French gray walls and mahogany 
work. The concern now has two diamond 
rooms. 


Manufacturers’ 
the trade are: G. 


representatives calling on 
W. Godchaux, of S. O. 
Bigney Co.; William Roman, Goldsmith & 
Loopuit: Philip H. Nathan, representing 
Isachtenberg & Pritzker; Archie Dankert, 
Newall Mfg. Co.:; Robert Kehl, F. H. 
Noble & Co., and Rudy Warner, Warner 
Jewelry Case Co. 

Leon Aurich, of Nordman & Aurich, said 
that during the week of storms and rains 
in the latter part of February, very few of 
the out-of-town retailers had made the trip 
to town, except those of the Bay region. 
The new leases are out for the Jewelers’ 
building. Nordman & Aurich have signed 
for the next 10 years. 

E. J. Gorman is traveling in Southern 
California for the Edson Adams Co,, and 
is sending in some excellent businggs™) wL. F. 
Haley is preparing for his trip in northern 
California. The Edson Adams Co. held its 
annual meeting on Feb. 17, and a very good 
last year’s business was shown by the annual 
report. Franklin R. Haley, president of the 
company returned recently from the east. 

Speaking of conditions in California, ‘}, ER: 
Spiro said that there have been quite a few 
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failures and extensions, mostly in the small 
towns and especially in the south. Storm 
conditions have been severe throughout the 
State with snowslides in the Sierras. On 
account of the hilly nature of much of the 
site, San Francisco has not suffered from 
the flood conditions that have prevailed in 
some portions of the State. 

Harry A. Harris, traveler for R. & L. 
Myers, is leaving on a well-earned vacation. 
He expects to be gone about three months, 
going through the Panama Canal and visit- 
ing Havana, Cuba, and the West Indies. 
Lee S. Myers of the R. & L. Myers Co., is 
in the Sacramento Valley and reports busi- 
ness better than last year. Harry Larner, 
formerly in the material business in Chi- 
cago, is now affiliated with the R. & L. 
Myers Co. 

Out-of-town jewelers calling on the trade 
during the past few days are: J. D. Ben- 
nett, San Rafael; Guido Noack, Sacra- 
mento; E. E. Barnard, manager of the store 
of S. F. Hollander, Eureka, and Mrs, E. E. 
3arnard; E. L. Bothwell, San Jose; Tom 
Wachhorst, Sacramento; S. Sturmer, Sac- 
ramento; M. B. Gardner, San Rafael; Santy 
Lo Monaco, San Jose; and some members 
of the trade who are paying visits of some 


duration. They include C. R. Pearsall and 
wife, of Salt Lake City, and Albert Hansen, 
of Seattle. 











was in Kan- 
sas City last week to replenish his stock. 
Mr. and Mrs. Ray DelaMater, McAlister, 


W. E North, Moran, Kans., 


Okla., spent several days in Kansas City 
last week at the 1927 Motor Show. Mr. 
DelaMater is looking forward to a big 
business year in 1927. 

Invitations have been issued for the wed- 
ding of Miss Mayme Oppenstein and Hal K. 
Negbaur. The wedding will take place on 
March 5, at the Hotel Muehlebach. Miss 
Oppenstein is the daughter of Mrs. Ray Op- 
penstein, and the sister of Harry, Louis, 
Michael and Samuel Oppenstein, owners of 
Oppenstein Bros., one of the well-known 
firms of the city. 

B. H. Jacobs, Atchison, Kans., who has 
been spending several weeks with relatives 
in St, Louis, stopped for a few days’ visit 
in Kansas City, last week, on his way home. 

Henry E. Lewis, traveling salesman for 
the Meyer Jewelry Co., attended the 
Nebraska retail jewelers’ convention last 
week at Hastings, Neb. At the close of the 
convention Mr. Lewis started on his trip 
through northern Kansas. 

Miss Frances Wilson who has been em- 
ploved as bookkeeper for the D. B. Ward 
Jewelry Co., for more than 10 years has 
resigned her position, effective Feb. 15, on 
account of ill health, from which she has 
heen suffering for the past year. LeRoy 
Dudley, formerly conected with the material 
department of the Meyer Jewelry Co., is 
now on the road as a salesman and wil! 
make his first trip soon through western 
Nebraska and northwestern Missouri. Leon 
R. Meyer, vice-president of the same con- 
cern, and Mrs. Meyer, returned Friday from 
the south where they have been for the past 
month on a wedding trip. 
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Pacific Coast Notes 





Geo. W. R. Martin will represent Ringen 
Bres., importers of “Champ” watches, 170 
Broadway, New York, in the Pacific Coast 
territory. 

Dan Levin, retail jeweler of San Jose, is 
pening a new store in the Montgomery 
Hotel block, S. Ist St. This is in addition to 
Mr. Levin’s jewelry store in San Jose. 

Kobert E. Boyd, who recently purchased 
the jewelry business of E. W. Wright, Wil- 
iows, Cal, has held a successful opening 
day. Mr. Boyd was at one time con- 
nected with Dupen’s jewelry store in Chico, 
Cal. 

Johnson & Feige, who have opened a 
jewelry and watch repair store in North 
Sacramento, are also doing engraving and 
are setting diamonds while passers-by look 
on. They have laid in a nice stock of jewelry 
and are also carrying silverware. 

A recent society event in Spokane, Wash., 
was the formal announcement of the engage- 
ment, made at a tea, of Miss Louise Har- 
riet, daughter of Mr. and Mrs. Bert Clausin, 
to Lloyd Garrison Pattee, son of Mr. and 
Mrs. Glen Pattee. Both families are well 
known in Spokane. Mr. Clausin is a whole- 
sale jeweler and Mr. Pattee, Sr., is presi- 
dent of R. J. Hurd & Co. 

W. F. Laraway, Hood River, Ore., who 
for years has been the leading jeweler’ of 
the mid-Columbia district, is offering his 
stock at auction, in an effort to dispose of it 
entirely. Mr. Laraway, who has been in 
business for 25 years, is forced shortly: to 
vacate his store and rather than store his 
goods until he has secured a new location, 
he decided to offer them at auction. 

When Springer’s art store and the new 
jewelry store conducted by E. J. Nelson, 
Seattle, kept open house in their new home, 
in the Pollock building, Mt. Vernon, Wash., 
Camp Fire Girls of the different groups: in 
the city received all visitors. Ten percent 
of all the money taken in on that day for 
sales in either the art store or the jewelry 
department, or any work contracted for, 
went to the Camp Fire Girls for the fur- 
nishing of their new building. Different 
groups received visitors to the store during 
different hours. 








It is a remarkable fact that jewelers in a 
small way of business, sometimes working 
alone excepting for the assisiance of their 
wives, are often able to put up a better fight 
against hold-up men and thieves than the 
employes in a big shop. It is their own 
property that they are defending, which, 
perhaps, accounts for their being willing to 
take risks, while women are often nimbler 
witted than their husbands, especially in the 
case of French women. An illustration of 
ihis type of successful resistance to a hold- 
up occurred in the Boulevard de Clichy, one 
of the most frequented thoroughfares of, 
Paris. A jeweler and his wife were just 
closing for the night, when two men walked 
into the shop, a third watching outside. One 
of the thieves seized the husband by the 
throat, while his companion tried to take pos- 
session of the booty. The wife, however, 
rushed to another entrance and screamed for 
help, and the thieves made off, knowing that 
in a busy street it would be forthcoming. 
One was captured immediately. 
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DOLLAR- 


Gifts and Bridge Prizes 


Twelve of the Outstanding Articles 
from our Import Line for 1927 
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A.L.REED CO. 


. INCORPORATED 1897 
13 ‘Makers of REED CRAFT Gather Goods 
nase Also a General Line of Leather Novelties 
200 Madison Avenue, New York City 
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An Attractive Balcony Gift Department 








How M. |. l-usky Jewelry Co., Nashville, Tenn., 
Gift Wares in Its New Store 


Displays Art and 








MANY retail jewelers are finding it prof- 
itable to install gift departments in their 
jewelry stores and _ enterprising jewelers 
who have, because of lack of floor space, 
been unable to include the gift department 
on the same floor with their regular line, 
have in some instances, used balcony space, 


The illustration published herewith shows 
a view of the gift department on the bal- 
cony floor. The store is decorated in cream 
brick tile and terra cotta and has plate glass. 
display windows on both streets, which are 
used in displaying attractive offerings to in- 
vite the attention of passersby. 
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BALCONY GIFT DEPARTMENT IN THE M. I. LUSKY STORE 


for this purpose. A notable instance in 
which a balcony has been used for a gift 
department is at the store of the M. I. 
Lusky Jewelry Co., Nashville, Tenn., where 
an attractive department has been installed 
in the new store at 700 Church St., in the 
Dillon skyscraper, corner of Seventh Ave. 
Visitors to this store have been particularly 
interested in the gift department because of 
its artistic arrangement and fine furnishings. 
The store is in a busy retail section near 
theatres, hotels, department and _ other 
mercantile places. 


Mr. Lusky engaged in business in Nash- 
ville, 27 years ago, and since 1920, the 
business has been conducted under the pres- 
ent style. 


W. C. Owen, of W. C. ‘Gees Inc., Chi- 
cago, sailed for E curope on the Berlin Feb. 22. 
He will again visit the Leipzig Fair 
as well as other European markets. In addi- 
tion to- considering merchandise in the 
metropolis, he‘ will devote much time in 
seeking unusual items in remote villages. 
Mr. Owen plans to be gone four months. 


Kansas City Art and Giftwares. 
Association to Hold Fourth. 

Show at Hotel Baltimore, 
August 15-20 .oee 


Th 





HE Kansas City Art and Giftwares As 

sociation has announced its fourth an-’ 
nual Gift Show, which will be held at the 
Hotel Baltimore, Aug, 15 to Aug. 20. One’ 
of the most important additions to the Gift 
Show this year is thé entrance of the Kan- 
sas City wholesale jewelers as exhibitors. 
Together with their jewelry lines they are 
also bringing lines from clock and silver- 
ware manufacturers, so that there will be 
exhibits of larger lines of jewelry than 
usually carried in travelers’ trunks, such as 
mesh bags, clocks, silverware, etc. A whole 
floor has been reserved for the jewelers for 
this exhibit. 

The growth of the Kansas City Gift Show 
is notable. Each year the number of ex- 
hibitors and buyers has doubled, and from 
all indications the fourth annual show will 
be a very important affair in this section. 
Already 75 applications for room reserva- 
tions have been received, and reports are 
coming from all over the territory that buy- 
ers are preparing to attend. The third week 
in August, when the show will be held, is 
the most important buying season of the’ 
year when all manufacturers and importers 
have their Fall lines complete and the buy- 
ers are getting ready for their most pros- 
perous season, the Fall and __ holiday 
trade. 

With the advent of the first annual gift 
show three years ago, buyers of giftware 
for department stores, hardware stores, fur- 
niture stores, stationery stores, jewelry 
stores, florist shops and gift and art shops, 
focused their attention on Kansas City as 
a center for giftwares. At each successive 
show more and more buyers of giftware 
have attended. 


The officers of the Kansas City Art and 
Giftwares Association are: W. C. Whit- 
field, of the Rombong Co., president; J. 
Gunther, of the J. Gunther & Son China Co., 
treasurer; Ada M. Kassimer, of the Gift 
Shop Necessities Co., secretary, and Fred 
Sands, of the Mid-Continental Jeweler, 
business manager of the show. 
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The Pairpoint Corporation 


Manufacturers 


of 


Silver Plated Ware, 
Metal Electroliers, 
Decorated Glass Shades, 
Cut and Engraved 
Crystal Glass, 

Fancy Colored 

Blown Glass 











Showing-a-New 
TABLE ENSEMBLE 
of Hand Wrought-Crystal 


The Pairpoint Corporation 


Factories: New Bedford, Mass. 


BRANCHES: 


NEW YORK MONTREAL SAN FRANCISCO 
43-47. W. 23d St. Coristine Bldg., St. Nicholas St. Hammond Bldg., 278 Post St. 
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The Traveling Gift Show 








Associated Eastern Exhibit Tour Meets with Big Success in 
Detroit and Cleveland. 








: en Traveling Gift Show, which has 
been thought of for the past two years, 
by the officers of the Eastern Manufac- 
turers and Importers Exhibit, has been 
realized in the gift field as a wonderful suc- 
cess, the exhibit having been held at the 
Book-Cadillac Hotel, Detroit, Mich., and at 
the Statler Hotel, Cleveland, O., during the 
last two weeks. 

A large percentage of the members of the 
Eastern Manufacturers and Importers are 
on this traveling circuit which still includes 


Co., A. L. Reed Co., Inc., Rehberger & 
Saul, Inc., Rustic Well Foundry, Mary 
Ryan, Tony Sarg, Saul Mfg. Co., Selden 
Glass, Howard G. Selden, I. Shainin & 
Co., Simondetti & Co., Inc., Lawrence B. 
Smith Co., Spicer Studio, Wm. A. Skinks 
& Co. Talavera Importing Co. E. R. 
Thieler, Wm. H. Tombs Studios, Treitner 
& Froelich, Vineland Flint Glass Works, J. 
Baxter Webb, M. Wille, Roger Williams 
Studio, and Wiltshaw & Robinson, Ltd. 
“Bringing the Eastern Market to Your 
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Let “Lookers” Be Quite Free’ 
to Look 


ALESMANSHIP methods in the gift 
department of the jewelry store can 
with advantage be much less formal, as a 
rule, than in most of the other departments. 
Beautiful gift things so often sell themselves 
if only we give them a chance. 

A diamond, a watch, a piece of silver- 
ware—-of course, we want to know all there 
is to know about them when we buy, so 
that salesmanship in these departments must 
convince us of the flawlessness and brilliancy 
of the gem; that the watch we are shown 
will really keep time, and that the quality 
of the silverware will never cause us to 
blush. 

But in the gift department it is different. 
Customers like to come and go at will. 











DISPLAY ROOM OF GEORGE F. LITTLE AT THE BOOK-CADILLAC HOTEL, 


DETROIT 


Buffalo, N. Y., Hotel Statler, March 21 to 
26; Pittsburgh, Pa., Hotel William Penn, 
March 28 to April 2; St. Louis, Mo., Hotel 
Statler, April 11 to April 16; Kansas City, 
Mo., Hotel Baltimore, April 18 to 23; Min- 
neapolis, Minn., Hotel Radisson, April 25 to 
30; Philadelphia, Pa. Hotel Benjamin 
Franklin, May 16 to 21. 

Among the exhibitors are G. H. Barrel 
& Co., Ferdinand Bing & Co.’s Successors, 
Inc., Bradley Studios, Bybee Pottery Co., 
California Faience Co., Carlton Ware, 
Clewell Studio, Craftman Studio, F. 
Ehrenreich & Son, Electrolite Products Co., 
Fourman Bros. & Co., Fulper Pottery Co., 
Greenwich Box Shop, Haeger Potteries, 
Inc., Charles Hall, Inc., Murray M. Har- 
vey, Wm. F. Hayes Co., Hayes-Turchin 
Co., Inc., Hubley Mfg. Co., Jarnow & Co., 
Kanne & Bessant, Inc., Kay & Ellinger, 
Inc., The Lane Co., Emil S. Larsen & Co., 
Inc., Joseph J. Leinfelder & Sons, Rudolf 
Lesch, W. E. Lindemann & Co., George 
F, Little, Lukas Decors, Mountain Com- 
munity, Inc., Ann Murphy Studio, Markel 
Co., Inc., Earl W. Newton & Associates, F. 
Pavel & Co., Peter Perazzo, Pitt Petri, S. 
Craig Preston, Elsie Prince Studio, Nara 
Trading Co., Pullman Metal Specialties Co., 
Pyraglass Products, George G. Quincy & 


Door” is the slogan which the traveling 
group has broadcast throughout the land 
and which has been responded to by the 
many buyers, 

The comments of the many buyers were 
to the effect that a high class exhibit of 
this kind should receive the earnest support 
of the buyers for many reasons, one being 
the saving of time and expense of visiting 
the eastern market, and another, that were 
they to try to see all of the lines shown at 
these exhibits, it would take a week or more 
and many would be overlooked on account 
of insufficient time, which would be to the 
disadvantage of the buyer. 

The group is traveling in its own Pullman 
and express cars, thus saving time and mak- 
ing it easier to carry a larger assortment 
of merchandise than could ordinarily be car- 
ried by any one salesman on the road. 

Paul L. Grunwaldt, for five years with 
Alfred Fantl, 120 W. 32nd St., will open an 
office in a few days at 225 Fifth Ave., New 
York, as resident buyer. Mr. Grunwaldt 
will offer his services as resident buyer for 
concerns requiring novelties, jewelry, gift 
merchandise, silverware and leather ' goods. 
This office will also be used as headquarters 
for out-of-town buvers coming to New York. 





MARY RYAN’S EXHIBIT DURING THE VISIT TO DETROIT 


They like to “browse.” Quite likely they 
have nothing particular in mind and are 
“just looking around.” Yet a unique pair of 
book-ends—graceful pheasants, perhaps, in 
antique silver finish—catches the browsing 
eve of Mrs. Newtown, they take her fancy, 
and she buys them on the spot and has 
them sent to her home. 

Or it may be that an out-of-town visitor 
has heard of our department and comes just 
to walk through, or is brought by her host- 
ess that she may see the dainty and unusual 
things to be found there. Here is a lovely 
piece of pottery from Morocco—or perhaps 
from Cincinnati; a quaintly artistic bowl- 
holder in fashionable wrought iron—the bowl 
a glorious red or restful green; some little 
trifle having no particular purpose in life 
vet novel, funny, perhaps, something easily 
tucked away in the corner of a traveling 
hag to be carried home as a souvenir or as 
an inexpensive remembrance for a friend. 
To see is to appreciate and admire; and, 
again, a sale is made on the spot, or possibly 
two or three! 

Much business will come to us in just 
such ways if we put pretty things where 
people can see them for themselves, and then 
always make the “lookers” feel that they 
are welcome to come and look. 
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Will Be at the 


1927 


STATLER HOTEL, BOSTON, MASS. 
March 14th to 19th, 1927 
and at the 


SINTON HOTEL, CINCINNATI, OHIO 
April 4th to 9th, 1927 


Gifts and Art Furnishings 


of Rare Distinction 


To this charming mart of beauty, there has come Gifts and Art 
Furnishings offered by every conceivable specialist in the world who 
can contribute a trinket or gift appropriate to the needs of lovely 
women and their homes. Here ts perhaps the most gorgeous display 
of Gifts and Art Furnishings in design, quality and variations of 
loveliness suited to the gift trade. 


A visit to this Exhibit will be an education long to be remembered. 


Ask the Jeweler who has been there. 


A. STANLEY BrussEL, President Geo. F. Lirtte, Managing Director 
FrANK W. JENKINS, Vice President 225 5th Ave., New York City 


EASTERN MANUFACTURERS AND IMPORTERS EXHIBIT, Inc. 
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Eastern Manufacturers’ and Importers’ Exhibit 





Fifth Semi-Annual Show at Palmer House, Chicago, .Most Successful Ever Held — 


Many Jewelers in Attendance 





y 
> 





——— 


Cuicaco, Feb. 26.—Some splendid _busi- 
ness was booked at the fifth semi-annual 
exhibition of the Eastern Manufacturers’ 
and Importers’ Exhibit in the Palmer House 
here Jan. 31 to Feb. 12, according to those 
in charge of this big event. With more ex- 
hibitors than ever before and the entire 
seventh floor completed, the’ exhibition was 
one that will be remembered for its high 
character of merchandise and the complete- 
ness of the display of every exhibitor. 


Buyers were in attendance early, and the 
exhibitors were much encouraged by a good 
array of early orders. At previous shows 
of this kind buyers held off for the first 
few days until they had seen everything and 
then made their selections. This time, how- 
ever, they indicated that the gift business 
has reached a real practical basis by making 
as many of their selections as possible on 
the first day or two, devoting the rest of the 
time to making second and third tours of 
exhibits to see if they had overlooked any- 
thing that might be to their advantage. 

Due credit must be given to the manage- 
ment of this organization as in no way was 
any buyer molested or annoyed in his tour 
of the exhibit, but was treated with every 
courtesy by each and every member, each 
one earnestly endeavoring to make the buy- 
ers’ visit a pleasure instead of a task. 

The election of officers of the Eastern 
Manufacturers’ and Importers’ Exhibit for 
1927, brings the presidency again to A. 
Stanley Brussell, of the Ferdinand Bing Co. 
Mr. Brussell has held the post of president 
since the organization of the association and 
has been the very able chairman of the asso- 
ciation. ‘Frank Wadsworth Jenkins, of 
Charles Hall Co., also retains his post of 
vice-president. His able and earnest efforts 
in encouraging the co-operation of members 
and their brotherly duty to each other is 
only one of the many noble characteristics 
of his ability to do big things. 

The work of George F. Little has resulted 
in the foundation and construction of an or- 
ganization of which the trade in general may 
be justly proud. Through his earnest efforts 
and hard work has come an exhibition that 
is a delight to the eye and a pleasure to 
visit. The management of this organization 
has involved more than the selling of 
merchandise, for in each room every effort 
was put forth to see that the display itself 
must be harmonious and individual, thus 
making each article stand out by itself. 

The following directors have been re- 
elected: EE. T. Simondetti, of the Simon- 
detti Co., importers of Italian ware; S. 
Craig Preston, of the Mohr Art Co., Toledo, 
0.; George F. Little, importer of Carlton 
ware, New York; Edward H. Thieler, of 
the House Of Jugs, New-York; Frank 
Wadsworth Jenkins, of Charles Hall Co., 
New York :A. Stanley Brussell, of Ferdi- 
nand Bing Co., New York; Joseph A. Jones, 


OF hp 
of Mountain Cofnmunity, New York. Every 
officer of the organization was re-elected, 
with the exception of Robert ,S. Parrish, 
Edward H. Thieler taking his place. 

Many of the leading firms in the gift 
trade which have not previously¥* exhibited 
with this organization because of the lack of 
space, were on hand with their lines. The 
exhibit was most impressive and to list the 
articles would be impossible, yet some of the 
newer things, the majority of them imported, 
were novelties suitable to the jewelry trade. 

There were many new things in glass, 
Bohemia being responsible for a large num- 
ber of them, while France, Italy, Sweden 
and England were the sources of others. 
Lamps in every conceivable style and shape 
including those made from old musket pieces 
and Colt revolvers, caused quite a lot of 
comment and were purchased by some of the 
leading western decorators. Then too, there 
were the familiar peacock lamps, but in 
smaller sizes with correspondingly lower 
prices. There were many new things in sil- 
ver and bronze goods and in wrought iron. 
One of the best lines ever seen in tiled tables 
was shown at very reasonable prices. 

The show was marked by a larger at- 
tendance of jewelers than ever before, thus 
showing that the jeweler is awakening to 
the opportunities in the gift business and 
will hereafter be a potential competitor of 
the regular gift shops. It was noticeable 
also that among those in attendance were 
many of the large jewelry jobbers. 


Attracting Women Smokers to 
the Gift Department 





ERE is a fact that is worth the careful 
consideration of all jewelers and all gift 
department managers: 

Women who smoke feel much more at 
ease in purchasing smoking equipment at 
the gift department of a jewelry store than 
at almost any other place. 

This is the case because the purchasers 
have a certain amount of privacy at the gift 
department that they will not find in a regu- 
lar tobacco store or in a department store 
due to the fact that there are not so many 
men in the gift department, and due to the 
additional fact that there is not such a press 
of customers at the gift department as in 
the department store. Also women feel 
more like making their purchases of smok- 
ing equipment at the gift department be- 
cause they instinctively want the best equip- 
ment there is to be secured and they feel 
that the jewelry store carries the best, of 
course. 

In view of this, then, it would be found 
by the gift department to be a very profitable 
proposition to stage a “Smokers’ Equip- 
ment Sale” for a Week or so during which 
such goods were played up in the store’s 


om 


show wihgew and during which the goods 
were also €xtensively advertised by the store. 
Of course the goods shouid not be pre-' 
sented as primarily intended for the use of 
feminine smokers, but women could be 
urged to come to the store and see the 
splendid smoking goods for men the store 
was carrying. Then the women would see 
the feminine smoking articles offered for 
sale and would buy accordingly. 

There isn’t a doubt in the world but what, 
smoking among women is on the increase 
with a consequent large increase in the de-: 
mand for feminine smoking equipment and: 
the wise gift department will realize that 
this is the case and will’ cash in on it ac-: 
cordingly by staging some such sale as: 
this. 





Selling Gifts for Presentation to 
the Bride 


ONE of the best bets of the gift depart- 

ment of the jewelry store is, of course, 
the proposition of selling articles for pres- 
entation to brides. 

Since this is the case it is evident that any- 
thing the gift department can do to mark 
itself, in the minds of the public, as being 
headquarters for such articles, will be a very 
good thing indeed for the department in the 
way of boosting business. 

In view of this, then, it would be a 
splendid proposition for the gift department 
to obtain photos of important brides and 
bridal couples and to display these photos 
in the main show window of the store with 
some such placard as this attached to the 
photos: 

“MANY OF THE GIFTS FoR THIS WED- 
DING PURCHASED HERE. 

“The marriage of Miss Cleo Smith 
and Mr. Harry Dart—one of the im- 
portant social events of the season— 
found many friends and relatives buy- 
ing wedding presents for the couple at 
this store.” 

Then surrounding the photo and the 
placard the store could arrange some samples 
of the sort of goods that were bought at 
the store for use as wedding gifts and with 
these articles there could be an additional 
placard stating that similar goods were 
bought for use as wedding gifts and urging 
all folk who were going to buy wedding 
gifts for presentation to other brides and 
grooms to come into the store and make 
their purchases at once. 

This sort of thing would be of immense 
interest to many folk and would make the 
public take greater interest in the store’s 
show windows and would, therefore, boost 
business accordingly. ‘ 

The best part of this promotion stunt is 
that it would call for very little effort or. 
time in order“to put it -over. 
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Bringing the Eastern Market to Your Door 





SSOLIATED 
‘EASTERN 
EXHIBITORS 


To have an EXHIBITION OF GIFT AND ART FURNISHINGS worthy of your 
confidence is the thought with which this organization of IMPORTERS AND MANU- 
FACTURERS was formed. 


The existing sense of progress that prevails through every part of the GIFT AND ART 
FURNISHING trade, makes us use every facility we can command to bring to your 
city SIXTY OR MORE LINES OF MERCHANDISE from the leading houses of 


America that you may see the 


New Things First 


| i arr Statler Hotel............ March 21st to 26th 

Pal someon, PA. 2.066605 Wm. Penn Hotel........ March 28th to April 2nd 
ee Biatier Tietel............. April 11th to 16th 
KANSAS CITY, MO. ........ Baltimore Hotel......... April 18th to 23rd 
MINNEAPOLIS, MINN. ...... Radisson Hotel ......... April 25th to 30th 
PHILADELPHIA, PA. ....... Benjamin Franklin Hotel. .May 16th to 21st 


GEORGE F. LITTLE, Manager, 225 Fifth Avenue, New York City 
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Easter Time in the Gift Department 


Helpful Hints on Selling Merchandise With a Special Appeal to Travelers and Those Who 





Stay at Home 
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a is the period when new 
44 clothes and accessories appear. Milady 
is shopping now, deciding what kind of a 
suit, coat, hat, dress, shoes, pocketbook, 
gloves, umbrella, and maybe traveling bag, 
she will wish to complete her costume. What 
can the jeweler furnish Milady to complete 
her Easter costume? 

The jeweler with the gift department can 
offer her quite a few things which she may 
desire and which she may need to complete 
her Easter costume. The jeweler has purses 
or bags of gold, silver, leather and beads. 
These are needed. The vanity cases, the at- 
tractive powder cases, the rouge stick cases, 
the tiny memo pad, the silver or gold pencils, 
the change purses, the bill folds, the key 
cases, all have to be taken into considera- 
tion with the purchase of a new pocketbook 
or purse. The buckle for the new pumps, 
the brilliant hat ornament, and new pieces 
of jewelry should also be shown, because 
they are needed for the completion of the 
costume. 

The question of umbrellas and canes for 
the man should not be slighted. The man 
is as interested in a good looking cane as 
is the woman in having a nice umbrella if 
it should rain. So these two items must be 
given some display space. 

Many people go away over the Easter 
vacation and the traveling bag, equipped 
cand unequipped, should be shown, giving the 
customer more of a range of price than as- 
sortment of styles. 


The window display can be given in such 
a manner as to suggest that the jeweler is 
‘the one to whom to turn for advice on the 
artistic finishing touches to the costume 
such as beads, chains, bracelets, purses, 
canes, umbrellas, etc. But, it never does any 
‘harm to have a tiny sign in the front of the 
window display putting this into words. In- 
‘side the store the salespeople can talk about 
the display, but the window must silently 
speak for itself. Either items in the gift 
and jewelry department which will appeal to 
women or men in relation to their Easter 
costume should be shown in the window for 
a few weeks before Easter in groups or a 
clever sales person should select several 
articles which will make up a complete har- 
‘Monious group of accessories for one woman. 

A traveling bag can be shown, with ac- 
cessories, the accessories having been decided 
upon as ivory with blue initials. Then blue 
and white with a black pigskin bag are the 
colors. The umbrella should be a dark blue 
silk, the handle of silver or a color har- 
monious to the other items. The purse can 
be blue lizard skin, with a blue and white 
lining and fitted with a blue enamel or blue 
and white enamel powder box and lip stick 
case. If the purse is not equipped with these 
Pieces then appropriate ones can be placed 
‘beside the open purse. The pencil can be 
‘gold or silver, depending upon the bag’s trim- 


mings and the clasp of the purse and the 
umbrella handle. If the memorandum: book 
can match the pocketbook, so much the bet- 
ter, but otherwise the memorandum book, 
change purse, bill fold, and key case should 
be made to match, and offered in the display. 
The buckles for the shoes, the hat ornament, 
and some pieces of jewelry such as a blue 
bead chain and bracelet and maybe a ring 
which matches can be added. This method 
of display will link up many items and draw 
the woman into purchasing more than a 
purse, shoe buckles, a hat ornament or some 
other article. 

There can also be the tiny display in the 
window bearing the wording “Eastertime 
Gifts for the Home” or “Eastertime gifts 
for the Wife.” The merchandise shown in 
the window, or on the store display table 
should carry the new items which have been 
purchased and just received from the manu- 
facturers and importers for just this season 
of the year. 

All types of novelties in china, glass, pot- 
tery, leather and miscellaneous pieces should 
be in this assortment. There is something 
there which a man will feel will appeal to 
his wife more than a bunch of flowers which 
will promptly fade. 

Eastertime is the beginning of Springtime 
activities, and the jeweler must with the 
passing of April 17 bring forth the Spring 
merchandise and feature it in his store. 





Suggestions on Grouping Gift 
Merchandise for Sales 





HE idea of grouping merchandise to sug- 

gest the sale of more than one article 
is being practiced in every line of business. 
The department store with its close associa- 
tion of departments is an example of this 
sales method and its successful operation. 
A department store will group book ends and 
new books or luggage, new books, stationery, 
and appropriate wearing apparel. 

The jewelry store with its gift depart- 
ment has the same opportunity—the same 
chance to suggest other items for pur- 
chase through association in display. 

In displaying desk sets, for example, the 
jeweler does not stop there—or should not. 
He should take into consideration other 
items which can appear on that desk with 
the desk set in question. His display, 
whether on a desk itself, or on a table or in 
a show window should have a picture frame, 
a flower vase or bud vase and a pair of 
book ends which though individuel items and 
not part of the desk equipment as a whole 
appeals to the eye of the customer in its 
completeness and not in its individual pieces. 
The jeweler may even offer this complete 
display at one figure offering the customer 
a saving of a few dollars over the pur- 
chase price of each item separately. This 


can be done through the salesperson’s talk 
or by a small card bearing a list of each 
item and its individual price with a notation 
“entire assortment for $——.” 

The same idea can be followed <in’ other 
items such as the tea set. There is a cake 
dish, cheese and cracker dish, sandwich 
dish and china or glass ash trays and ciga- 
rette boxes which are needed to complete 
the table. The tea set is comprised of 
plate, cup and saucer, and other - articles 
necessary to the serving of the tea, sugar, 
lemon or milk, but it stops there. Then 
the hostess must bring out a cake dish of 
another type and cigarette box of another. 
and then ash trays and a sandwich dish of 
still another pattern. And her table be- 
comes a hodge-podge of china or china and 
glassware. 

The jeweler can solve this confused table 
problem for the customer by going through 
his stock and picking out the odd pieces 
which will harmonize with each other and 
with the tea set to be displayed. Then he 
can set the table, either in his window or on 
a teawagon or a card table, in his store and 
list the price of each item and give an at- 
tractive price to the entire display if sold 
complete. 

There are numerous ways beside these two 
given above whereby merchandise may be 
grouped and sold either at a reduction in 
price because of the grouping or sold at 
their regular price total. 

A silver comb, brush and mirror can be 
grouped with colored glassware for the 
bureau. A flower vase, a shaving mirror, a 
hand mirror, a cigarette box, jewel box and 
ash tray and military brushes can be shown 
for the man’s chifferobe or bureau top, and 
so on through endless assortments which will 
suggest themselves to the jeweler when he 
goes over his stock with merchandise asso- 
ciation in mind. 

And, just as these items will suggest 
association one with the other to the jeweler 
himself in making the display, so will the 
suggestion be felt by the customer—but more 
strongly because the customer will see the 
completed display. 





A recent exhibition of Frank Gardner 
Hale’s hand-wrought jewelry and enamels, 
proved to be one of the most attractive 
exhibitions ever brought to Galesburg, II1., 
under the auspices of the Galesburg Civic 
Art League. The exhibit opened in the 
Recreation Room of Whiting Hall recently. 
In the evening, Mr. Hale talked on his 
especial form of art. All of the local crafts- 
men were present, and the jewelers of the 
city formed perhaps the most keenly inter- 
ested part of the whole audience, Mr. Hale 
went from Galesburg to Texas with his col- 
lection, where he intends to exhibit this 
interesting group of jewelry. 
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Visit our showrooms 
for a large selection of 
Bronze, China, Onyx 
and Marble Clocksets. 


e Clocksets have re- 
is turned to popular 
S| favor and are being 
used in elaborate fash- 
ion. 
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Our 1927 Selections of Italian Marbles and Potteries is superior in beauty 
and variety to any we have ever shown. 






Artistic, reasonable and attractive Gifts from all over Europe. 


F ERDINAND BING & CO’S. Successors, Inc. : 


. i Ki 
Pacific Coast Representative: Henry C. Hubley, 67 69 Irving Place 5 
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T150-Q (8x113¢) Tray, Tapestry Insert 
Antique Silver or Gold Finish 


Write for our new No. 10 Catalogue 


Showing the various articles manufactured by us. 





ae Empireware — “Cellini” Hard Enamel — ‘ 
8006-5 Empireware Flower Galleon silverware—Intaglio Glass Novelties aa KA 
Vase, Antique Silver or —Hammered silverware—Jeweled Gift Nov- 654 Beverage Shaker, Galleon | 


LOLs, 


: Gold Finish elties—Silhouette, Gaelic, Normandy Lace and a 


Tapestry Serving or Boudoir Trays. 


“Where Novelties Originate’’ 
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New York Representative Pacific Coast Representatives BS 
PHILIP EBB e - Uarr ompany, TAC, SUNDERLAND AND MILLER, 

s : ® 

Room 516, Fifth Ave. Bldg. " 5 i ; 
Manufacturers Since 1869 607 Sun Bldg., 7th and Hill Sts. RY 


Los Angeles, California 


West Somerville, Massachusetts a é 
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grALy supplies the gift market with much 
beautiful merchandise of which pottery, 
of the most exquisite colorings and in a wide 
variety of shapes and designs, occupies a 


Among the sought after items for the gift 
shop the perfume bottle and desk or smok- 
ing equipment hold important places. In 
Group No. 774 both of these items are 

















Group No. 772—aARTISTIC BITS OF POTTERY FOR THE GIFT DEPARTMENT 


prominent place. Group No. 772 illustrates 
a number of very artistic pieces of which no 
two vases bear the least similarity to one 
another as to contour, or decoration. Most 
all of these vases can be put to practical 
use as containers for flowers, but even 
without this advantage they make artistic 
decorative pieces. The center group consists 
of morrocan pottery and leather goods of 
charming conventional design and brilliant 
coloring. The leather articles consist of a 
variety of pocket books hand tooled in dis- 
tinctive patterns. 
* * * 

Interesting subjects for book ends are 
always marketable and the one shown in 
Group No. 773 represents a ship which is 
a very popular subject for book-ends and 
other decorative pieces and even for paint- 
ings and sketches. This three-masted vessel, 
with all sails set, presents a sturdy picture 
and one can visualize it fighting its way 
through the rough seas or being attacked 
by some pirate ship on its way to some far 
off port. There is always a glamor and 
romance attached to most any sort of sea 
craft as well as a certain majesty which 
earns its lasting popularity. The smoking 
stands also shown in this group are not only 
attractive but sanitary. They are artistically 


designed and come in three colors: Chinese 
red, bronze or verdi antique. They. are 
easily cleaned and very practical. Pressing 


down the knob releases the bow! for cleaning. 





shown. The bottles and atomizers are of 
the stone set metal variety so much in vogue 
at the present time. The bright gold finish 


there is the cigarette box, match container 
and two individual ash trays which coim- 
pletes the set. The desk set is also of tin 
but substantially made and _ attractive «in 
appearance. 

xk * * 

Simplicity in glassware is very often de- 
sirable and especially when combined with 
artistry in shape and design. In Group No. 
775 a charming array of decorative glass- 
ware is shown. This is of domestic manu- 
facture. It is of a beautiful lustre and may 
be had in four colors—amber, amethyst, blue 
and rainbow. Aside from the vases the line 
consists of many numbers suitable for 
milady’s dresser and for console sets. The 
decorations are neat and simple either in con- 
ventional bandings or dainty floral patterns 
and present highly profitable and distinctive 
gift shop items, 

* * * 

Bookends seems to maintain their popu- 
larity and find a ready market at all seasons 
of the year. The ones illustrated in Group 
No. 776 are of the better variety being 
made of solid bronze and designed by real 
artists. The little Dutch boy and girl figures 
are quaintly interesting and the child 

















Group No. 773—SHIP MODEL BOOKEND AND ATTRACTIVE SMOKING STANDS 


and colored stones make them charming 
requisites for pthe dressing’*table. The 
novelty smoking set of tin is decorated with 
a colorful floral design. Besides the tray 


iigures are winsome and charming as such a 
subject always is. Those at either end 
present charming subjects done in bold relief. 
The ink well in the center of group will 
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A Rapid-Selling 
Up-to-the-Minute Line 








Newest Shapes in 
Exquisitely Colored 
Glassware Handsome- 
ly Enriched With 
Sterling Silver. 


ERE is a line designed to meet the ] 
constant demand for something 
new! We have selected items of 
the newest design and created a 
group of numbers that kave a 
strong popular appeal. 


These exquisite pieces are patterned in 
beautiful solid-colored glassware, in Green, 
Amber, and Rose, on which we have placed 
our VICTORIA design worked in Sterling 
Silver. Your customers will surely appreci- 
ate the striking effect produced by Silver, 
on a background of green, amber, or rose. 


Every article in this line is popularly priced. 


Complete catalog and price 
list gladly sent. 


Monthly bulletins of the newest creations in Glassware “Gifts That Last” 


NATIONAL SILVER DEPOSIT WARE COMPANY, INC. 


} 
| 179-181-183 Wooster Street — MANUFACTURERS — Near Bleecker St., New York 
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n Extra Revenue— 


Selden selections comprise so much real worth in the way of useful- 
ness, grace and low cost, that their establishment in up-to-date 


Jewelry Stores makes extra profits for that shop. 





BYBEE POTTERY CO. 
Hand Made in the Foothills of the 
Cumberlands 


SPICER STUDIO 


Individual Shapes in Blown Glassware 


TALAVERA IMPORTING CO. 
Mexican Glass 


G. H. BARREL & CO. 
Morocco Pottery and Leather 


ELSIE PRINCE STUDIO 


California Poppies, Cosmos and Asters 


CRAFTSMAN STUDIO 
Specialties in Hand Wrought Copper 


BRADLEY STUDIO 
Daintily Decorated Novelties of a 
Thousand Uses 


CALIFORNIA FAIENCE CO. 
Distinctive Pottery and Tiles 





CLEWELL STUDIOS 
Bronze Pottery in an Unusual Treat- 
ment 


PETER PERAZZO 
Alabaster, Italian Majolica and Peasant 
W are 
TREITNER & FROELICH 
Hand Tooled Leather Objects 


ROGER WILLIAMS STUDIO 


Early Italian Reproductions 


RUSTIC WELL FOUNDRY 
Hand Foundered Objects by Noted 
Artists 
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COWAN POTTERY STUDIOS 
Graceful Pottery and Exceptional 
Shapes. 


EUROPEAN SPECIALTY CO. 
Delightful Italian Leather and W ooden 
Items 


J. BAXTER WEBB 
Dainty Organdy Boudoir Necessities 


SELDEN GLASS 


Catalonian and Lalique Reproductions 


PYRAGLASS PRODUCTS CO. _ 
Attractive Plaques of Well Known 
Prints on Special Mounts 


KAY & ELLINGER 
Austrian Pottery, and Imported Candles ° 


EARL W. NEWTON & ASSOCIATES 
Mirrors Reflecting Merit 
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instantly appeal to the masculine taste be- 
cause of its dignified simplicity. 
* * * 


There is a certain lure about attractive 
boxes whether they be empty or not. In 


THE JEWELERS’ 


CIRCULAR 


the Indian and dressed bird. These hold 
both matches and “smokes.” The items at 
the sides are of Gouda pottery hand painted 
in bold designs. They are unusual in con- 


tour and attractive in their colorings. 

















Group No. 774—-PERFUME BOTTLES, ATOMIZER 


S AND DESK SETS SURE TO ATTRACT ATTENTION 


(See text on page 113) 


Group No. 777 a wide variety is shown to 
meet the most exacting and discriminating 
tastes. The centre grouping contains wooden 
boxes for all uses in a variety of shapes 
and charming decorations. At the ends are 
shown metal boxes for the boudoir in the 
Etruscan gold finish and set with colored 
stones. These are suitable for powder or 
for trinkets and are highly decorative. 
* * * 


Three lamps with what may be termed 
masculine appeal are shown in Group No. 
778. They are simple but most distinctive 
in appearance. The end lamps are of antique 
finished iron 27 inches in height. One is a 
candle lamp and the other has a brass oil 
font which just shows below the edge of the 
shade. The shades are parchment, hand 
painted, and are bound with leather. They 
are 18 inches in diameter. The center lamp 
has a metal base of brass in antique finish. 
It is etched in black in an Oriental design. 
The shade is of iridescent shell. 

* * * 

Smokers novelties in a wide variety, both 
artistic and delightfully grotesque are 
illustrated in Group No. 779. The center 
group consists in most part of Austrian 
pottery match and cigarette holders. The 
two wood carved items in this group are 
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in Group No. 780. The pitcher and handled 
mugs are suitable for the serving of most 
any sort of beverage and are of a translucent 
character with a silver deposit banding and 
etched design. The colors are delicate. The 
glass itself has a sort of frosty finish giving 
it a charming appearance. The other pieces, 
suitable for a variety of purposes, are daintily 
cut and have a hammered silver border. 
Such items make excellent gifts and are 
suitable for prizes. 
* * * 

Superior lamp bases and _ candlesticks. 
together with decorative boxes, all in solid 
bronze, are shown in Group No. 781. They 
are all Egyptian in design and motif and of 
splendid workmanship. Merchandise of this. 
character is of the staple variety, is always 
in good taste and is the kind one buys to 
beautify the home and not because it is an 
attractive novelty. Like good books and fine 
rugs they are permanent fixtures and not to 
be discarded for the newer variety. The 
ornamentation is rich without being ornate. 
Articles of this kind are a necessary adjunct 
to the well equipped gift shop. 








Louis D. Sebra, former Penacook, N. H., 
jeweler and well known athlete, was buried 
there recently, following funeral services in 
Everett, Mass. He was born in Penacook 
and was 40 years of age. He died in Chel- 
sea, Mass., Feb. 9. After graduating from 




















Group No. 775—A CHARMING ARRAY OF GLASSWARE IN SIMPLE DESIGNS 
(See text on page 113) 


Beautiful glassware is always a charming 
accessory to the well set table and quite 
within the reach of the average housewife. 
A few suggestions in this line are illustrated 


high school, where he starred as a baseball 
and basketball player, he entered the jewelry 
business at Penacook and later in Chelsea, 
Mass. 




















Groupe No. 776—CAREFULLY SELECTED BRONZE BOOKENDS AND INK 


WELL 


(See text on page 113) 
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“Buy from Reliable Importers” 


REMEMBER— 
The bigger your display 
of Chinese Gift Goods, the 
more trade you will attract, 
the more sales you will 
make, and, consequently, 


the more profit you will 





show on your investment. 





Wend Your Way to our 
Display at the Eastern 
Manufacturers’ and Impor- 
ters’ Exhibit, Statler Hotel, 
Boston, March 14th to 
19th. We promise that 
you shall not regret it. 
Mr. H. P. Hunt and Mr. 
A. Shainin will be there to 


greet you. 








Profusely Illustrated Catalogue Mailed on Request 





I. SHAININ & CO. 


Direct Importers of Chinese Artwares 
Purchasing Offices in China at SHANGHAI and PEKING 


NEW YORK: 139 Fifth Avenue 
SAN FRANCISCO: 268 Market Street 


CHICAGO: R. F. Hartman, 36 South State Street 
BOSTON: H. P. & H. F. Hunt Co., 41 Pearl Street 
LOS ANGELES: Albert B. Hess, Transportation Bldg. 





“20 Years of Successful Merchandising” ——— 
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Coro Creations 


Perles Paristenne 


Combining the soft lustrous beauty 
of Pearls with the sparkling brilliancy 
of Rhinestones. 


Included in the assortment are collars, 
bracelet, and earring of popular and 
attractive baroque pearls, with alter- 
nating rhinestones individually set. 


Variations of the collar and bracelet 
sets in single, double, and triple 
strands, as well as festoon necklaces. 


All styles may be had in either a 
creamy white, or tea rose pink. 


To retail from $1.00 to $5.00. 


Perles Parisienne are the 
perfect accessory for 
the New Spring Frock. 


Write for our New Spring Catalogue 


COHN & ROSENBERGER 


47 WEST 34th STREET 
Cor. Broadway at 34th Street 
NEW YORK, N. Y. 


Popular Jewelry At Popular Prices 
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Selling Undecided Customers 


HE gift department of the jewelry store 
T is much like the book store. There are 


shelves of fascinating books in the book 








the need, the salesperson is not a salesperson, 
only somebody left in the shop to take money 
for the merchandise which sells itself and 
wrap up the article afterwards. 

A salesperson who can become interested 














Group No. 777—A SELECTION OF DAINTY BOXES TO MEET THE MOST EXACTING TASTE 


(See text 


store, and tables and shelves of fascinating 
items in the gift department. The prospec- 
tive customer enters both these places in 
much the same frame of mind. She comes 
{o buy a particular item. The customer who 
comes for a particular gift in the gift de- 
partment usually asks for it and will glance 
around while making the selection and hav- 
ing the article wrapped. After her purchase 
is made she is still a prospective customer, 
for, having purchased what she came for. 
she is open-minded and ready for a clever 
salesperson to interest her in other merchan- 
dise on display. 

If the customer makes a selection in the 
gift department, the salesman of the gift 
department will think up items that will go 
well with the article selected and suggest 
them, showing them in relationship with the 
article already chosen. 

The customer who visits the gift depart- 
ment of the jewelry store wants, let us say, 
something in the way of decoration for the 
living-room or dining-room. She comes in 
open-minded, the limit being the amount of 
money to be spent and the type of home the 
object will go into. The clever salesperson 
will immediately draw the woman customer 
into a brief description of the room in 
which the object will be placed. A lamp 
will be considered, smoking items, book-ends 
for the table, a metal desk set. 

In mentioning the different items, the sales- 
person will do well to display them to the 
customer separately, and away from other 
merchandise if possible. 

A customer enters the gift department 
but does not know what to select. She 
wants something for a young girl who, ap- 
parently, has everything. She is undecided. 
She herself can think of nothing appropriate. 
The salesperson has then to learn something 
about this young girl who has everything, 
the while offering suggestions and showing 
the items suggested. 

In salesmanship undecided customers are 
a problem, and wnless the salesperson is in- 
terested in human nature and can throw her- 
self or himself into the breach and endeavor 
to help the customer find something to fill 


on page 115) 


in each and every customer and the cus- 
tomer’s needs is invaluable. 





Interest the Men in Your 
Gift Department Stock 





A RATHER surprisingly large number of 

people have the mistaken idea that the 
gift department of the jewelry store caters 
principally or almost entirely to women. 
These people seem to think that there is 
almost nothing obtainable at the gift depart- 
ment that would be suitable for presentation 
to a man. 

In view of this, then, it would be the best 
sort of business for the gift department to 
run some advertising in the local newspaper 
in which comment was made on the large 
number of articles carried by the store which 
are particularly suited to men. The depart- 
ment could tell about some of these articles 
in detail and show just how the articles are 
to be used by men and just why they are so 


a special window display of the articles car- 
ried by the gift department which were par- 
ticularly suited to men. In this window dis- 
play there could be a dignified placard say- 
ing, “Gifts for Men,” or something like that, 
and then there might be a placard with each 
of the articles on display telling all about it. 

Finally, the store might stage a special sale 
for a week or so of men’s goods. This sort 
of a sale, if given sufficient prominence, 
would be certain to attract a good deal of 
attention and it would be certain, therefore, 
to be. productive of a worth-while amount of 
business for the department. 





Tell Them About Your New 
Gift Merchandise 


QNE of the biggest assets the gift depart- 

ment of the jewelry store has in getting 
more business is a reputation for having a 
stock of goods that is always fresh and 
new. 

It is evident, then, that anything the gift 
department can do in enhancing this reputa- 
tion will be a mighty good thing for the 
establishment in securing more business and 
in making more money. 

And one splendid method of doing this is 
by placing a bulletin in the store every week 
telling about the shipments of new goods 
received during the week. 


Such a bulletin might read like this: 


“New Goops Recetvep By Our Girr 
DEPARTMENT THIS WEEK: 

“Attractive new candles, embodying dif- 
ferent styles from any we have previously 
offered for sale. 

“Attractive new playing cards with dif- 
ferent art backs from any seen in this 
city. 

“Beautiful new leather goods which will 
be shown in our gift department for the 
first time tomorrow. 

“Come in and see these goods. You 
will be welcome whether you purchase 
anything or not.’ 

To make it certain that the public would 
realize that each week’s bulletin was en- 
tirely new, it would be a good plan to use 




















Group No. 778—LAMPS DESIGNED TO APPEAL TO MEN 
(See text on page 115) 


greatly appreciated by the men who use 
them. Then the store could urge folk to 
come to the department and purchase gifts 
for men at the store at once. 

In addition to running this advertising for 
the gift department the store could also stage 


different colored cards and different inks in 
preparing the bulletins from week to week. 

This would give a newsy, interesting touch: 
to the gift department’s promotion work 
which would be sure to help business very 
materially. 
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_M. Wille—Art Goods 


41 UNION SQUARE 


Broadway at 17th Street 
NEW YORK 


An endless variety of Art and Gift Wares 
remarkably beautiful and unique, such as we 
have been selling to the Jewelry trade 


since 1900 


Hundreds of items are our own creations, 
made especially for us, not obtainable elsewhere. 





























Throughout the Scandinavian countries “Dragsted” 


| 
! Dragsted Famous Pewter 
stands for quality and skill of the highest order. 
{ 





! “Cuivre Poli’’ 


Highly finished Brass Goods, Desk Sets and 
Desk Accessories. 


| Golden Glow and Green Patina Coppers 


Hand Wrought. 


Reproductions of “Old World” Antique 
Pewter 
A very large collection of things unusual. 





Keramics from Famous Studios 


| 
Marble Onyx and Alabaster 





combined with Bronze and Pewter. 


ETCHED and Cut Glass from Bohemia 
“Old Time” Bottles from Denmark 


Eastern Manufacturers’ and Importers’ Exhibit 


Statler Hotel, Boston, Mass. 


| 
These are just a few items of our large displays at the 
\ 
March 13-19 


Sinton Hotel, Cincinnati, Ohio 

April 3-9 
ASSOCIATED EASTERN EXHIBITORS 
STATLER HOTEL, BUFFALO, N. Y. 
MARCH 21ST TO 26TH. 
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PRICED---to Sell in Quantity 


HESE 6 imported Dresden porcelain clocks are 
taken from a line of beautifully modeled, daintily 
hand-tinted ornamental timekeepers. 
For the Retailer: These pretty pieces are quick sellers 
when mounted with the good American movement we 
supply. 
Granting that these clocks are good—their 
prices make them doubly good. Never be- 
fore has merchandise like this been quoted 
so reasonably. 
For the Jobber: These handsome Dresden clocks are a 
source of profitable revenue when sold as blank clock 
cases. Special prices on request. 
Write for our proposition and a copy of our latest cata- 
log of exclusive giftwares importations. 


FOURMAN BROS.& CO Inc 


{ IMPORTERS OF BEAUTY AND UTILITY 
IN EXCLUSIVE GIFTWARES 


The Fourman Building 


69 West 237St. 
New York City 
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Arranging the Gift Section 





By LEE BuELL 


MANY jewelers have hesitated and de- 
bated a long time about establishing 
When a 


Gift Departments in their stores. 


THE JEWELERS’ 


CIRCULAR 


to bother with it,” and then they wonder 
why they do not sell more merchandise from 
this gift department on which they “took a 
chance.” 

The jeweler will never create a desire on 
the part of the public to look at his gift 
department items or be successful with such 

















Grouvp No, 779-—-SMOKERS’ NOVELTIES IN 


jeweler feels that his jewelry department 1s 
not making satisfactory progress, it is time 
to add a gift department. One has only to 
look around him today to see the success of 
his fellow jewelers, who were not afraid to 
“take a chance.” He won, and now has a 
successful and thriving line of gift items. 

From my own experience in the retail 
business for over 18 years as salesman and 
buyer, I have watched with interest the 
progress made by jewelers, and now, having 
the opportunity to travel, I see more and 
more of the value of gift departments in 
jewelry stores. A _ gift department not 
cheap—not expensive, but just carrying a 
good line of modest priced items to appeal 
to the masses, with a sprinkling of some 
good leaders, as to price, and for the better 
class trade a few expensive items. 

Book ends, art objects etc., will fill one 
of the needs for medium priced items within 
reach of all classes of customers. 

The arrangement of the gift departments 
in some jewelry stores is very good. In 
some others it is only fair and in a goodly 
portion no idea of arrangement is shown. 

The large portion who seem to have no 
idea of arrangement may have reached this 
state through lack of taste or interest in 
the proper display or have been “too busy 


UNIQUE DESIGNS AND ATTRACTIVE COLORINGS 


(See text on page 115) 


a department unless he takes the time and 
gives it the necessary thought to proper 
arrangement of stock. Only by so doing 
can the public be interested. 
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My appeal to the jeweler is that he gives 
more time, thought and attention to the 
gift department. It deserves his attention 
and such efforts will be rewarded. 

Gift items tucked away on a high shelf, 
in a dark corner, or in a case hidden by other 
merchandise will never sell. Put gift items 
out in plain sight, where there is plenty of 
light to show them off to advantage. Put 
them .on tables. A good idea is to put a 
small lead table near the door with some 
good, colorful, attractive items on it, items 
that will attract attention as customers come 
and go. Customers will then stop and look. 
That is the opportunity to call attention to 
the gift department. 


Do not crowd display tables. Small tables 
are the best on which to display gift 
merchandise. Do not put too many items 
of one color on the same table. Show 
contrast by placing light and dark objects 
near together. So arranged both articles 
show to better advantage. 

The covering on tables deserves much 
consideration and attention. It should not 
be too dark as somber colored articles will 
not show well and it should not be too 
light as such material soils easily and often 
the jeweler is “too busy” to change the 
covering and this leaves a bad impression on 
the customer’s mind. 

















Group No. 780—BEAUTIFUL GLASSWARE WHICH WILL ATTRACT THE ATTENTION OF THE 


HOUSEWIFE ‘See 














Group No. 781—LAMP BASES, CANDLESTICKS AND DECORATIVE BOXES OF PARTICULAR INTEREST’ 


(See text on page 115) 


tert cn page 115) 


Place here and there a choice piece on the 
show cases, under a lamp, or where there 
is plenty of light, to attract attention. And 
do not stop there but suggest other items 
you have in your gift department. Never 
“push” your customers. If they are inter- 
ested enough to look and ask questions an 
impression has been made and nine times out 
of ten they will come back again. 

Take the same interest in the gift depart- 
ment that you do in the arrangement of 
your home and you will succeed. 














The Aladdin Mfg. Co., Muncie, Ind., 
manufacturer of desk lights, table lamps, 
floor lamps, brighe lamps, etc., has just 
isued a most attractive catalog containing 
many new items of interest to the trade. 
A catalog will be gladly supplied by the 
manufacturers on request. 
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Bronzes Made by Craftsmen Not Machines 
And our prices are no more than the imitators, so why not 
have the originals. 

Send for our illustrated catalogue 


Visit Our Display at the Eastern Manufacturers & Importers 
Exhibit, Statler Hotel, Boston, Mass., 
March 14th to 19th 


Pompeian Bronze Co. 


INCORPORATED 
Manufacturers of Artistic Bronzes 


225 Fifth Avenue Room see New York City 














WITH REMOVABLE 
COLORED POTTERY BOWL 
$48°° PER DOZ* HEIGHT 
ELEVEN INCHES - CATALOGUE - 





225 Fifth Avenue 
New York 


————, 





Tuere is such a difference between 
fine Chinese brasses and the ordinary im- 
ported pieces. Baltimore Clipper brasses 
insure charm, distinction and quality. 


se ss 


Manager. 


* @fe BALTIMORE CLIPPER IMPORTING Co 


6EPleasant Street EAA BaltimoreMaryland 


225 Firts Ave. 


Complete Line on Display at the 
EASTERN MANUFACTURERS & IMPORTERS EXHIBITS 
Boston: Hotei STATLER CINCINNATI: Hotet SINTON 
Marcy 14TH To 19TH APRIL 4TH TO 9TH 






Room — 


New York: 











Selling Hubley Lamps 


If the cash register in your lamp department 
hasn’t been ringing often enough to suit you— 
/ if it hasn’t been register- 





‘) ing enough profits on the 
sales made, why not do as 
hundreds of other jewel- 
ers have recently done— 
put in the Hubley line of 
lamps and metal tables. 





A Sample line sent you 
will convince you of their 
real beauty which means 
they will build business— 
and hold  business—for 
your store. 


Visit our Display at the Eastern 

Manufacturers and Importers 

Exhibit, Statler Hotel, Boston 
March 13-19 








New York Representative: 
George F. Little, 
225 Fifth Ave., New York 














Hubley Manufacturing Co. 
LANCASTER, PA. 
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Keeping Up Interest in the Gift Department 


Featuring Weekly Window Displays of Special Merchandise Interests a Wide Circle of 





Prospective Customers. 

















= 








a are jewelers with gift depart- 
ments who are running weekly gift fea- 
tures. In a recent issue of the Gift 
Department of THE JEWELERS’ CIRCULAR an 
article appeared telling about a “Boudoir 
Week” and articles featured at that time, 
and it has been learned that jewelers like 
this idea of weekly merchandise features 
and are busily thinking up new “weeks” to 
run. 

Briefly we can list an almost unending 
series of weekly merchandise features. The 
man’s merchandise, the woman’s, the boy’s 
and the girl’s and the baby’s have been writ- 
ten about from time to time. So, too, has 
the bride’s, the debutante’s, the graduate’s 
and the college boy’s and girl’s. We will 
not list the merchandise at this moment 
which will accompany these special displays, 
but they will be taken into consideration 
later in this article. 

The jeweler can run weekly merchandise 
features for different professional and busi- 
ness people. A window for the artist, the 
writer, the modiste, the musician, the execu- 
tive, the secretary, the school teacher, the 
man with a den, the bachelor, the spinster, 
the woman smoker, the man smoker and the 
bridegroom. Interspersed with these weeks 
will, of course, be the holiday displays of 
appropriate merchandise. 

A previous article appearing in this de- 
partment featured the suggestion of weekly 
displays of merchandise from each of the 
countries whose stock is represented in the 
gift department. Then can come the weekly 
merchandise feature of items for special 
rooms—the living room, the sewing room, 
the nursery, the children’s room, the bed- 
room, the kitchen, the dining room, the hall, 
the sun parlor, the guest room, the dressing 
room, and the den. 

The merchandise carried in the well 
stocked gift department will offer such a 
large selection of merchandise for the dining 
room that the jeweler will be able to divide 
this up into “suggestions for the plate rack,” 
“suggestions for the sideboard,” “suggestions 
for the china closet,” “suggestions for the 
tea wagon,” “suggestions for the dining 
room table.” The same idea can be utilized 
in the living room to some extent—“sug- 
gestions for the mantelpiece” (and in this 
should be considered the fireplace atmos- 
phere), “suggestions for the living room 
table,” “suggestions for the lighting of the 
living room.” The living room desk and 
smoking accessories can be taken into con- 
sideration if the jeweler feels so inclined. 

The idea of these weekly merchandise sug- 
gestions or features is to create a picture in 
the woman’s and the man’s mind of what can 
be put in such and such a room or given 
to such and such.a person in a certain situa- 
tion. A woman who sees certain merchan- 
dise which is attractive for plate racks in the 
dining room will want some of that mer- 


chandise if she has a plate rack and no hus- 
band’s approval or disapproval will change 
her wants. When she has saved enough 
money out of the house allowance she will 
satisfy that wish, created by a suggestive 
display. 

Placing merchandise in a window is good 
display, but giving that merchandise a definite 
connection with the home will do imore to 
impress it upon the customer’s mind. Some 
items appropriate for a plate rack can be 
shown in the window without a word being 
said about their decorative value in a home, 
and women will admire them and wish they 
had them. But if there were just a little 
card in the window bearing the message 
“suggestions for the plate rack,” or “sug- 
gestions for the dining room,” the woman 
would immediately see her home invaded by 
this decorative idea and either accept or re- 
fuse it for her type of dining room. 

Telling the woman what she can do with 
merchandise in addition to showing it to her 
is good display. Actually doing the thing 
which can be done with the merchandise is 
better still, but there are a few windows 
large enough to permit of lifelike display in 
as many cases as the jeweler wishes, there- 
fore the little card messenger. 

In the window for the artist should be 
leather folios, and some very beautiful items 
which the eye of the artist will appreciate 
quicker than that of the layman. A travel- 
ing bag, equipped, and a shaving kit will 
also be good suggestions. The many folios, 
though, are the most appealing, though the 
leather diary album and “my trip” are also 
good. 

The writer is interested in the diary, my 
trip, the folio, the pen and pencil sets, the 
scrap book with leather cover, the album, 
and the desk sets of brass, copper and 
leather, and even the parchment, though they 
would most likely appeal more to the house- 
wife than the writer. 

The modiste is interested in the scissors, 
thimble, sewing basket, and manicuring set, 
address book and appointment book. 

The musician is interested in about the 
same things as the artist and the writer. 

The executive is interested in the leather 
books, the bronze, brass or copper desk set 
and the appropriate smoking equipment for 
an office. 

The secretary is interested in leather boxes 
of useful size in which she may carry sew- 
ing or embroidery work to and from the 
office. She is interested in the leather cover 
for the novel she will carry, and in a com- 
pact manicure set for her desk drawer, a 
pen and pencil set, a vase for her desk and, 
of course, a diary. 

The school teacher likes about the same 
thing as. the secretary, but book ends, ink 
well, and a brass pen and pencil tray can be 
added, as most teachers prefer to use their 
own things on top of their desks. 


The man with the den is the easiest one 
of all. Just the things which are substantial, 
decorative and man-appearing should be 
shown in this window. The bachelor and 
the man with the den are similar. The dif- 
ference will be in the amount of things 
which the jeweler’s gift department has for 
men. The bachelor will have‘ an address 
book, and appointment book and diary which 
the married man with the den is not sup- 
posed to have. 

The spinster receives such things as will 
make her one room most complete and home- 
like. She can have gifts from living room 
pieces of pottery to boudoir items. 

The woman smoker will have the dainty 
smoking sets, the lacquered pieces, while the 
man smoker will have the substantial 
things. 

The bridegroom suggestions will include 
everything for a man that he will use about 
the new home in which the woman’s needs 
have been most likely completely thought of 
and his almost entirely disregarded. 








The H. P. & H. F. Hunt Co., of 41 Pearl 
St., Boston, Mass., announces that it is mak- 
ing over an entire room into an Oriental 
Room, to house the evergrowing Chinese art- 
ware lines from I. Shainin & Co., of New 
York, San Francisco, Shanghai and Peking. 
New England wholesale buyers will now 
have a large, representative and a permanent 
display of Chinese wares in Boston, and to 
this display new and unusual pieces will con- 
stantly be added. The varied lines include 
hand carved and hammered _brassware, 
colorful Peking cloisonné, copperware, 
pewter, lamps, cinnabar lacquer, porcelains, 
soapstone articles, jewelry novelties in rings, 
chokers, etc., Chinese embroideries, new im- 
portations of Chinese jute rugs, jewel trees, 
cabinets, and a large variety of unusual gifts 
and antiques. The Hunt Co. regards its 
connection with I. Shainin & Co. as a most 
important addition to its agency, due not 
only to the high quality of merchandise im- 
ported and the exceptionally favorable 
prices, but because of the co-operation given 
by the Shainin company not only in New 
York headquarters, but from their offices in 
Shanghai and Peking as well. In spite of 
a phenomenal growth of business, and 
numerous difficulties encountered in import- 
ing merchandise originating almost 10,000 
miles away, orders were filled so promptly 
and satisfactorily that the Hunt company 
has decided to give this exceptional line the 
setting it deserves—an entire room by itself. 
The Hunt company will also co-operate with 
I. Shainin & Co. in the coming Exhibit of 
the Eastern Manufacturers and Importers 
at the New Statler Hotel, Boston, from 
March 14 to 19, where H. P. Hunt will 
assist’ A. Shainin in welcoming all New 
England buyers. 
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A Story any Business Man will Understand ~ 


Ero Tsar = This picture attracted your attention. The full 

' color print, will do much better in your window, 
Besides, consider these other reasons why you 
should SELL PICTURES. 








They add charm to your store. 
They add customers to your clientele. 
They add dollars to your bank account. 


RUDOLF LESCH 


Publishers of Finer Pictures 


225 FIFTH AVE. NEW YORK 


“When you sell Pictures, sell ART.” 





on 8 fe 
The Gorgeous Galleon” By J. D. Whiting 




















Velvetex Hand Decorated Wooden Candles 


Very decorative for your windows and quick sellers, as they do not bend, break or 


fade. 
You can triple your business on candlesticks if you display them with our candles. 
gg come in 20 different color combinations and in three sizes. 

. $9.00 per doz. pair 6”. ..$15.00 per doz. pair 24”...$18.00 per doz. pair 
To introduce these candles to some dealers who have not carried them we will put 
up a special small assortment for the month of March. We will send 3 Pr. 10”, 


—2 Pr. 16”,—1 Pr. 24” for $6.00. 
Our Candles can be seen at the New York Office of Ferdinand Bing & Co., 67 Irving Place 
_ or at our home office. 


SANDERSON ART CO. "MILWAUKEE, WIS. 














Perfume Sprays 


in every design and color 


A complete new line of Women’s High 
Grade French Imported 


HAND BAGS 


And numerous Bridge Prizes all at 
reasonable prices. 


Visit our display at the Statler Hotel, 
Boston, Mass., March 13-19. 
And our New Showroom 
706 at 225 Fifth Ave. 


J. Leo Grogan 


225 Fifth Ave. New York 


1926-1927 Edition 





The Jewelers’ Circular 


Buyers’ Directory 





Useful to Buyers and as a Directory of 
the Jewelry and Allied Lines 

















Price One Dollar 





Blood Pressure in Ocular Work 


By Eugene G. Wiseman. 267 pages, illustrated 
cre llateaatiaaeaaas The Jewelers’ Circular Publishing Co. 

| 1] New York, N. Y. 

The Optical Publishing Company John Street ew York, 


11 John Street : : : : New York 
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 §. S. WHITE 


PLATINUM SOLDERS 
GOLD SOLDERS 


ALLOYS for WHITE, 
| GREEN and YELLOW GOLD 


9 
| Prices Are Right; Materials Are Reliable 











Write for Complete Information 
WY, In order that I might devote my entire time to my 
Manufacturing Optical Business, I am offering 
i THE S. S. WHITE DENTAL MEG. CO. FOR SALE 
: INDUSTRIAL DIVISION , 
either as a whole or a part interest in my jewelry and 


retail optical business. 

This business has been established for 25 years and 
is the largest and most up-to-date in the city. 

The Allied Chemical & Dye Corp. of New York City 
has just closed a deal to establish a 125 million dollar 
plant within seven miles of Petersburg which will add 
greatly to the business of this city. 

An excellent opportunity for a retail jewelry and both 
wholesale and retail optical business. 


E. H. TITMUS, Petersburg, Va. 


) | |) 152 W. 42nd Street New York, N. Y. 


FACTORY ADDRESS 
Prince Bay, Staten Island, N. Y. 


We buy sweeps and waste materials. 

Assaying and refining are done under the 

best conditions, with adequate facilities 
and by technically trained men. 
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Limp Cloth, 3x6%. Over 300 pages. 


Classified—first, as to Product, and then the 
Manufacturer’s, Importer’s or Jobber’s name and 
address, geographically arranged. 


is a Gold Mine~ | 
(Silver and Platinum | 
| too) 


In Your store there 


—_-\ 


Ship us your Gold ] 
Scrap.Platinum,Sweep- 
ings, Spa yam 
| and Plated Articles. 


A recognized standard and indispensable hand- 











book for all buyers of Jewelry, kindred lines and 
supplies. 





Price, $1.00 





The Jewelers’ Circular Publishing Company 
1] John Street 


New York 

















| and let us “pan it out! 
4 by refining _—— 


| Quick returns and ay 
fullallowance assured |i 
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’ Sevco Senne G Refine Co, 
Kya 51 SOUTH THIRD STREET 
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Announcing — 


The Opening 


of our 


Beautiful New Salesroom 







37 West 47th Street 


New York City 





@79| 1 is with utmost pleasure that we 
PIR! extend a cordial invitation to call 
ESR! and inspect the handsome selection 


% s¥) of Herschede Hall, Mantel and 
&e $9} Boudoir Clocks on display there. 













A Beautiful Place 
Showing 
Beautiful Clocks 


If Not Supplied—W rite 
Today for Latest Catalog! 


The HERSCHEDE HALL CLOCK &% 


CINCINNATI, OHIO 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THE 
CrircuLAR regarding any advantageous 
device or plan which they are utilizing in con- 
nection with their business. 


















The Top 0’ the Mornin’ to Ye! 





Written Expressly for The Jewelers’ Cireular 




















: igon Irish are a romantic and poetical 
race and the advertising for March 17th 
should run partially in that vein. America, 
whether she is Irish or not, wears a ribbon 
of green for that day and the store that 
shows a green symbol will attract the atten- 
tion and the trade of the novelty-seeking 
crowd. It should therefore be the aim of 
every jeweler to have his ads catchy and 
attractive. This was the thought of Holmes, 
New Orleans, La., when they put forth the 
following ad: 

Pat may be foolish 

very wrong; 

Pat has a temper which doesn’t last 

long ; 

Pat’s full 

knows-— 

But youll never find a coward where 

the shamrock grows. 

This was followed with a list of novelties, 
favors, etc., suitable for the day. In con- 
junction with this ad they unveiled a strik- 
ing window display. The floor was covered 
with simulated green grass, and in this were 
laid boxes of shamrock filled with cotton and 
in the center reposed a small gift. Papier 
mache Irish potatoes were to be filled with 
candies and used as a table favor, as well as 
other novelties for the party table. In vel- 
vet boxes there were small pieces of jewelry, 
both for men and women, tied with green 
ribbon and adorned with a shamrock. In the 
center, presiding over all was a large doll 
dressed in flaring skirts of tulle and green 
silk. 

Jaccards, St. Louis, Mo., attracted the 
crowds to their store when the following ad 
appeared in the paper: 

St. Patrick’s Day 


—Whether one happens to be direct 
from the old sod, or just “Irish by 
descent,” St. Patrick’s Day, the festi- 
val in commemoration of the Patron 
Saint of Ireland, is duly celebrated. 

—The shamrock is worn everywhere 
in commemoration of St. Patrick—the 
three little leaves emblematic of the 
Trinity, and the green significant of 


and sometimes 


of jollity, as everybody 





the undying gratitude to his memory. 
—And so tomorrow we will give 
COMPLIMENTARY 3,500 little 
green shamrocks—to be worn on the 
lapel of the coats—Ask for them at 
the stationery department. 


MEN! SEE OUR WINDOW DIS- 
PLAY FOR SPECIAL AN- 
NOUNCEMENT 


Their window was a thing of beauty. The 
background was hung with panel curtains, 
alternately of green and white. In the cen- 
ter was a mound of excelsior among which 
writhed green snakes, while a larger one 
with forked tongue was hissing at a couple 
of little figures—a boy in velvet suit and 
big green hat, and a little girl in stiffly 
starched skirt and cap of white, bedecked 
with shamrocks. In the rear was a stand, 
holding a high-handled basket tied with green 
ribbons and filled with green carnations. At 
the base of the basket were arranged nut 
cups, bon bon dishes and small paper favors. 
There were tall lamp posts with parchment 
shades, rods on which Irish flags were 
hung, small boxes opened to show the gift 
and some wrapped in white paper and sealed 
with a shamrock; while on the floor were all 
sorts of table decorations—green paper 
roses and carnations, pipes, shamrocks, harps, 
hats, place cards, silver bud vases, thimbles, 
paper sets, book ends, etc. An art card to 
one side announced: 


Special for the Men— 
Is Your Name Patrick? 

If so, you are entitled to a little Irish flag of 
silk. Come in and fill out your card 
These cards formed an excellent basis for a 
mailing list as they had space on them for 

the name and the address. 

Stationery and the allied lines are the most 
called for merchandise at this time and the 
publicity which Robinson’s, Los Angeles, 
Cal., gave to this would be well worth copy- 
ing. They ran several ads at this time and 
two of the best ones are herewith quoted: 


St. Patrick’s Day Novelties 
Gay favors, which embody the spirit 


of this jubilant occasion are to be 
found in our gift department. Here, 
too, are whimsical novelties which sug- 
gest whole trains of ideas for parties. 


(Then followed a list with price of each 
item. ) 


CANDLES AND CANDLESTICKS 


There should be green candles all 
over the house on St. Patrick’s Night. 
These graceful mahogany finished can- 
dlesticks, with two attractive candles 
included, are offered at the moderate 
price of 95c. 


Their second ad read: 


Write a Letter to the Old Folks at Home 
Let them know that you are thinking 
of them 
Green Tinted Stationery 
Just the thing on which to write your 
invitations to the informal dinner, 
dance or card party to celebrate 


St. Patrick’s Day 


Their window complimented their printed 
publicity and so beautiful, and harmonious 
it was that few passed without stopping to 
admire its contents. The walls were of 
dove gray, and across them in a diagonal 
row stretched a line of green paper sham- 
rocks, each six inches in diameter. At each 
end were stands draped with green crépe, 
the long scarf trailing acrass the floor 
from one end to the other. On the taller 
was set a roll of white glazed paper on which 
was painted a shamrock, together with sev- 
eral boxes of green tinted stationery 
sprinkled with little green shamrocks. On 
the lower stand were three boxes of note 
paper, on the top of each being a little paper 
figure, suitable for a St. Patrick Day place 
card. The floor was covered with a gray 
mat, and on it were laid favors in typical 
Irish shape. Here, too, were shown boxes 
of green tinted stationery; snappers contain- 
ing paper hats of green and white; a deck 
set of green bronze, as well as. greeting 
cards and other novelties. 

The Parmelee Dohrmann Co., Los An- 
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MASTERPIECES of the ART of CLOCKMAKING 












Bronze Metal Tambour Clock 





Just a few examples of the extensive 
line of 8-day, High-grade, World 
Renowned, Chelsea Clocks. 

Cost more than others, 

BUT 


The Value is there. 


On sale by Highest-class Jewelers 


CHELSEA CLOCK Co. 


(Established 1897) 


10 STATE STREET BOSTON, MASS. Louis XVI Clock 


Bronze Metal Cases 


GIFTS THAT LAST— 
CAN BE HANDED DOWN AS HEIRLOOMS 


METAL CASES FINISHED TO ORDER AS DESIRED 


CHELSEA 
we | CLOCKS {[-Rzs: 





Banjo Clock 
Beautifully Decorated 
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Yacht Ship's Bell Clock Clock and Barometer Desk Set “Commander” Ship’s Bell Clock 
(Also Without Base) (Also Clock Sold Separately) 
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geles, Cal., lay great stress on proper table 
settings. 

In order to encourage this they always ar- 
range a table or two for the special days 
and occasions. Their St. Pat table was laid 
for an informal luncheon. The centerpiece 
was a large stove-pipe hat of green. Radi- 
ating from this in an uneven sunburst effect 
were green silk ribbons and at each point 
alternating was a papier mache pig and a 
real Irish potato. The place cards were of 
harp shape and the nut baskets a tiny sham- 
rock cup. A full complement of flatware 
was used as well as a good showing of cut 
glass and silver dishes. 











Smiles 





Mrs.: “Don’t you think there should be 
more clubs for women?” 

Mr.: “N-no; I think it better to try kind- 
ness first.”"--Whiz Bang. 





“Are you a clock-watcher?” asked Mr. 
Drake of the candidate for a job. 
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The Problem of Departmentizing 








Some elucidations by Chas. A. Hammarstram, Organization Council, Black, Starr & Frost, New York 

















MODERN conditions are rapidly chang- 

ing our methods of retail store man- 
agement. These conditions are making it 
more and more necessary to have accurate 
information upon every phase of the retail 
store, even though its volume be compara- 
tively small. 

Two facts should be at the finger tips of 
every store owner; namely, the amount of 
money taken in by each department and 
the amount of money expended within each 
department to obtain those sales. Analysis 
of the daily sales by departments and 
classes of merchandise will readily give the 
facts as to revenue produced. To obtain 
the corresponding expenses for that depart- 
ment is not always as easy. For one thing, 
there are expenses that occur but once or 
twice a year, others at irregular intervals 


A better method would be to charge the 
store for which the work was done an arbi- 
trary percentage of the selling price to the 
customer. If the charge to the customer 
was $12, then, the store for whom the work 
was done might well be charged 60 per cent. 
or 70 per cent. of the selling price. This 
method is simple and if the percentage be 
derived after investigation and is based 
upon known facts, it is fair and effective. 
Generally this method tends to be arbitrary 
and rather to understate the charge to the 
department because the facts are not well 
known. Supplies going into watch repair 
work generally range between 10 per cent. 
and 15 per cent. of the year’s watch repair 
receipts and the total wages amount to about 
65 per cent. of the cash receipts. In this 
percentage are included not only the wages 
for watchmakers, but also those for super- 



































“No. I don’t like inside work,” replied during the year, and still others which are 
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the applicant, without heat, “I’m a whistle- 
listener.” 





Hotel Clerk: 
here ?” 

Smith: “I just blew in from the West 
with a bunch of cattle.” 


“Why, how did you get 


Hotel Clerk: “Well, where are the rest 
of them?” 
Smith: “Down at the stock yard. I 


ain't as particular as they are.” 





A man in a hurry rushed into a bank. 
Two receiving tellers were busy at their 
respective windows. Two lines had formed. 
One line contained three women, the other, 
eighteen men. Mr. Man-in-a-Hurry paused 
and surveyed both lines. He gave a full 
minute to his survey. Then he joined the 
line of men. 


“Give a sentence containing eight feet.” 
‘Four boys walked down the street.” 





Farmer : “Samanthy, do you want me to 
bring you anything from the city today ?” 

His wife: “Yes, Si; you might bring me 
a few jars of that traffic jam I see adver- 
tised in the papers.” 





RECORDS SHOULD BE KEPT RELIGIOUSLY 
most difficult to allocate correctly over the 
various departments. The business world 
has, however, devised several methods for 
finding out, with reasonable accuracy, the 
expenses involved in running each depart- 
ment. Each method has its advantages and 
disadvantages. Selections of the method to 
be used should be conditioned upon one 
thing, to get the main facts, the outstanding 
tendencies of the situation rather than a 
statement correct to the last penny. 

The above considerations are involved in 
an inquiry made to THE JEWELERS’ CIRCULAR 
during the past week. This jeweler has 
two stores. Both of these stores take in 
watch repair work. One store, however, 
does all. the watch repairing. The question 
is how should the watch repair work be 
charged. to the store that is merely taking 
in the work? Should it be charged at the 
retail price? Should it be charged at the 
cost price, and if at the cost price what 
constitutes the cost of cleaning and over- 
hauling a given watch? Obviously the first 
method, although very simple, fails to re- 
veal the extent to which the store has pro- 
duced sales in watch repair work and would 
overstate the sales of the store doing the 
work while, at the same time, understating 
the sales of the other store. 


vision and clerical work. Hence, if any 
arbitrary percentage is set without a special 
investigation it is well to set it high, say, 
around 80 per cent. 

Another method which is both simple and 
effective where it can be used is to allocate 
to one or two workmen all the work from 
the other store and then charge this work- 
man’s salary plus the cost of the actual sup- 
plies consumed and also an arbitrary amount 
for certain overhead items such as light, 
heat, rent, insurance and taxes. 

Still another method is to determine the 
cost per shop hour for repair work. This 
method involves finding out the number of 
actual hours worked in a month and 
multiplying by the number of repairmen at 
the bench. If, for instance, a store is open 
about 200 hours a month and there are five 
watch repairmen in the shop. Then, the total 
shop hours would be 1,000. The second 
step would be to determine the total expenses 
for the shop in the way of wages, supplies, 
rent, light and other items. Presuppose 
that the total expenses for the shop were 
$1,500, then the expenses per shop hour will 
be $1.50. A job taking 5 hours of a work- 
man’s time would then be charged to the 





(Continud on page 143) 
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Tuis advertisement appeared in four colors in The Saturday Evening Post, Feb. 26th, and is also appearing in 


the April issues of The Ladies’ Home Journal, Vogue, Vanity Fair and House and Garden. 
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AS THE WATCH YOU CARRY NEW 
WHEN HANSOMS RULED THE STREETS 2 





There is this paradox about any 
good watch that has been on daily 


duty for two decades or more: It 





A watch may never 
lose a second yet be 
many years slow 


have flown, but he is missing some- 
thing quite as satisfying... the 
secret and lasting pride that the 


ownership of a new and modern 





may never have lost a second, yet it 
is twenty years slow. Such a fine motive, undoubtedly, 
as sentiment prompts the owner of such a watch to use 
and cherish it to this present day. This watch, never- 
theless, is the one false note in his modern makeup, 
probably the only thing he has that stamps him as a bit 
old-fashioned, a trifle behind the times. True, he may 
never miss a train or an appointment through his senti- 


mental allegiance to a watch that belongs to years that 


“LGI 


THE WATCH WORD FOR ELEGANCE 
AND EFFICIENCY 



















© Elgin, 1927 


Elgin Watch ever engenders. Slipped into your waist- 
coat pocket, or strapped upon your wrist, it will win and 
hold your affection as no other watch possibly can. By 
those who see it, it will be rated handsome and beyond 
reproach. Twelve months have been spent upon it...a 
year of prideful, patient craftsmanship. Elgin is con- 
ceded to be the world’s standard for watch integrity,and 


to such efficiency is wedded exquisite beauty of design. 





THE WOMAN'S WRIST WATCH, in a case of 14-karat 
solid white gold, is priced at oe e 
THE MAN’S WATCH may be had in a 14-karat gold- 
filled case of white or green tone. Sells for. . . $40. 


Your jeweler will show these and other Elgins to you 
gladly. No other watch is offered in so generous an 
assortment of styles nor at a price range so liberal. 


The Elgin factory is well worth seeing, and all jewelers are 


invited to visit it. 


Call at our Chicago office for transportation. 
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Making the Show Window an Asset 





Principles of Display Elucidated by G. K. Rice 

















(Continued from issue of Feb. 2) 
PART V 
Colorful Show Window Cards 


THE color craze which has _ pervaded 
every line of industry has not been over- 
looked by the professional card writers. 
There are color converters and style coun- 
selors in the professional card writing field 
just as there are persons of this type in 
any industry in which colors are employed. 
These people are expert in color harmony 




















and make a business of foreseeing the trend 
of fashion in wall paper, wearing apparel, 
draperies, upholstery for the home or the 
automobile with a view of plotting appro- 
priate color schemes for the same. Then in 
turn these color schemes are applied to the 
lettering and fancy work if any of the show 
card under the assumption that the color 
plan of the card should match the color 
plan of the goods in the window. The color 
converters and counselors also suggest new 
designs as well as colors in whatever field 
they work in. They conceive what fashion 
will want by a study of prevailing condi- 
tions in their line, and by various processes 
of deductions from what has taken place 
and what may take place in the future. For 
instance, one expert whom your corre- 


spondent interviewed said that he had 
learned that the farming element of his sec- 
tion had placed an unusual large number 
of orders for automobiles for family use. 

This indicated that the country folks 
would be brought into closer contact with 
the city, that the girls would be more and 
more inclined to discard the plain gingham 
dress for colorful silks and fancy dress 
wear of the city, that the housewives would 
see window exhibitions of beautiful furnish- 
ings for the home which they would desire. 
And in order to attract the-attention of these 
country visitors to the merchandise they 
would be likely to desire, appropriately de- 
signed and colored show cards would be 
prepared for the show windows of» such 
stores desiring the card. 

When asked concerning the effect on the 
jewelry trade of the new conditions brought 
about in the country sections by the people 
who could now get into their car and go 
to town and make purchases and return in 
little more time than it used to take to 
harness a horse and get underway, the ex- 
pert stated that mail order watches and 
rings, the jewelry given with prize packages 
of soap or other merchandise, and the cheap 
imitations formerly sold to the unwary by 
the house to house peddler were fast becom- 
ing discredited because the people wanting 
such articles are now able to speed to town 
in their car and make personal selections 
from reputed and established merchants. 

All this applies to show card writing in 
that it is important to get the attention of 
these country people and all other people of 
the city or town and the suburbs by means 
of window cards which shall conform to the 
times in appearance. The plain, black let- 
tered sign on a glossy white card is neat and 
fitting. But the addition of colorful effects 
either in the bodies of the letters themselves 
or as ornamental work about the letters is 
considered of greater publicity value now 
because of the blaze of colors which fashion 
appears to demand in all places where hues 
and tints can be placed. 

As one card writing genius said, we have 
to use the tints of oranges, the blue of the 
skies, the purple of grapes and the yellow 
of poppies in our signs now to keep up with 
trend of fashion. 


First Thing is to Get the Letters Right 


But the best systems of color application 
to plain or fancy letters of show cards will 
look smudgy and poor if the letters them- 
selves are crudely made. All the principles 
of harmonious coloring previously explained 
in this series might be correctly applied only 
to prove unsatisfactory if the base of each 
letter is faulty in form. Fine colors cannot 
save a dauby letter. The expert does not 
require any information concerning letter 
shaping, kind of brushes to use, outlining 
on draughting paper and similar work. But 
the majority of men and women who execute 


the show cards for the windows and counters 
in stores are not experts. They are sales- 
people who devote spare time to making the 
cards. 

Only the large stores can afford to have 
a professional card writer. Therefore the 
few suggestions given herewith may be 
helpful to the majority of people who pro- 
duce show cards for their employers. 

Assuming that colors are to be used, the 
types of letters shown in Figs. 1 and 2 are 
useful for this purpose. It is a good plan 
to' procure the full alphabet of letters from 
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any printer or bookseller so as to get a 
pattern for the form of each letter and 
figure. 

Draughting paper, ready ruled off into 
blocks and square, as shown in Fig. 3, is 
purchasable at almost any stationers. Ruled 
paper helps wonderfully in shaping a letter 
intended for use and when once shaped it 
can be transferred to the sign card by the 
use of a square, a triangle and the drawing 
instruments of a similar character com- 
monly used for this kind of work. 

After the letter is outlined on the card, 
the filling in with the color is best accom- 
plished by holding the brush between the 
thumb and the forefinger as shown in Fig. 
4. The strokes should be made from left 
to right and from the top down. Colors 
ready mixed for use are obtainable at any 
paint store for these stores now carry a 
remarkably wide range of colors to comply 
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Never before an Ingersoll proposition 
as popular as this 


numbers in the line, including Yankees, 
the new Junior Radiolite, and two 


f | "HIS new show case takes up little 
Wrist watches. 


room on your counter, but it does 
a big job in making sales. It displays the 
watches in an attractive setting, shows 
the names and prices of the various 
models, sells higher price models to 
Yankee customers, and establishes your 


Since orders for these cases and assort- 
ments have exceeded all expectations, 
many dealers are sure to be disap- 
pointed. So we suggest that you write 








store as a place to buy Ingersolls. 


The case is packed complete with an 
assortment of 12 of the best selling 


INGERSOLL WATCH Co. Inc. 


at once to your jobber or to us direct 
for complete details. Or ask your job- 
ber’s salesman or the Ingersoll salesman. 


New York * Chicago 7 





San Francisco 
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with the requirements of this colorful age. 
It is not necessary to go into the details of 
color selection for the letters of show cards, 
for the reason that the same principles of 
harmony and contrast apply as already de- 
scribed. What is a complementary color in 
a window decoration is also a complementary 
color in a letter. 

Colors which may be incongruous in a 
window display would be incongruous in a 
letter design. The point to bring out is 
that the fantasies of the colors of a fairy- 
land which seem to prevail in almost every 
object made by man must in a greater or 
lesser degree obtain in show cards if the 
show cards are to keep pace with this age 
of jazz and color brilliancy. 


Pleasing the Eye the Essential Thing 

ANY professional or amateur window 

dresser knows that the essential aim in 
window decorating is to please the critical 
eye of humanity. Harmony in colors, sym- 
metry in the arrangement of the merchan- 
dise displayed in the window, and beauty in 
the architectual design of the window itself 
are all important phases in any show 
window display. 

But if the carefully arranged exhibition 
fails to please the eye of the public, the 
economic gain to the store will not be very 
great. And sometimes a very little thing 
will more than offset all of the excellent 
work of the artist who prepared the color 
scheme and the accompanying settings of the 
window. For instance, in the center of the 
iris of the human eye is the pupil of cir- 
cular form while in the cat and some other 
animals this pupil is narrow and elongated 
and through it pass the light rays to the 
eye itself. The technical arrangement of 
the visionary mechanism of the human eye 
is such that it cannot adjust its lenses as 
promptly as the cat. The cat has to have 
active optic service to enable it to see a 
fleeing mouse without the necessity of the 
delay commonly accompanying optical ad- 
justment which seems necessary in the case 
of the human eye. There are persons who 
apparently find pleasure in drawing a dia- 
mond across the expensive plate glass front 
of a store show window with sufficient 
pressure to produce a perceptible scratch 
which thus far no man has invented a 
practical means to remove. 

Almost any merchant had rather have a 
show window broken than scratched, for if 
broken the insurance company will replace 
it. But the plate glass insurance companies 
will not replace scratched glass unless the 
policy carries a special clause to do so. 
Hence the scratch usually remains. The cat 
eye will not be disturbed by the scratch on 
the glass, for it can see and distinguish 
images of objects at various distances very 
easily because of the rapid action of its 
visionary lenses. But the human eye has 
to see that awful scratch first and then 
adjust its visionary mechanism to see the 
goods on display inside the window for both 
cannot be seen distinctly at the same time. 

If the eye is adjusted to see one clearly, 
the image of the other does not fall accu- 
rately upon the retina. As the scratch is 
nearest, it has the first chance to secure 
the notice of the eye as shown in Fig. 1, in 
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which the line of the eye of the person on 
the sidewalk is at A, the scratch on the 
glass at B and the object which it is desired 
to see is at C. Of course this condition is 
merely momentary. If the persons stand 
there but a second or two, the eyesight will 
promptly adjust itself to correspond with the 
particular article gazed upon. But the traffic 
on the sidewalk keeps moving. Unless the 
window display is unusually attractive, 
hardly one per cent of the people who are 
hurrying by stop long enough to permit a 
visionary adjustment of their eyes on the 
display. If it is a county fair day, a guest’s 
day or some other day important in the 
merchandising field, and if prizes are awarded 
for the best trimmed window displays, the 
judging committees will take time to examine 
the different show windows. Their eyes will 
be focused properly as there will be time 
for the crystalline lenses of their eyes to 
act. ' 

Mere scratches on the glass or similar 
obstructions will not interfere in such cases, 
although even a judging committee is likely 
to give discredit marks against physical 
defects they see on the glass. 


Physical Structure of the Eye Which Has 
to Be Pleased 


The point is to please the eyesight. 
Florists, photographers, wall paper decora- 
tors, textile designers, and artists of all 
professions employing color, regard the 
study of the human eye as one of the essen- 
tials of their calling. Even if the eye can 
be satisfied by some trick of the trade it is 
considered perfectly proper in some lines of 
work. It is the looks that mean much now. 
A textile designer told me that it used to 
be the comfort and durability of fabrics that 
appealed to the wearer. Now it is the 
looks. The wearing qualities and the com- 
fortable fit of a garment have given place 
to gorgeous colored effects in nearly all 
dress goods. It is the eye that has to be 
catered to. The structure of this critical 
eye and the mechanism of its penetrating 
visionary possibilities are illustrated in Fig. 
2. The shape of this wonderful creation 
which stands ready to approve or disapprove 
the efforts of a window trimmer according 
to whether it is pleased or displeased, is 
approximately a sphere enveloped in an 
opaque white coat at the back and a trans- 
parent white coat in the front. This trans- 
parent front part is the cornea and just 
back of this is the membranous diaphragm, 
the iris. The iris constitutes the colored 
disc seen through the cornea, and gives the 
eye the black, brown or other hues com- 
monly seen. In the center of the iris is the 
aperture the pupil, and back of the pupil 
comes the crystalline lens, which is trans- 
parent and works much like the double con- 
vex lens of a magnifying instrument. 

The retina is the lining substance of the 
eyeball and carries within its membrane the 
extensions of the bundle of nerve fibers 
which proceed to the brain and transmit the 
sensation of vision. 

Fortunately for all colorists, there is a 
second membrane substance back of the 
retina which is impregnated with a black 
property possessing the power of absorbing 
all rays which should not co-operate in pro- 
ducing clear vision. If it were not for this 
wise provision, few eyes would be competent 
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to function right when looking upon a color 
field. A sheath or outer covering protects 
the whole eye combination. 

This is the structure of the eye which is 
not easy to deceive, although the expert 
magician sometimes does so with his sleight 
of hand tricks. So is the eye sometimes 
fooled by the stout person who wears 
clothes of a color to make him appear 
thinner while the thin person selects colors 
to trick the eye into making him appear 
stouter. There are various ways of 
camouflaging to deceive the eye. During 
the war the ships were painted many 
different colors so that the eye could not 
fix itself on any one color and distinguish a 
great hulk of a ship not far away, because 
the mass of hues made the object look like 
the haze of the atmosphere. Nevertheless, 
the human eye is a wonderful creation. 

The window trimmer who can please it is 
of greater value to his employer than the 
artist who is capable of making a display 
true of all of the laws of color and the 
rules of decorating that does not please the 
eye. 

[THE END] 





Watch Repairing 





A JEWELER uses the following in Street 
Car advertising: 


BRING YOUR WATCH TO US 


If it has not been oiled lately— 
If it runs slow or fast— 
If it winds but won’t wind up— 
If it doesn’t go at all. 
Another advertised in this way: 


A Word on the Cleaning and 
Care of a Watch 


Almost any watch will run months 
after the last drop of oil in the bearings 
has disappeared, but it goes without say- 
ing that injury will result. 

A very small watch must be cleaned, 
oiled and cared for much oftener than a 
large one, because in the tiny watches 
worn by women today the oil-cups can- 
not possibly retain oil for more than 
six months at a time. 

A large watch with its liberal bearings 
has more power, carries more oil, and 
is not nearly so likely to be disturbed 
in its action by little flecks of dirt, which 
easily stop a small watch, and it may 
run three times as long. To get at, to 
oil all parts of a watch, it must be taken 
down completely and every one of its 
many parts thoroughly cleaned and re- 
polished. 

A watch is a machine. No matter 
how delicate, no matter how finely ad- 
justed, it is always a machine. 

We are pleased to regulate watches 
without charge, and to examine a watch 
and advise whether it needs attention, 
and give full information regarding the 
extent and cost of repairing, subject to 
your approval. 

Intelligent advertising of the need of care- 
ful attention to one’s watch is good busi- 
ness. The mind has to be sold on the idea 
that the watch needs attention. 
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MI-EMP 





The Watch Glass You Have Always Wanted ! ! ! 
The Watch Glass the Whole World Has Been Waiting For!!! 











No Idle Dream 


Above is an actual photograph, enlarged 3 | /3 diameters, 

of a V T F “MI-EMP’” cut in half and ground to a dead 

flat surface. Note the hand room extending almost to 

the edge, no hand bending necessary; its perfect symmetry 
adds to the appearance of any watch case. 


<> 
— 


Snap It In, That’s All’’ 


Order By the Name “MI-EMP” (Reg.) and Insist on Getting Them 
SHIPMENTS ARE NOW IN TRANSIT 


Obtainable from Your Jobber about April 15th 
Price $6.75 per Gross 


PLACE YOUR ORDERS NOW! 


HAMMEL, RIGLANDER & CO. 


Exclusive Importers 


NEW YORK U.S. A. 
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AutHor’s NotE—Realizing that there is a scare- 
ity of competent watchmakers employed or engaged 
in the jewelry business, this article is written 
at the request of the technical editor for the pur- 
pose of interesting the younger generation in the 
selection of watchmaking as an occupation. Among 
the mechanical occupations, watchmaking stands 
pre-eminent as a clean, profitable business, elim- 
inating the monotonous routine of many other lines. 
The watchmaker has invariably been honored as 
the highest exponent of human mechanical skill, 
and delicate precision instruments of every de- 
scription come within the scope of the watch- 
maker’s ability. It would be impossible to operate 
our vast industrial system without the aid of ac- 
curate time pieces. Strictly speaking, the name 
“watchmaker” is a trade misnomer, as_ watch- 
making generally comprises the manufacture of 
watch movements. However, the name, ‘‘watch- 
maker,” in the jewelry business, is invariably 
applied to one who repairs watches, and a com- 
petent watchmaker or watch repairer should be 
able to make practically any part of the different 
kinds and models of watches now in use. 

If the remarks contained in this article are “old 
stuff” to the competent workman, we trust that 
it will be considered in the same spirit in which 
it is tendered, viz.: that of interesting and im- 
parting information to the beginner.—L. B. P. 





(Continued from Technical Issue of Feb. 2) 


Question.—How shall we proceed to lap 
the spindle holes in the bearings true, so 
that each will be the same diameter inside 
and concentric with each other? 

Answer.—In lapping holes, various kinds 
of laps are used. For rough work, a piece 
of wood is turned slightly smaller in diam- 
eter than the hole that is to be lapped. The 
wooden cylinder is then split lengthwise and 
emery paper or cloth is wrapped around the 
cylinder until it fills the hole that is to be 
lapped. However, this form of lap is only 
suitable for rough work, where all that is 
Tequired is a fairly smooth hole. 

To make a suitable lap for our purpose, 
we shall select a piece of brass rod about 
one inch longer than the bearings over all; 
or, in other words, three inches in length. 
Then we drill a one-eighth-inch hole clear 
through the center of the rod lengthwise. 
This hole should be tapered and a jeweler’s 
cutting broach will do the work quite well 
and very rapidly if we grip the broach in a 


wire chuck and apply a small amount of 
beeswax and run the lathe at a moderate 
speed. When the hole is tapered its entire 
length, then finish with a round broach of 
the same taper, or select a round broach of 
the same taper, break off the large end and 
use it as an expander when we wish to en- 
large the lap, as will be explained later. 
The rod is then placed between centers in 
the lathe and turned down smooth and per- 
fectly straight and of uniform diameter. 
The diameter should be just small enough 
to allow the rod to slip into the bearings 
which we wish to lap. Our next step will 
be to slot the rod its entire length, but only 
half-way through diametrically. If it can 
be slotted in a spiral, something like a twist 
drill, so much the better for the working 
qualities of the lap, as this will keep the 
emery powder and oil, with which the lap 
is charged, on the move and prevents clog- 
ging. Small cross marks or notches are 
then filed in the surface of the lap; these 
notches are for the purpose of holding the 
fine emery powder while lapping the work. 
About one-quarter of an inch of the lap 
should be turned down to fit the largest 
wire chuck. 

It will readily be observed that by forc- 
ing the taper broach into the split rod, the 
rod may be enlarged uniformly in diameter 
as required. In using the lap, flour emery 
and oil are applied and the lap is revolved 
in the lathe at a speed of about 600 to 800 
r. p. m. The work that requires lapping 
should be moved back and forth briskly to 
avoid “bell-mouthing,” i. e., enlarging the 
holes directly at the ends of the bearings. 
The work should be washed clean in gaso- 
line and examined at intervals to determine 
if the holes are lapped smooth and also to 
examine them as to size. The final lapping 
should be done with a very small amount 
of flour emery and plenty of oil. If a very 
high finish is required, the work and lap 
should be thoroughly cleaned, every speck 
of emery removed and then lapped with 
No. 2 diamentine and oil, although 30-min- 


ute carborundum powder will produce a 
perfect finish. 

Question.—How shall we proceed to 
measure the diameter of the bearings in- 
side? 

ANSWER.—We will assume that the holes 
in the bearings have been lapped to the re- 
quired diameter, which should be .250. We 
may determine this measurement accurately 
by making a small plug gage. Toolmakers 
use plug gages that are made of tool steel, 
hardened and accurately ground to standard 
sizes. Such gages are usually made very 
accurately, as they are used frequently for 
gaging diameters of holes where extreme 
accuracy is required. ‘For our particular 
purpose, we may make a plug gage of brass 
that will answer our purposes quite well. 
We will select a piece of brass rod slightly 
larger than .250. This rod may be centered 
and swung between the centers of the lathe 
and then turned straight and smooth its en- 
tire length, with the exception of a shoul- 
der about one-sixteenth of an inch in length. 
We may turn the end of the rod down to fit 
our largest chuck. Then we may insert this 
end in the wire chuck and with the tail- 
stock center applied, turn the diameter of 
the rod to about .251 and then stone it to 
exactly .250. We may easily determine the 
correct measurement by using our microm- 
eter caliper. A plug gage that is made in 
this manner will not last as long as a hard- 
ened steel plug, but for our particular pur- 
pose, where we require merely a few trials, 
it will be found quite satisfactory. If we 
find that the holes in the bearings are not 
up to the required size, then we may pro- 
ceed with the lapping until we have at- 
tained the required dimensions. 

Question.—How shall we proceed to 
make.the spindle for our traverse grinder? 

ANnSweER.—For making the spindle we 
shall require a piece of Stub’s steel rod 
three and five-eighths of an inch in length 
by five-sixteenths of an inch in diameter. 
We may center the ends accurately by using 
our center square for this purpose. Now, 
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The best Wrist Watch & Bracelet Crystal 


plus 


The best Cabinet to house them in 





MIFANS: We need say little about; they are pre-eminent for 
quality and in a class by themselves; over 450 different sizes and 


shapes to fit actual watch cases. 

MIFAN CABINETS: Splendid Weathered Oak finish; Four 
Drawer Units. Drawers can be pulled out full length without 
tipping; 288 partitions, without crevices or angles for crystals to 


catch in; complete set of perforated partition labels with each cab- 
inet, enabling you to arrange assortment to suit your own con- 


venience. 


PRICE of CABINET 


ONLY 


$10.00 

















Hammel, Riglander & Co. 


Exclusive Wholesale Distributors 


New York, U. S. A. 
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if we examine the drawings of the spindle 
shown in Fig. 122 of the last instalment, we 
will observe that the front end of the spindle 
is formed to take a 2° taper inside and out- 
side. ‘The rear end of the spindle is fitted 
with a screw which is % by 40 threads. 

Consequently, our first step will be to drill 
holes in each end to take the taper and the 
screw. In a % by 40 thread tap, the exact 
diameter of the bottom of the thread is .093, 
so we may select a twist drill of this diame- 
ter. The form and size of tapers used in 
various makes of lathes varies slightly, so 
the student should select a taper that fits his 
tailstock spindle and measure it accurately 
with the micrometer. We will assume that 
such measurement is .140. Then we shall 
select a drill of this size. The cross hole in 
the end of the spindle and which is used for 
removing tapers, may be about .060, and we 
may also select a drill of this size. To drill 
the holes in the ends of the spindle we will 
use the tailstock to assure correct alignment. 
We may drill the .093 hole first. It is a 
good idea to start the hole in each end of 
the spindle with a small drill, examining 
same carefully as we drill to avoid throw- 
ing the hole off center. With a small hole 
started first, we have a clean support for 
the tailstock center, which assures. us 
greater accuracy clear through. The hole 
for the screw should be about three-eighths 
of an inch in depth, while the hole for the 
taper should be about three-quarters of an 
inch deep. The cross hole at the bottom 
of the taper should be drilled about five- 
eighths of an inch from the end of the 
spindle. It may easily be drilled in the cen- 
ter of the spindle by using a V-taper in the 
tailstock. 

Now that we have a hole drilled in the 
taper end of the spindle, it is obvious that 
this hole must be tapered accurately to take 
our tapers. We may readily make a suit- 
able taper reamer with our wheel and pin- 
ion-cutting attachment. All we need do is 
to select a piece of steel rod slightly larger 
than our tapers. This rod may be gripped 
in a wire chuck, allowing the end to pro- 
trude enough to clear our milling cutter. 
Then we may set the slide-rest to the same 
taper as our regular tapers. This point 
may be accurately determined by using our 
tailstock spindle as a gage to obtain the 
correct taper. 

We will make the reamer blank with the 
tapered part long enough to reach to the 
bottom of the hole in our spindle, which is 
three-quarters of an inch. Our next step 
will be to mill the teeth in the blank. For 
this purpose we will use the 30° cutter and 
we will cut eight teeth in the blank. The 
tooth spaces should be milled deep enough 
so that there will be a face of about .010. 
The tooth spaces should also be milled so 
that the cutting faces are radial with the 
center, 

To harden our reamer, we may heat it 
to a full, cherry red and plunge it length- 
wise into cotton-seed oil. It will not be 
necessary to temper it. 

The outer face of the reamer should be 
ground true if we wish to produce a perfect 
reamer. We may do this grinding very ac- 
curately by using a small grinding wheel in 
our cutter arbor and using in the same man- 
ner as in milling the tooth spaces. The 
grinding wheel should be the same diam- 
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eter as our milling cutter and should have a 
flat face. We must keep oil on the wheel 
while grinding to avoid drawing the temper 
of our reamer. We may place the reamer 
in the chuck in such position that the fin- 
ished edge of the tooth will have about 2° 
clearance angle. If this grinding is done 
with the slide-rest in the same position as 
when we turned, the original form of the 
taper will be retained. 

To use this taper reamer for our purpose, 
we shall place the tailstock on the lathe bed 
and rest one end of the spindle in a taper 
with the other end over the taper reamer. 
Then we may grip the spindle with a pair 
of pliers and proceed to feed the spindle 
slowly against the reamer. Run the lathe 
at a low speed and keep the work well sup- 
plied with oil, We may readily determine 
the proper depth to ream by watching the 
cross hole in the spindle. We must not at- 
tempt to force the work, as a slow speed 
and feed will produce the most accurate 
hole. 

Assuming that the taper hole has been 
properly reamed, our next step will be to 
tap the opposite end of the spindle to take 
the screw, first reaming the end with a 60° 
reamer to fit the tailstock taper. Of course 
the thread could be tapped in the truest 
manner by holding the tap in the lathe and 
supporting the opposite end of the spindle 
on the tailstock, but we can hardly apply 
force enough in our small lathe. We can, 
however, start the tap in this manner, then 
transfer the work to a bench vise and finish 
the tapping with a suitable tap wrench ap- 
plied to the tap. We should keep plenty of 
oil on the work and run the tap back and 
forth carefully until a clean, sharp thread 
is tapped clear to the bottom of the hole. 
If the ordinary tap does not go in far 
enough, we may use a stub tap to cut the 
final threads. Further details in making the 
spindle will be considered in our next. 


(To be continued) 





The Watchmaker as a Factor in the 
Jewelry Business 





HE importance of the watch repairing 

department as a means of actually mak- 
ing more money for the jeweler cannot be 
gainsaid, although this is frequently over- 
looked. This does not mean that the repair 
department itself produces a big income, for 
generally it does not, but it refers to the 
satisfaction and service rendered to the pub- 
lic in a manner which will induce that pub- 
lic to return to the jewelry establishment at 
every opportunity, whether it is an occasion 
to buy a piece of silver, a watch ring, an 
emblem pin, a strap watch for the boy or 
friend husband, a prize for the bridge party, 
or a gift for any occasion. 

The watch repairing department  fre- 
quently gives the jewelry store patron a 
feeling of satisfaction or dissatisfaction with 
the firm and that is why it pays to look well 
to this department with all the meticulous 
care and painstaking attention possible. 

Every watchmaker who takes pride in his 
work and who is really worthy of his hire 
should know how to make alterations in the 
position of balance for the correction of 
variations in temperature; he should know 
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the causes of position variation; how to 
adjust watches to at least three positions, 
that is, dial up, dial down, pendant up, within 
an allowance not greater than seven seconds 
or variation from one position to either of 
the others; he should also understand that 
“adjusted to position” has a real significance 
only when the limits of allowance for varia- 
tion are defined; he should understand the 
theory of “terminal pinning” points of the 
hairspring; he should know how to recog- 
nize and correct isochronal variations, such 
as occur through balance out of poise and 
poor motion; he should understand the effect 
of such errors on position rates; he should 
know how to true balances, hairsprings, how 
to form or correct overcoil, match escape- 
ments, polish pivots, in addition to his abil- 
ity to make general practical repairs. 

In justice to himself no watchmaker will 
be satisfied merely with performing certain 
operations in a perfunctory way but he will 
study enough about the theory of horology 
to enable him to know why he does these 
operations, 

The watchmaker should be able to do a 
real satisfactory job on the public’s watch 
If I were examining a watchmaker who 
aspired to repair watches in a jewelry store, 
{ would ask him questions somewhat as 
follows: 

1. What is the chief cause of variation 
in different temperatures. 

2. How and why does a compensating 
balance correct temperature variation. 

3. Name five causes of variation between 
dial up and dial down with explanation. 

4. State three causes of variation for the 
pendant up position as compared to the hori- 
zontal rate; give explanations. 

5. What effect does a poor motion and 
balance out of poise have upon the isochronal 
rate. 

6. What effect does a poor motion and 
balance out of poise have upon position rate. 

7. If the end of the balance pivot is flat 
and you make it slightly round will it cause 
slow or fast rate and why. 

8. How would you ascertain the relative 
poise and attachment of the hairspring to the 
collet. 

9. In adusting to three position rates is it 
of any importance that the relation of pin- 
ning points of the hairspring at the collet 
and stud be observed? 

10. Explain the effect upon the position 
rate of opening or closing regulator pins. 





College Kiddin’ 





“T was put out by his remark.” 
“Whose?” 
“The dean’s.” 
—Brown Jug. 
* * * 


Teacher: Which travels fastest—heat or 

cold? 
Pupil: 
Teacher : 
Pupil: 


Heat. 
What makes you think so? 
Because one can catch cold. 
* * * 


“Hey mister, your back wheel’s going 


forward.” 
“That’s all right, buddy, I’m on my re- 


turn trip.” 
—Cornell Widow. 
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The elementary Watchmaking and repair- 
ing department. In this room there are over 
one hundred benches, each equipped with 
lathe, vise and power or wheel. Several in- 
structors to keep you busy at all times. 








The Finishing and Engraving department. 
In Finishing department the student is given 
the more advanced propositions in watch 
repairing and adjusting. In the engraving 
department the pupils are led along the lines 
of designing and engraving so that at the 
end of the course they can handle anything 
from the finest script to plain and compli- 
cated monograms, also ivory painting. 





The Jewelry Department where you get the 
very latest methods in designing, making and 
repairing jewelry of all kinds, casting in sand 
and cuttle bone, also stone setting in the very 
latest styles. 
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Horology Hall, built for this line of work 
and furnished with the best in way of tools 
and equipment and the well known corps 
of instructors presiding over the different 
departments. 











For one of our latest catalogues address 


BRADLEY HOROLOGICAL, Department C 
PEORIA, ILLINOIS 


It will interest you. 
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Unique Specimen of Regulator 
Timepiece 





By H. T. Bunce, Bristol, in London Horological 
Journal 


SOMEWHAT peculiar and unusual 

type of dead beat regulator has come 
under my notice for repairs, and the owner 
thinks that the following photographs and 
rough sketch may be of interest to your 
readers. 

It was designed by the owner’s father, the 
late Charles Richardson, Civil Engineer, a 
man of great scientific knowledge and a 
skilled amateur handicraftsman to whose 
genius the construction of the Severn Tunnel 


is due. ; ; 
It was made to his designs and specifica- 
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ARRANGEMENT OF DRIVING CHAINS AND 
PULLEYS 


tions by John Carter, of Cornhill, London, 
about the year 1840, 

There are several unique features about 
it, notably the method of indicating the time, 
the method of applying the power, and the 
peculiar compensation of the pendulum. 

It has no hands or motion work as such. 

The time is shown by a minute indicator 
consisting of a diamond-shaped steel piece 
fixed on a revolving circle. 

Inside this circle is another revolving cir- 
cle upon which the hours are engraved in 
Roman figures. 

This will be clear from the front view 
photograph. . 

Both these circles are driven direct by two 
main wheels mounted on an arbor running 
direct into the main chain pulley, as can be 
seen by reference to the side view photo- 
graph. 

The hour circle travels round with the 
minute indicator, but is 1/12 slower, so that 
m a complete revolution .of ‘the minute. in- 
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dicator the indicator travels exactly between 
any given hour and the next. 

There is no third wheel, but. the circle 
which carries the above-mentioned indicator 
is toothed all round and engages direct with 
the escape pinion, thus being actually part 
of the train and the only intermediary be- 
tween the main wheel and the escape wheel, 
which revolves every two minutes. 

This obviously enables the mechanism to 
be driven by very little power, as will be 














FRONT VIEW 


seen by the sketch of the jockey pulleys and 
double sheaves employed. 

A 12-pound weight is employed and has 
a counterpoise weight of about two pounds, 
used simply to keep the chains on strain. 
As this weight is suspended on double sheave 











FRONT VIEW OF COMPENSATING ARRANGE- 
MENTS OF PENDULUM 


pulleys it will be clear that the, pull amounts 
approximately to two and ‘one-half pounds, 
thereby of course greatly reducing friction. 

It will be observed from the sketch that 
ah endless chain’ is’ uséd\ahd that \by’,the-ar- 
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rangement of pulleys an ingenious maintain- 
ing action is effected with great simplicity- 

The compensating pendulum, which is a 
seconds pendulum, can be best understood 
by a careful inspection of the photograph. 
The steel rod itself is cut inside the adjust- 
able brass cross piece. The linking pieces- 
from the ends of this cross piece to the top: 
and bottom sections of the pendulum rod 
are of steel and are fitted by means of pivot- 
ed screws at all four points of contact with 
the cross piece and the pendulum rod, thus 
compensating by means of the different ratio 
of expansion of the two metals for tempera- 
ture changes. 

The length of the brass cross piece can be 
varied by the left and right hand screws by 
means of which the outside members engage 
the central portion. 

The rate of compensation depends of 
course upon the extent to which the cross 
piece is extended and the resulting shape of 
the parallelogram formed by the four link- 
ing pieces. 

The bob itself is a fixture, but time ad- 





SIDE VIEW ! 


justment is made by means of the movable 
numbered weight underneath. 

The movable weight is one-tenth the 
weight of the pendulum and is fitted on a 
screw on the pendulum rod of 48 threads to 
the inch and it is divided into 48 divisions. 

The general workmanship and finish are 
of very high order, 

Not the least interesting fact about a clock 
which has so many apparently original and 
unique features is that its design was the 
work of an amateur whose age could not 
have exceeded 25 when the work was com- 
pleted. . 

The handsome wooden case was madé en- 
tirely by Mr. Richardson and is eloquent 
testimony of the excellence of his handi- 
work. i POC soe eae es 


ae 
———— 








She: “My brother doesn’t smoke, swear,. 
or drink.” 
He: “Does*he make all his own or 
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Shaped like 
a Chevee Lentille— 
not a reconstructed Mi-concave 


~ Insist on being shown! ~ 
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Wherever watch glasses are The jeweler who buys a stock 
being compared or discussed, of CROWN CHEVEE 
the superiority of the CROWN BASSINES can obtain from 


CHEVEE BASSINE is ap- his jobber a Crown Metric 
parent. Cabinet like the one illustrated, 


Just the right height for suffi- considerably below cost. 


cient handclearance near _ the 
Edge and of the correct shape 
for the modern BASSINE 


The 340 compartments will accom- 
modate all sizes of CROWN 
CHEVEE BASSINES and all 


other open face glasses. 





























cases. 

These practical and solidly built 
These glasses are metrically cabinets can be furnished in either 
gauged. and labeled, with the oak or mahogany finish—for only 
correct 16th equivalents. $6.00. 

ot a \ 7 
340 O 
COMPARTMENTS RDER 
2 FROM YOUR JOBBER 
DRAWERS OR 
1644” wide x 203%” deep TT 





SussFeELp, LorscuH & SCHIMMEL, 153 W. 23rd St, New York, N. Y. 
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[Answers are also solicited from our readers to the questions published on this page.] 
No attention paid to communications unless accompanied by full name and address of the writer. 


Question No. 4108.—Setting Job and 
Stone Incrusting. —Will you please advise 
if it is possible to get a machine to set 
stones; that is, a machine that could be used 
to clamp the bezel around the stone after 
same is set in the box? Will you also ad- 
vise just how, and what is used for engrav- 
ing stones, such as onyx, jade, etc.? We 
thought possibly we could engrave the let- 
ters on the stones that we need, but we do 
not know just exactly how this is done. 
We would also like to know just what kind 
of drills are used for drilling holes in stone 
to take 1 mm. tubing ?—H. J. F. A. Co. 

ANSWER.—In regard to a machine for 
setting stones, we do not believe that you 
will find anything that will be successful in 
even a small percentage of such jobs. 

About the nearest approach to machine 
work of this character is a special chuck, 
which may be used in the watchmaker’s 
lathe. This chuck is fitted with several ad- 
justing screws and is intended to clamp a 
ring mounting securely so that the flat top 
may be turned out with a graver, raising a 
bezel, which is then rolled over after the 
stone is in the seat. It is obvious that a 
very substantial job may be done in this 
manner, but we do not believe that it will 
effect any time saving in the finished job. 

Stone incrusting is usually done with very 
small, diamond charged laps, which are 
similar in shape to the burrs, such as den- 
tists use and are used in the same manner. 
A letter is ground into the stone, then it is 
undercut and fine gold foil is welded in the 
channel in the same manner as the dentist 
welds in a gold filling. Obviously there are 
little tricks in the trade, the same as any 
other trade, but this is essentially an out- 
line of the process. 

In regard to drilling holes in stone for 
the purpose of taking tubing, this work is 
all done with diamond drills. The very best 
drills are made of bort, which is slightly 
harder than the gem diamond. Usually 
such drills are selected from natural shapes 
of rough bort, but in special cases they are 
ground to shape in the form of a flat drill. 
Such drills work very rapidly and it is sur- 
prising how quickly they will drill a hole 
through all kinds of hard. stone. 


Question No. 4109—An _ Assortment. 
—Won't you please advise us how to make 
easy flowing gold solder for six karat or 
lower? Also, how to make cement for cel- 
luloid; how to polish .amber,. and how: to 
get gold out of old solution?—D. B, R. Co. 

Answer.—You can make six-karat gold 
solder by alloying six parts fine gold with 
18 parts silver solder. This will make gold 


solder that will assay -six ‘karats fine. If: 


you wish to make still lower quality gold 
solder, simply follow the same method and 
make it any karat which you may desire. 
Use easy flowing silver solder for the best 
results. 

To make celluloid cement, dissolve sheet 
celluloid or clipping in C. P. Acetone. 
Make this cement very thin, as it gradually 
thickens due to evaporation of the acetone. 

You can polish amber with fine pumice- 
stone powder applied to a muslin lathe buff. 
Use moderate speed and keep the work mov- 
ing to avoid burning. After the pumice 
stone, finish with tripoli powder; in each 
case keep the powder moist with water. 

You can easily remove gold from old 
cyanide plating solutions if you will place 
thin zinc scrap or shavings in the old solu- 
tion and keep it in a warm place for a few 
hours; best, overnight. When you feel that 
all of the gold has precipitated onto the 
zinc, then pour off the surplus solution and 
wash several times with hot water, allow- 
ing to settle thoroughly with each washing. 
Then pour in dilute sulphuric acid, which 
will dissolve the zinc and allow the gold to 
remain as a residue. The residue may be 
caught on a filter paper, dried and then 
melted with borax to solid metal. This 
metal will be fine gold provided you are 
using fine gold solution and have not intro- 
duced other metals into your solution. 


Question No. 4110.— Discolored Ame- 
thyst.— Recently we sent to our shop an 
amethyst ring to be sized. Upon return of 
the ring, the color of the stone was faded 
almost white. Our customer took the ring 
to where she purchased it, and they claim 
this was caused by being exposed to ex- 
treme heat or a strong acid solution. We 
wish to know if you cver experienced a 
case of this kind, as we never have— 
G. #.. F. 

ANnsSweER.—If the amethyst stone which 
you mention was a genuine amethyst, it was 
undoubtedly discolored and faded by strong 
heat in soldering. The man who did this 
job evidently made the mistake of trying to 
solder the ring without the trouble of re- 
moving the stone from the setting. An ame- 
thyst will fade very readily when only a 
small amount of heat is applied; in fact, it 
is about’ the most delicate stone there is in 
this respect. They usually will crack under 
heat, but it seems in your case that the 
stone simply faded. 

We think that your man made a common 
mistake and possibly thought the stone was 
a synthetic. Most of the synthetics can b® 
coated with boracic acid and heated suf- 
ficiently to solder any part of the ring; 


then allowed to cool, and: then boiled: out:in : 
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pickle and no damage is done. But you 
cannot do this with genuine amethysts. We 
do not know of any strong acid that would 
be liable to cause such trouble. Your trou- 
ble was solely with the heat. 

Question No, 4111.—Gold for Enamel- 
ing Purposes.—What is the formula for 
enamel alloy for both yellow and white gold 
and what are the parts for the different 
karats, namely 10-, 14- and 18-karat alloy? 
—C. A. H. 

ANSWER.—An_ experienced enameler can 
enamel any quality of yellow or white gold 
if he will select suitable enamels for the 
gold which he wishes to enamel. Enamels 
are made in various melting points and it 
is obvious that an enamel which will flow 
on 14-karat or 18-karat yellow gold and 
produce a first-class job, will not be suit- 
able to flow on sterling silver goods, as the 
silver will melt at a much lower tempera- 
ture than either 14 karat or 18 karat. 

The usual alloy for yellow gold consists 
of one part silver and two parts copper. 
This produces a dark yellow gold. If you 
wish a light colored yellow gold, use two 
parts silver and one part copper. It is ob- 
vious that the dark yellow gold, which con- 
tains the larger proportion of copper, will 
have a higher melting point than the light 
vellow gold, as pure copper melts at 1,981.4 
F., while pure silver melts at 960.5 F., and 
of course various alloys of the two metals 
will have a comparatively wide range of 
melting points; that is, within these limits. 
While an alloy of gold silver and copper 
may change these conditions to a certain 
extent, still the rule holds good and your 
higher melting point will always be attained 
in the yellow gold which contains the larger 
proportion of copper. If you will consider 
this rule further in regard to green gold, 
which contains about one-seventh copper 
and six-sevenths silver, you will understand 
that green gold will have a much lower 
melting point than any yellow gold. Of 
course, you are familiar with this in regard 
to green gold. We merely cite this for a 
comparison. 

The alloys for white gold are of various 
proportions and usually consist of from one 
to four parts zinc and six to.nine parts 
nickel. Most of the white gold alloys 
which are on the market are the results of 
numberless experiments and it would scarce- 
ly pay you to make your own white gold 
alloys. You cannot use the same propor- 
tions of zinc and nickel for all karats, as 
an alloy which will produce a fine, 18-karat 
white gold of good color and easy working 
qualities would not be at all suitable for 
alloying 10-karat or 14-karat white golds. 
We would suggest that you buy your white 
gold alloys, as they can be made much bet- 
ter in large lots, such as the refiners make 
up. 

If you are having trouble with your en- 
ameling, we would suggest that you try out 
various grades of enamels, and when you 
find an enamel that is suitable for a certain 
karat of gold, then stick to that quality and 
always try to obtain the same grade. 








Tom, Tom, the banker’s son, 

Stole a kiss and away he run. 

The maid was sweet, but too discreet, 

So Tom went flying down the street. 
—Grinnell Malteaser... 
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” CUPFLS SCORIFIER 





MELTING 
SCORIFIERS FURNACE 


DIXON’S ASSAY (Sand) CRUCIBLES 


Today there is no question but that Dixon’s Assay Sand Crucibles far surpass in serv- 


ice any other assay sand refractory so far produced. 
While in some cases the first cost may be a trifle higher the service results are so 


greatly superior that there is no question as to the profit to the user. 
Write for Circular-77AA and sizes 


Special attention given to jewelers’ furnace cups made from DIXON Non-Graphite Super Refractory “J-50” formula. 


JOSEPH DIXON CRUCIBLE COMPANY 
OX JERSEY CITY, NEW JERSEY Ox 


1827 —One Hundredth Anniversary — 1927 

















NO GRINDING REQUIRED 
spo uaeg The new clear white | CRYSTALS” You | CANT BREAK 
@ G-S FLEXO CRYSTALS [=r 


1 ROUND AND FANCY SHAPES 





Over 7,000 jewelers are now using 


CF > and highly recommend them—A trial will convince you Protected by RE-ISSUE PATENT NO. 14458 


Domed and Finished to Size. 
G-S FLEXO CRYSTALS are made of a special material having a hard, glassy surface, highly transparent and cannot be dis- 
3S 1 4 tch. THEY DO NOT CHIP, BREAK OR CRACK. EACH AND EVERY CRYS. 
tinguished from glass when inserted * ROFITAB LY. “FIT TIGHT—NO DUST OR TARNISH ON DIAL. 





TAL IS USED 
Anyone can fit quickly 
G-S Flexo Fancy Shape Crystal Outfit G-S Flexo Round 
The most profitable and simplest complete outfit for fitting Crystal Outfit 


Fancy Shapes 


The only practical and successful system in- 
troduced to the Jewelry trade for fitting watch 
crystals. It enables a jeweler to fit any case in 
‘ a minute, giving customers prompt service and 
entire satisfaction. 


A small stock of only 4 gross G-S FLEXO 
CRYSTALS (% dozen per size) is required 
for a complete assortment to fit any size or 
make of watch, both the open and hunting case. 
(Hunting case crystals are made specially thin 
to fit the thinnest watch.) (Open case crystals 
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peg are extra thick.) 
Pecan Order from your Wholesaler—or direct from us 
=a a GERMANOW-SIMON 
rents’ wrist MACHINE CoO. G-S Flexo Crystal 


tches 4 BEWARE of cheap and inferior imitations. IF IT ISN’T aah sepaition 
ai A “G-S” IT IS NOT A GENUINE FLEXO CRYSTAL 545: West Ave., Rochester, N. Y., U.S. A. Complete 
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Some Kinks for the Plating Shop 
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HE tireless pursuit of exact knowledge 

pertaining to metals and metal working 
of all kinds kept up in the laboratories 
and test workshops of Europe and America 
from day to day is not omitting the prac- 
tical electro deposition of most elements in 
general use at the present time. The results 
are in some cases quite remarkable and in 
few branches of research is the money and 
time spent on it without valuable discoveries 
being made and useful data and facts estab- 
lished. 

No sane plater now thinks of interfering 
with any plating solution that is giving gen- 
eral satisfaction. If experiments are to be 
carried out and they should never be dis- 
couraged when the end to be attained makes 
them worth while. They should be on a 
small scale and no ordinary plating bath 
should ever be jeopardized by anyone being 
allowed to play monkey tricks with it even 
under the specious pretense of doing it good. 
Even if conductivity is not reduced by any 
addition the quality of the deposit may be 
permanently injured. Because a certain 
agent has been added to one bath with 
success it does not follow that equal satis- 
faction will be secured by putting it into 
another. Not only has varying original 
composition of baths to be taken into ac- 
count but also the different states of baths 
made from the same recipe after periods of 
working, 

Again the nature of the additional agent 
has to be borne in mind. The limits for 
inorganic agents are very much wider than 
for those of an organic nature. Usually the 
sphere of the latter is rather narrow, and 
further they tend to become exhausted very 
much quicker. One thing modern research 
seems to have established, fairly irrefutably, 
is the fact that organic addition agents do 
not necessarily require an acid electrolyte to 
function through—a point of great practical 
interest. 

Having laid down the above facts it is 
possible to deal with that ever perennial 
subject of interest to all platers—the com- 
bination of silver solutions. No matter what 
recipe is followed for these, sooner or later, 
the bath becomes sluggish in action and the 
deposit poor. The addition of free cyanide 
seems to make no difference, higher voltages 
being required to obtain the same density. 
The solution is then loaded with an accu- 
mulation of carbonates. This is often 
brought about by the use of cheap and low 
grade cyanides of potassium. 

No single element is so important in a 
silver plating bath as the cyanide. If this 
is of 95% strength it is usually free from 
sodium. The presence of the latter in any 
quantity requires a higher voltage than is 
necessary for a bath containing only pure 
cyanide of potassium. There is no cheapness 
in this latter commodity, only purity. If 
impure it is dear at any price and purity, 
not price, should be the standard of its value. 
A deposit obtained by means of a pure 


cyanide solution is of finer texture and will 
burnish or polish better and more easily. 

However, when the solution gets to the 
sluggish stage it is usual to attempt its re- 
form by means of barium cyanide. The addi- 
tion of this to the bath results in throwing 
down in a white precipitate the carbonates 
that have been retarding matters. This ac- 
tion releases the potassium cyanide equal 
in quantity to the carbonates. The effect 
of this is not all to the good, however. If 
the bath has been well supplied with cyanide 
—and usually, in practice, it is because of 
attempts to renovate the solution by this 
means—the new addition brought about by 
the action of the barium cyanide has a very 
disturbing effect, especially in an old bath. 
A Silver Decarbonator is now obtainable 
which it is claimed avoids trouble in this 
way and improves the working of the bath 
generally is used as directed. 

The presence of carbonates ususally mani- 
fests itself by the brightness of the deposit 
and the long time it takes to get any thick- 
ness of it. Before trying any remedy in- 
volving an addition to the solution, how- 
ever, the density of current should be noted. 
Again the solution should be tested for silver 
content. If this is low the means of im- 
proving conditions are at once apparent. 
Failure to obtain improvement by these 
means may then be safely undertaken by 
the use of barium cyanide. Even then it 
is best to experiment with it on a small 
scale first. 

The vexed question of cast versus rolled 
anodes for nickel plating would appear to 
have been settled by the almost universal 
adoption of rolled ones—in certain establish- 
ments at any rate. The low conduttivity of 
nickel solutions will probably prevent the 
question being quiescent for long, anything 
that improves it beeing eagerly snapped at 
as a rule. This improvement has _ been 
sought by various means and it is now 
generally conceded that the single salt bath 
gives the best results in this respect. This 
brings us to the question of the anodes. 

While the old double salt solution tended 
to become alkaline the single salt one tends 
to become acid. Excess from either source 
does not help the plater. If cast anodes are 
used in a double salt solution the alkalinity 
is increased in the course of working. If 
rolled anodes are used in a single salt bath 
this becomes acid whether the anodes are 
hard rolled or annealed. At first sight the 


- remedy would appear to be the turning of 


them the other way round—that is using 
rolled anodes in double salt solutions and 
cast ones in those made from the single salt. 

In practice this has not been found an 
ideal arrangement by any means. Of course, 
there are many recipes for solutions but, tak- 
ing them generally, it will be found that a 
proportion of three cast to two rolled anodes 
will keep the bath in condition longer than 
will any other arrangement. The need for 
keeping it so will be apparent to all. practical 
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platers, especially those who have had ex- 
perience trying to correct an old solution. 

Probably there are fewer baths that never 
go right from the first than formerly but 
the writer sometimes thinks such success is 
not always deserved. There is still far too 
little attention paid to the water the solu- 
tion is mixed with, in fact, in a long ex- 
perience it has been an extreme rarity to 
find anyone who troubles. When one comes 
to think of the great amount of care manu- 
facturers of the necessary chemicals bestow 
upon their products and the vast variety 
of waters they are mixed with it would 
scarcely be surprising that all their pains 
are rendered useless sometimes. 


Few things vary so much as water in its 
constituents. In old days we were bidden to 
use distilled water, or at least boiled. Now, 
nobody troubles and hard water and ex- 
tremely soft, water loaded with all man- 
ner of salts, water thickly impregnated with 
lime, in fact all sorts and conditions of 
water are used. Really can we expect equal 
results from them all? With solutions of 
low conductivity what can be expected 
sooner or later from some of these waters? 

Once more, bearing in mind this feature 
of most nickel baths what can be expected 
from them when worked in a temperature 
below 60° F.? A thermometer is as neces- 
sary with a nickel solution as with a hot 
gold or copper one. The greater conduc- 
tivity of a nickel bath worked warm is now 
generally known—the present writer found 
it out years ago—but advantage is not 
always taken of the fact. In no case, 
however, is it worth while to work either a 
single or a double salt bath at a lower 
temperature than 70° F. while as high as 
150° F. will be found better. 

There has been of late a feverish desire to 
solve the mysteries of chromium plating— 
and mystery those who practice it seem 
determined to make it—but practically we 
seem to have a long way to travel yet be- 
fore we can pronounce deposition of this 
metal a complete success. True it has been 
deposited—Bemsen did that nearly a hundred 
years ago and Slater over forty years since— 
but the commercial stage has scarcely been 
reached. 

Here are some of the difficulties of de- 
positing this element successfully on a large 
scale. First, the only really useful solution 
cannot be contained in any but earthenware 
vessels. The keeping of the electrolyte at a 
given density and maintaining the metallic 
constituent in reliable constancy requires the 
services of an experienced chemist. Far 
more serious, the fumes that arise from it 
are so dangerous that they have to be car- 
ried off by a strong suction fan. Again, 
the hands of the plater have to be protected. 
The danger of an explosion is great and, 
owing to the high current density required 
to work it, the solution becomes so hot that 
means have to be taken to cool it. When 
to this is added the fact that the deposit 
costs many times more than that of nickel 
and that it is extremely difficult to polish, 
further that if it has become porous gal- 
vanic action between it and the iron beneath 
is set up, rusting takes place and the 
chromium scales off, it will be seen that 
platers of other metals have to wait before 
the newcomer can do them much harm by 
fierce competition—A. W. J. 
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This is the outfit that is bought not only for the work it does but for the 
manner in which it does it. First of all it is a heavy, rugged machine, 
built to last for many a year—But being strong and rugged does not mean 
that it is a rough and ready product—lIt is in fact a finely built piece of 
machinery, highly efficient in the work it does and very quiet in its manner 
of doing it. Many are in use in office buildings and stores where noise 
would be unthinkable. 


Do You Breathe Dust as 
You Polish? 


[t's a crime, absolutely, to polish without a 
dust collector—even an occasional article 
creates occasional dust—all this occasional 
dust, laden with metallic particles, is 
breathed into your lungs as you work—what 
then? 

Don’t take this risk long. Get the only in- 
surance you can buy that will prevent this 
condition. 


Leiman Bros. Patented 


Polishing Dust Collector 


Get the Catalog 


LEIMAN BROS. 


23 Walker Street New York 
Makers of Good Machinery for 35 Years 




















FRANCO AMERICAN 
PRECIOUS METALS CORPORATION 


DEALERS AND REFINERS 


GOLD, SILVER AND PLATINUM METALS 


Works: 
NEWARK, N. J. 


General Office 
62-72 West 47th Street, New York City 











THOMAS J. D | > ) > & CO. 
REFINERS 


ASK ANY OLD TIME JEWELER 
CHICAGO 


Sales Office 
South Wabash Ave. 





SCebebbetcas aat-bote 
317-319 East Ontario St. 
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[Patents Granted by the United States and 
the Registered Trade-Marks.] 
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UNITED STATES PATENTS 








Issue of Feb. 22, 1927 


1,618,389. BUCKLE. Cartes H. Sampson and 
James L. Wuittey, Rochester, N. Y. Filed 
March 15, 1924. Serial 699,558. 5 Claims. 

In combination, a belt comprising a strap, a buckle 
plate connected to one end of the strap and a tension 
spring deposited at the back of the buckle plate and 





having a plurality of elongated loops disposed sub- 
stantially in the same plane, one end of the spring 
being connected with the buckle plate and the other 
adapted for connection with the free end of the 
strap whereby upon exerting a pull on the opposite 
ends of the strap the spring will be expanded. 
1,618,452. WATCHCASE CONSTRUCTION. 
Lovis Leur, Brighton Heights, N. Y., assignor 
to Simon Bruner, New York. Filed Nov. 10, 
1924. Serial 748,814. 6 Claims. 

In watch casing construction, in combination, a 
central frame formed of two sheet metal members 
held in spaced relation with respect to one another, 
both of said members being substantially centrally 
apertured to provide substantially alined openings 
in which to receive a movement holder, a flange 





about the periphery of one of said members for 
holding it in spaced relation from the other member, 
and a flange about the periphery of the opening in 
one of said members; a cover for said frame 
member having a flange adapted to fit over said 
first-mentioned flange; and another cover for said 
frame member having means adapted to fit and 
snap over said second-mentioned flange. 

1,618,561. JEWELRY BOX. Rupotrex J. Warner, 
Buffalo, N. Y., assignor to Warner Jewelry 
Case Co., Buffalo, N. Y. Filed Jan. 21, 1925. 
Serial 3,708. 2 Claims. 

A jewelry box, comprising a body having a 
narrow neck-flange at its upper edge, a pad having 

a reduced portion forming a marginal 


upper 





shoulder, said shoulder abutting against the under- 

side of said flange and the reduced portion of the 

pad fitting within the opening bounded by the 
flange, and means for holding the pad against said 
flange. 

1,618,598. VANITY BOX. Anker S. LyHNE, 
Bridgeport, Conn. Filed April 15, 1925. 
Serial 23,199. 8 Claims. 

In a vanity box hinged body and cover sections, 
a metal ring in one of the sections having a yield- 
able portion and inwardly projecting lugs one of 
which is on said yieldable portion, an open container 
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provided with a depression in its side wall to re- 
ceive the lugs to removably retain the container 
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in the box, and a separate closure for the container 
hinged to the box. 
1,618,698. WATCH LOCK. Bias N. Coton, 
Douglas, Ariz. Filed Feb. 8, 1926. Serial 
86,893. 5 Claims. 


A watch lock comprising a body bent to form a 
plurality of confronting walls connected by loops 
and defining a pair of spaces one receiving the ring 
of a watch when ,applied to one of the loops, the 
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other receiving the edge of a pocket and the other 
loop supporting a fob, and teeth projecting from 
one of the walls extending through openings in 
another of the walls and impaling the edge of a 
pocket in the last space, said teeth crossing the 
space occupied by the watch ring. 
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72,072. WEDDING RING. Watter Pets, New 
York, N. Y. Filed Aug. 24, 1926. Serial 
18,840. Term of patent 14 years. 


Trade Mark Registrations Granted 
Feb, 22, 1927 


224,192. WATCH MOVEMENTS AND WATCH- 
CASES. I ritnots WatcuH Case Co., Elgin, Il. 
Filed Sept. 22, 1926. Serial 237,550. PUB- 

LISHED NOV. 30, 1926. 

224,215. JEWELRY OF ALL KINDS, FLAT 
AND HOLLOW TABLEWARE, AND AR- 
TICLES FOR THE TOILET MADE IN 
WHOLE AND IN PART OF PRECIOUS 
METAL, AND DESK FURNITURE AND 
HOUSEHOLD DECORATIVE BRIC-A-BRAC 
MADE IN WHOLE AND IN PART OF 
PRECIOUS METAL. Carrer, Goucu & Co., 
Newark, N. J. 

Filed Aug. 24, 1926. 

LISHED NOV. 30, 1926. 


Serial 236,364. PUB- 








The Problem of Departmentizing 





(Continued from page 127) 








store at $7.50, even though this workman 
might only be paid at the rate of $1 an hour. 

Whatever method is used a record should 
be kept of the output of each workman. 
This record should show the date the watch 
was given to the workman, the job number 
under which the watch is registered in the 
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shop,’ a description of the watch, the date 
promised, the cost of the* materials used and 
the total selling price of the job. If the 
job is for another store or another depart- 
ment under the same ownership the item 
should be entered in the gross charge column 
at the cost price determined upon by one of 
the methods described above. These jobs 
would then have to be listed separately at 
the end of the month and a total charge made 
to the department or store for which the 
work was done and a corresponding credit 
made to the watch repair shop for doing 
the work. 











Russell Dow has returned from a business 
trip to New York. 


Mr. and Mrs. J. Frank Mason left last 
Friday for a stay in the south. 


The H. F. Barrows Co. has been increas- 
ing its force of workmen during the past 
week, 

S. G. Mandalian, of the Mandalian Mfg. 


Co., has returned from a business trip to 
New York. 


The local stores and most of the factories 
were closed last Tuesday in observance of 
Washington’s Birthday. 

The United States Senate has confirmed 
the appointment of Mrs. Elizabeth B. Flint 
as the local postmistress. 

The Paye & Baker Mfg. Co. has taken its 
place on the honor roll of the Community 
Field Development Fund. 

Walter B. Ballou, of R. Blackinton & Co., 
with his wife, are leaving this week for a 
three months’ tour of ‘Europe. 

One of the latest concerns to find a place 
on the honor roll of the Community Field 
Development Fund is the LeStage Mfg. Co. 

The employes of the Webster Co. have 
subscribed to the Community Field Develop- 
ment Fund 100 per cent., their total subscrip- 
tions aggregating $86.40, which is the high- 
est.from any shop yet reporting. 

Notwithstanding their announcement that 
they would not again be candidates for re- 
nomination as Selectmen, the Republican 
caucus last week named J. Frank Mason and 
Donald A. Barrows for the offices. 

Among the members of the committee of 
arrangements for the fifth annual ball of 
Bristol Lodge of Masons in Red Men’s Hall 
last week were: Ernest H. Ebert, Leonard 
B. Ward, Donald S. Bishop and Walter G. 
Lenzen. 

D. Evans & Co., Inc., in the Bliss building 
on Chestnut St., of which Clyde Barnhill is 
head, one of the oldest button manufacturing 
concerns in the country, has received the con- 
tract for making buttons for all the uniforms 
for the attachés of the new Roxy Theater, 
which will open in New York city at an early - 
date. 

At the annual meeting of the stockholders 
of the new North Attleboro Hotel corpora- 
tion, the officers were: re-elected, including 
the following directors: Harry W. Fisher, 
Louis E. Freeman, Stephen H. Garner, Allan 
A. Gordon, J. Frank Mason. The latter 
was later re-elected president and Harry W. 
Fisher treasurer. 
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Watchmakers, Attention 








Don’t waste your energy by using 
imitation watch materials. Save time 
and money. Use genuine material. 
You can build up a reputation for your 
watch repair department. We carry 
all the refills for the Elgin, Hamilton 
and Illinois material cabinets. We 
have no off-brand mainsprings; or any 
other off-brand materials. Orders 
filled from any catalog published. 
Our motto is promptness, accuracy and 
reliability. If you have not received 
our aluminum material tray and birth- 
stone card it is yours for the asking. 





J. H. Mednikow & Company 


The Largest Watch Material House 
in the South 


83 South 2nd Street, Memphis, Tenn. 


+ 














The Biggest Jewelry Seller 
This Season=GLO-JEWL 


A complete toilet table outfit for cleaning jewelry—the only 
thing of its kind on the market. Picture it—in gray and 
gold—a unique—inexpensive—profit maker—Christmas nov- 
elty—that sells on sight because your customers can be 
easily interested in it. 


Each box contains: One metal holder, to secure ring or pin 
from slipping while being scrubbed and rinsed. Special 
Jewelers’ Soap—Glo-Jewl polishing fluid and basin—Perfor- 
= \ waaal with jewelers’ sawdust, chamois, scrub brush and 
Whisk, 


The Standard package sells for $1.75 each, retails for $3. 
The De Luxe package (hand made and decorated, no two 
alike) sells for $3.50 and retails for $7. Write for sample 
order. Special discount on dozen and gross orders. 


Glo-Jewl Outfits are sold by: 


New York—Black, Starr & Frost; Philadelphia — Bailey, Banks & 
Charlton & Co.; Marcus & Co. Biddle; J. BE. Caldwell; S. Kind 
. ree & Sons. 
Chicago—Elmer A. Rich; Spauld- ne pes Tilden & Thurber. 
ing & Co.; Carteaux, Inc.; H. J. “ey 
Baby Co.; C. D. Peacock Springfield—True Bros. 
Pet eee tee ; Waterbury—Laura Oliver, Ine. 
Boston—Shreve, Crump & Low; Washington—Harris & Shafer. 
Bigelow, Kenard & Co. Baltimore—Samuel Kirk & Sons. 


Glo-Jewl Company, 2220 North Calvert Street, Baltimore, Md. 




















And so in 
Platinum— 


HE recognized position of leader- 

ship enjoyed by Handy & Har- 
man in the field of silver is evidence 
of their ability to serve you well in 
the field of platinum. A firm with the 
standing of Handy & Harman can af- 
ford only to excel in all its depart- 
ments. 

With special emphasis on platinum, 
you will find Handy & MHarman’s 
prices reasonable, quality high, and 
terms satisfactory. 


HANDY & HARMAN 


57 WILLIAM STREET 
NEw York CITY 


‘Dealers in and Refiners of Precious Metals. 























Telephone, Whitehall 7240 Cable Address, Matthey, New York 


Johnson Matthey 
& Company, Inc. 


BULLION MERCHANTS 
CHEMISTS AND METALLURGISTS 


DEALERS IN 


PLATINUM 


AND THE PRECIOUS METALS 








JOHNSON MATTHEY & CO., LTD. 
Hatton Garden. London, E. C., Eng. 
Official Assayers and Refiners to the Bank of England 


36th Floor 
Woolworth Building 
New York 
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Harry A. Sipe, of the house of Sam F. 
Sipe, and Mrs. Sipe, who have been at Palm 
Beach and other sections of the south, have 
returned to Pittsburgh. 

The John M. Roberts & Sons Co. is 
having an inventory sale of odds and ends 
to rid stocks of those articles which it is 
not desired to carry longer. 

Gillespie Bros. devoted one of their win- 
dows to a display in helping along “Know 
Pittsburgh Week.” F. F. Lang, of the firm, 
is at present in Florida, spending a two 
months Winter vacation. 

Emanuel Grafner, of Grafner Bros., leit 
last week for Bermuda, accompanied by 
Mrs. Grafner. The latter recently under- 
went a minor operation in a local hospital 
and has gone to the Bermudas for a couple 
of weeks to recuperate. David Weiss, of 
the house, is back from a trip through neigh- 
boring centers and found business conditions 
very satisfactory. 

“Pay Your Bills Promptly Week” is being 
observed this week in Pittsburgh by the Re- 
tail Credit Men’s Association affiliated with 
the merchant-owned Pittsburgh Credit 
Bureau. A campaign of advertising is being 
carried on in the newspaper, in order to 
stimulate payment of bills promptly and 
thereby maintain good credit, on the part of 
those receiving it. This fact is being 
stressed. The Pittsburgh Credit Bureau 
now has an index card system with 600,000 
names, each of which is given a credit rat- 
ing in accordance with the manner in which 
they pay their bills. 

The members of the Pittsburgh Associa- 
tion of Credit men are also making a check- 
up this week for the purpose of ascertaining 
if merchants are sufficiently covered by fire 
insurance and also by personal liability auto- 
mobile insurance. It is stated that inquiry 
has revealed that not sufficient insurance is 
carried. The position is‘ taken that where 
merchants do not take sufficient insurance 
to cover them, they are not a. good credit 
risk because, in the event of eithér accident 
or fire hazard, their equity is likely to be 
wiped out in their business, unless they are 
properly covered to protect them in the event 
of fire or in loss by reason of suit, should 
they be liable in the event of an automobile 
accident. 

“Market Week” is to be observed in 
Pittsburgh from March 14 to 19 and lead- 
ing wholesale jewelers are aiding in the 
general plan, which is backed and encouraged 
by the Chamber of Commerce of Pittsburgh. 
The idea is to bring merchants interested in 
the purchase of all kind of goods to Pitts- 
burgh and to demonstrate that Pittsburgh 
not only has the merchandise, but that it 
is one of the leading distributors of the 
nation in the products its manufacturers 
make and the wholesale: and jobbing trade 
sell. On the chamber’s council representing 
jewelers are Emil Fryer of the Samuel 
Weinhaus Co. W. H. Hofmann of the 
Heeren Bros. Co., Emanuel Grafner of 
Grafner Bros., and Walter Bonn of M. 
Bonn & Co., It is planned to entertain all 
visiting jeweler merchants and not only to 
make them guests of the occasion at lunch- 
eons and dinners in the Chamber of Com- 
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merce during the week, but to provide en- 
joyable entertainment at night. This is the 
plan as being followed by the wholesale and 
jobbing dry goods interests and all other 
wholesale and jobbing houses in fact. 
Mayor Charles H. Kline is to issue a 
proclamation inviting all merchants to Pitts- 
burgh to participate in the event. In addi- 
tion jewelry houses, along with all others, 
will send out specially designed and printed 
invitations, inviting nearby town jewelers, 
supplied by the Pittsburgh district to Pitts- 
burgh. It is the first time in the history of 
the city that a “Market Week” has been 
planned and it is assured that the jobbers 
generally who are members of the Chamber 
of Commerce are thoroughly interested in the 
proposition. This event is following the 
“Know Pittsburgh Week” which created no 
little interest in the city. It is assured that 
retail merchants in the Pittsburgh dis- 
tributing area will make no mistake in com- 
ing to Pittsburgh at the time stated. 











Many of the offices in the Washington 
building are undergoing a Spring cleaning, 
repainting and renovating. 

The sympathy of the trade is extended to 
Miss Sarah Rozman, David Nemser Co., 
on the death of her father. 

The Hub Jewelry Co. has assigned to 
Walter McKendall. The assets consist of 
bills receivable, $98.47; factory worth $300, 
and liabilities, $828.40. 

A charter of incorporation has been 
granted to Ralph’s Jewelry and Baggage 
Shop, Inc., Worcester. The capital is 
$25,000 and the incorporators are Frank E. 
Berman and Oscar A. Berman, both of 
Boston, and Samuel Seder, Worcester. 

In the list of firms, published Feb. 23, 
which will entertain the ladies at the con- 
vention of the Massachusetts and Rhode 
Island Retail Jewelers’ Association at the 
Copley Plaza, March 22 and 23, the name of 
A. Paul & Co. should have been included. 
E. W. Kirby will also take part in this 
work. This name was incorrectly listed last 
week as F. M. Kirby. 

The wedding took place Feb. 24 of 
Abraham Alberts, of I. Alberts Sons, and 
Miss Selma Samuels, of Boston. The 
ceremony was in Temple Mishkan and 
Tefila, Roxbury, where a large crowd of 
relatives and friends assembled to witness 
the event. After a wedding tour to Cali- 
fornia the pair will make their home in 
Boston. They received many beautiful gifts. 

The A. Stowell Co. led the scoring in 
the Boston Jewelers’ Bowling League, Feb. 
24. The score follows: A. Stowell, 1,373; 
M. S. Page, 1,295; I. Alberts, 1,316; 
Lenox Jewelry, 1,253; Smith-Patterson, 
1,313; Thomas Long, 1,263; Shreve, Crump 
& Low, 1,308; Ripley Howland, 1,274; 
D. C. Percival, 1,310; J. M. Kirby, 1,275; 
E. B. Horn, 1,292; Bigelow Kennard, 1,287. 

Mr. and Mrs. Hyman Freiman, Mr. and 
Mrs. George Moses, and Mr. and Mrs. 
Phillip Brown have gone on an extended 
tour, taking in New Orleans, Grand 
Canyon, Los Angeles, San Francisco and 
Mexico. They will be away from Boston 
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for six weeks. Mr. Freiman is president of 
the Lenox Jewelry Co., and Mr. Moses 
head of the manufacturing and wholesale de- 
partments of the Thomas Long Co. 

Shortly after midnight, Feb. 25, a plate 
glass window of the Albert E. Dickson 
store at High St., and Pierce Pl., Clinton, 
was smashed and 11 watches valued at $700 
were taken. Just before the theft took place 
a fire alarm was turned in. The police think 
that the alarm was given to distract their 
attention. William Goddard, who occupies 
a room in the Aykin Hotel, directly over the 
store, told the police he saw a high-powered 
sedan drive up on the sidewalk just as the 
fire alarm was being sounded. There were 
two men in the sedan. One of them got out 
and, wrapping a blanket around a brick, 
smashed the window, reached in and took 
the watches, which were prizes to be awarded 
at St. John’s Church carnival. The man 
then picked up the blanket-wrapped brick 
and sped away in the car. An officer was 
on duty within 200 yards of the store, direct- 
ing traffic, while the fire apparatus went by. 
It was learned later that a sedan of the type 
used by the men had been reported stolen 
in Worcester. 








Plainville, Mass. 


Rufus King, of this place, has assigned to 
the Bugbee & Niles Co., of North Attleboro, 
two patents on bracelets recently issued to 
him. 

The second dance in the Whiting & Davis 
Club series was held in the Walter L. Rice 
Memorial building last Friday evening, with 
a large attendance. 

Among the subscribers in the recent drive 
for funds for the Boy Scouts of the Old 
Colony Council were the following: Frank 
Whiting, Lewis Whiting, Whiting & Davis 
Chain Co., Whiting & Davis, Thompson & 
Remington, Clarence Telford, Ralph Snell, 
John Whittiker, George White, Paul R. 
Wolf, Oswin C. Woodward, Leslie Young, 
John E. Zilch, Winslow Rogers, Gustav 
Beyersdorfer and Rufus King. 











According to plans recently announced, 
Fl Paso, Tex., is to have a new jewelry 
store, same to be located in the New Orn- 
dorff Hotel building, which was completed 
last Fall. Entirely new fittings of the latest 
designs, all of mahogany, will grace the new 
store. The store will be opened by G. B. 
Holdsworth and H. A. Pearce, both former- 
ly connected with Silberberg Bros., local 
jewelers. The lease in the new building is 
for 10 years and the opening will take place 
some time between March 15 and April 1, 
according to present plans. Confidence in 
El Paso and surrounding territory was ex- 
pressed by Mr. Holdsworth in announcing 
plans for the new store. Mr. Pearce has 
been with Silberberg Bros. the past year. 
He was formerly connected with the Mer- 
mod, Jaccard & King Jewelry Co., one of 
the largest jewelry concerns in St. Louis; 
with the Jaccard Jewelry Co., Kansas City, 
Mo., and with the Joseph Jewelry Co., Des 
Moines, Ia. Mr. Holdsworth has been with 
Silberberg Bros. for several years, coming 
here from New Mexico and Colorado, where 
he was formerly in the jewelry business for 
himself. 
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LEES & SANDERS. 
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Chicago customer writes: “We are highly gratified with the result 

of this shipment and you will assuredly receive more of our business 
in the future!”’ 
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SWEEP SMELTERS. 


BIRMINGHAM, Enc. 


THE HOUSE THAT DELIVERS THE GOODS Wy 








ANNOUNCEMENT is made of the merger of — enced men, capable of the best workman- Oo 
Art Watch Case Co. ship and thoroughly reliable service. 
Bechker-Heckman Co Patronage of the trade is cordially solicited 


with the assurance that “The Goods will be Delivered.” 
established watch case repair houses, both located in the 
Heyworth Building at 29 East Madison Street, Chicago. 
The new company, which is capitalized for $10,000, BECKER-HECKMAN COMPANY 
occupies greatly enlarged quarters on the 8th floor of 


the Heyworth Building. Its mechanics are all experi- 29 East Madison St., 803 Heyworth Bldg., Chicago 



































Gold, Silver 




















a 
YOUR QUESTIONS about WORKING WHITE GOLD i. 
ARE ANSWERED IN OUR NEW BOOKLET Platinum 
jSend us name of Shop foreman or other individual in your 
firm and we will mail this booklet without obligation. Refiners and Ass ayers 


T. B. HAGSTOZ @ SON 
709 Sansom St., Philadelphia | 


























METAL 
WoRK REF Ay t= ED WITHIN'A 
GUARANTEED LOWEST PRICES WEEK 


JOSEPH P. DOYLE “3 8 Grant St., Waltham, Mass. 


The BUYERS’ DIRECTORY 


The Jewelers’ Circular Publishing Company, 11 John St., New York 























